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I join my esteemed colleagues from Indian Business Alliance in welcoming of this special
publication of IBA – Business Messenger Journal in the context of the visit of Prime Minister of
India, Honorable Mr. Narendra Damodardas Modi for the annual bilateral summit during the period
from 23rd -24th December 2015.

India and Russia are time –tested friends and are committed to further deepening our special and
privileged strategic partnership to mutual benefit. India governments have been steadfast in pro-
viding an enabling environment in which India business communities can broaden their engage-
ment .India had several high-level exchanges this year, seeking to boost economic and
commercial cooperation. External Affairs Minister Sushma Swaraj visited Moscow this year as
co-chair of the India-Russia Inter-Governmental Commission on Trade, Economic, Scientific, Tech-
nological and Cultural Cooperation (IRIGC), while Commerce and Industry Minister Nirmala
Sitharaman visted Russia this year and lead the Indian delegation for Russia-India Business
Roundtable on the sidelines of SPIEF forum 2015 on 18Th June 2015. 

Traditionally, the Indo-Russian strategic partnership has been built on five major components:
politics, defence, civil nuclear energy, anti-terrorism co-operation and space. These five major
components were highlighted by former Indian Foreign Secretary in Russia. However, in recent
years a sixth component, economic, has grown in importance with both countries setting a target
for US$30 billion in bilateral trade by 2025. In order to facilitate this target both countries are look-
ing to develop a free trade agreement. 

Indian Business Alliance aims to deeper and strengthen business engagement through a dedi-
cated format of connectivity including trade fair participation, business mission in both directions
and VII India-Russia Business Dialog which took place on 1st December 2015 at RIA Novosti.

Indian Business Alliance is confident that the visit of Honorable Prime Minister Mr. Narendra
Damodardas Modi will be yet another milestone in the bilateral trade and economic partnership.

FROM EDITORS DESK

- Mr. Sanjeev kumar Choudhary
Editor in chief
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Dear Readers,

I take this opportunity to introduce the IBA Business Messenger Journal on the eve of “Prime Min-
ister’s visit to Russian Federation and 6th Forum Indo Russian Business Dialog”.

I feel honored to give my thoughts on Indo-Russia relationship. The relationship between India
and Russia has been growing and expanding tremendously everyday through political, economic,
military co-operation as well as co-operation in the Energy Sector, Space, Science, Technology
and Nuclear.

The honorable Prime Minister Mr. Narendra Modi is coming to Russia. It is expected to see the
two countries deciding on expansion of nuclear programmer, government told the Lok Sabha.
India’s Foreign Ministry told TASS on that a state visit of India’s Prime Minister Narendra Modi to
Russia is due on December 24-25th December 2015. The prime minister will meet with Russian
leaders and with representatives of the Indian community. We are expecting a very good Business
climate in coming years with mutual benefits for these two nations.

The recent events in Ukraine have changed the landscape of the bilateral trade and investment
relationship between the United States and Russia. The Russian government’s decision to ban
fruit, vegetables, meat, fish, milk and dairy imports from the U.S. the European Union, Australia,
Canada and other countries that have imposed sanctions on Moscow, is a great opportunity for
Indian exporters to enter the Russian food market. India could become a major exporter of buffalo
meat, processed food and dairy products to the country.

I would like to conclude with the gratitude to all sponsors for their support and committee members
of this special subject of “Indo-Russia Relationship” and wish them good luck, I would like to thank
all board of directors (G.B & M.C Members) and IBA staffs for the devote of their precious time
for the improvement of IBA .

Thanks and best wishes to all IBA members and all our friends

Message from Honarary 
President
Indian Business Alliance (IBA)

- Mr. Sammy Kotwani
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Dear Members,

On behalf of General Body and the Management Committee of IBA (GB & MC) , it is my pleasure
to present this special issue of the Business Messenger on the occasion of the visit of our Hon-
ourable Prime Minister of India, Mr Narendra Modi.

The devaluation of rouble posed tremendous challenge for all businesses. Our members, who
are in this market for a very long time, had to face sudden drop in demand, increase in bad debts
and upward pressure on operating costs, due to inflation.  Nevertheless, the members see the
potential this country presents and started to see opportunities to take market share from busi-
nesses, which are quitting, due to crisis.  Changing geopolitical situation, definitely presents a
good opportunity for Indian Businesses in Russia.

Our Annual General Meeting was conducted in April this year.  We discussed the activities of year
2014 during this meeting and also approved accounts.  After the elections in May, the new team
of GB & MC members took charge.  Meeting of GB & MC members took place, atleast twice a
month, if not more.  During these meetings, issues that cropped up during that particular time was
discussed and constructive support and solutions offered to members.

Beginning 2014, conduct of “Business After Hours” has become a regular feature.  This is a plat-
form to discuss specific issues of interest to members, on a monthly basis.  In keeping up with
this practice, we have conducted several such meets during this year.

IBA has also actively participated in events conducted by the Embassy of india to further the in-
terests of Indian Businesses in Russia. To name a few, interactive sessions with the Customs au-
thorities, immigration Department, etc. were organized by the Embassy for the benefit of indian
businesses.

IBA, in association with Eurasia Economic Forum and BCCI (Business Council for Cooperation
with india) along with the active support of RIA Novosti, conducted the 7th Indo-Russian Business
dialogue on 1.12.15. All 3 sessions in the event - (1) Ayurveda, a holistic approach to medicine,
(2) immigration and Labour laws, and (3) General Business were well attended and appreciated. 

Behind every successful man is his family, and behind every successful business community,
stands its culture. Keeping in line with this ideology, IBA actively supports activities involving the
entire community. Holi Mela, India Day, Ganesh Chathurthi, Diwali Mela - all these cultural events
were supported by the IBA. 

I take this opportunity to thank everyone in the Embassy of india, the Russian Governmental bod-
ies, the members and staff of the IBA, and all the members of the indian Community in General,
who are supporting IBA’s events and endeavours. 

Wishing everyone of you a successful New year ahead

Message from Honarary 
Secretary
Indian Business Alliance (IBA)

- Mr. Rajagopalan. Ven
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Dear readers,
Let me greet you on the eve of a truly historical event: the first official visit of Indian Prime-
Minister Narendra Modi to Moscow.

The summit meeting between Russian President Vladimir Putin and Indian Premier
Narendra Modi, to take place in late December in Moscow, will undoubtedly become an-
other milestone in building the relationship between our two nations. I can say about it
with absolute confidence because comprehensive cooperation between Russia and India
is pivoted on such human assets as sincere friendship and great respect.

No wonder, Russian-Indian collaboration that originated many years ago on this solid
foundation sees rapid development nowadays. The Declaration of Strategic Partnership,
signed between the Russian Federation and the Republic of India 15 years ago, gave an-
other forceful impulse to our rapprochement, and this year we are celebrating its momen-
tous anniversary.

This year in itself has been rather fruitful in the Russian-Indian dialogue. Our leaders,
businessmen and politicians met at the International Economic Forum in St. Petersburg
as well as at BRICS and SCO summits in the city of Ufa. Today we are indeed experienc-
ing a truly unique moment in history, when both sides show tremendous interest in deep-
ening of mutually beneficial ties in different areas, including nuclear energy, defense and
security, high technologies, diamond industry, construction and healthcare… The Busi-
ness Council for Cooperation with India (BCCI), which I have the honor to lead, pays spe-
cial attention, among other things, to the development of contacts between our SME
businesses.

The main thing is not to allow this mutual interest to flag. Moscow and New Delhi should
not miss out on the unique chance to raise their relations to a new quality level.

I am sure the upcoming summit meeting in Moscow will further contribute to this encour-
aging dynamics.

Sergey CHERYOMIN

Minister of Moscow Government,

Head of Department for External Economic and Interna-
tional Relations of Moscow (DVMS),

Board Chairman, Business Council for Cooperation with
India (BCCI) 
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Приветствие Его Превосходительству господину Нарендре Дамодардас Моди, Премьер-мини-
стру Республики Индия.

Уважаемый господин Нарендра Дамодардас Моди!

Позвольте мне приветствовать Вас от имени жителей Пензенской области по случаю Вашего друже-
ственного визита в Россию, который, несомненно, будет способствовать расширению деловых и куль-
турных связей, налаживанию прямых контактов между регионами Республики Индия и Российской
Федерации, между нашими народами. 

Мы все помним слова, отражающие нерушимость советско-индийской дружбы: «Хинди руси бхай бхай»
(«Индийцы и русские — братья»). Это реальность, которая живет в сердцах наших народов. В России
и Индии этот лозунг никогда не подвергался ревизии и сомнению, а только подтверждался и укреп-
лялся. 

Жители Пензенской области с глубоким уважением относятся к братьям и сестрам из Индии. Сегодня
350 студентов из Вашей страны получают высшее образование в университетах города Пензы,  укреп-
ляя тем самым фундамент многолетней российско-индийской дружбы и взаимного уважения наших
народов. Получив специальности, изучив русский язык, молодые люди сделают наши связи еще проч-
нее. Мы уверены, что за годы учебы университет станет для них «Alma Mater», а Пензенская область
вторым домом. Многие сегодняшние индийские студенты, как и их предшественники, станут прекрас-
ными специалистами и руководителями. Все они, несомненно, будут способствовать развитию наших
двухсторонних добрососедских отношений. 

Правительство Пензенской области также нацелено на расширение партнерства и углубление сотруд-
ничества наших стран. Сегодня индийский экономический рост и индийское процветание стали не-
оспоримым фактором на международной арене. Стремясь к установке и развитию деловых,
профессиональных, культурных и торговых связей между Пензенской областью и регионами Респуб-
лики Индия, мы рассчитываем, что с Вашей помощью и поддержкой эти отношения выйдут на новый
более высокий уровень.

Со своей стороны, мы готовы поощрять участие индийских компаний в формировании индустриальных
парков, строящихся на территории Пензенской области и охватывающих самые разные направления
деятельности от производства строительных материалов, до выпуска высокотехнологичного медицин-
ского оборудования. Особо выделю возможные перспективы взаимодействия в сельскохозяйственной
отрасли и, прежде всего, в производственной кооперации и создании логистических центров по выра-
щиванию, переработке, хранению и транспортировке сельхозпродукции в разные регионы России и
зарубежья. Рассчитываем, что в этом нам поможет Ассоциация индийских коммерческих организаций
крупного, среднего и малого бизнеса «Индийский бизнес Альянс», созданная с участием индийских
деловых кругов и работающая под руководством Посольства Республики Индия в Российской Феде-
рации. 

В заключение хочу подчеркнуть: мы дорожим дружбой с многонациональным народом Индии и всегда
открыты для сотрудничества. Опираясь на прошлое, мы ориентируемся в будущее. Уверен, что Ваш
визит придаст дополнительный импульс укреплению и развитию разносторонних отношений между
Индией и Россией. Желаю Вам, господин Премьер-министр, и жителям Вашей страны благополучия и
процветания. 

С глубоким уважением,
Губернатор Пензенской области Иван Белозерцев
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A lot of companies are experiencing falling profitability in Russia.  We are reading about it and we are also seeing
lot of financial reports, published.  May be, you are also experiencing this in your own business.

Ofcourse there are lot of factors for fall in profitability.  Falling demand for products, competition and general economic
situation are all factors affecting profitability.  We should not forget, that our expenses and efficiency also plays a major
role in the enterprise’s profitability.  We tend to lose sight of falling labour productivity, while wages are increasing every
year.

From 2000 to 2014, the average wages, in Russia,  has increased 16 times. Even during the world crisis in 2008, the
average wage in Russia increased, year on year.  Whereas, labour productivity increased only by 1.8 times, during this
period, as per Ministry of Economic Development.  Labour productivity should outdo wage growth or atleast should be
at par with wage growth.  In Russia, the problem is compounded by the fact, that every year, 200 to 300 thousand working
age population is reduced from the available pool.  As a result, competition for labour is growing and with it, the cost of
labour.  To keep employees, companies have to constantly raise wages.

Russia's average labor productivity is just 17% of the U.S. level. The amount varies by sector, from a low of 6% in
machine building to a high of 22% in the natural resource industries. But the room for improvement is colossal every-
where. "If, in Russia, a mere 10% of workers had the same level of productivity as in the U.S., Russia's GDP would in-
crease by one and a half times," points a study.  

Ministry of Economic Development forecasts, average salary increase in 2025, atleast 2 fold to 75000Roubles, in subdued
economic conditions and a 4 fold increase, in case of accelerated economic growth, to 120,000Roubles.  This wage
level would be at par with developed nations.  It becomes all the more important, to focus on productivity growth, as
wage increase is difficult to curtail, due to declining labour force.

Many Russian companies are aware of this problem and have started to address this problem, by investing in new tech-
nologies for production processes, Enterprise Resource Planning (ERP) systems, ISO, KPI Reporting (Key Performance
Indicator) etc etc.  Although these measures have contributed to certain extent in improving productivity, it hasn’t brought
a remarkable change.

What Russian companies need, is a holistic approach, which includes 
a) Rational Model of Labour relations, which is adapted to the Russian mindset.
b) Targeted approach to making Business Processes effective, 
c) Reviewing the role of middle level management and cutting down on bloated middle management.
d) In addition to all of above, need constant interaction with employees impressing upon the need for efficiency
and productivity in workplace.  

There is no simple solution to address this problem but the above measures could be a start.
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The only way to reduce poverty in a sustainable
way is to promote economic growth, through wealth and
employment creation. In developing countries, SMEs are
the major source of income, a breeding ground for entre-
preneurs and a provider of employment. Small busi-
nesses are key to unlock economic opportunities and
achieving inclusive growth.

SME are proven to contribute to:
Civil society
Middle class
Politically critical mass
Economic stability.

Contribution of SMEs in the Developed countries:
70 % of the work force in EU is employed by the 26 Mil-
lion SMEs, creating above 80 Million Jobs, comprising 99
% of all the enterprises contributing over 70 % to the
economy.

In UK, SMEs accounted for 99.3 % of all private firms,
employing 15.2 Million people and contributing 1.5 Trillion
Pounds to the economy

In USA 5.9 Million SMEs are contributing 46 % of the
GDP and I do not want to translate it in to real numbers
which may run in to trillions of USD.

Let’s compare it with the BRICS statistics
SMEs contribute to 60 % of the Industrial output in China,
employing over 80 % of the work force, though there in a
slight negative trend. Just for the past year Chinese
SMEs have been experiencing hardships: some have
been at risk of collapse. Shortages of electricity, capital
and labour have led them to this predicament, and soar-
ing costs have made things worse.

India with 42 Million people employed in SME sector, 45
% of the industrial production and 40 % of the exports.
Brazil with over 6.3 Million SMEs generating 52 % of the
formal Jobs and contributing 20 % of GDP.
Russia, with 4.4 Million registered SMEs, employing 16.1
Million people and generating 880 Billion Euro in
Turnover is recently showing a negative trend in these
figures.

South Africa with 4.2 Million employed by the SME seg-
ment has the lowest Contrary to global trends where
small and medium enterprises (SMEs) constitute the
largest employer in either developed or developing
economies, smaller firms in South Africa are showing
stagnation in both turnover and employment growth. Both
these measurements are important – turnover has a

strong bearing on the wealth being created in the econ-
omy, while employment is vitally important for South
Africa’s social stability

There has been a negative trend in the growth of SME,
their contribution and participation in economies in
BRICS region. The SME contribution is very sensitive to
the economies of BRICS, as they are the largest employ-
ers and contributors to Macro economy. What’s the rea-
son behind this and what has to be done to retrieve and
replicate the same success models in SCO regions.

Rejuvenating the SMEs:
The problems faced by SME in BRICS area are:
Low availability of Finance
High Interest rates
No appetites for banks to lend to SME and requirement
of guarantee/collateral for loans
Shortage of qualified personal
High taxes
Decrease in Demand and low recognition in national level

The main stimulant can be a strong legal system in stim-
ulating the SME and small business.

Think Small first- Think of SMEs

A small business act in parallel with the EU reform for
SME should be implemented by the member countries to
highlight and to recognise the importance of SME, as well
as the need for a tailored approach in policy making. The
financial crisis has made it painfully clear that SMEs are
the engine of the European economy and absolutely in-
dispensable to the EU. It is for this reason that now more
than ever, SMEs are acknowledged as the job-creators
and cradles of innovation they have always been. It is up
to the policy makers in Brussels, but also in the Member
States to ensure that SMEs are freed from administrative
burdens as much as possible and given the opportunity
to thrive, in order to stabilise the European Economy.

Large corporate deals and big ticket business are easily
funded by leading financial institutions, but there should
a new structure to fund and develop the SME in BRICS
and SCO area, something like New Development bank
or AIIB, Which is much spoken in recent days.

Dedicated banks with capital infusion by the National
Governments for lending to small business.

Removal of the high security and collateral for loan and
instead a credit guarantee agency for securing the loans
to the SME similar to Export Credit guarantee agencies

Importance of SMEs and Medium scale Enterprise
for the SCO/BRICS

Sammy Kotwani, President Indian Business Alliance
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National Funding agencies for raising cheaper overseas credits for lending to small business

Viability Gap funding (VGF), for few high tech sector initiatives which can be a of national interest

Creating agency for lending and supporting SME by picking up stakes for specific sector, which can be sold back to the
owners at later stages?

Allocation of funds to SME based on the number of employment/jobs created connected to productivity and results.

Reducing the interest rates on loans for SME started in remote areas with subsidy.

Total interest waiver on High technological and high value addition SME

Sector wise rating agency on SME
Preference to SME in Government purchase and tenders
Creating dedicated agencies/Ministries for Micro, Small and medium Enterprises- like in India, which has given a good
success by implementing schemes.

Dedicated FTZ, SEZ for SME

Restricting few of the segments only to SMEs, which can employ large labour force and still sustain output. 
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The Indian Defence acquisitions council has okayed the
purchase of S-400 long range missile systems

On the eve of Indian President Pranab Mukherjee’s first
visit to Israel, one of India’s leading weapons suppliers,
India is planning to buy the new-generation Russian S-
400 ‘Triumf’ air defence missile systems, which can de-
stroy incoming hostile aircraft, stealth fighters, missiles
and drones at ranges of up to 400-km, Indian media re-
ports in the ‘Times of India’ and the ‘Economic Times’ said
on Sunday.

Sources told the Times of India that the defence acquisi-
tions council (DAC), chaired by Defence Minister
Manohar Parrikar, will "soon" take up the proposal moved
by the Indian Air Force (IAF) to purchase around a dozen
S-400 long-range systems from Russia.

"The project is at an initial stage at present. But it will be
a government-to-government con-
tract when it is finalized, with the S-
400 systems being inducted over
several years," said a defence min-
istry source.

The acquisition could likely be a
game-changer, providing strategic
parity for the Indian armed forces
with inimical forces in the neigh-
bourhood. Sources in the govern-
ment told RIR the government was
“definitely” considering the pur-
chase. It is possible the announce-
ment could happen when the Indian
Prime Minister visits Moscow.

The proposal to acquire the S-400
system comes ahead of Parrikar's
forthcoming visit to Russia later this
month. The Defence Minister’s visit
is part of a series of preparatory vis-
its to finalise the agenda for the
summit meeting of President Vladimir Putin and Prime
Minister Narendra Modi scheduled to be held in Moscow
in December.  

India’s decision to acquire the long-range missile system
comes almost a year after China signed a deal with Rus-
sia to acquire six S-400 missile system batteries, for US$
three billion. China is likely to begin receiving the S-400
batteries, known as `SA-21 Growler' by NATO from 2017
onwards. The ‘Triumf’ system is said to rival the anti-bal-
listic missile capabilities of the US Patriot PAC-3 system.

Countries which have territorial disputes with China in the
East and South China Seas, from Japan to Vietnam and
the Philippines, are all worried at the prospect of the Chi-
nese People's Liberation Army getting such a force-mul-
tiplier to dominate the airspace.

India is clearly also worried about China’s acquisition of
such a military capability, even if it is defensive in nature,
as it could prove to be a strategic game-changer in the
event of any possible conflict.

The S-400 has three kinds of missiles, with different ca-
pabilities, that can fly at supersonic and hypersonic
speeds to intercept all kinds of targets at ranges from 120
to 400-km. Russian experts even proclaim the S-400 sur-
face-to-air missile (SAM) system can "radar lock and
shoot down" stealth fifth-generation fighters like the
American F-35 jets.

India, on its part, is trying to plug the gaping holes in its
airspace surveillance and defence network with progres-
sive induction of a wide array of sensors and weapons.

With both the IAF, tasked with the country's air defence,
and Army saddled with increasingly obsolete air defence
weapons, the ongoing induction of the indigenous 25-km
range Akash area defence system has come as a major
relief for them.

Induction of the Israeli Spyder low-level quick-reaction
missile systems, with a 15-km range, is now planned from
2016-2017 onwards. The project was stuck since the
Tatra trucks -- on which the missile systems were to be
mounted - had got enmeshed in corruption scandals. The
contract was recently amended to replace the Tatra
trucks with indigenous Tata trucks.

Deliveries of the medium-range SAM systems jointly de-

India to acquire Russian
air defences
NILOVA ROY CHAUDHURY, RIR

Source: Vitaliy Belousov / RIA Novosti
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veloped by Israeli Aerospace Industries and DRDO, with
an interception range of 70-km, will also begin from 2016-
2017, the Economic Times reported.

Along with induction of these weapons, IAF is also now
expanding its fully-automated surveillance network called
IACCS (integrated air command and control system) to
the entire country, with the cabinet committee on security
recently approving another Rs 8,000 crore for the project.
Eventually, the Army and Navy's Akash Teer and Triguna

air defence networks will be integrated with the IACCS,
the Times of India reported.

India is among the world’s largest importers of military
hardware, and one of the issues Prime Minister Modi will
have on his agenda in Moscow is to seek increased col-
laboration with Russian and other defence hardware
manufacturers to ‘Make in India’ and not only transfer
technology.

Chinese, Indians and Iranians are among those who
travel most as tourists to Russia. The three Asian coun-
tries have emerged as the most promising areas for de-
velopment of tourist travel to Russia.

With tourist traffic to Russia from the west grad-
ually declining, China, India and Iran have emerged as
the countries which send most tour groups and tourists
to the country, the Interfax-Tourism portal said, citing Irina
Tyurina, spokesperson for the Russian Union of Travel
Industry (RUTI).

“The trend of reduced tourist travel from European coun-
tries, and intermittent growth from eastern countries,
started being observed at least three or four years ago.
This season, the east has become a clear winner. Organ-
ized travel to Russia by tour groups is growing only from
this direction. The leading position is occupied by China,
which is followed by Iran and India, said Tyurina.

She noted however, that Russia is not among the top ten
most popular destinations for the Chinese traveller,
though the number of tourists from China is rapidly ris-
ing.

“In the first six months of this year, 160,000 Chinese
tourists visited Russia using the visa-free travel regime,
which is two times more than in the same period last year.
The majority of visitors head for Moscow and St. Peters-
burg. During this period, 103,000 Chinese visited these
two cities, as participants in group tours, whereas one
year ago, this figure was less than 45,000,” said Tyurina.

The NTK Intourist Company also noted that the flow of
Chinese tourists to Russia this year has grown three
times compared to last year. Russia has become a pop-
ular destination for the Chinese for three reasons, which
happened simultaneously; the significant depreciation of
the ruble, rising incomes of the Chinese themselves, and
favourable prices for accommodation in Russian hotels,
the company said.      The KMP Group pointed out that
the ruble’s depreciation has led to a growth in travel to
Russian regions bordering China, where Chinese resi-
dents go to do their shopping. According to statistics, Chi-

nese tourists allocate around 60 percent of their travel
budgets to shopping. Also, while Chinese tourists would
earlier focus on the cheapest accommodation options,
today their preferences have shifted towards the higher-
end, starred hotels.

Russian tour operators believe India is another promising
inbound tourism market. This market has been poorly de-
veloped so far, primarily because of difficulties in collab-
orating with local tour companies, and because of
difficulties in getting Russian visas. Analysts believe that
if Russia simplifies visa regulations for Indians, the num-
ber of tourists from India will increase significantly.

The number of Iranians travelling to Russia is also
steadily increasing. This year, Intourist has started oper-
ating charter flights from Tehran to Moscow, with depar-
tures twice each week, while SVOY Travel Services
operates four weekly charter flights from Tehran to
Moscow and two from Tehran to Sochi.

The most popular cities for visiting Iranians are Moscow
and St. Petersburg, which tourists can easily reach on
regular flights from Tehran.

According to Russian Federal Border Guard Service fig-
ures, a little more than 1,200 Iranians visited Russia in
the first quarter of 2015. Yet, according to the forecasts
of tour operators, Russia can expect to receive around
60,000 tourists from Iran annually.

Russia attracts most Chinese, Indian and Iranian
tourists RIR
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Indian companies expect to begin deliveries of dairy
products to Russia by the end of this year. A high-level
meeting next month will seek to simplify procedures to
allow Indian dairy produce to reach Russian retail outlets.

Dairy product companies in India are hopeful
they will begin deliveries of dairy produce to Russia by
December 2015, the newspaper Business Standard re-
ported.

According to the newspaper’s government source, rep-
resentatives of Rosselkhoznadzor will meet with India’s
Commerce and Industry Minister Nirmala Sitharaman this
September. The talks will focus on simplifying the proto-
col on compliance with procedures to ensure the safety
of dairy products, which will allow Indian companies to
start exporting to Russia.

India has so far refused to sign this document, insisting
that the “requirement, under which raw milk must be ob-
tained only from cattle originating from the large farms (at
least 1,000 head), makes it impossible for leading Indian
enterprises to start making deliveries to Russia”.

Earlier this year, in April, Rosselkhoznadzor allowed the
export of dairy products from India into Russia, and in-
cluded two Indian manufacturers of hard cheeses in its
register of organizations and individuals that have the
right to supply products. These two companies were
Parag Milk Foods and Shreiber Dynamix Diaries. Until
the protocol on compliance is signed, however, the deliv-
eries cannot start.

The representative of the Indian association for the de-
velopment of exports of agricultural products (Agricultural
and Processed Food Products Export Development Au-
thority, APEDA) told TASS that the protocol on compli-
ance “contains about 10 requirements”.

“According to the first and main requirement, raw milk
must be obtained only from cattle originating from the
large farms (at least 1,000 head), using zero grazing and
directly owned by the enterprise. For the manufacturing
of products intended for export to Russia, one cannot use
raw milk obtained from milk-collection points,” he said.

In addition, Russia prohibits “the use in manufacturing of
raw milk obtained during the first seven days after the end
of calving of animals and during five days before the start
of calving, from sick and under quarantine animals, as
well as after the medical treatment of animals”, states the
document .

The protocol also contains compulsory heat treatment of
all products, and adds that the enterprises producing fin-
ished dairy products for export from India to Russia, as
well as their resource base, must be periodically moni-
tored by Rosselkhoznadzor.

Indian dairy products
for Russian stores 
ELENA KROVVIDI

Source: Vladimir Zinin TASS
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My firm provides serv-
ices in accounting. I have as
my clients, a lot of foreign
owned russian companies, in-
cluding Indian owned. I've
been watching their work for
several years and has got
some observations about
common mistakes that foreign
businessmen are making and
risks they expose their busi-
ness in Russia.

1. Another set of fi-
nancial statements. 

Foreign businessmen
want to get another set of fi-
nancial statements prepared
as per their corporate rules or

according to International Financial Reporting Standards
to submit to their head office abroad or just for own use
to manage their business. To do this job they invite a
qualified accountant from abroad who gets good salary
for translation of Russian accounting data into IFRS for-
mat via Excel spreadsheet or through maintaining parallel
set of accounts in foreign accounting package. The situ-
ation is further complicated by the fact that foreign version
of reports is needed much earlier than Russian set of ac-
counts could be completed. So, foreign users have al-
ready got their set of reports while Russian accounts are
still under correction.  So, next month (or next quarter)
report for foreign users opening figures will not be easy
to support by Russian accounting data, since Russian
data might has been changed significantly after IFRS re-
port for the same period was completed. Such method of
preparation of two parallel sets of financial reports is in-
effective and expensive. Working in Excel is laborious
and unreliable. Parallel account keeping in two different
accounting packages, is expensive too, because it re-
quires a lot of manual work by highly skilled (and highly
paid!) specialist.

The second set of financial reports can be pre-
pared using Russian specialized accounting packages
that are easily available on the market. These packages
allow to determine any set of  rules for preparation of fi-
nancial statements using the primary accounting data al-
ready entered into accounting database. Standard
feature of these software packages allows to create state-
ments for foreign users on the basis of preliminary ac-
counting data. The program records the state of
accounting on at the time of reporting for foreign users,
which allows to reconcile the difference between both
sets of reports later when Russian set will be completed.
while using such software you can assign this job to a

Russian accountant,  this will cost less and will improve
the quality of reporting. 

2. Setting up Corporate Legal Framework
As per my observations, foreign businesses,

even managing large companies, really do not like to in-
vest money and efforts in building a Legal Framework. It
happens even in the areas of business where every word
in a contract or in invoice is important. Different tax rates
can be applied or the transaction itself may be allowed
or disallowed depending on the words chosen in the com-
mercial documents. For example, when transferring
money to a foreign supplier VAT may be applied or may
not be applied depending on the name of the service pur-
chased and paid for.

Another example - the Company is seeking to
classify the expenditures for marketing activities, dis-
counts given to customers and handed out free samples
as tax deductable costs, but is not ready to engage in the
development of accounting and marketing policies, tem-
plates of contracts and other working documents, which
would allow to formalize these activities and to justify
them to the tax authorities.

3. Foreign personnel. 
Foreign businessmen prefer to hire foreign work-

ers, both from former Soviet Union countries and from far
abroad. Foreign workers from countries of the former
USSR agree to lower wages and frequently more disci-
plined and motivated than local workers. however we
should not forget about very high fines for violation of im-
migration laws. The hiring of an foreigner if he does not
have work permit, or without permission to use foreign
workers for the employer, or failure to notify appropriate
authorities on bringing to the labour activities in Russia
foreign citizen is punished by a fine of up to 800 thousand
rubles for each case.

4. Use of cash 
Foreign businessmen poorly distinguish allowed

and disallowed transactions. For example sometimes
they make use of cash revenue (e.g., for payment of ad-
ditional unofficial salaries) instead of depositing this cash
to the bank account. The penalties for such violations are
now lower than before, and the Statute of limitations for
such violations is now just two months. The probability of
being fined is small. However, in accounts this cash spent
unofficially will be shown as cash balance. After a year of
such practice a huge amount can be accumulated in a
cash ledger. This abnormal cash balance in the balance
sheet will very clearly disclose more serious violations in
the business to a tax audit team. 

5. Expenditure

Doing business in Russia. Taxation and account-
ing issues. Trends 2015-2016.

Vsevolod Y. Buchnev
Consultant for financial and
managerial accounting
sevolod.buchnev@mail.ru, 
+7-915-3304442
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Foreign businessmen sometimes assume that
any expenses they incur are automatically the business
expenses. This is not correct. For any expenditure to be
acceptable for accounting and tax purposes the certain
conditions should be fulfilled.
Expenditure should be justified by current company ac-
tivity.  Whenever the relationship between company ac-
tivity and the expenditure is not evident additional
supporting documents are required (contracts, director’s
decrees, reports of person in charge, company policy
etc). It should be clear that expenditure was undertaken
with a view of current or future economic benefits to the
company, i.e. it should be economically justified. 

Expenditure should be properly documented. 
Always distinguish between company economic

interest and personal expenditure. Never mix them and
do not attempt to pay personal expenditure by the com-
pany. In the case where certain expenditure allows any
doubts whether it undertaken in the interest of company
or the physical person – tax office will always assume the
latter. So justification and documentation of transaction
should not leave any space for doubts.  Expenditure
should be undertaken in a way which is coherent to gen-
erally accepted business practice and on b2b market
conditions. Most of goods/services paid by cash are avail-
able in the b2b market at cheaper prices and with proper
documents. Retail store is unlikely to provide documents
suitable for business. 

Avoid cash expenditure. There are always alternative op-
tions to obtain the same service on proper b2b condi-
tions. Exceptions from this rule are quite rare – only some
cases where significant advantage is given to physical
persons like telephone land line provided by Moscow
telephone company in dwellings. Unavoidable cash ex-
penditure can be covered by some addition/allowance to
salary.  

For the bank payments the proper documentation is also
required. Sometime we need to apply efforts to get these
documents from supplier. This issue requires attention
and care from the person in charge. 

6. New possibilities of control by State au-
thorities.

Perhaps not everyone has noticed a radical
change in the capabilities and requests of the Russian
tax authorities, which occurred this year. 

With the start of 2015 the VAT return can be sub-
mitted only in electronic form. The Annex to the Declara-
tion lists all VAT invoices received and issued. The tax
authorities now maintain a countrywide database of all
VAT invoices, issued by all taxpayers since beginning of
the year 2015.  And the tax offices are already starting to
compare invoices from suppliers and buyers. Some of
our customers have already received requests on
counter audits of VAT. 

From 1 January 2016 wholesale and retail
traders of alcoholic beverages are obliged to connect the
cash register of stores to a nation-wide system of USAIS
(The Unified State Automated Information System).

USAIS is software designed to exercise control by the
government bodies over the manufacture, movement and
sale of alcohol in Russia. This program allows to track
the movement of each bottle of alcohol from a manufac-
turer or importer to the final consumer, up to the number
plate and name of the driver transporting the particular
bottle from the wholesaler to the store. 

In mid November the nation-wide system "Pla-
ton" was commissioned. This system controls the heavy
trucks using the federal roads and automatically collects
the road toll. 

The portal of state services successfully oper-
ates for several years already. The corporate and individ-
ual taxpayers and just individuals can read their
outstanding taxes or utility payments, to find out who
owns a property or land, to make an appointment to see
a doctor, etc. via Internet.

And one more big system is coming. It is planned
to oblige all retailers to use cash registers that transmit
sales information to the tax authority in online regime.
The bill was debated this summer, but has not yet been
adopted. No doubts it will be adopted and implemented
soon.

All these facts suggest that the tax authorities
and other government bodies already have the comput-
ing power and software, which allows to obtain informa-
tion on business  - almost as much detailed and prompt
as managers are getting, and keep it in one country wide
database allowing all kind of comparisons and analysis.
Processing power and control capabilities are already
there, now they choose the key control points - VAT in-
voices, retail sales, movement of heavy vehicles on the
roads, movement of bottles etc. and start filling the data-
bases. In the near future new control points will be intro-
duced. It is expected that all these measures will lead to
a radical reduction in opportunities of business to evade
taxes. Violators of the tax legislation will be promptly de-
tected and punished. The proportion of "black" and "grey"
business and unfair competition on this basis would be
severely reduced in the coming years.

7. My advice to businessmen from India.  
Be more attentive and careful in your work, be

well aware of the Russian legislation in connection with
your business. Pay due attention to the legal preparation
of your activity, don't improvise. The templates of your
contracts and other working documents must be pre-
pared by the team of professionals, including a lawyer,
accountant and tax consultant. Do not forget that expen-
diture should be justified by company activity and prop-
erly documented.  Organize your company workflow so
that to obtain the proper documents from your suppliers
on time. 

There are fewer chances that your mistakes will go un-
noticed in the coming future! 

Good luck!
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BRICS Business Council discusses NDB’s
prospects

As is the norm before BRICS summits, the BRICS Business Council met at Ufa on the eve of the summit to fi-
nalise their proposals for the leaders. The focus of their deliberations was the New Development Bank and its prospects.

The BRICS Business Council met for a session on Wednesday, June 8 at Ufa, to finalise and approve a report outlining
and summarizing action taken during the year of the Brazilian presidency. Finance ministers from the five BRICS nations
also participated in the Business Council meet and will present this report to the five heads of state and government of
Brazil, Russia, India, China and South Africa before the summit meeting begins on Thursday morning (9 July). The report
will reflect the main concerns that need to be dealt with and outline the way ahead. 

Prospects

The functioning of the New Development Bank (NDB) and its prospects was the key topic of discussion at the BRICS
Business Council meeting. Finance ministers from the five countries, who participated for the first time at Ufa, also dis-
cussed the possibility of working with their national currencies.

As Russian Finance Minister Anton Siluanov noted, the NDB was created to finance infrastructure projects. The
bank’s stated capital is $100 billion and paid-up capital is $10
billion. Matching funds are provided for in the RF budget.
Changes to the capital corpus will occur within five years.

By the end of the year, each of the BRICS countries will pres-
ent project proposals for funding, from which the NDB will
choose the most efficient and workable ones. They will re-
ceive initial financing early next year. 

There are a considerable number of projects. There are also
those which have already been outlined in detail. A year ago,
at the summit in Fortaleza, Brazil, the Russian side brought
37 proposals for projects finalised by the Russian Chamber
of Commerce and Industry and the Ministry of Economic De-
velopment.

Among these are Rostechnology projects related to prefabricated port facilities, which are interesting for all BRICS coun-
tries. There is a proposal from Brazil on construction of a transoceanic route that would traverse through Brazil, Argentina,
Paraguay and Chile. Among the chosen projects could also be construction of a high-speed railroad line from Moscow
to Kazan, conceived as a segment of the Moscow-
Beijing route.

Competitive environment

Siluanov also noted that the BRICS NDB would work in quite a competitive environment, as it was created after the
Asian Infrastructure Investment Bank with the same capital, and a similar set of objectives, particularly whether it is pos-
sible to jointly implement large-scale infrastructure projects that several countries are interested in. Like Russia and
China, for example, and development of the Economic Silk Road.

On the BRICS NDB’s agenda is developing simpler decision-making procedures. They should not be protracted and bu-
reaucratized, and positively different from those of other financial institutions.

Working groups

Sergey Katyrin, Russian Chamber of Commerce and Industry President and Chairman of the Russian part of the BRICS
Business Council said members of the Business Council think it is necessary for the business community to have rep-
resentation in the NDB’s management bodies, to allow for greater transparency and some influence over how projects

GULNAZ DANÍLOVA, RIR
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will be reviewed and financed.

Among other problems discussed at the Business Coun-
cil was improving the business climates in BRICS coun-
tries; improving the visa regime; simplifying transit for
entrepreneurs, goods, services, and funds; converging
standards, technical regulations, and other licensing pro-
cedures.

According to Katyrin, two more working groups have
been added to the five that are already working; for agri-
culture and to eliminate administrative barriers. The last
group is cross-cutting; proposals from all other working
groups would flow into this group as various non-tariff and
other barriers interfere with ease of doing business. De-
velopment of small and medium businesses was another
focus. This segment is not so well represented in the
Business Council, but there is considerable interest in de-
veloping contacts among them in all five countries. Small
businesses are primarily regional, even municipal, but
many such companies can export and create joint ven-
tures, underscored Katyrin.

BRICS prospects
brighten, NDB takes
shape
ALEXANDRA KATZ, RIR

Despite sсepticism among international analysts
about the concept of BRICS and the future of the New
Development Bank in particular, setting up this bank in it-
self has created a stronger ground to enhance coopera-
tion within BRICS.

India’s Prime Minister Narendra Modi said in a speech at
San Jose, USA, in September that India was standing
with all its strength among BRICS nations, when many
analysts have  referred to India as “the last standing BRIC
of the BRICS,” over the past one year.

India will be chairing the BRICS from February 2016 to
December 2016 and will host the next BRICS summit.
According to the Indian Prime Minister's proposed "Dus
Kadam" (10 steps) for boosting cooperation, India’s
tenure as Chair will include a BRICS trade fair, a film fes-
tival and a football tournament, among other initiatives.

The BRICS, however, is not the talk of the town in India,
it rarely gets attention of the national media and is hardly
on the business or academic events' agenda. The foreign
policy conclave hosted by Gateway House, India's promi-
nent foreign policy think tank, in collaboration with The
Government Law College in Mumbai, in September, was
an exception as it touched upon new financial institutions
such as the New Development Bank (NDB), formerly re-
ferred to as the BRICS bank, and Asian Infrastructure In-
vestment Bank (AIIB). The debate, however, exposed
certain pessimism among experts about BRICS and the
NDB. 

The NDB was set up to foster greater financial and de-
velopment cooperation among the five emerging markets
of BRICS. It has an initial authorized capital of $ 100 bil-
lion and initial subscribed capital of $ 50 billion, shared
equally among the five nations. The bank began opera-
tions on 21 July 2015 in Shanghai where it is headquar-
tered, a few weeks after the first meeting of its board of
governors in Moscow, on the sidelines of 7th BRICS
Summit in Ufa. 

Both the NDB and $ 100 billion Asian Infrastructure In-
vestment Bank (AIIB) led by China are positioned as al-
ternatives to the existing West-dominated international
financial system of Bretton Woods institutions, like the
World Bank and International Monetary Fund predomi-
nant. Both NDB and AIIB have similar mandates: to foster
infrastructure development in Asia. 

Rajrishi Singhal, senior Fellow at Gateway House said
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these new financial institutions were prompted by developing countries not being adequately represented in Bretton
Woods institutions, and shareholding and quota reforms in the IMF are being stalled after failure of the US Congress to
ratify the agreement of 2010, to raise quotas.

According to Kevin Carmichael, Senior Fellow at Centre for International Governance Innovation (CIGI), there is optimism
around the new development institutions, especially the China-led AIIB, which Carmichael saw as an extension of Chi-
nese soft power. He said major European countries, including Germany, France, Britain and Italy, themselves the most
influential members in the IMF and World Bank after US and Japan, have joined AIIB despite US pressure. 

Unlike NDB, created by five BRICS nations, AIIB has 57 founding members, including all the BRICS countries, and
around 20 more counties are expected to join. China's share in AIIB is close to 30 per cent while India is the second
biggest partner in the bank with an expected share of 6-8%, followed by Russia and Germany. 

The NDB, on the other hand, was created by five countries whose economies are going through tough times. Carmichael
said. “I am very sceptical about BRICS and NDB. I will be really surprised if all this money allocated for it by BRICS
counties will be really spent on what they are supposed to be spent,” he said, adding that NDB seems far more mysterious
than AIIB.

Singhal noted that though BRICS was created on an economic platform, trade and investments between five countries
are negligible. Despite this incompatibility, BRICS as a group was able to deliver on its intent to create a bank. “Some of
the sсepticism about BRICS has waned because NDB now is a reality. Although there are still some misconceptions
about this bank, for example that it is going to compete with World Bank, but I think K V Kamath, NDB's president and
his vice president Leslie Maasdorp made it very clear that NDB is not there to rival World Bank. The sсepticism is going
away bit by bit, because there are some achievements by now,” Singhal said in an interview with RIR. 

He said “we have to wait till the bank becomes operational and writes its rules, puts policies in place, defines the gover-
nance structure, while the next step for NDB is to give credible loans that will go towards building infrastructure and sus-
tainable development in BRICS countries and beyond.” 

“People will watch very carefully what NDB will do with the funds, how much it will lend and what will be the lending poli-
cies, will NDB be a small marginal player or will it be a large multilateral bank, and what is its vision to grow in next 25-
30 years,” Singhal said. 

A source in Vnesheconombank, Russia’s national development bank, familiar with the developments at the NDB, told
RIR on condition of anonymity that India has made a right choice appointing K V Kamath as the president of the new in-
stitution. “Mr. Kamath not only has great experience of creating large banking mechanism within India, he has years of
experience with Asian Development Bank and therefore understands well the ins and outs of such institutions, the prob-
lems and challenges they face and the possible ways to overcome them,” he said.

The Second Meeting of the Board of Di-
rectors of the NDB will be held after 20
November, said Sergei Storchak, Russ-
ian Deputy Finance Minister who has
been appointed Russia’s director at the
NDB. The meeting will focus on break-
through decisions for drafting the bank's
internal policies, Storchak recently told
journalists. 

The first President of the NDB, nomi-
nated by India’s government, India's
eminent banker K V Kamath said earlier
that NDB is likely to start lending by April
2016 and will initially focus on sustain-
able projects in member countries.
BRICS states are likely to make their
first contributions to the bank early next
year, providing the management with
resources to fund projects.
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Diamond trade can light up BRICS  
ALEXANDRA KATZ, RIR

BRICS countries have traditionally played a key
role in the world diamond industry. Cooperation within the
five countries in the diamond sector is gathering pace,
with India and China, traditional diamond cutting centres,
now making up a considerable part of the global demand
for diamonds.

BRICS is not only a political and economic combine of
like-minded nations, but also the world’s largest con-
sumer market, with 43% of the planet’s population.

Around a third of all items of jewellery with diamonds are
found in the five countries, estimates indicate, and this
figure could rise to 50% over the next half decade.

The firm Bain & Company and the Antwerp World Dia-
mond Centre predicted in 2012 that this demand for dia-
monds would grow to more than 60%, to $26.1 billion by
2020, primarily due to increase in demand from the grow-
ing middle classes of China and India.

According to Ilya Ryashchin, Vice President of Alrosa,
China and India remain the main market drivers today. If
nearly a quarter of the world demand for diamond jew-
ellery today is in India and China, then this share will grow
to approximately 40% in the medium term.

пустым не оставлять!!
Diamond sparkle for India-Russia ties

Cooperation in the diamond trade and in the manufacture
of diamonds and diamond jewellery within the BRICS
bloc has not assumed concrete shape. However, all the
prerequisites are already in place. Russia and South
Africa are the largest diamond-mining countries and India
is the largest centre for diamond cutting and jewellery
making. China is not only a production centre for jew-
ellery, but also has the second largest diamond consumer
market in the world after the USA, in terms of volume.

Russia and India

In December 2014, at the World Diamond Conference in
New Delhi, which coincided with Russian President
Vladimir Putin’s visit to India’s capital, the countries’ lead-
ers, who attended the conference, laid the foundation for
a renewal of cooperation in the diamond sector.

Addressing conference delegates, Putin noted that nearly
50% of AK Alrosa’s raw supply is located in India or within
companies controlled by Indian capital. Alrosa is the
largest Russian diamond mining and sales company.

Alrosa signed a long-term agreement on direct trade in
diamonds with 12 Indian companies at the International
Diamond Congress.

“This is a landmark agreement for the Indian diamond in-
dustry. India produces more than 70% of the world vol-
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ume in diamonds, so for Indian diamond cutting enterprises, it is very important to obtain direct access to raw ma-
terials,” said Vipul Shah, Chairman of India’s Gems and Jewellery Export Promotion Council (GJEPC).

The total volume of Alrosa’s trade with India, counting direct and indirect supplies, was recently estimated at $700
million. According to Andrey Polyakov, Vice President of Alrosa, this figure applies to direct supplies to India alone,
after signing of direct long-term contracts with Indian companies.

Indian Prime Minister Narendra Modi, speaking at the World Diamond Conference in Delhi, called for world dia-
mond producing companies, including Alrosa, to expand their business in India, concluding contracts for the direct
supply of raw diamonds to Indian companies skirting the middle-men in the conventional centres of diamond trade
like Antwerp and Dubai. Indian authorities promised to create a special diamond trade zone in India with simplified
taxation regulations.

Putin urged Indian companies to open diamond cutting centres in Russia. The country is the largest diamond
miner in the world but has barely 4% of global diamond production. India, on the other hand, cuts and polishes
over 70% of the world's diamonds.

Experts however say that diamond cutting in Russia is even less profitable than in India. According to Maxim
Shkadov, head of Russia’s largest diamond cutting enterprise Crystal, profitability in Russia, even in the best of
times, has not exceeded 5%.

Ramesh Shah, owner and CEO of Excel Overseas, owns a small diamond cutting enterprise in Moscow and be-
lieves that there are prospects for Indian companies in Russia, although profitability of the diamond industry in
Russia is reduced mainly due to the unstable rate of the ruble.

“The cost of production in India, in any case, will always be cheaper than in Russia,” said Jitender Kumar, head
of the Moscow office of Brilliant Diamond. “Even though we have to pay customs duties and other charges, taking
into account the cost of labour in India, as well as an existing world-class infrastructure in India, production is
more profitable.” Kumar said the Russian market and the global market is now in crisis, but the players are hoping
for a speedy recovery. Expanding cooperation in diamonds between BRICS nations, he feels, will help restore
positive growth trends. BRICS countries can cooperate not only in trade but also in regulating the trade, and the
development of more effective mechanisms to identify fakes.

Defying recession

The diamond industry is going through hard times. Mining companies and diamantaires are equally concerned
about uncut diamond reserves and threats from the synthetic diamond industry, financing problems for the diamond
industry and falling demand for diamonds among consumers.

The world’s largest diamond producers, ALROSA, De Beers, Rio Tinto, Dominion Diamond Corporation, Lucara
Diamond Corporation, Petra Diamonds Ltd and Gem Diamonds announced in May the formation of the Diamond
Producers Association.

In a joint statement, the companies announced they were combining their financial and marketing efforts to support
the development of the diamond sector, which faces numerous challenges. The main problem is the falling demand
for diamonds in the major consuming countries.

In 2013, the World Federation of Diamond Bourses launched the World Diamond Mark.  The non-profit organization
aimed to boost the share of diamonds and jewellery in the luxury market. Alexei Popov, Chairman of the Foundation
and president of the Moscow Diamond Bourse, said India is one of the largest investors in the programme as they
seek to raise their volume of trade globally.
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Opportunities for bringing Russian and Indian
businesses closer together YURY ZAYTSEV, RIAC

The potential for economic cooperation between
Russia and India has not been realized to the full extent
and provides ample opportunities for business.

Russia’s BRICS presidency in 2015 encourages reflec-
tion not only on the political significance of this associa-
tion, but on its economic substance and potential as well.
In this respect, we need to consider the possibilities and
prospects of economic integration among the associa-
tion’s member countries that would be able to create a
more attractive business environment.

One such condition is the bilateral work being done to
bring the economic systems of the individual member-
states closer to one another. The convergence of
economies could provide an opportunity for this, inter alia,
within the framework of other efforts to establish a free
trade area (FTA) with India, which was proposed by the
Indian Ministry of External Affairs in March 2013. What
makes the Indian market attractive for domestic Russian
businesses, and what benefits can the Russian private
sector gain from the convergence of the two economies?

Microbarometers of cooperation

We can single out a number of economic incentives that
encourage countries to participate in the integration
process. First, these processes make it possible to lift tar-
iff and non-tariff barriers to international trade which ham-
per the efficient use of resources. The second incentive
is related to redistribution capabilities that the parties ac-
quire due to the division of labor and industrial coopera-
tion. Macroeconomic barometers, such as GDP and
volumes of trade and investment allow us to estimate
how far the Indian and Russian economies have ad-
vanced in terms of bilateral integration.

The summarized index for evaluating interstate differ-
ences is GDI (gross national income) per capita. Since
1991, India has been in the top ten countries of the world
in terms of economic growth. Despite the decline in this
figure to 4.4% in 2014, the Indian economy has shown
accelerated development in its service industry, as well
as a recovery in its agriculture sector. Moreover, eco-
nomic growth in 2015 is expected to reach 6.2% due to
an increase in industrial production and new investment
projects. As a result, the OECD forecasts that in 2031-
2050, India will demonstrate the world's highest average
annual level of productivity growth, namely 3.8%.

Of course, this summarized index should be adjusted
using indicators such as innovation and social develop-
ment that characterize the GDP in terms of its quality. The
innovation factor may be assessed through R&D funding,
while social development – by final consumption expen-
diture.

Final consumption expenditure in India has increased sig-
nificantly following the global economic and financial cri-
sis in 2008-2009, and in 2013, it surpassed the
corresponding figure for Russia (819.31 billion dollars).
Despite the similarity of indicators demonstrating the
share of R&D funding in GDP (in 2014, this figure was
1.5% in Russia and 0.9% in India), the trends of funding
research and development in the two countries are on dif-
ferent paths. Before 2008, R&D spending in the BRICS
countries was higher than in other countries with similar
incomes. Since 2008, India has dramatically increased
its investment in the development of science, while Rus-
sia has significantly reduced relevant expenditures down
to the level of 1981. Due to these changes, the innovative
systems of both countries are now more than 60% de-
pendent on public funding.

As far as investment cooperation is concerned, before
the liberalization of India’s investment policy in 1991,
many sectors of the Indian economy (in particular,
telecommunications, banking, insurance) were closed to
foreign investors. Currently, the state is reducing its par-
ticipation in a number of industries, while sectors such as
agriculture, mining, oil refining, management consulting,
pharmaceuticals, and steel production have become
completely open to foreigners.

The modernization of investment regulation has had a
beneficial impact on the Russian-Indian investment co-
operation. In 2012, the volume of Russia-India invest-
ment projects in energy, metallurgy, aerospace,
pharmaceuticals, petrochemicals and telecommunica-
tions amounted to about $537 million dollars. The pack-
age of contracts signed by the parties in December 2014
opens up new opportunities for domestic corporations in
the field of nuclear energy, in the aircraft industry, as well
as in theextraction of commercial minerals (hydrocarbons
and precious stones).

Despite the size of India’s economy, the country’s share
in trade with Russia is insignificant. Accordingly, the share
of our country in India’s exports and imports does not ex-
ceed 1%. The structure of Russia's trade with India as a
whole has not changed over the last ten years. Russia
continues to export precious stones, engines, and nickel
and to import products from the pharmaceutical industry,
transmission equipment, and flat-rolled products.

India’s current account and budget deficits account for
the weakness of the country’s position in trade. Never-
theless, we note the steady growth of bilateral trade. In
2013, Russian exports to India amounted to 6.9 billion
dollars, while Indian imports to Russia were a little over
3 billion dollars.
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These macroeconomic indicators do not underlie the im-
portance of trade and economic cooperation and the
closeness of the economic systems of Russia and India.
The opportunities for integration and for the facilitated ac-
cess of Russian business to India’s markets appear to be
within the realm of institutional convergence, which can
contribute, inter alia, to the emergence of new forms of
production.

Institutional convergence

Institutional convergence reflects the quality and speed
of drawing economic systems together, and is deter-
mined by such factors as the regulation of competition,
public procurement procedures, and protection of intel-
lectual property rights, as well as the following of customs
procedures and of technical requirements. These are the
factors that open up opportunities for Russia to enter the 
Indian markets.

Protection of intellectual property rights

Over the past five years, the Government of India has
taken a number of initiatives to modernize the system
regulating intellectual property rights protection. An in-
creased level of computerization through online filings of
trademark and patent applications as well as the comput-
erization of the process for registering intellectual prop-
erty by creating databases have been the major
achievements in this sphere of activities during this pe-
riod.

The obstacles to the full convergence of the Russian and
Indian regulatory systems in this area are minimal due to
the high degree of harmonization of Indian legislation with
international law on the protection of intellectual property
rights. The Russian legislation does not create insur-
mountable barriers for Indian businesses either: in accor-
dance with the international treaties signed by Russia,
foreign persons and entities enjoy the same rights as
Russian ones.

However, Indian legislation requires that foreign appli-
cants for IP rights from countries outside India must file
patent, trademark and design applications either person-
ally or through their official representatives (there is no
remote registration procedure for such cases). This, as
well as differences in regulating and ensuring the protec-
tion of intellectual property rights for pharmaceutical in-
dustry products may become a barrier to convergence.
For example, in India, a new substance should differ sig-
nificantly from existing substances and already known
chemicals.

Public procurement

As the traditional area of collaboration with foreign part-
ners, the military-industrial complex, telecommunications,
and civil aircraft building appear to be the most obvious
sectors for integrating Russian companies’ into the Indian
market of public procurement. However, these opportu-

nities are not quite obvious and are associated with a
number of barriers. The main barrier is the observer sta-
tus of Russia and India in relation to the WTOPublic Pro-
curement Agreement. Upon accession to the WTO
Agreement on Public Procurement, the governments of
the parties must ensure the provision of equal conditions
for both foreign and domestic producers.

Another barrier to the participation of Russian companies
in the Indian public procurement market is the demand
of India's national legislation to transfer 20% of the work
volume under the contract to small and medium size en-
terprises (SMEs) if the SMEs’ tender price is 15% higher
than theprice of the winning bid. In this case, the key risk
is the lack of predictability in identifying partners and con-
cluding agreements with them on forms of cooperation
within the framework of the project.

The creation of the industrial zone Medipark, which spe-
cializes in the production of high-tech medical equipment,
is a recent example of foreign companies’ increasing their
access to public procurement in India. Foreign compa-
nies will gain access to public procurement markets
based on the functioning of the industrial zone. According
to analytical calculations, the volume of public procure-
ment in the industrial zone should amount to 0.5% of
India's GDP.

Competition policy

Despite the transparency of India’s Competition Act, fur-
ther integration of the parties will be determined by a
number of factors. The increased presence of Russian
companies in the Indian market is quite feasible, as the
Indian statutory regulations in the field of competition pol-
icy set up almost the same terms for both Indian and for-
eign companies, offering them equal access. As for
opportunities for entering markets, the most protected
sectors are insurance, defense and electronic commerce,
where the percentage of shares owned by foreigners
cannot exceed 25%. At the same time, the air carriage
sector appears to be one of the most open: foreign com-
panies occupy about 70% of the market.

As regards to the complexity of the negotiating process
on the competition regulations, the main difficulties arise
when discussing general issues of cooperation in the
competition regulation and the legal procedures of secur-
ing agreements, as well as the consideration of concrete
issues of cooperation at the sectoral level.

Technical requirements for cooperation

The technical aspects relating to the settlement of cus-
toms issues, and the application of sanitary and phy-
tosanitary (SPS) measures, play an important role in
determining the terms and intensity of economic cooper-
ation between Russia and India. The technical require-
ments and customs procedures do not create high
barriers for Russian producers, since about 84% of the
Indian Standards are identical to regional and interna-
tional ones.
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The SPS requirements do not generally present insurmountable difficulties. As of today, the Government of India has
adopted food standards that are largely in line with international requirements and standards. Pork importers face more
rigorous requirements than others, as they have to submit a certificate confirming the compliance of their products with
technical requirements.

Conclusions and recommendations

The potential for economic cooperation between Russia and India has not been realized to the full extent and provides
ample opportunities for business. Integration of Indian law into the international legal system provides, on the whole, a
high degree of correlation between the Russian and Indian regulatory systems, which affects a number of issues con-
cerning business operations. To further enhance cooperation between Russian and Indian companies, it is systemically
important to apply efforts in the following areas.

First, the Indian market has not completely satisfied its demand for Russian power equipment and aircraft as well as for
natural resources, such as liquefied natural gas, fertilizers, and coal. At the same time, the Russian market, especially
during the period of the country’s economic crisis, needs Indian agricultural goods (primarily meat products), as well as
the products of the pharmaceutical industry.

Second, economic integration should be accompanied by not only lifting the parties’ trade tariffs and non-tariff restrictions,
but by work efficiently on the establishment of value-added chains as well. For example, governments can encourage
businesses to develop joint production and conduct research and training through creating specialized bilateral working
groups involving stakeholders.

Third, it is important to establish relations at the level of private business and private contacts. It is particularly this aspect
that accounts for the current effectiveness of cooperation between India and the US, which is testified to by the volume
of bilateral trade, amounting in 2014 to 66.9 billion dollars. Trade missions should intensify their work in this direction
and act as advisers and intermediaries between private companies.

Attaining the above-mentioned goals appears quite feasible in the medium term. The wide range of Indian consumers,
their rising incomes, as well as political support and economic cooperation, including on the BRICS level, will remain
main motivations for Russian businesses in the near future. However, the peculiarities of state regulation arrangements
can become significant barriers to cooperation between the parties. The development of systems for export insurance
and public-private partnerships, accompanied by the liberalization of access to national markets of the parties within the
free trade area, can add a new impetus to cooperation between business structures.
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Visa-free tourism soon TRN NEWS

Rostourism is working on a visa-free exchange
plan for tourist groups between Russia and India, Valery
Korovkin, head of the Department of International Coop-
eration of the Federal Agency for Tourism, said at a press
conference. He was speaking at the Ministry of Tourism
in Goa.

The existing visa-free exchange programme between
Russia and China provides the basis for the new project,
but procedures will not be identical. The minimum num-
ber of members in the group from India will be re-
duced to three (for China, a visa-free group must
comprise at least five people).

"Therefore, parents with a child will be regarded
as a group and will be able to visit India without a
visa,” said Korovkin. “I hope this will be the first
step towards introduction of a full visa-free regime
between Russia and India.”

Korovkin could not provide specific dates by when
the visa-free group exchanges could begin, stat-
ing that coordination processes were time con-
suming. He did say, however, that Rostourism
was doing everything possible to make it happen
in the next calendar year.

To promote tourist traffic from Russia, the Indian
Government will consider reducing the cost of
visas for Russians from 75 to 60 dollars.

Ameya Abhyankar, Director of Tourism, Goa Min-
istry of Tourism said his office was working to en-
sure that Russian tourists’ stay in Goa was as
comfortable as possible.

“Rescue teams who patrol the coast from dawn until mid-
night are on duty on all Goa beaches. Since they ap-
peared, they have assisted nearly four hundred tourists.
There are also full-time cleaners in Goa. Also, a mobile
application has been launched allowing travelers to con-
trol the quality of cleaning of beaches. Guests can take a
picture of the rubbish found on the beach and send the
photo to the service responsible for cleanliness. Within
12 hours the garbage will be removed, and, as feedback,
the sender will receive a photo of the same spot after it

has been cleaned. For women who travel alone, there is
a special taxi service, whose drivers can only be women.
Such taxis are available for tourists at the airport,” he
said.

The state government is also constantly expanding the
number of tourist activities.

“We pay great attention to the development of eco-
tourism, and this year, we are ready to offer our guests

new routes. We are capable of surprising even the
tourists who visit us regularly. Russian tourists still ac-
count for more than half of all the visitors to Goa and I
am confident that the relief and subsequent cancellation
of the visa regime will make Goa an even more accessi-
ble and attractive place for Russians,” said Nilesh Cabral,
chairman Goa Tourism Development Corporation.

Tourists on the territory of the Taj Mahal palace in the city of
Agra. Source:RIA Novosti/Sergey Mamontov
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The merger of Sun Pharma, India’s largest pharmaceuti-
cal company and world’s fifth generic drug maker, with
another major Indian player Ranbaxy, well known in the
Russian market since 1993, will allow the company to be-
come a more meaningful player in Russia, Dilip
Shanghvi, founder of Sun Pharma hopes.

The closure of a $4-billion merger between Sun Pharma-
ceutical Industries and Ranbaxy Laboratories was an-
nounced on Wednesday in Mumbai. Sun Pharma had
announced it was buying Ranbaxy for $3.2 billion in stock
in addition to assuming $800 million of its debt in April
2014. Termed one of the largest M&A deals in the indus-
try in the recent past, the merger has fortified Sun
Pharma's position as the world's fifth largest specialty -
generic pharmaceutical firm and the top ranking Indian
pharmaceutical company, giving it a significant lead in the
market share, the company said.

“The combined entity will capitalize on the expanded
global footprint and enhance our dominance as a world
leader in the specialty generics landscape,” chairman of
Sun Pharma Israel Makov said. He pointed out that the
deal would enhance the company’s leadership in existing
markets and allow it to increase its presence in new mar-
kets.

Dilip Shanghvi, Managing Director of Sun Pharma, told
the media that the merger with Ranbaxy gives Sun the
ability to invest in Research & Development. The com-
pany is planning to increase R&D investments from the
existing US$ 250 million to US$ 300 million this year.

“What I am looking forward to is the situation where we
continue investing up to 6-7% of our turnover in research,
which would allow us to invest close to $500 million in re-
search,” Shanghvi said.

The combined entity looks at reaching $250 million syn-
ergies within a three year time frame. The turnover of the
combined companies is expected at US$ 4.5 billion. With
a combined team of more than 3000 employees and a
set of more than 45 manufacturing facilities, Sun Pharma
will now be selling its products in more than 150 coun-
tries, including Russia and the CIS where its presence
was earlier not very significant.

“In Russia, South Africa, Romania and other markets we
are not a big players, while Ranbaxy has bigger business
there. By combining our portfolios with Ranbaxy, we will
be able to grow faster in those markets,” Shanghvi said,
adding that almost 40 per cent of the business of the
combined entity comes from India and emerging markets,
which are among the fastest growing markets.

Sun Pharma’s takeover of Ranbaxy to raise its
footprint in Russia

ALEXANDRA KATZ, RIR

Shanghvi's son Aalok will have a significant role in
strengthening the company’s positions in the emerging
markets.

“He has so many challenges, like devaluation of the cur-
rency in Russia, Ukraine, South Africa, he has a very in-
teresting job ahead,” the Sun Pharma MD said.

According to him, Sun Pharma business in Russia was
estimated at around US$ 20 million, while Ranbaxy’s
business was worth more than US$100 million.

“The idea would be to invest in developing new brands
in the OTC (over the counter) segment in Russia, as well
as accelerating in filing a complex generic portfolio in this
market so that we can work towards becoming a more
meaningful player in the  market,” Shanghvi noted. “We
will also evaluate whether we can produce in Russia lo-
cally. The decision may be taken within next 3-4 months.”

Incidentally, as a result of this merger, Shanghvi has over-
taken Mukesh Ambani, Head of Reliance Industries, as
India’s richest man this year, according to Forbes maga-
zine.

Earlier, Denis Manturov, Russia’s Minister of Industry and
Trade who recently visited New Delhi, announced that
Ranbaxy was planning to establish a production facility
in Russia within the next few years.

Aman Khanna, Ranbaxy’s Country Head for Russia, was
unavailable for comments.

Ranbaxy has more than 20 years of experience in the
Russian market. It has been operating in Russia since
1993 and emerged as one of the largest players in the
generic drug segment, promoting its products across anti-
infective, cold, pain management, cardiovascular, dia-
betology and other segments in 56 regions of Russia.
The company was exploring opportunities to manufacture

Dilip Shanghvi, Managing Director of Sun Pharma, told the
media that the merger with Ranbaxy gives Sun the ability to
invest in Research & Development. Source: Reuters
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locally since 2006, when it explored the prospect of ac-
quiring Russia’s large generic manufacturer Akrikhin.
Since the deal did not work out, Ranbaxy turned to man-
ufacturing some of its products through signing contracts
with local companies.

Analytical company DSM Group estimates that the Russ-
ian pharmaceutical market grew by 13.3 per cent at the
end of the fourth quarter of 2014, compared to the same
period in the previous year. Throughout 2014, the market
showed 9.3 per cent growth (in ruble value), although in
volume it declined by 3.6 per cent.

The commercial OTC segment and the government seg-
ment (the reimbursement DLO programme) in terms of

volume declined by 4.5 percent and 7.6 percent respec-
tively.

Since the beginning of 2014, retail drug price inflation has
amounted to + 20.4 per cent in ruble terms and -39.1 %
in terms of US dollars.

According to a Deloitte 2015 report, although last year
saw a slowdown in the Russian market’s growth rate, it
is developing quite dynamically when compared to other
European countries. While the unstable political situation
may put long-term growth forecasts into question, De-
loitte notes that the Russian market still provides signifi-
cant opportunities for drug makers.

Participation at the meeting with Indian External 
Affairs Minister Smt. Swraj Sushma at

four seasons hotel on 20.10.15.
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Russia is ready to actively participate in the imple-
mentation of large-scale projects to develop Indian
economy, Dmitry Rogozin says.

External Affairs Min-
ister Sushma
Swaraj and her
Russian counter-
part, Deputy Prime
Minister Dmitry Ro-
gozin signed a pro-
tocol on Tuesday, at
the end of their talks
within the frame-
work of India-Russia
Inter-Governmental
Commission on
Trade, Economic,
Scientific, Techno-
logical and Cultural
C o o p e r a t i o n
(IRIGC-TEC).

Swaraj led a high-
powered Indian del-
egation to the 21st
meeting of IRIGC-
TEC to prepare a
strategy to imple-
ment the joint
“Druzhba-Dosti” vi-
sion of President
Vladimir Putin and Prime Minister Narendra Modi,
through concrete initiatives in different fields of bilateral
trade and economic cooperation over the next decade.

Swaraj and Rogozin cochaired the meeting, which in-
cluded high-level officials  from both sides. The IRIGC-
TEC is a key institutional mechanism to promote and
strengthen India’s “special and privileged strategic part-
nership” with Russia. During the meeting, the sides fo-
cused on the main issue of working out a plan to bolster
strategic partnership between the two countries.

Swaraj also held bilateral talks with Russian Foreign Min-
ister Sergei Lavrov to fine-tune the agenda of Putin-Modi
summit in December, in Moscow. While both the leaders
have   met a couple of times, at the sidelines of multilat-
eral summits this year, they will review and supervise the
progress in realizing the “Druzhba-Dosti” vision, at their
bilateral annual summit, a source told RIR.

Speaking about the importance of the recent protocol, the
External Affairs Ministry’s spokesman Vikas Swarup said
that the protocol carried forward the spirit of Druzhba-
Dosti vision. “Carrying forward the Druzhba-Dosti, Swaraj

and Rogozin signed the protocol for the 21st session of
IRIGC-TEC,” Swarup noted.        

The current situation in the sphere of bilateral trade and

investment was high on the agenda of the IRIGC-TEC.
The sides discussed the issues related to trade and in-
vestment, and decided different measures to boost eco-
nomic ties between the two countries. A number of joint
working groups and sub-groups had already submitted
their reports, highlighting the problems to be discussed
and resolved.

In view of the fact that the sides had already expressed
their desire to shift to rupee-ruble trade and are conduct-
ing talks to reach an earliest agreement, the issue of
trade and investment, including transition to bilateral
trade in national currencies, was high on the agenda of
the Moscow meeting.

Addressing the commission, Rogozin said, “The the issue
is about achieving the bilateral annual trade turnover of
$30 billion and $15 billion of mutual investment by 2025.”
The trade turnover in 2014 was $10 billion.

He said that Russia was taking “steps to create
favourable conditions for developing trade, economic and
investment cooperation, particularly free trade agree-
ment, agreement on mutual stimulation and protection of

DADAN UPADHYAY, RIR

India, Russia to strategize 'Druzhba-Dosti' vision
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investment, on payments in national currencies, on ad-
mitting certifications of conformity and education and
diploma standards.”

In particular, he mentioned oil and gas, nuclear energy
and renewable energy as the priority areas of bilateral
cooperation. “The cooperation program in oil and gas
sector has already been launched,” Rogozin noted.

He said that Russia was also ready to assist India in nu-
clear energy development, upgrade of thermal power
plants, metallurgical and machine-building companies,
exploration, mining, construction of gas pipelines, power
lines, railways infrastructure, rolling stock, aircraft and
helicopter, the peaceful use of space, the development
of modern means of communication and  the creation of
"Smart Cities.”

Rogozin also assured that Russia was ready to support
India and actively participate in the implementation of
large-scale projects to develop Indian economy, in near
future.

However, in his remark, Russian First Deputy Minister of
Economic Development, Alexei Likhachev stressed on
the main difficulty the sides are facing in the transition to
the  bilateral trade  and investment in their national cur-
rencies.

Likhachev said although the two counties want to shift to
trade in their national currencies, their banking systems
are not yet ready for being actively involved in the
process. “This is a burning issue. Our banking systems
are not ready to actively respond to the request. We
would like to expand trade in national currencies,” he
said.

An anonymous source said that the sides exchanged
opinions on this issue and decided to speed up the tran-
sition process to rupee-ruble trade. “It may take some
time before the sides work out a concrete mechanism to
transition to mutual trade in national currencies of India
and Russia,” he added.

According to sources, as a first move towards rupee-
ruble trade, India and Russia may organize exchange
trading of the two national currencies
in each other’s country.

On her part, Swaraj said that Russia
had always cooperated with India in
developing its economy. "Russia oc-
cupies a special part in the heart of
every Indian. The strength of our
unique strategic partnership with
Russia withstood the test of time. I
am confident that this special bond
that India and Russia share will
strengthen every year as we deepen
our cooperation and expand it and
develop it to new avenues and op-
tions,” she said.

“India and Russia are natural part-

ners in the legacy of excellent cooperation in key sectors
such as nuclear energy, defence and space. However
Russia can be an even bigger partner in India's develop-
ment process as a source of technology, machinery,
equipment and knowhow," Swaraj noted.

Referring to the proposed free trade agreement (FTA) be-
tween India and Russia-led Customs Union, she said that
India attached great importance to developing the coop-
eration with the Eurasian Economic Community (EAEC),
which will help the expansion of trade and investments
with Russia.

Swaraj said that Modi’s “Make in India” proram has cre-
ated an immensely positive atmosphere to facilitate in-
vestment in India. She said that Modi and Putin have
identified strong economic relations as a key priority area
in the Indo-Russian strategic partnership.

In his opening remark at the bilateral talks with his Indian
counterpart, Lavrov said that Swaraj’s visit to Moscow
would give an additional impetus to the development of
agreements between Putin and Modi. "The privileged
partnership between our countries is a unique achieve-
ment of our peoples,” he noted.

He also referred to the coming visit of Indian Defence
Minister Manohar Parrikar to cochair the meeting ofIndia-
Russia Inter-Governmental Commission on Military,
Technical Cooperation (IRIGC-MTC), in early November.
In a way, Swaraj’s visit also prepared the ground for India-
Russia defence cooperation talks to further strengthen
strategic ties.  

On her part, Swaraj said that Russia was a tried and
tested friend of India. "If we talk about the bilateral rela-
tions, Russia is our proven true friend. This notion of our
friendship we see not only at the governmental level, but
at the level of our people also,” she said.

In order to give an additional impetus to raise the level of
trade, economic and investment ties, Rogozin invited
Swaraj to visit Russia in July, to participate in the  inter-
national industrial exhibition “Innoprom 2016” in Yekater-
inburg. The invitation was accepted by Swaraj.
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Legendary Indian actor Amitabh Bachchan is constantly reinventing himself and is scaling new frontiers. In
this conversation with RIR at a press conference in New Delhi, Bachchan said that he would like to see more
Bollywood films being shown in Russia. He also spoke about the need for innovations in cinema and his new
film “Shamitabh,” which revolves around the film industry.

You were extremely popular in the USSR and are also now very popular in modern Russia. But your
Russian fans can’t watch Indian movies any more. What’s the reason for it?

I don’t know why our films are not shown in Russia any more. That should be decided by our distribution sec-
tion. But I do keep in touch with many of my Russian fans. I have a very close association with them almost
on a daily basis, because I write my blog and they are with me on Twitter and Facebook.

I also believe that some of our films can be seen on Russian television. So I hope that this will continue. I
don’t know what agreements are there between India and Russia in this area, but I do hope that they can get
to see many of our films.

I know that Russian fans are very fond of Indian movies. They are popular there right from the time of Raj
Kapoor, Mithun Chakraborty and more recently Shah Rukh Khan. So I hope that this issue is quickly solved
and we can have films being shown in Russia as well.

How are the high-end technologies affecting the movie making? Do you feel innovations suit Bolly-
wood well?

It’s been 45 years for me in the industry. Yes, quite obviously I see change. Life changes. Country changes.
Society changes. Generations change. Some of this is reflected in the cinema as well. In the late 1960s when
I came, things perhaps were a little calmer, the communication and media industries were not so present; we
didn`t have so much television, just one state channel, we never heard about mobile phones. The speed of
the communication was much calmer, so it reflected in creativity as well.

Speed increased and if you watch the film of the 1960s, you will find far less cuts in that than in, for example,
my new movie “Shamitabh.” The difference is almost four times.

What I am trying to say is that people are more impatient to get on with the job rather than allow it to settle
down. Your media, if you watch it, they speak so fast. I always wonder how they can manage that. Every two
seconds some titles appear on the TV-channels even if somebody is anchoring the news, just to grab your
attention. That’s what has changed. Technically, we got more knowledge about what happens in the rest of
the world.

There are 800 TV channels in India. I think it’s a huge competition for us and cinema. You can watch some-
thing perhaps more technically advanced through another channel, free of cost at your home than to spend
a big amount of money and come to the theatre and watch a movie.

That’s why we try to improve. I must give credit to today’s generation and audiences because they have pro-
voked us to do something different, to present stories in a different ways. 

You are still one of most the popular actors in India since a very long time. How do you feel about
your new roles?

We must accept that younger and more good-looking people are coming into the film industry, and are win-
ning. That’s a part of our work and happens to all of us. The sooner you accept it, the better it is.

I am very grateful to some producers and directors who still give me some roles to do. I hope that I can con-
tinue to work like this.

Big B hopes for Bollywood’s
comeback in Russia
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Indians play a key role in keeping the United States at the
forefront of the technological race. There’s no reason why
Russia shouldn’t attract skilled workers from its only stable
strategic partner.

As the developers of Google, Moscow-born Sergei Brin and
American Larry Page are unimaginably influential, wealthy
and famous. But there is another man, who preferred to stay
in the shadows. Rajiv Motwani was the Stanford professor
who mentored Brin and Page in their work on search engine
technology. In fact, the Indian was the glue that bonded the
Google team.

In a paper called “What Can You Do With A Web In Your
Pocket” Brin, Page and Motwani wrote: “We have developed
a global ranking of web pages called Page Rank based on
the link structure of the web that has properties useful for
search and navigation. We have used Page Rank to develop
a novel search engine called Google.”

In 2009 when Motwani, 47, died in a drowning accident, Brin
wrote: “When Larry and I began to work together on the re-
search that would lead to Google, Rajeev was there to sup-
port us and guide us through challenges, both technical and
organizational.”

What are the chances a similar partnership could happen in
Skolkovo – Russia’s Silicon Valley? The answer is easy –
smaller than small. That’s because there just aren’t enough
foreign born professionals in Russia firing up the innovation
factory that would result in a large number of start-ups.

Indian brains trust

Motwani belongs in a lengthy list of Indians who have con-
tributed – often spectacularly – to keep the United States at
the forefront of technological progress. There’s Sabeer Bha-
tia, the founder of Hotmail, Vinod Khosla, the man behind
Sun Microsystems and Java, Vinod Dham who created the
Pentium chip, Mani Bhaumick, the man behind Lasik, Amar
Bose of Bose speakers, and Kanwal Rekhi, whose Ethernet
networking technology enabled the growth of the internet. It
is incredible that Indians who form less than 1 per cent of
the American population establish 8 percent of all technol-
ogy and engineering startups in the country.

In 2012 Kauffman Foundation published a survey which con-
firmed Indians were the most numerous of the immigrant
tech-company founders. They founded more startups than
the next seven immigrant groups (including China, Taiwan,
Britain and Japan) combined and started 33.2 per cent of all
immigrant-founded startups in the United States.

Why not in Russia

On the face of it, Russia’s IT sector is humming along just
fine, with Kaspersky and Co being world beaters. But com-

pared to the galaxy of start-ups spinning out of Silicon Valley,
the Russian output is minuscule. Also, with Russia’s popu-
lation growth nothing to write home about, it begs the ques-
tion: are there enough numbers of young Russians to
sustain even the current progress?

The short answer is no.

Russia needs a huge inflow of migrant workers to meet the
country’s demands for economic development. “If we look
closely at the situation and at issues concerning demograph-
ics, as well as economic issues, every year we need over
300,000 migrants to come get naturalised and permanently
live in Russia,” Konstantin Romodanovsky, the head of the
Russian Federal Migration Service, told Ria Novosti in
March.

What India offers

India accounts for the largest number of foreign students
(nearly 26 percent) in science and engineering in the United
States. Similarly, the UK, Australia, Canada and other de-
veloped economies are receiving significant number of stu-
dents for higher and technical education from India.

The demand for Indian professional is increasing and India
exports 4 percent of its total generated skilled talent, con-
cludes a 2012 paper titled Mobility of Highly Skilled Workers
and Academic Collaboration in India and Russia.

The paper was prepared in the framework of the project be-
tween the National Institute of Science Technology and De-
velopment Studies (NISTADS), Delhi and the St Petersburg
Branch of the Institute for the History of Science and Tech-
nology, Russian Academy of Sciences. The study was sup-
ported by the Integrated Long Term Programme (ILTP) of
Cooperation in Science & Technology between Russia and
India.

Working on mobility

While India and Russia have had close political and aca-
demic ties since India’s independence, they have been en-
tirely at the official level. When the Soviet Union fell, so did
much of that edifice.

One programme that survived is ILTP, launched in 1987. It
is coordinated by India’s Department of Science and Tech-
nology and the Russian Academy of Sciences and Russian
Ministry of Industry & Science and Technology. Under this
programme eight joint Indo-Russian centres have been es-
tablished to focus on joint research and development work.

Development of the Saras light aircraft, semiconductor prod-
ucts, super computers, poly-vaccines, lasers, seismology,
high-purity materials, software and IT and Ayurveda are
some of the priority areas of co-operation under ILTP.

Russia should extend a red carpet to Indian tech
talent RAKESH KRISHNAN SIMHA
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Well and good. But all this is dependent on fickle interna-
tional relationships. Official relationships are never set in
stone and there’s no guarantee ILTP will sail smoothly for-
ever. For Russia to benefit from Indian professionals there
has to be a focussed drive to attract them.

India has the numbers to feed Russia’s high tech sector, and
Russia clearly needs professionals in ample numbers. The
frequency with which Russian rockets are attaining parabolic
trajectory hints at the talent crunch at the most Russian of
Russian industries – space.

Green card race

The success of the American Green Card has led to other
countries, including Germany and South Korea, launching
similar programmes to attract skilled labour. Germany’s pro-
gramme has drawn large numbers of Russians and immi-
grants from the CIS.

However, Russia must avoid the mistakes of Germany,
which was totally unprepared for Indian immigrants. One IT
whiz regretted his decision to reject offers from Silicon Valley
and come to Germany. For starters, he was lost amidst the
mountains of German language forms he had to fill before
he was even assigned his responsibilities; the guy was
snubbed by women on the streets who would refuse to give
him directions; getting his children admitted into the right
grade proved to be a nightmare.

To be sure, the first generation of Indians in California also
faced difficulties – such as not being allowed to rent homes

– so Germans weren’t unique in their xenophobia. At any
rate, Europe is a generation behind the United States in mul-
ticulturalism.

Benefits of Indian immigrants

Indian immigrants are remarkable for being career and fam-
ily focussed. For instance, in the United States Indians are
not just the highest earning immigrant group; they are the
highest earning among all groups.

Russia being the largest country on the planet – with barely
140 million people – is understandably jittery about immi-
grants staking out territories for future claims. Indians will
never do that sort of thing. Indians never create ghettos and
do not ask for sovereign rights if they become a majority. In
fact, Indians can provide the critical mass required to
counter unwanted elements in the Russian Far East or
south.

Indians are model immigrants with the most stable mar-
riages and high levels of home ownerships. Even Indian
youth are focused; when was the last time you read about
Indian teens trashing a home after a night of partying? Prob-
ably never. Russians can only benefit from such neighbours.

It’s a question of supply side economics. Indians are incur-
able travellers and if Russia decides to accept immigrants,
highly skilled engineers and scientists from India will come.
This will also benefit the second rung of Indian skilled work-
ers, who currently migrate to the UK, Canada or Australia
and end up working as grocery managers.
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Russian President Vladimir Putin and In-
dian Prime Minister Narendra Modi met
for close to an hour at Ufa on Wednes-
day. Among other issues, Putin said the
process of India’s accession to the
Shanghai Cooperation Organisation had
begun, and India would be a full member
at the next summit.

Among the first engagements Indian
Prime Minister Narendra Modi held on
his arrival at Ufa on Wednesday was a
crucial meeting with his host, Russian
President Vladimir Putin. Modi came in
from Astana, the Kazakhstan capital, to
Ufa, capital of Russia’s Bashkortostan
Republic, for the BRICS and SCO sum-
mits scheduled over the next two days.

"I am hopeful of productive meetings and interactions at
the BRICS and SCO Summits, forums we attach im-
mense importance to," Modi said in a statement. "India
attaches high importance to BRICS. It is a great forum
that can contribute effectively to mitigate global chal-
lenges. BRICS also has a very crucial role to play in fur-
thering world peace and security and ensuring we leave
behind a better planet for our future generations," the
Prime Minister said.

"I am looking forward to developing the cooperation (be-
tween the two countries)," Putin said after the two leaders
met on the eve of the BRICS summit. The SCO summit
is scheduled on Friday.

Putin, the host of the BRICS and SCO summits, told
Modi, "We are beginning the process of full-fledged in-
clusion of India into the Shanghai Cooperation Organiza-
tion." He emphasized that it was "a very important event."

The Indian Prime Minister thanked the Russian President
for the warm welcome he received on his arrival at Ufa
earlier in the day. Modi also specially thanked Putin for
initiating the process of India becoming a full member of
the SCO.

"Under your (Putin's) leadership in BRICS, India has be-
come a member of SCO. I am very grateful," the Indian
prime minister said. 

The two leaders discussed ways to carry their special
strategic partnership forward and exchanged views on
critical global issues like the situation in Afghanistan and
the rapid spread of the Islamic State terrorists. According
to a source who was privy to the talks, the Russian Pres-
ident briefly outlined the situation in Ukraine. Modi raised
the issue of enhanced defence cooperation and how to
go ahead and jointly produce defence hardware. The
issue of Pakistan’s continuing support for terrorism was
also raised, the source said.

On a lighter note, the Indian PM thanked the Russian
President for helping to make the International Day of
Yoga (on June 21) such a success across Russia and
said Yoga would provide holistic healthcare to the world.
Putin light-heartedly said that Yoga "looks difficult," which
is why he has not tried it.

Putin, who holds an 8th Dan black belt in Karate, said, "I
don't know how to do yoga. When you people do it, it
looks difficult. That is why I have not tried it."

"It is very special to be in Russia, a nation whose remark-
able friendship with India has always been known," Modi
said in a statement on his arrival in Ufa. Talking of the
close relationship between India and Russia, said he will
be visiting Russia again later this year for the annual bi-
lateral summit meeting.

Putin, Modi talk yoga and strategy
NILOVA ROY CHAUDHURY, RIR

Modi specially thanked Putin for initiating the process of India
becoming a full member of the SCO. 

Source: BRICS2015.ru
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“ It is Time to Study in Russia.” That is the mes-
sage for students and others visiting the Russian Educa-
tional Fair which just ended in the Indian capital. Does
Russian education meet the challenges of the contem-
porary world? RIR finds out from university representa-
tives and analysts.

Not only medicine

At present, close to 5,000 Indian students study in Rus-
sia. The number of students travelling to Russia for the
first time comprises almost 2000 people, showing a
growth of about 20 percent.

“This rate of growth is continuing and we are extremely
satisfied”, said Sayed Kamruzzaman, Head of Rus Edu-
cation (India), a leading organization that sends Indian
students sent to study in Russia. 

Traditionally, up to 90% of Indian students go to Russia
to study at medical institutions. This year analysts have,
for the first time, reported a growth in the popularity of
other specialities.

“These include IT, management, aircraft engineering, and
oil and gas related fields”, he said.

The most popular Russian university for Indian students
has been the Tver State Medical Academy. Around 800
Indians study there, they have their own community and
vegetarian café in the dormitory, and hold the largest fes-
tival of Indian culture in Russia.

Kamruzzaman is convinced that Russian universities “are
global leaders in terms of price and quality of education”.
At the same time, Europe, in his opinion “as before, re-
mains more popular from the point of view of students
travelling there, expecting to find work and remaining
there to live”.

“Less than one percent of graduates remain to live in
Russia,” he adds. “In addition to salaries being lower than
in Europe, Indians traditionally look for the presence of
an Indian community in the area. There is no full-fledged
Indian community in Russia, if you do not take into con-
sideration the student community in Tver.”   

Accent on BRICS

Viktor Katochkov, the pro-rector for international activities
at South Ural State University, where 2,000 people out of
the 50,000 students are foreigners, said he has given
himself the task of increasing the number of foreign stu-
dents gradually from five percent to ten percent. So far
the annual increase is around 500 foreign students.

“At the moment we have students from 36 countries
studying with us,” he said.

“I believe that the BRICS (Brazil, Russia, India, China,
South Africa) countries are very promising in terms of at-
tracting students, and also, generally, the idea of estab-
lishing a Network University for this group, which will
provide assistance from leading educational centres from
Brazil, Russia, India, China and South Africa,” Katochkov
said.

A decision has already been made to establish a BRICS
Universities League, which the top five universities of
each country can join.

Answering a question about advantages of Russia’s
provinces in comparison with Moscow, Katochkov ex-
plained that, as was previously the case, they have lower
educational fees associated with a lower level of salary,
meaning that universities are unable to increase charges
for education.

“We have conducted a study and calculated that, as a
whole, life and study in the provinces is 2.5 times cheaper
for a student than in Moscow”, he said.

These figures are also confirmed by representatives of
the Ural Federal University, which is currently home to
more than 30,000 students from 60 countries.

Another advantage of the provinces is what experts call
“the uniqueness of every foreign student, whom many
lecturers treat, as in former times, as their own children”.

“The fact of the matter is that there is always a desire to
help, because someone is in a different country,” ob-
served Katochkov. “Even if he arrives on a Sunday, they
will find him, give him a bed, meet him, and show him
where he can get something to eat.”

First in sport

Arriving in India for the first time, having come from Sochi
where the 2014 Winter Olympics were held, the Russian
International Olympic University (RIOU) is offering its new
program, Master of Sports Administration, which was
launched in 2013. The educational institute already has
one graduate and one student from India.

“The program is designed for 10 months,” said Iya
Makharadze, a senior specialist at the RIOU. “Our first
graduate from India already works in New Delhi, and our
student has already received a job offer from the United
Kingdom”.

The main objective of this programme is to produce a

For Indian students, ‘It is Time to Study in Russia’
ALESSANDRO BELLI, RIR
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new generation of effective sports managers with both
strategic and operational skills. The program runs for 39
weeks (three semesters), with each week having five
study days. 

“We are leaving India with a future student. A graduate
from one of the local bachelor programs who does yoga
and has numerous certificates,” Makharadze said.

In Russia alone, there are no less than 7,000 vacancies
in the sphere of sports management.

Destination – the provinces

A total of 12 universities participated in the “It is Time to
Study in Russia-2015” exhibition. These included the
People’s Friendship University of Russia, Tver State
Medical Academy, Volgograd State Medical University,
Kazan State Medical University, Kazan Federal Univer-
sity, Russian International Olympic University, Ural Fed-
eral University, Far Eastern Federal University, South
Ural State University, Bashkir State Medical University
and Orenburg State Medical University.

Besides Delhi, representatives from these universities
travelled to Chennai, Mumbai, Ahmedabad, Kolkata and
Imphal. The last city is the administrative centre of Ma-
nipur state, and is a new destination. Earlier, the Indian
north-east has not received the attention of Russian uni-
versities.

At Imphal we received quite a good turn out for our first
time,” said Kamruzzaman. “The exhibition was visited by
more than 20 people”.

During the second phase of the exhibition, they might
also visit Hyderabad and Bangalore.

“There are plans in the future to visit Jaipur, Chandigarh,
Bhopal”, he added. 

Participation in the summer exhibition has already been
confirmed by 10 more universities, bringing the number
of participants in both phases close to 30. 
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India, one of world’s fastest growing markets
for medical tourism, is becoming more popular
among Russians seeking better and cheaper options
for treatment which is either not available in Russia
or requires a long wait. Moscow-based MedInd is
pushing India as a new destination for medical
tourism among Russian-speaking patients in Russia
and CIS.

Asian countries are seriously challenging Europe, US and
Israel as attractive destinations for medical tourists: peo-
ple who travel across international borders to obtain
healthcare.

India, Thailand and Singapore are three countries in Asia
that receive the maximum number of medical tourists, be-
cause of the quality of healthcare infrastructure and the
availability of highly skilled doctors, as well as lower cost
of treatment.

India hosts thousands of medical tourists from the US,
Canada, Australia and UK, as well as from African coun-
tries and Asian neighbours, like Bangladesh, Sri Lanka
and China yearly. According to ASSOCHAM, in 2011
India saw 850,000 medical tourists and by the end of this
year this number may rise to 3.2 million.

Indian medical tourism market is expected to expand at
a CAGR of 27 per cent to reach US$3.9 billion in 2014,
from US$1.9 billion in 2011, according to the “Medical
Value Travel in India” report by KPMG and FICCI. Glob-
ally the medical travel industry is estimated at US$ 10.5
billion and is expected to grow to US$ 32.5 billion over
the next five years at CAGR of 17.9 per cent.

Multiple factors

Despite Russia being known in India particularly for the
quality of its medical education – consider that eight out
of ten Indian students in Russia are enrolled in medicine
or dentistry courses – there are multiple factors that make
Russian patients seek better healthcare options abroad,
and more recently, in India too.

The Indian healthcare sector amounted to US$ 78.6 bil-
lion in 2012 and is expected to reach approximately
$158.2 billion by 2017, according to KPMG. The Russian
healthcare sector in the same period, according to PWC,
stood at US$86 billion. The difference between the two
countries is that while in India the healthcare industry has,
since the 1990s, emerged as a huge segment with dy-
namic private sector involvement, in Russia it has been

dominated by only government for about 100 years.
Today more than 60 per cent of the Russian healthcare
market belongs to the government sector, although the
share of private healthcare is growing, rapidly.

Russian industry analysts stress that, despite Russia
doctors being highly qualified, their numbers are not
enough, thus leaving smaller regional medical centres
poorly staffed and equipped. Misdiagnosis and delayed
diagnosis and medical errors are common in the Russian
healthcare system as bureaucratic hurdles abound and
long queues of people wait for prescribed treatment and
quotas for free treatment. Patients, especially children
and elderly people, are often considered non-responsive
to treatment and are thus denied medical services. Out-
side Russia, they get medical help in most cases.

Additionally, not all kinds of healthcare services are avail-
able in Russia. For example, Cyberknife Radiosurgery, a
non-invasive treatment option for tumours, has recently
become available only in two hospitals in Russia.

“Some types of treatment, for example, neurosurgery,
some types of children’s orthopaedic surgeries, cancer
treatments and others are not available in Russia, but are
available in Europe, USA, Israel and India,” Anna
Verbina, founder and CEO of MedInd told RIR, while on
a short business trip to Delhi.

“In order to give people who require these treatments a
chance to receive it on time, and at an affordable price,
we have established MedInd, around two years ago”.

MedInd, headquartered in Moscow, works with Russian-
speaking patients from all former Soviet countries.
Verbina, a doctor by profession and by vocation and a
business leader with 11 years of experience with one of
the largest Indian pharmaceutical companies in Russia,
Wokhardt Ltd., says MedInd is not only a business but
also a continuation of her career as a doctor.

“To get treatment in Europe or Asia, people have to pay
huge amounts, have to sell flats, and sink into debt for
many years. To prevent these crises, we started MedIn-
dia”.

From Russia with hope

According to several estimates, more than 70,000 Rus-
sians travel to India each year for medical treatment. Last
year the numbers rose by 47 per cent. Moscow-based
medical tourism operator Patient Management says more

India emerges as new destination for Russian
medical tourists

ALEXANDRA KATZ, RIR
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than 300,000 Russians travel abroad for treatment yearly.

India, according to analysts, attracts patients because of
the very high level of healthcare infrastructure, skilled
medical personnel and lower prices compared to other
medical tourism destinations. Although Verbina states
that price alone is never the deciding factor in medical
services, figures indicate otherwise. A heart bypass pro-
cedure costing roughly US$ 130,000 in the US, $31,700
in South Korea and US$ 11,000 in Thailand, may cost not
more than US$7,000 in India.

According to Verbina, within just two years of its opera-
tions, MedIndia has helped around 300 Russian patients
receive treatment in India. “This figure may not be very
big compared to about a million medical tourists from all
over the world coming to India yearly, but it is a good
achievement for just two years of operations, and con-
sidering the kind of patients coming from Russia,” she
said. “Unlike Asian and African patients who often come
to India to treat common diseases and even for therapeu-
tic treatment, patients from Russia mostly come in critical
condition with most life threatening diseases.”

MedInd collaborates with India's largest healthcare
providers such as Apollo Hospitals, comprising 56 hospi-
tals and over 100 primary care & diagnostic clinics all
over India, Fortis Healthcare, operating 55 healthcare fa-
cilities and over 270 diagnostic centres in Asia and the
Middle East, Wockhardt Hospitals, operating a group of
9 hospitals and Medanta, one of India's largest multi-
super-specialty institutes located in Gurgaon.

New market

Verbina said India had never been considered as medical
tourism destination in Russia until MedInd started pro-
moting it. This appears an accurate assessment since
none of the thirty largest companies in Russia sending
patients abroad for treatment offer India as a possible
destination. Germany, France, Switzerland, Israel, Turkey
and South Korea top the ranks among Russian patients. 

The largest event in Russia’s medical tourism industry,
Moscow MedShow, that will take place in September,
2015 currently lists only one participant from India, Apollo,
and this is the first time when an Indian company is par-
ticipating, according to organizers.

“MedInd was the first company in Russia to start talking
about India as a medical travel destination. In the begin-
ning, people were telling us we were mad since India is
a developing country with no healthcare,” Verbina admits.

Language becomes one of the biggest challenges for
Russian patients in India, since very few of them speak
any foreign language.

“Most of our patients travel abroad for the first time in their
life,” Verbina adds. MedInd provides every patient with
Russian-speaking coordinators based in India who escort
patients right from the airport until the end of the treat-
ment, with all consultations and medical procedures hap-
pening in the presence of these coordinators.

Verbina notes that Indian doctors are keen to interact with
Russian doctors about the treatment of the patients ar-
riving from Russia. “I cannot say I’ve seen the same en-
thusiasm from the Russian side, unfortunately, but we
conduct such interactions through teleconference serv-
ices and Skype, as well as using Telemedicine. It is great
when a doctor can get an opinion from another colleague

who is an expert in a particular sphere”.

Although India is a very new medical travel destination
for Russians, as far as conventional healthcare is con-
cerned, it has been a popular destination for wellness
tourism which encompasses a broad range of services
from health-focused hotels and resorts, spas to Ayurvedic
clinics, yoga centres, and ashrams for decades. Medical
tourism analysts, however, consider this to be a very dif-
ferent segment catered to by travel agencies rather than
professional medical care providers.

India attracts patients because of the very high level of health-
care infrastructure, skilled medical personnel and lower prices
compared to other medical tourism destinations. Source: AP
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Paying tribute to former Indian President A P
J Abdul Kalam on his 84th birth anniversary, Prime
Minister Narendra Modi said Kalam looked for "chal-
lenges" and his life is a source of inspiration for all
Indians. Kalam's death in July this year was also a
loss for Indo-Russian friendship. Dr Kalam, known
as India’s 'People's President' and missile man, was
a champion of productive Indo-Russian cooperation,
particularly in science and technology and the de-
fence sector.

On the birth anniversary of former President APJ Abdul
Kalam, the Indian Prime Minister payed glowing tribute

to India's 'People's President' and 'Missile Man,' releasing
a postage stamp in his honour and announcing that a na-
tional memorial would be built at his birthplace in
Rameshwaram for Kalam, who died on July 27.

"There are two types of people, one who look for oppor-
tunities and the other who look for challenges. Kalam
Saheb was the one who always looked for challenges,
which he continued doing till the end of his life," Modi
said.

In the death of India’s former President Dr APJ Abdul
Kalam, a great advocate of closer Indo-Russia ties has

passed. The Brahmos, largely Kalam’s brain child, stands
tall as the symbol of our multi-faceted defence coopera-
tion that has few parallels in the world. Once, recounting
the saga of his relations with Russia to this author, the
eminent Indian scientist narrated the story of his friend-
ship with Russia’s leading scientist in missile technology,
Gerbert Efrimov, legendary head of NPO Mashinos-
troyeniya in the Moscow suburb Reutov. The two out-
standing scientists of both countries met for the first time
in 1981 and fell in love with each other. The two men liked
and believed in each other in the very first meeting and
decided to open their laboratories to each other. This is
how bilateral sensitive cooperation in missile technology

began, said Kalam, stressing that Russia was the only
country which supported India’s missile programme when
the rest of the world stood vehemently opposed to India.

He organised collaborative research and development
projects with a number of Russian design bureaus to
boost India’s scientific potential, particularly in defence-
related areas. The unique BrahMos missile stands as the
proud symbol of our successful defence cooperation, one
of the strongest pillars of our special and privileged strate-
gic partnership. Kalam’s contribution to the programme
is unique. As head of the Defence Research and Devel-
opment Organisation (DRDO), Kalam initiated talks with

Tributes paid to 'Missile Man' Kalam
ARUN MOHANTY, RIR

Business Messenger 2015

60

BMJ2015_new_2016_01_bmj  10.03.2016  11:40  Page 62



Russia to create this joint defence programme. In 1993,
Kalam contacted his old friend Efremov and held talks
with the head of the Russian state committee for the de-
fence industry with the proposal to set up a joint venture
in participation with NPO Mashinostroyeniye for develop-
ment of guided anti-ship missiles. Kalam and Efrimov
signed the memorandum of intent and protocol in 1994
to go ahead with the project. The agreement was signed
in 1998 to develop, manufacture and sell anti-ship mis-
siles.Kalam was also the brain behind India’s ‘Agni’ and
‘Prithvi’ series of missiles, and the impetus and inspiration
behind research, development and implementation of co-
ordinated defence projects.

This joint venture signalled a new era in bilateral strategic
cooperation. The personal friendship between Kalam and
Efrimov blossomed into a productive professional coop-
eration, Efrimov proudly recalled in a meeting with the au-
thor at Moscow.

The first launch of BrahMos in 2001 turned into a giant
step in our strategic cooperation, heralding a new stage
in mass production of this supersonic missile for the army,
navy, aircraft carriers and submarines of both countries.
As counties evince keen interest to acquire this missile,
India and Russia have embarked on a fresh course to de-
velop a qualitatively new, hypersonic missile, which would
stand as a monumental tribute to the memory of Kalam
and the time-tested Indo-Russian friendship he stood for.

The late president was not only India’s missile man, he
was one f the architects of our nuclear programme, yet

another sensitive area where both countries enjoy suc-
cessful cooperation. When there was a calculated, vi-
cious campaign by vested interests supported by foreign
countries against the Kudankulam NPP, under construc-
tion by Russia in Kalam’s home state Tamil Nadu, he
wrote a strong report to the government in favour of the
plant, rubbishing tsunami threats to the plant. He said that
Kudankulam is around 1500 kms from the tsunamigenic
fault, making it almost impossible for a tsunami to hit the
area. Strongly pitching for the plant, he argued that the
reactors at Kudankulam would shut down automatically
within 3 minutes in case of any natural disaster, and fears
of radiation leakage were unfounded.  Kalam’s strong
support paralysed the protest movement against the Ku-
dankulam nuclear plant.

President Kalam was emotionally moved while visiting
the unknown Soldier’s tomb in the Red Square at
Moscow during this tour, and penned a poem in the mem-
ory of Soviet soldiers who had sacrificed their lives in
World War II. The poem read as follows:Kalam became
the first Indian president to pay his first state visit to Rus-
sia after the Soviet Union broke up. During his visit in
2005, he had intensive discussions with Russian scien-
tists, particularly those conducting research in the mili-
tary-industrial complex. He visited  the Russian Academy
of Sciences, from which he received an honorary profes-
sorship, Moscow State University, the Sukhoi design bu-
reau and, of course, NPO Mashinostroniye, indicating his
keenness  to further augment bilateral cooperation in
areas such as research, education, defence, science and
technology. During this visit, projects like joint develop-
ment of fifth generation fighter aircraft and a civilian jet
were first discussed between the two countries. Today,
the FGFA project is being implemented successfully.

Life is a phoenix, can rise from the ashes

Presents a future at challenging situations

This altar of ashes is a fountain of new life

War was trusted, martyrdom shined

Memories of soldiers ignite beauties of life

Phoenix is a metaphor of life in its action

Ashes remind us to celebrate greatness of those
lives

President Kalam presented that poem to President Putin
during the banquet hosted in the Kremlin in honour of the
Indian guest. I do not recall any president writing a poem
instantly during his visit to Russia and presenting that to
the Russian president in the Kremlin. This could only be
a man like Dr Kalam, with great love and respect for Rus-
sia.
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There is a change in strategy inside the Indian
Foreign Ministry regarding Russia. India was earlier ap-
prehensive about Russia’s relations with either China or
Pakistan. But now India considers Russia’s relations with
either China or Pakistan as Russia’s commercial and
strategic interest, which Russia has to pursue in the
changing geo political situation, while ensuring that these
do not undermine India’s security interests.

In the rapidly changing global geopolitical situation, both
India and Russia are trying to enliven the decades- old
friendship and cooperation.

Russian President Putin's visit to India last year can be
termed as a defining moment as during this visit both
India and Russia clearly outlined the Common Vision for
Strengthening the Indian-Russian Partnership over the
next decades. In fact, this visit gave a new direction and
dimension to the India-Russia relations. Now it can be
said that India-Russia relations is on a different path.

Russia always lays emphasis on the trustworthiness of
the India-Russia relations.

”In these times, India has various options but we have
helped India in times of crisis. We helped India build nu-
clear power plants when the US had put sanctions. We
are all-weather friends. Russia is more trustworthy for
India than any other country,” said Alexander Kadakin,
Russian ambassador to India. India does consider the
trustworthiness factor in its relations with Russia.

According to the Indian Defence Ministry sources, India
considers Russia as a very important defence partner,
despite the ties India has with many other countries such
as USA, France and Britain with whom it can have a de-
fence partnership. Russia remains India’s biggest arms
trade partner, with more than 70 percent of India's military
equipment coming from Russia and it will remain a very
important trading partner in the coming decades also, De-
fence Ministry sources confirmed.

“Now Russia understands what India wants, because
India has clearly informed them that they have to change
their mindset and be more proactive and swift in materi-
alizing the deals as India has various options now,” highly
placed sources said.

India-Russia defence ties will grow in the coming
decades. Russia has agreed to India's proposal of Joint
Co-Production under the ‘Make in India’ initiative. Accord-
ing to the latest statement given by the Indian Defence
Minister in Parliament, Russia and India could soon co-
operate in defence projects to produce helicopters, ships,
tanks and aircrafts.

In the field of Civil Nuclear Energy Cooperation, Russia

is one of the most important Indian partners. The coop-
eration between India and Russia will further grow in this
sector. Apart from Kudankulam, in Tamil Nadu state,
where Russia is building nuclear power plants, Russia
will supply around a dozen nuclear power plants to India
in future.

Strategically, now Russia is looking at India to bolster its
ties with Asian countries as its relations with the West are
frozen due to the conflict with Ukraine.

According to the Indian Ministry of External Affairs (MEA)
sources, Russian foreign policy is much more pro-active
in Asian region. Russia is now showing interest in facili-
tating India-Pakistan talks. Since Russia wants to have
commercial ties with Pakistan in the field of energy and
defence, Russia finds it will be easier for them to sell
weapons if India-Pakistan have good relations. India had
earlier raised questions about growing Russia-Pakistan
defence ties.

Holding the presidency of BRICS, Russia’s main strategy
is to make the group stronger. Russia is interested in forg-
ing a closer Russia-India-China relationship by judiciously
utilising the BRICS forum. Indian MEA sources accept
that Russia can be very useful in bridging the India-China
divide.

India’s stand on the Ukraine conflict has been in tandem
with Russia. India is trying to develop closer business ties
with Crimea. Some of the India pharmaceutical and other
companies are very interested in doing business in
Crimea and Indian government is promoting this despite
west and American pressure

For the future road map of India-Russia relations, India
has identified some of the key areas in which thrust will
be given, which include defence cooperation, bilateral
trade, cultural exchanges and cooperation in the field of
nuclear energy.

Irrespective of India’s relations with the USA, India wants
to give a boost to its relations with Russia.

Bilateral ties in a changing geopolitical situation
BIJENDRA SINGH, RIR
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Indian President Pranab Mukher-
jee inaugurated the Festival of Indian Cul-
ture, ‘Namaste Russia,’ in Moscow on
Sunday, May 10. Concluding his first visit
to Russia as president, Mukherjee said his
visit reflected the importance India places
on its strategic partnership with Russia.

Concluding his four day visit to Moscow
the Indian President, Pranab Mukherjee,
said he was satisfied with the tour, under-
taken primarily to participate in the Victory
Day celebrations to commemorate the
70th anniversary of the end of World War
II, or the Great Patriotic War, as it is known
in Russia.

Before his departure, the Indian president
said, “By joining the commemorative
events related to the War and the terrible
human suffering that it caused, India has
reiterated its solemn commitment to peace
and our resolve to avoid war and conflict. We also re-af-
firmed our abiding solidarity with Russia on this important
and historic occasion which holds deep significance for
the Russian people,” he said.

“The role played by Russia in defeating the forces of
Nazism and Fascism, in particular the heroic contribution
of the Russian people, is widely recognized. Though we
were yet to win our independence, India played a signif-
icant role in World War II. Thousands of our countrymen
had paid the ultimate sacrifice while numerous others
were wounded or maimed. For India, this was thus an oc-
casion both to commemorate the bravery and in-
domitable spirit of the Russian people and equally to
remember the sacrifices of Indian soldiers in the most
defining struggle of the 20th Century,” Mukherjee said.

“My visit also reflects the importance that India places on
its strategic partnership with Russia. India-Russia rela-
tions have stood the test of time,” he reiterated.

The President also inaugurated the ‘Namaste Russia’
Festival of Indian Culture in Moscow on Sunday, May 10.

Speaking on the occasion, the President said Indian cul-
ture and its heritage of art, music and cinema have en-
joyed love and appreciation across Russia over
centuries. In India too, there is enormous warmth and re-
gard for Russian culture as showcased in its ballet, liter-
ature and traditions.

“Last year we had hosted the Festival of Russian Culture
in India. Cultural interactions have always been a signif-
icant aspect of the India-Russia relationship,” he said.

Russia’s Gerasim Lebedev, arguably the first European
Indologist, pioneered the Bengali theatre 220 years ago
in Kolkata, he said.

The President announced that the Indian Council of Cul-
tural Relations (ICCR) will institute an annual Distin-
guished Indologist award to promote Indology abroad.

The ICCR will organize a regional conference on Sanskrit
and Indology in Russia, while support for the Indian Chair
in the Institute of Philosophy of the Russian Academy of
Social Sciences will be continued for another two years.  

With the support of the Russian Ministry of Culture, ‘Na-
maste Russia’ will reach various regions of Russia over
the next six months. In response to the interest in Indian
fine arts across Russia, the ICCR will send Indian teach-
ers of music and dance to regional centres in Russia.  

These efforts will help people living in different regions of
Russia to deepen their engagement with contemporary
and classical Indian culture. It is also important that the
youth of two countries is encouraged to join these cultural
exchanges.

The President pointed out that the logo for ‘Namaste Rus-

Indian President says ‘Namaste Russia;’ visit re-
flects importance of ties with Russia

NILOVA ROY CHAUDHURY, RIR
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In India and Russia adopted a number of strategies for the development of rele-
vant Industries, such as strategy development of the automotive industry, phar-
maceutical industry, metallurgy, engineering, textile, aerospace, etc. In addition,
management regularly approves India-year plans of economic development of
the country, which reinforce the short-term goals of each sector .one tool for the
implementation of these documents may be Russian-Indian cooperation. 

India-Russia's MOU (memorandum of understanding) also stipulates the promo-
tion of textile-trade participation in fairs and exhibitions, transfer of technology and
exchange of know-how in textile and manfacturing and processing. 

India and Russia have signed a pact to boost investment and trade in textile in-
dustries in both the countries.

A memorandum of understanding (MOU) was signed here by the Apparel Export Promotion Council of
India (AEPC) and Russian Union of Entrepreneurs of Textiles and Light Industry. 

This MOU stipulates the promotion of textile trade, participation in fairs and exhibitions, transfer of technol-
ogy and exchange of know-how in textile manufacturing and processing. 

A four member Textile Communication Committee, consisting of members from both the countries, is to be
set to follow up on its decisions of MOU. 

Indian Market said the MOU formalizes a mutual desire between Indian and Russian partners to boost
trade and investment cooperation in apparel and textiles. 

Indian apparel industry was famous worldwide for high quality and price competitiveness of its products,
and annually exports $11 billion worth of goods.  Indian companies last year exported about $120 million
worth of garments to Russia, which was only 2 of percent of Russian garment imports. It is said there was
huge scope to increase Indian garment exports to this country.

The signing of the MOU and understandings reached here between the partners imply that this figure would
be enhanced several folds in the years ahead.
Russia is a growing market for Indian MMF textiles and exports were worth Rs $24 million in 2013-14, a
growth of around 2 per cent compared to the previous year. India’s current share is below one per cent in
Russia’s import of $3 billion of MMF textiles during 2013. Thus, there is substantial scope for exports of In-
dian MMF textiles and to increase our market share in Russia

Post the MOU, many Russian textile/apparel companies would participate as guests of AEPC, in the India
International Garments Fair in New Delhi, scheduled for 20th to 22nd January 2016. In turn, several major
Indian apparel exporters will attended the CPIS (Collection Premiere Moscow) garments fair in Moscow
from 23 to 26 February 2016. 

sia’ was designed by a young Russian from Krasnoyarsk,
who succeeded in an open competition for both Indians
and Russians.

On a personal note he said, “It was a matter of satisfac-
tion for me to pay my tribute at the statue of Rabindranath

Tagore at the Friendship Park in Moscow on his birth an-
niversary on 9th May.” The President, a Bengali and a
great admirer of Tagore, was particularly happy that his
tribute to Tagore was “accompanied by the strains of Ra-
bindra Sangeet (songs) sung by Russian students.”

Textile Development between India & Russia

Lekhraj Karyani
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1 декабря 2015 года в Москве прошел II Евразийский экономический конгресс. В мероприятии, организованном Евра-
зийским коммуникационным центром в партнерстве с Индийско-Российским бизнес-диалогом, приняли участие пред-
ставители делового сообщества, органов государственной власти и средств массовой информации стран ЕАЭС.

Основной темой Евразийского экономического конгресса в этом году стало подведение итогов первого года работы
союза и обсуждение практических аспектов развития евразийской интеграции. Также в рамках мероприятия прошли
дискуссии по вопросам формирования общего рынка лекарственных препаратов, привлечения инвестиций в инфра-
структурные проекты, развития торговли и рынка капитала, сотрудничества с Индией, Китаем,  Евросоюзом и араб-
скими странами.

Итоги и перспективы
Как заявил на церемонии открытия конгресса директор Евразийского коммуникационного центра Алексей Пилько, скеп-
тические заявления по поводу функционирования ЕАЭС себя не оправдали и союз успешно развивается.
Более того, по словам министра ЕЭК Татьяны Валовой, многие задачи, поставленные при создании Евразийского эко-
номического союза, на данный момент перевыполнены. Он стал экономически привлекательным, что позволило при-
соединиться к нему новым членам – Армении и Киргизии, отметила Валовая. При этом за последний год ЕАЭС стал
ключевым игроком на международной арене.
«Мы проделали огромный объем работы. Пришло понимание, что у нас должны появляться единые рынки товаров,
единые рынки услуг, капиталов и рабочей силы. У нас должна проводиться согласованная экономическая политика»,
– заявила министр в ходе пленарного заседания конгресса.
Участники сошлись во мнении, что результаты, которых удалось добиться в первый год работы союза, еще не повод
останавливаться на достигнутом. Как заявил Чрезвычайный и Полномочный посол Республики Беларусь в РФ Игорь
Петришенко, «основная задача наших стран – стремиться к тому, чтобы ЕАЭС и дальше укреплял свои позиции, раз-
вивался и был устойчив перед ударами кризисных явлений».

ЕАЭС и бизнес
Представители делового сообщества в свою очередь посетовали, что разработка необходимых регламентов в рамках
ЕАЭС идет недостаточно быстро, в то время как потребность в них крайне высока. «На данный момент в ЕАЭС принято
35 общих технических регламентов, в процессе разработки находится еще более 10», – сообщил вице-президент Рос-
сийского союза промышленников и предпринимателей Александр Мурычев.
Кроме того, он напомнил, что с декабря 2014 года идет обсуждение единого таможенного кодекса, но по этому доку-
менту существует ряд разногласий. «Например, российская сторона настаивает, что должен быть введен единый ин-
ститут резидентства на всей территории ЕАЭС. Казахстанские коллеги считают, что резидентство – это прерогатива
национальных органов», – сказал Мурычев. Он также добавил, что в процессе обсуждения находятся вопросы тамо-
женного транзита.
Таможенный кодекс ЕАЭС действительно не будет готов к 1 января 2016 года, как планировалось изначально, признал
в рамках специальной сессии конгресса министр ЕЭК по таможенному сотрудничеству Владимир Гошин. Тем не менее
странам удалось согласовать многие спорные позиции в этой сфере и договориться о ряде заметных нововведений.
Так, согласно новому кодексу приоритет будет отдан электронному декларированию, что позволит отказаться от бу-
мажного документооборота. 
По словам Гошина, одним из самых существенных нововведений для внешнеэкономической деятельности станет си-
стема единого окна. «Документы будут подаваться только один раз в электронном виде. Такие системы должны быть
внедрены во всех странах ЕАЭС до 2020 года», – пояснил он. Авторы документа утверждают, что подготовленный про-
ект таможенного кодекса Евразийского экономического союза будет максимально учитывать интересы бизнеса.

Внешняя политика
Большое внимание в рамках конгресса было уделено и сотрудничеству стран ЕАЭС с зарубежными партнерами. Участ-
ники мероприятия обсудили перспективы развития торгово-экономических отношений с Индией, Китаем, странами Ев-
ропейского союза и Египтом. Впервые на площадке Евразийского экономического конгресса состоялся
Индийско-Российский бизнес-диалог, в ходе которого обсуждались наиболее актуальные аспекты взаимоотношений
России и Индии. 
Чрезвычайный и Полномочный посол Арабской Республики Египет в Российской Федерации Мохамед Эль-Бадри за-
явил, что, несмотря на последние события, у РФ и Египта очень широкий фронт сотрудничества. Способствовать этому
может соглашение о зоне свободной торговли между ЕАЭС и Египтом. По мнению посла, договор может быть подписан
в течение полутора лет.
Европейские партнеры также считают ЕАЭС своим союзником как с географической, так и с экономической точки зре-
ния. Председатель совета директоров Банка Интеза Антонио Фаллико сообщил, что в этом году отдельная секция Все-
мирного экономического форума в Давосе будет посвящена Евразийскому экономическому союзу. Кроме того, он
отметил, что экономические санкции негативно сказываются на деловых отношениях между ЕС и ЕАЭС. 

Евразийский экономический конгресс:
итоги и перспективы евразийской интеграции
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India’s culture is among
the world's oldest; civilization in
India began about 4,500 years
ago. Many sources describe it
as "Sa Prathama Sanskrati
Vishvavara" — the first and the
supreme culture in the world,
according to the All World Gay-
atri Pariwar (AWGP) organiza-
tion.

Western societies did not al-
ways see the culture of India

very favorably, according to Christina De Rossi, an an-
thropologist at Barnet and Southgate College in London.
Early anthropologists once considered culture as an evo-
lutionary process, and ”every aspect of human develop-
ment was seen as driven by evolution,” she told Live
Science. “In this view, societies outside of Europe or
North America, or societies that did not follow the Euro-
pean or Western way of life,
were considered primitive
and culturally inferior.  Es-
sentially this included all the
colonized countries and
people, such as African
countries, India, and the
Far East.".

Language

India has 28 states and
seven territories, according
to the World Health Organ-
ization. There is no official
language in India, accord-
ing to a Gujarat High Court
ruling in 2010. Many people
living in India also write in
Devanagari script. In fact, it
is a misconception that the
majority of people in India
speak Hindi. Though many
people speak Hindi in India,
59 percent of India residents speak something other than
Hindi, according to The Times of India. Bengali, Telugu,
Marathi, Tamil and Urdu are some other languages spo-
ken in the country. 

Religion

India is identified as the birthplace of Hinduism and Bud-
dhism, the third and fourth largest religions. About 84 per-
cent of the population identifies as Hindu, according to
the “Handbook of Research on Development and Reli-
gion” Edited by Matthew Clarke (Edward Elgar Publish-

ing, 2013). There are many variations of Hinduism, and
four predominant sects — Shaiva, Vaishnava, Shakteya
and Smarta.

Food

When the Moghul Empire invaded during the sixteenth
century, they left a significant mark on the Indian cuisine,
according to Texas A&M University. Indian cuisine is also
influenced by many other countries. It is known for its
large assortment of dishes and its liberal use of herbs and
spices. Cooking styles vary from region to region.

Architecture and art
The most well-known example of Indian architecture is
the Taj Mahal, built by Mughal emperor Shah Jahan to
honor his third wife, Mumtaz Mahal. It combines elements
from Islamic, Persian, Ottoman Turkish and Indian archi-
tectural styles. India also has many ancient temples.

Clothing

Indian clothing is closely
identified with the colorful
silk saris worn by many of
the country’s women. The
traditional clothing for men
is the dhoti, an unstitched
piece of cloth that is tied
around the waist and legs.
Men also wear a kurta, a
loose shirt that is worn
about knee-length. For spe-
cial occasions, men wear a
sherwani, which is a long
coat that is buttoned up to
the collar and down to the
knees. The Nehru jacket is
a shorter version of a sher-
wani.

Customs and celebra-
tions

The country celebrates Republic Day (Jan. 26), Inde-
pendence Day (Aug. 15) and Mahatma Gandhi's Birthday
(Oct. 2). Diwali is the largest and most important holiday
to India, according to National Geographic. It is a five-day
festival known as the festival of lights because of the
lights lit during the celebration to symbolize the inner light
that protects them from spiritual darkness. Holi, the fes-
tival of colors, also called the festival of love, is popular
in the spring.

Indian Culture: Traditions and Customs of India

Paridi
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Compulsory Audit in Russia

A financial audit is generally conducted with a view to provide an opinion on whether
the financial statements of an entity reflect a true and fair view of its State of affairs. Such
an audit increases the value and credibility of the financial statements prepared by man-
agement.  It is intended to increase the confidence of the user in the financial statement,
while reducing the risk to the investor. The user could be an individual, a group of per-
sons, a company, a Government, or even the general public, depending on the nature of
the entity. In case of certain organizations, the audit becomes mandatory depending on
the size and nature of the entity. Such audits are typically performed by firms of practicing
accountants, who are experts in financial reporting. 

In Russia, the following are the criteria in order for a Company to submit compulsory Audit reports:

1.Listed companies (of the form OAO).
2.Banks, Insurance companies, Commodity and stock exchanges, non-budgetary state funds, 
3.Enterprises with Annual revenue from sale of goods or services exceeding 400 million Rubles during the pre     ceding
financial year.
4.Enterprises with total assets on the Balance sheet exceeding 60 million Rubles at the end of preceding financial year. 
5.Companies, whose securities are traded on a Stock-exchange
6.Companies publishing their financial reports to the public 
7.As may be stipulated otherwise by the legislation.

Audit reports are to be submitted to the Russian statistical authorities together with financial reporting, or within 10 days
of the date of audit report being provided, but the deadline is December 31st of the year following the reporting year.
This means that for the financial year 2015, the Russian statutory audit should be completed at the latest by December
31st 2016. It is worthwhile noting that the Audit report needs to be submitted to the statistical authorities and not to the
Income Tax authorities, as is the practice in several Countries.

Penalties levied for non-submission of an Auditor’s report is currently in the range of 3000 rubles to 5000 rubles. Earlier,
during the year 2012-13, there was a proposal to increase the penalties to 500,000 – 700,000 rubles. This proposal was
not implemented at that point. This being the case, currently, Rosstat, which is the Russian Statistical authority had pro-
posed to increase the penalty for non-submission of Auditor’s report to between 100,000 and 200,000 rubles. A committee
was supposed to make a decision on the amount of penalty on the 28th of November ’15. However, as of date, there is
still no clarity if this penalty is imposable for the year 2015.  

While this is the case, the quotations for Audit services (based on the compulsory audit report requirement) has been
steadily rising, to keep in line with the penalties levied by Rosstat. I have myself received quotations for Audit services
ranging between 300,000 and 400,000 rubles, depending on the penalties proposed at any given time. There is really
no motivation for an entity to engage the services of an audit firm, and provide them with all the requisite documents and
pay them an audit fees which is as high as, or even higher than the penalty proposed to be levied by Rosstat. It might
be easier to just pay the penalty to Rosstat.

While an auditor’s report should enhance the confidence of all the stakeholders as to the accuracy of the financial state-
ments of the business, the current system only serves to deter the businesses from even engaging an audit firm. Unfor-
tunately, there seems to be a competition between the authorities and Audit Firms as to who gets to penalize a business
first. 

Sujatha Rajagopal 
Chartered Accountant, Cost and
Works Accountant.      
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INVEST IN MOSCOW REGION

Moscow region is located within close proximity from Moscow.  
The total area: 44 340 sq. km.
The largest consumer market: 19,2 mln. people  
(cumulative population of Moscow and Moscow Region) 
The major transport hub of Russia: 
11 Main railway lines, 11 Federal highways, 6 Airports
Industrial parks: 64 industrial parks (out of 240 in Russia) & 2 special economic zones

Moscow Region Development Corporation is a special institute established by  the Moscow
Region Government to promote a favorable investment  climate of the region  and facilitate invest-
ment projects' implementation.

The Corporation operates as "one-stop" center for investors looking for investment opportunities in
Moscow Region. 

What we do?
- attract investments into Moscow Region
- provide information and statistics in the field of  business operation activity  (priority business
sector) 
- facilitate the entry and eliminate administration risks
- find partners for establishing joint venture enterprises  
- provide the best suitable sites and fields for investment projects implementation
We focus our efforts on attracting investment into the following  priority sectors of the Moscow Re-
gion economy: 
• machinery and automotive parts
• construction and building materials
• agriculture and food processing
• chemical, medicine and pharmaceuticals
• IT and telecommunications
• biotechnology

Moscow Region Development Corporation is "one window" for your investments to succeed.

Visit us at: 
www.mosregco.ru
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Сазонова Светлана Владимировна 

Существуют различные легенды о том, произо-
шёл ли чай из Китая или из Индии. Некоторые учё-
ные верят что чай изначально был найден в джунглях
Ассама. Ган Лу, китайский учёный, живший во вре-
мена Поздней Династии Хан (25-221) отправился в
Индию изучать Буддизм. По возвращении в Китай он
принёс с собой новую веру и чай.

Впервые употребление чая зафиксировано докумен-
тально еще в Рамаяне (750-500 до н.э.). Последую-
щие упоминания теряются в истории, будучи вновь
описаны в течении первого столетия нашей эры, в
эпоху буддийского монаха Бодхидхармы и Ган Лу, их
очевидной сопричастности чаю. Исследования пока-
зывают что чай был народным обычаем в восточной
и северной Индии, его выращивали и употребляли в
этих местах в течении тысячелетий. Производство
чая для продажи началось с момента организации
Британской Восточной Индийской Компании, во вре-
мена которой огромные территории были преобразо-
ваны для выращивания этого  изумительного
растения.

Южный Китай и Ассам – всего два места на планете,
где чай растёт в диком виде. В 1937 первая чайная

плантация была орга-
низована англичанами
в Чабуа, Верхний
Ассам. В начале 20-го
века Ассам стал круп-
нейшим производите-
лем чая в мире.

Краткая информация:
Всего на территории
штата чайными план-
тациями занято
312,210 га.
Из собранного на них
урожая производится
507 млн. кг чая еже-
годно.
Это самое невысокое

в мире, всего 50-60 м над
уровнем моря, простран-

ство для выращивания, где за год выпадает 2.500 –
3.000 мм осадков.
Ассам известен как земля обитания носорогов, где с
гор ниспадает могущественная Брахмапутра, следуя
магическому курсу. Природа Ассама прекрасна, что,
несомненно, отражается в характере чая, который на-
поминает богатый, полноценный, яркий чайный
ликёр.

Немного истории:

А-сом в переводе с санскрита означает “единствен-
ный в своём роде, не имеющий себе равных”, и это
очень точно отражает признаки местного чая. Древ-
нее название Ассама – Праджйотиш-пура – город вос-
точного света. На весь мир Ассам известен качеством
своего янтарного чая. Бодрящий, крепкий, с привку-
сом солода, идеальный для пробуждения утром. 

Особенно чай
второго сбора
ценится как
один из луч-
ших на всём
свете. Ассам
– самый боль-
шой в мире
регион для
выращивания
чая. Сезон
сбора начина-
ется с марта и
з а к а н ч и в а -

ется в середине декабря. Первый сбор продолжается
в течении двух месяцев. Сезон второго сбора начина-
ется в июне. Нигде в мире чай не растёт в таком из-
обилии, как в Ассаме. По праву открытие местного
чая принадлежит Роберту Брюсу, который во время
своей торговой миссии заметил растение, в диком
виде растущее на склонах холмов возле Рангпура. Он
отправил образец в бота-
нический сад на экспер-
тизу, где было
подтверждено, что они
того же самого вида что и
китайское растение.

Китайское разнообразие
впервые было привне-
сено в Индию британ-
цами в попытке сломить
китайскую монополию на
чай. Используя китайские
семена, способы выра-
щивания и культивирова-
ния, они предлагали в
собственность землю в
Ассаме любому евро-
пейцу, готовому выращи-
вать чай для продажи за
границу. Манирам Деван
(1806-1858) был первым
индийским плантатором,
организовавшим про-
изводство ассамского чая. Поначалу чай признавали
только индийцы, попавшие под влияние англичан, так

Существуют различные легенды о том, произо-
шёл ли чай из Китая или из Индии.

Бодхидхарма с чайным кустом
на плечах
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продолжалось до 20-х гг, а в деревенской местности
и до 50-х гг ХХ века, пока благодаря удачной реклам-
ной кампании Индийского Чайного Совета этот изу-
мительный напиток не стал поистине всенародным.
Прежде местные жители использовали его в качестве
лекарства. Со сменой столетия Ассам стал лидером
в мировом произовдстве чая.
В настоящее время чай известен как “национальный
напиток” Ассама.

Практика Аюрведы сделала травяные чаи очень по-
пулярными. В традиционной индийской кухне из-

древле использовали различные полезные растения,
такие, как кардамон, чёрный перец, мяту и другие для
придания чаю разнообразных вкусов, вплоть до
самых захватывающих. Часто чёрный чай смешивают
с этими травами, а также добавляют молоко и сахар.
Изначально местный чай довольно крепкий, с неза-
бываемым земляным ароматом. Он медно-красного
оттенка и обладает богатым, кремовым вкусом.
Среди британцев это самый любимый чай к завтраку.

Листья собирают исключительно вручную. Лучший
напиток делают только из двух верхних листочков и
почки, а иногда и просто из нераспустившихся верху-
шек. “Если Дарджилинг называют “шампаское” среди
чая, то чай из Ассама, скорее,можно сравнить с
виски,” – утверждает Судхир Пракаш, чья семья вла-
деет плантациями в течении последних 50 лет.

Фестиваль чая в Ассаме

Если вы собираетесь в Ассам в ноябре – у вас есть

шанс принять участие в чайном
фестивале. Это уникальный
шанс, который не стОит упускать.
Вам предоставится возможность
посетить великолепные чайный
сады и насладиться захватываю-
щим речным круизом. Также
можно попасть на крупнейший в
Индии чайный аукцион в Гува-
хати.
/

Но даже если вы не сможете по-
пасть на такой фестиваль – не отчаивайтесь!
У вас всегда есть шанс попробовать чай из Ассама
прямо в России, или где бы вы ни находились.

Чтобы отдать должное Китаю как предполагаемой,
возможно, второй родине чая мне бы хотелось про-
цитировать здесь стихотворение китайского поэта VII
в. н.э
Бо Цзюй И:

«У ручья зачерпнул быстробьющей,
журчащей воды.
Как вскипает, гляжу
бирюзово-зелёная пыль...
Только жаль
не могу
чашку вкусного
чая налить
И послать далеко -
человеку,
влюблённому в чай».

Времена меняются и многое, невозможное прежде,

стало возможным теперь просто благодаря интернету 

При желании можно заказать чай для близкого вам
человека, и что особенно приятно – инкогнито.
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Открытое акционер-
ное общество
«Дукс»
, основанное в 1893 году, является производственным
предприятием, головным в отрасли по серийному
производству авиационных управляемых ракет
малой дальности и ближнего маневренного боя, ком-
плектующих для установок стрелково-пушечного во-
оружения самолетов и вертолетов, а также
авиационных пусковых устройств.  Кроме того, пред-
приятие изготавливает большую номенклатуру элек-
тромеханизмов, преобразователей сигналов и
светотехнических устройств оборудования кабины пи-
лотов летательных аппаратов. 

История предприятия, насчитывающая более 120 лет,
всегда была неразрывно связана с историей страны
и становлением российской авиации. Выпуск первых
самолётов, строительство военных дирижаблей опре-
делили направление деятельности завода «Дукс» на
долгие годы.

С мая 2015 года на должность генерального дирек-
тора ОАО «Дукс» назначен Заслуженный летчик-ис-
пытатель РФ, генерал-лейтенант Клишин Юрий
Петрович.

Предприятие стояло у истоков создания первой
отечественной авиационной управляемой ракеты,
когда с середины 50-х годов прошлого столетия на
производственной базе завода было организовано
серийное производство ракеты класса «воздух-воз-
дух» РС-2УС. В дальнейшем, по мере совершенство-
вания комплексов авиационного вооружения, ОАО
«Дукс» наладило производство и выпуск ракет и
авиационных пусковых устройств нового поколения
таких как: Р-3, Р-13, Р-60, Р-73, АПУ-13, АПУ-60, АПУ-
73. Производство ракет Р-60 стало самым массовым
в истории авиационного управляемого оружия России
и позволило заводу стать головным предприятием от-
расли. 

Начиная с 1982 года ОАО «Дукс» приступило к серий-
ному производству авиационной управляемой ракеты
Р-73 различных модификаций, которая и сейчас яв-
ляется самым совершенным образцом в классе ракет
малой дальности и ближнего маневренного боя, пре-
восходящим по техническим характеристикам совре-
менные зарубежные аналоги. Ракетой Р-73
вооружены все отечественные комплексы авиацион-
ного вооружения истребительной авиации, а также
зарубежные авиационные комплексы более чем в 20
странах мира. 

Индия является основным зарубежным заказчиком
авиационной управляемой ракеты Р-73. На сегодняш-
ний день в структуры министерства обороны Индии
(ВВС и ВМФ), через организации спецэкспортёры (АО

«РСК «МиГ», АО «Рособоронэкспорт»), уже отгружено
более 1500 ракет этого типа. 

До 2020 года ожидается реализация и дальнейших
проектов по поставкам и сервисному облуживанию
авиационных средств поражения, в том числе и по-
ставка новейшей ракеты РВВ-МД (эффективность по
сравнению с Р-73 выше на 35%) производства ОАО
«Дукс».

Технические специалисты предприятия ОАО «Дукс»
и Министерства обороны Индии работают в тесном
контакте и на этапе послепродажного обслуживания
вооружения и военной техники, в частности специа-
листы ОАО «Дукс» регулярно выезжают на авиацион-
ные базы Индии (Амла, Битул, Накпур,
Вишакапатнам) и выполняют работы по техническому
сопровождению поставленных изделий. 

Помимо вышеперечисленных мероприятий, со-
вместно с «Корпорацией «Иркут» г. Иркутск (головной
исполнитель работ), предприятие ОАО «Дукс» высту-
пает в качестве соисполнителя капитального ремонта
истребителей СУ-30МКИ для ВВС Индии (в частности
предприятие поставляет в «Корпорацию «Иркут»
ремкомплекты для подвесного оборудования, пуско-
вые устройства и пр.), данные работы рассчитаны до
2030 года.

На предприятии ОАО «Дукс» разработана, действует
и постоянно совершенствуется система менеджмента
качества, функционирующая с 1998 года и сертифи-
цированная на соответствие требованиям ГОСТ ISO
9001-2011 и ГОСТ РВ 0015-002-2012.

Высокое качество и надежность выпускаемой ОАО
«Дукс» продукции, много десятилетий эксплуатируе-
мой отечественной и зарубежной авиацией, подняли
марку завода, производство которого отличается осо-
бой точностью.
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30 November 2015 TASS

People performed yogic exercises at the Novoslobod-
skaya Subway Station on the night of November 29, in
an effort to strengthen friendly relations between Russia
and India.

More than 100 people performed a variety of yogic exer-
cises or ‘asanas’ right in the middle of the main hall of the
Novoslobodskaya-Koltsevaya Subway Station as part of
a “Yoga Night in the Subway” event, held in the Russian
capital on Sunday night. The event was organized jointly by the Indian EMBASSY in Russia and the Moscow Sub-

way.

According to those who organized
this unique event, the aim was to
strengthen the friendly relations be-
tween the two countries and to pro-
mote a healthy lifestyle which is
synonymous with yoga.

The opening ceremonies of this hol-
iday were attended by official repre-
sentatives of the Moscow Subway
and the Indian EMBASSY.

Ensembles from the Jawaharlal
Nehru Cultural Centre at the Indian
EMBASSY in Russia performed eth-
nic dances during this event. The
high point of the “Night” was the
master class on yoga held right on
the platform of the Novoslobodskaya
Subway Station.

Dr. Suresh Babu, who came from
India specifically for this event, con-
ducted the master class.                

Yoga on Moscow subway: ‘Peace across the world’
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The International North-South Transport Corridor is a
chance for India to build links with Central Asia and Eura-
sia.

The Foreign Trade Policy of India, 2015-20, has high-
lighted the importance of the International North-South
Transport Corridor (INSTC) in expanding India’s trade
and investment links with Central Asia. The INSTC is a
multi-modal trade transport network that includes rail,
road, and water transport from Mumbai in India via Ban-
dar Abbas in Iran to Moscow in Russia. It could be used
to explore further options for developing connectivity with
other countries such as Turkey and in Eastern Europe.
For India, the INSTC looks to be a trade corridor of
tremendous promise that could help the country develop
its economic and strategic importance in Eurasia and
Central Asia. It could facilitate India’s economic integra-
tion with Eurasian economies and other countries in sur-
rounding regions.

The INSTC has particular economic and strategic rele-
vance to India given the increasing regional ambitions of
China through its One Belt, One Road Initiative. The pro-
posed INSTC trade corridor could help India secure its
interests in Central Asia and beyond.

First, the INSTC would substantially reduce the cost of
transporting goods from India to Eurasia and surrounding
regions, because it is shorter than the existing routes. A
study by the Federation of Freight Forwarders’ Associa-
tions in India showed that the proposed INSTC would
slash transit time and cost, and would enable the seam-
less movement of goods from India to Russia and sur-
rounding countries. Specifically, the corridor would be 30
percent cheaper and 40 percent shorter than the current
route via St. Petersburg to Moscow.

Second, India is expected to negotiate a comprehensive
economic partnership agreement with the Eurasian Eco-
nomic Union, which consists of Belarus, Kazakhstan, Kyr-
gyzstan and Russia, with Armenia likely to join. This
agreement would help India expand its economic, trade
and investment opportunities in this region. It would be
easier to access these markets through the INSTC and
it would boost the competitiveness of India’s trade.

Third, India is already the world’s fourth largest energy
consumer, and its demand for energy is expected to in-
crease significantly. Central Asia has abundant natural
resources, including petroleum, natural gas and uranium,
which could meet India’s energy needs. The region also
offers abundant deposits of fertilizer inputs such as
potash. Meanwhile, these sectors are becoming increas-
ingly service-oriented, meaning that they could benefit
from India’s expertise in information technology and IT-

enabled services.

Not only would the INSTC reduce India’s reliance on tra-
ditional suppliers of such inputs, it would make them less
costly, giving India an appealing new option. To take ad-
vantage of this opportunity, India should push for sections
covering long-term commodity agreements, including
provisions for the “servicification of manufacturing” in any
comprehensive economic cooperation agreement be-
tween India and the Eurasian Economic Union.

In light of the evolving geopolitical developments in Cen-
tral Asia and surrounding regions, there is thus a strong
political and commercial case for India to allocate more
political capital to better access to the INSTC via Iran. For
that to happen, India needs to expand the scope of its
customs cooperation agreement with Iran so as to get
transit facilities via Iran to the Caspian Sea and other
Central Asian countries.

Meanwhile, India should develop INSTC’s linkage with
the Chabahar port in Iran, which will provide alternative
access to Afghanistan. India has proposed an investment
of $100 million to develop a free trade zone at Chabahar,
and it should ensure that this development is completed
in good time.

In short, it is time for India to put more weight on the ef-
fective implementation of its Connect Central Asia policy
through appropriate institutional mechanisms. This will
improve its political and economic partnerships with Cen-
tral Asia countries, including Afghanistan, and will
strengthen its connectivity with Eurasian economies. To
achieve the goal of this policy, India should establish an
India-Central Asia Forum along the lines of the India-
Africa Forum.

With Iran expected to join the international economic
mainstream once its nuclear deal with the P5+1 group of
countries is in place, India needs to get more proactive
in exploiting opportunities to explore new markets and ex-
pand its trade with Eurasia and Central Asia

By Bipul Chatterjee and Surendar Singh

An Opportunity for India in Central Asia
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«Культура, по сути, это свод нравственных,
моральных, этических ценностей, составляю-
щих основу национальной самобытности» 
Президент России Владимир Путин

«Никакие указы не создадут Культуру и не смо-
гут защитить ее, если общественность будет
безразлична и бездеятельна»              Николай
Рерих

«Унция практики стоит дороже тонны пропо-
ведей»           
Махатма Ганди

Российская общественность, от всей души, привет-
ствует господина Нарендра Дамодардас Моди, по
случаю его пер-
вого официаль-
ного визита в
Российскую Фе-
дерацию, в ка-
ч е с т в е
премьер-мини-
стра Респуб-
лики Индия, и
желает ему пло-
дотворного и
доверительного
общения с руко-
водством Рос-
сии, индийской
общиной и рос-
сийскими друзь-
ями Индии.  

В канун приезда высокого индийского гостя,
российскими негосударственными организациями
было принято окончательное решение о создании
Международной общественной Ассоциации под-
держки и реализации культурных проектов «БРИКС.
МИР ТРАДИЦИЙ», в рамках многостороннего куль-
турного сотрудничества государств-членов БРИКС
(далее – Ассоциация).

Инициатива о создании данной  Ассоциации
была представлена Некоммерческим партнерством
«Мир Традиций» на Гражданском Форуме БРИКС в
2015 году и вошла в «Сборник Рекомендаций граж-
данского общества лидерам стран БРИКС».

Эта идея была активно поддержана Неком-
мерческим партнерством «Индийский Бизнес Альянс
(ИБА)», долго и успешно действующего в России под

руководством его бессменного Президента Маноджа
(Дхалумала)  Котвани и являющегося надежным парт-
нером и организатором множества российских куль-
турных проектов. В эти дни, оба Партнерства
приступают к процессу учреждения данной организа-
ции.

Успешному и гармоничному экономическому сотруд-
ничеству государств-членов БРИКС, необходим на-
дежный культурный, духовно-нравственный
фундамент. Различие и незнание национальных куль-
тур и традиций, языков, менталитета народов стран
«пятерки» затрудняет формирование культурного и
толерантного диалога между ними во всех сферах их
взаимодействия, поскольку, это напрямую зависит от
решения вопросов взаимосвязи диаметрально проти-

воположных
г у м а н и -
тарно-психо-
логических
начал их эко-
номик. Нала-
дить эту
связь, по
с и л а м
только куль-
туре и искус-
ству, ибо, по
словам Ве-
ликого рус-
с к о г о
п и с а т е л я ,
философа и
мыслителя
Льва Тол-

стого: «Искусство есть высочайшее проявление мо-
гущества в человеке».

Возрождающаяся синергия между культурой и эконо-
микой стран альянса может и должна восстановить
единство между различными видами человеческой
деятельности, укрепить дружеский союз между их на-
родами.  

Поэтому, важным фактором, способствующим гармо-
ничному и доброжелательному взаимодействию
стран «пятерки» во всех областях, является их мно-
гостороннее культурное сотрудничество. Благодаря
принципам открытости, гласности и доступности, оно
повысит уровень взаимопонимания и доверия, будет
способствовать устранению экономических барьеров,
развитию человеческого и творческого потенциала

Некоммерческий сектор России и Индии – «генера-
тор» развития многостороннего культурного сотруд-

ничества стран-членов БРИКС
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народов альянса, укреплению дружбы и взаимопони-
мания. 

В подтверждение этому, цитата-призыв из выступле-
ния Министра культуры и искусств ЮАР Нати Мтетва:
«Культурная сфера сотрудничества в отношениях
между людьми открывает широкое пространство, ко-
торое называется культурной дипломатией. Настало
время для стран БРИКС усилить это многостороннее
сотрудничество».

В данном случае, речь идет о масштабном взаимо-
действии стран БРИКС в сфере культуры, выходя-
щему, по своему объему и значению, за рамки
международного двустороннего культурного контакта. 
Для успешного осуществления данной цели, необхо-
димо создание единой организации, разрабатываю-
щей, реализующей многосторонние культурные
проекты и координирующей масштабную культурную
деятельность участников и партнеров объединения. 

Такой организацией станет создаваемая Меж-
дународная  общественная Ассоциация. По мнению
Министерства иностранных дел Российской Федера-
ции, «такая общественная структура была бы востре-
бована с учетом отсутствия в БРИКС подобных
многосторонних организаций».

В Министерстве культуры Российской Федерации со-
стоялась Презентация идеи создания Ассоциации, в
которой были изложены ее цели и задачи, формат
взаимодействия с властью и партнерами альянса,
обозначены возможные источники финансирования
ее деятельности. Также, были представлены плани-
руемые многосторонние культурные проекты, кото-
рые смогут объединить народы стран БРИКС на
первом этапе становления их культурного взаимодей-
ствия.

Деятельность организации будет направлена на прак-
тическую реализацию Соглашения о сотрудничестве
между правительствами стран-членов БРИКС в
сфере культуры, подписанного на Саммите БРИКС в
Уфе в годовщину председательства России в данном
альянсе в 2015 году. 

Среди основных целей и задач Ассоциации: раз-
витие творческой инициативы, культурных обме-
нов, улучшение взаимного восприятия
культурных ценностей народов БРИКС, повыше-
ние уровня их знаний об истории, языке и этно-
культуре друг друга, использование культурных
средств для решения задач экономического раз-
вития стран «пятерки», обеспечение их взаимо-
выгодного культурного партнерства.
Деятельность Ассоциации будет ориентирована
на развитие гражданской и гуманитарной дипло-
матии, что послужит налаживанию взаимоотно-
шения между лидерами и народами этих стран,
основанного на уважении к общим нравственным
и моральным ценностям. 
Особенно, важно, что данная организация объ-
единит некоммерческий (общественный) сектор

стран БРИКС, наиболее приближенный к их народам,
их традициям и культуре, поэтому, хорошо знающим
и понимающим, как необходимо выстраивать между-
народный многосторонний творческий союз, в основе
которого лежит человеческий потенциал.  

Масштаб и ответственность этой работы потребуют
четкой координации и контроля ее результатов. В
связи с этим, создаваемая Ассоциации должна иметь
единое правление. Поскольку, идея подписания Со-
глашения о сотрудничестве между правительствами
стран-членов БРИКС в сфере культуры и инициатива
учреждения Ассоциации принадлежат Российской
Федерации, его Генеральное Представительство
предлагается разместить в России со штаб-квартирой
в г. Москве. В этом случае, Россия, по праву, станет
«Культурным центром БРИКС», а Москва – «Культур-
ной столицей БРИКС». 

В странах-партнерах России по альянсу, будут от-
крыты Филиалы Ассоциации, в целях осуществления
плотного делового контакта с Генеральным Предста-
вительством в Москве по реализации многосторонних
культурных проектов, на основе предложений каждой
из сторон этого сотрудничества. Филиалы сформи-
руют свою базу некоммерческих организаций, хорошо
зарекомендовавших себя в международной культур-
ной деятельности, что послужит удачному выбору
партнера для того или иного проекта и координации
взаимодействия между самими партнерами. 

В целях всемерной поддержки организации, а также
для наблюдения за соответствием ее деятельности
поставленным целям, задачам и иным положениям
Устава, будет создан Попечительский совет БРИКС.
Для организации подготовки и реализации многосто-
ронних культурных проектов на «поле» объединения,
будет сформирован Международный Оргкомитет
БРИКС, объединяющий руководство Генерального
представительства и Филиалов Ассоциации, ее веду-
щих российских и иностранных партнеров из стран-
членов альянса, известных деятелей культуры и
искусства этих государств.  

Многостороннее культурное сотрудничество госу-
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Любимов А.П., Щитов А.Н.  Перспективы развития 
российско-индийского взаимовыгодного 

сотрудничества
Сведения об авторах: Любимов Алексей Павлович – доктор юриди-
ческих наук, профессор, руководитель Центра международного права
Дипломатической академии Министерства иностранных дел России; 
Щитов Алексей Николаевич – специалист по связям с обществен-
ностью Дипломатической академии МИД России.

Аннотация: В статье освещается предстоящий визит премьер-министра
Индии Нарендры Моди в Москву. Приведён аналитический обзор суще-
ствующих российско-индийских торгово-экономических отношений, а

также перспектив дальнейшего развития двусторонних связей между Ин-
дией и Россией.

Ключевые слова: Россия, Индия, Нарендра Моди, экономика, стратегическое партнёрство.

В конце декабря 2015 года запланирован визит Премьер-министра Индии Нарендры Моди в Москву. В ходе
предстоящего визита особое внимание планируется уделить расширению двустороннего торгово-экономиче-
ского сотрудничества между Россией и Индией. Эта тема – одна из основных в повестке дня российско-индий-
ских встреч на высшем уровне.

Щитов А.Н. Любимов А.П.

дарств-членов БРИКС подтвердит статус неисчерпае-
мого «культурного топлива» для роста экономик и
бизнеса этих стран, станет тем глубоким «культурным
слоем» «поля» БРИКС, на котором вырастут и окреп-
нут гармоничные, доверительные и цивилизованные
взаимоотношения стран-членов альянса во всех на-
правлениях. Создаваемая Ассоциации станет, по
сути, «локомотивом» многосторонней культурной дея-
тельности на площадке БРИКС, мощным и надеж-
ным. 

Ассоциация планирует начать свою деятельность с
Международной культурно-просветительской про-
граммы «Парад творческого наследия народов
БРИКС», одной из главных составляющих которой,
станет проект «Открой доброте свое сердце» (далее
– Проект) по просветительской пропаганде филосо-
фии ненасилия Великих миротворцев Льва Толстого
и Махатмы Ганди, нравственных ценностей через
творчество и просветительство.
Проект успешно реализуется с 2009 года некоммер-
ческими организациями при  поддержке Мини-
стерства культуры Российской Федерации,
Посольства Индии в Москве, Индийского Бизнес Аль-
янса.
Проект, как и вся Программа «Парад творческого на-
следия народов БРИКС», будет способствовать уста-
новлению и укреплению доброжелательных и
доверительных взаимоотношений стран «пятерки»,
гармонизации информационного пространства
БРИКС, что явится основой создания надежной куль-
турно-нравственной платформы для успешного роста
экономики, бизнеса, безопасности стран объедине-
ния.

В своей деятельности, вновь созданная обществен-
ная Ассоциация будет следовать нравственным запо-
ведям трех титанов своего времени: древнего
китайского философа и мудреца Лао-Цзы: «Закон до-
стойных — творить добро и не ссориться» и двух Ве-
ликих апологетов ненасилия - Льва Толстого:
«Каждый хочет изменить человечество, но никто не
задумывается о том, как изменить себя» и Махатмы
Ганди: «Если желаешь, чтобы мир изменился, сам
стань этим изменением». 

Искренне надеемся на содействие и участие в созда-
нии Ассоциации и ее дальнейшей деятельности ру-
ководства, бизнес-структур, общественности и СМИ
России и Индии - стран, долго, успешно и плодо-
творно осуществляющих двустороннее культурное
сотрудничество, что позволяет, обозначить их, сего-
дня, лидерами процесса становления и развития мно-
гостороннего взаимодействия стран-членов БРИКС
на почве культуры.

Автор: Людмила Секачева 

Директор Некоммерческого партнерства «Мир
Традиций», руководитель Программы «Парад
творческого наследия народов БРИКС» и других
Международных социально-культурных про-
ектов, постоянный российский Партнер ряда Меж-
дународных Экономических Форумов, участник
Гражданского Форума БРИКС
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Россия и Индия на протяжении многих десятилетий развивают разностороннее сотрудничество, основанное
на глубокой общности интересов наших государств. Между нашими странами действует уникальная по своим
масштабам и многогранности Комплексная долгосрочная программа сотрудничества в области науки, техники
и инноваций, Программа военно-технического сотрудничества с 2011 по 2020 годы, Декларация о стратегиче-
ском партнерстве между Российской Федерацией и Республикой Индией, целый ряд других соглашений. И это
далеко не случайно.

У России и Индии есть много общего, и это одна из причин столь успешного развития российско-индийских
взаимоотношений. Еще недавно некоторые западные страны снисходительно называли Индию «развиваю-
щейся страной». Сегодня весь мир убедился, что Индия не просто «развивающаяся», но стремительно разви-
вающаяся страна. Уже сегодня Индия, наравне с Россией, в политическом, экономическом,
научно-технологическом смыслах занимает одно из лидирующих положений в мире.

Россия является самой большой в мире демократической страной по занимаемой площади , Индия – самая
большая в мире демократическая страна по количеству населения. Индия, как и Россия, входит в десятку
самых экономически развитых стран мира, уступая по такому показателю как ВВП только США и Китаю. Объём
товарооборота между Индией и Россией на 2014 год составил около 10 млрд. долл. США. При этом более
трети товарооборота приходится на производственные машины, технологическое оборудование, транспортные
средства.

В международной политике Индия, как и Россия, всегда стояла на принципах справедливости, миролюбия, вы-
бора дипломатических путей разрешения конфликтов, безусловного уважения воли народов. На дипломати-
ческом уровне Россия и Индия всегда встречали взаимное понимание и поддержку в поисках решения самых
сложных международных вопросов.

Говоря о торгово-экономическом сотрудничестве, необходимо отметить, что российско-индийское экономиче-
ское взаимодействие ведётся, в том числе и в самых наукоёмких, высокотехнологичных отраслях экономики,
таких как атомная энергетика, освоение космоса, информационные технологии, оборонная промышленность
и других.
22 октября 2013 года успешно состоялось первое включение в сеть АЭС «Куданкулам», созданной специали-
стами ГК «РосАтом». По состоянию на ноябрь 2015 года, на станции работает первый реактор, второй готовится
к энергетическому пуску. Рабочая мощность АЭС «Куданкулам» составляет 2 000МВт.   

Строительство третьего и четвёртого энергоблоков планируется начать весной 2016 года. После удачного за-
вершения строительства и ввода в эксплуатацию АЭС «Куданкулам» в полном объёме, суммарная мощность
генерируемой энергии превысит 4 000МВт. И это лишь один из многих примеров эффективного сотрудничества
между Индией и Россией.

Начиная с 1960 года, Россия и Индия являются партнерами по оборонным контрактам. По оценкам экспертов,
в настоящее время индийская армия оснащена почти на 60% вооружениями и военной техникой советского и
российского производства.

Успехи нашей боевой авиации в ходе проведения антитеррористической операции на Ближнем Востоке дали
новый импульс проверенному временем военному сотрудничеству. Индия планирует купить у России порядка
200 вертолетов Ка-226Т. То, что военная операция наших ВКС в Сирии показала мощь и надежность россий-
ского вооружения, для Москвы было «более чем вовремя», констатирует индийский военный эксперт Кабир
Танеджа. Портфель российской оборонки в ближайшие годы может увеличиться, как минимум, на треть. Нью-
Дели считает крайне важным, что министру обороны Индии Манохару Паррикар во время визита в Москву уда-
лось договориться о покупке российского зенитно-ракетного комплекса С-400 «Триумф» за астрономические
десять миллиардов долларов. При этом, продукция ВПК - это наукоёмкий и высокотехнологичный продукт, тре-
бующий  технического сопровождения и  соответствующего сервиса.

Однако существующие и успешно реализуемые программы сотрудничества между Россией и Индией отнюдь
не исчерпывают потенциал российско-индийских торгово-экономических отношений, но напротив – открывают
новые уровни взаимодействия, новые перспективы. Есть целый комплекс глобальных вопросов, которые ни
Россия, ни Индия не смогут решить самостоятельно. Эти вопросы могут быть решены только совместными
усилиями, в условиях взаимопонимания и  партнерства. Партнерства ради мира.

Со своей стороны, Дипломатическая академия МИД России может только приветствовать проведение подоб-
ных визитов. Мы считаем, что встреча руководителей наших великих держав на самом высоком уровне придаст
дополнительный импульс развитию взаимовыгодных российско-индийских отношений в сферах экономики,
дипломатии и культуры.
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Как командир российско-индийского торгово-промыш-
ленного предприятия «СОКОЛ-СТАЛЬ» я доволен ре-
зультатами работы нашей интернациональной
команды. Для этого есть достаточно оснований. Во-
первых, исполняется 10 лет нашей работы под фла-
гом, в прямом и переносном смысле,
«СОКОЛ-СТАЛЬ». Во-вторых, мы смогли сохранить в
своей небольшой команде традиции добрых отноше-
ний, присущих отношениям России и Индии. В-
третьих, как гласит народная мудрость, – «Бог
помогает труженикам, потому что бездельники в по-
мощи не нуждаются».  

Конечно,  в нашем деле есть свои особенности,
свои границы  для развития
в своей экономической
нише, свои плюсы и минусы.
Но, мы научились с необхо-
димой эффективностью
развивать и использовать
литейные и кузнечные мощ-
ности индийских предприя-
тий для выполнения заказов
российских партнеров. Мы
создали устойчиво работаю-
щую систему финансово-
производственных связей,
обеспечивающую надёжное
движение продукции от
места изготовления в Индии
до места использования в
России с полным соблюде-
нием всех требований рос-
сийского и индийского
законодательства. Тот факт,
что наша команда получила
право и возможность уча-
ствовать в разработке госу-
дарственного стандарта
России на продукцию, кото-
рую мы изготавливаем в Индии для конечного  рос-
сийского потребителя, свидетельствует о зрелости
нашего  делового опыта. Я бы добавил ещё – драго-
ценного и многолетнего опыта работы над разными
проектами, начиная с 1990 года, и под крылом Тор-
гово-промышленной палаты Российской Федерации.

Залогом успеха любого предпринимателя является
правильно выбранное место в системе деловых пра-
воотношений, обслуживающих жизненный цикл по-
ставляемой им продукции. Ещё с Библейских времён
известно, что «Сначала было Слово – потом Дело».
Сегодня эта мудрость освоена на всех этапах созда-
ния любого продукта человеческой деятельности. Из
информационного пространства мы черпаем знания,
необходимые для понимания потребности людей в
конкретном продукте и его свойствах. В научных и
экспериментальных лабораториях мы создаем мо-

дели этих продуктов. В производственных цехах мы
тиражируем эти изделия в необходимых заказчику ко-
личествах. По правилам обмена товара на деньги пе-
редаем наш продукт потребителю. Согласно нашим
инструкциям помогаем потребителю поддерживать
рабочую функцию нашего изделия до его полного из-
носа. Следим за правильной утилизацией выполнив-
шего свою работу продукта и он уходит от нас в
информационное пространство для возвращения в
жизнь в новой форме, в следующем поколении людей
и вещей.

Очень важно для правильной ориентации в своей
профессиональной деятельности и принятия опти-

мальных решений на пути развития своего дела ощу-
щать себя не участником боёв без правил в
конкурентном экономическом пространстве, а есте-
ственной и органичной частью системы производства
и потребления необходимых людям продуктов, работ
и услуг. Только в этом случае может сформироваться
ясное понимание своего места в структуре делового
сообщества, может возникнуть близкое к реальности
ощущение естественных для бизнеса рисков и сло-
житься аргументированное решение для их купиро-
вания. 

Не сильно, но рад тому обстоятельству, что в рос-
сийском информационном пространстве  – в различ-
ных региональных базах данных о действующих там
предприятиях стали появляться сведения о «двойни-
ках» ООО «ТПП «СОКОЛ-СТАЛЬ» с искаженными ре-
гистрационными кодами из Единого государственного

ЗНАТЬ И УВАЖАТЬ СВОЁ МЕСТО В СТРОЮ
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реестра юридических лиц России. Задача вброса в
информационное пространство такого рода сведе-
ний, по которым невозможно установить контакт с ре-
ально действующим успешным юридическим лицом,
- это дискредитация его имени на рынке определён-
ного вида промышленной продукции. Если конку-
ренты борются с тобой грязными методами, как
говорят в боксе – «стараются бить ниже пояса», это
значит они не могут соревноваться  на достойном
уровне. Это  косвенный признак признания твоей
силы.

Еще одним фактом признания успешной работы
команды «СОКОЛ-СТАЛЬ», на мой взгляд, является
продажа на черном рынке таможенной информации
сведений о таможенной стоимости продукции с мар-
кой «СОКОЛ-СТАЛЬ». Это достойное свидетельство
чистоты наших отношений с государственным орга-
ном по обеспечению экономической безопасности
России. Враньё из таможенных деклараций не купят
- оно не может быть полезно нечистоплотному конку-
ренту. Если твои знания воруют, а твою продукцию
подделывают,  это значит, что ты на верном пути.

Кстати, есть компании, которые делают бизнес на
информации из Федеральной службы государствен-
ной статистики России и предлагают свои рейтинги
компаний, работающих  под одним  кодом общерос-
сийского классификатора видов экономической дея-
тельности (ОКВЭД). Смысл этих рейтингов
заключается в продаже честолюбивым  лидерам рей-
тинговых списков специальных рекламных поощри-
тельных знаков. Очевидно, что такая
информационная поддержка  тоже полезна  для  ори-
ентации  в среде жизнедеятельности. Это не значит,
что надо скупать и развешивать на стенах своей кон-
торы знаки внимания к самому себе, но неоднократ-
ные предложения нашему предприятию
«СОКОЛ-СТАЛЬ» приобрести на заслуженном осно-
вании знаки высокого рейтингового положения слегка
щекочут самолюбие командира.

Считаю важным обстоятельством для успешной
деятельности команды «СОКОЛ-СТАЛЬ» её принад-
лежность к некоммерческим организациям «Индий-
ский Бизнес Альянс» и российской «Ассоциации
Производителей Опалубки». Обе эти организации
создают нам условия для установления необходимых
в работе и развитии деловых контактов, для ощуще-
ния внутреннего состояния делового сообщества,
возможности получить необходимую информацию
для осмысления текущих и будущих процессов в пра-
воотношениях всех участников делового оборота на
всех уровнях государственного и общественного
устройства России и Индии. На площадках, организо-
ванных руководством Индийского Бизнес Альянса,
нам предоставляется возможность прямого контакта
с ответственными людьми, формирующими направ-
ления развития важных для нас государственных
служб и отраслей производства.  Эти возможности и
условия мы стараемся использовать в полной мере.

Особенно хочу отметить важность ежегодных  фо-
румов «Индия – Россия. Бизнес –диалог». Такие со-
бытия  уникальны по своему информационному
потенциалу, неповторимы по своему содержанию,
оказывают сильное мобилизующее  влияние на их
участников. Это мощный стимул для анализа резуль-
татов проделанной между форумами работы всеми
заинтересованными в развитии деловых связей
Индии и России членами делового сообщества.

Признанием общественного значения  форума
«Индия – Россия: Бизнес-диалог» стало включение
его специальным мероприятием в программу Второго
Евразийского Экономического Конгресса, который со-
стоялся 1 декабря этого года на площадке Междуна-
родного мультимедийного пресс-центра «РОССИЯ –
СЕГОДНЯ». Это значимый факт для понимания про-
цесса формирования общего рынка стран ЕАЭС  на
фоне заметных сложностей в мировой экономике,
разнообразных санкции стран Запада в отношении
России и укрепления  на этом фоне взаимодействия
стран – членов БРИКС, двусторонних отношений
между Индией и Россией. 

Убеждён, что этот новый формат взаимодействия
деловых кругов Евразийского экономического союза
и Республики Индия  окажет благотворное влияние на
поиск новых направлений  нашего сотрудничества   и
укрепление уже сложившихся кооперационных свя-
зей в различных отраслях промышленности. 

Николай Разинчев,
Генеральный директор ООО «ТПП
«СОКОЛ-СТАЛЬ» 
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Presentation by Mr. Vijayakumar, CEO, Varthamana International,. 
Russia in the VII  Indo- Russian business Dialogue

I. Background:
There are an estimated 45 million blind persons (best corrected visual acuity < 3/60) in the world with 7 million of them
in India. At the turn of the century, the World Health Organization (WHO) and the International Agency for Prevention of
Blindness launched the Vision 2020 - The Right to Sight (1). India was the first country in the world to launch the National
Programme for Control of Blindness (NPCB) in 1976 with the goal of reducing the prevalence of blindness. In Ophthal-
mology, India has progressed from 1.2 million cataract surgeries per year in the 1980s to 3.9 million per year by 2003
(1). This progress was also accompanied by the progress in development of ophthalmic instruments and devices  in
India. Varthamana International  has been bridging India and Russia by bringing in quality instruments and ophthalmic
devices manufactured in India(by APPASAMY AND GROUP OF COMPANIES) to Russia for more than two decades
along with being involved in educational exchange programs between ophthalmologists in India and Russia. The article
published in India Review, a publication of the Embassy of India in Washington DC in the year 2008 was an eye-opener
to Varthamana International  to the technological advancements in the field of Regenerative Medicine available in Japan
(2). The article was on a novel study done by Nichi-In centre for Regenerative Medicine, an Indo-Japan academic Institute
located in India on corneal endothelial cell based therapies to be made commercially available using the Corneal En-
dothelial Stem (CES) bank initiative conceptualized by virtue of technologies developed by NCRM’s collaborating scien-
tists in Japan. Since then Varthamana International has developed a beneficial collaboration with GN Corporation, a
Japanese firm and its associate Institute NCRM in India to bring technical advances in regenerative medicine from Japan
to Russia. 

Opportunities for Investments available In Ophthalmology:
Cornea is the transparent front portion of the eye, which transmits the images into the eye for visual perception. The
cornea when damaged may need to be transplanted with a cornea from a deceased donor. Cornea has three main
layers, the outer epithelium, central stroma and the inner endothelium. In today’s practice, the eyeball is harvested and
if the cornea is of usable quality, then it is preserved and transported in cool conditions to the needy patient’s place
where the patient’s cornea is removed and the donor cornea is transplanted.  Statistics show that 4.9 million people
suffer from bilateral corneal blindness while 23 million suffer from unilateral corneal blindness globally. As per the data
in 2011, nearly 150,000 corneal transplants were done worldwide and in India which has the largest number of treatable
corneal blindness, only 17000 corneal transplants were done (3) while nearly 100,000 transplants might be required (4).
This is mainly due to the reasons such as (i) Donor cornea shortage due to lack of awareness on corneal donation (4),
(ii) Lack of established systems and infrastructure (5) to liaise between the donor and the recipient for proper retrieval
and utilization of the donor corneas, (iii) Issues in cold chain transportation from remote places in tropical weather (6),
(iv) Unusable corneas for transplantation. Data indicates that nearly 70% of the donor corneas are discarded without
being used (7).

Among the indications for corneal transplantation, half of the patients have corneal endothelial disease alone (8).  These
patients need not have their entire cornea transplanted. Rather they can benefit from approaches which can address
their corneal endothelial disease alone. NCRM has successfully demonstrated that it is possible to transport the highly
sensitive corneal endothelial layer in varying Indian climatic conditions over long distances without the need for cold
chain preservation using a novel nanopolymer cocktail (9) developed by Japanese scientists and they have been able
to isolate viable corneal endothelial cells even from corneal endothelial tissues transported over 72 hours without cool
preservation. It is important to note that discarded corneas found unsuitable for transplantation were employed in this
study (9). In general one donor cornea can be used to treat one diseased eye of a patient only. NCRM has also been
able to expand the corneal endothelial precursor cells in the lab from the above mentioned transported corneal endothelial
tissues using a novel nanopolymer based culture technique (9) with an aim of using corneal endothelial cells from one
donor cornea to several recipient eyes. The successful transplantation of these lab expanded corneal endothelial cells
on to a cadaver bull's eye cornea (10) and into three human patients with corneal endothelial diseases (11) has been
demonstrated by NCRM. The results of the study in humans showed positive outcome. Thus NCRM’s “An eye for eyes
mission” and the CESBANK initiative (12) in which storage and expansion of corneal endothelial precursor cells from
corneal buttons helps to address the donor corneal shortage by using the cells from one donor cornea to treat more
than one diseased eye when incorporated into routine ophthalmological practice has the potential to address the needs
of atleast 30 % of those patients with corneal endothelial disease alone, awaiting corneal transplantation.

Opportunities for Investments available In Ophthalmology
(Corneal Regeneration) and Oncology

(Immune Cell based therapies For Cancer)
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While the above regenerative advancement is for the
corneal endothelium, in case of the corneal epithelial
stem cell (also known as limbal stem cells) disease, in
addition to the conventional donor corneal transplanta-
tion, transplantation of corneal limbal stem cells using
human amniotic membrane from the unaffected eye to
the affected eye is in practice. However, use of amniotic
membrane, carries the risk of disease transmission.
Hence the corneal limbal stem cell transplantation using
a synthetic polymer scaffold, based on the work of NCRM
becomes useful under these circumstances. An animal
study on rabbit cornea has been completed (13). In case
of corneal epithelial stem cells in both eyes being af-
fected, oral mucosal epithelium can be cultured in the lab
and used to treat the eyes. This procedure known as cul-
tivated oral mucosal epithelial transplantation (COMET)
is already in clinical practice (14). NCRM has been able
to culture oral mucosal epithelial cells using a synthetic
polymer (15).

For accomplishing the above three kinds of cell based
therapies, a central GMP laboratory can be established
in Russia to serve hospitals in Russia and neighbouring
countries. Also the CESBANK mentioned can be estab-
lished to serve as a nodal centre for both Asia and Eu-
rope.

II. Opportunities for Investments available In
Oncology:
Immunotherapy is a broad term encompassing ap-
proaches that modulate the immune system to fight
against diseases like Cancer by inducing, enhancing or
suppressing it either directly or indirectly.  The most ad-
vantageous and safe cancer tackling mechanism using
the immune system is the autologous cell based im-
munotherapy in which we take the immune cells from pa-
tients’ own blood, multiply two kinds of immune cells
called Cytotoxic T Lymphocytes  (CTLs) and Natural Killer
(NK) cells and then re-inject to the patient enable them
directly attack and destroy the cancer cells. This ap-
proach is known as Autologous Immune Enhancement
Therapy (AIET). It has been in clinical practice in coun-
tries like Japan for more than two decades. Biotherapy
Institute of Japan who is the collaborator for AIET to
NCRM treats nearly 2000 patients an year using AIET.
NCRM has offered this AIET to different kinds of cancers
in India including ovarian cancer (16), cervical cancer
(17), breast cancer (18), gall bladder cancer (19), Ph+ve
Acute Lymphoblastic Leukemia (20), and is applicant to
patents on improving the efficacy of cancer tackling abil-
ities of the NK cells. 

Advantages of the AIET are as follows:
1. Since autologous, AIET is safe and the least toxic
of all cancer therapies (21)
2. Patient’s own plasma is used to grow the cells
and no animal products are used (22)
3. When given along with conventional therapies,
improves the efficacy by 20-30% (23)
4. Was considered as a clinical procedure in Japan
earlier and now, the Regenerative Medicine law of Japan
has approved cell based immunotherapies (24, 25).

The central GMP laboratory  which when established
jointly with Russian institutes  for ophthalmologic cell
based therapies can also be used for providing AIET to
serve hospitals in Russia and neighbouring countries.
III. Conclusion:
Varthamana International proposes to bring advanced
cell based therapies which are in clinical practise in
Japan in the field of ophthalmology and oncology to serve
the Russian people by virtue of collaboration with GN
Corporation, japan and NCRM, India. Continued research
can also be undertaken if a GMP laboratory for propagat-
ing these therapies is established in Russia which will
lead to progress in  potential business opportunities to be
provided by establishing these cell therapies in Russia.
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The Hindu festival of Holi was celebrated in
Moscow’s Sokolniki park on March 29, had a special res-
onance, bringing colourful cheer on a chilly, blustery
spring day.

It was a cold day even by the harsh standards of the
Russian spring: a piercing wind blew last year’s dry
leaves around, and the beautiful Sokolniki park in the
north of Moscow hadn’t yet been adorned with exquisite
roses or abundant greenery. Passers-by were bundled
up in their winter coats and pulling their caps and hoods
down their foreheads to pro-
tect themselves from the
strong wind and low temper-
ature.  

Cheerful Indian music blar-
ing from the exposition hall,
venue of celebrations of the
Hindu festival of colours,
Holi, beckoned people
strolling in the park like a
lighthouse. This year’s Holi
celebration, organised by
Sammy Kotwani, head of In-
dian Business Alliance and
BJP Overseas Association in
Russia, gathered a large
number of people, among
them businessmen, journal-
ists, students and families
with children. A lot of guests
belonged to the Indian com-
munity in Moscow, but there
were even more Russians,
both newcomers exploring
the Indian culture and regu-
lars who appeared to be in
their element there. 

Russian families eagerly lin-
ing up to have ‘Mehendi’ (Henna, a natural dye) painted
on their children’s hands, Russians buying herbal oils and
creams, and listening intently about Sahaja Yoga, were
a pleasing sight. But the highlight of the day was an In-
dian dance performed to a well-known song of legendary
Russian singer Boris Grebenshchikov, who had travelled
to India. Indian culture had clearly left an imprint on both
his philosophy and music.

The melancholic mood of the Russian song and the
smooth movements of the Indian dance blended in per-
fect harmony. The musical arrangement of the song was
so in consonance with the dance that the accompanying
modulations of the chords was reminiscent of the sitar,

and the soft, pensive manner of performing evoked as-
sociations with Indian mantras.

My Russian friends were impressed with that cohesive-
ness of the two cultures as well as with the effect of a
brief introduction into Sahaja Yoga. Its effects were evi-
dent to them, despite the place not being really fit for
meditation of any kind, with all the noise, music and peo-
ple moving.

This is not the first time I have brought Russian friends

to celebrate Holi and I have seen their emotional re-
sponse to the festival. I think one of the reasons for Holi
being so popular in Russia has something to do with the
message of perseverance and hopefulness that Holi con-
veys.

The idea of overcoming all obstacles and winning over
the evil forces is close to the Russian heart. Even the In-
dian tradition of burning ‘Holika’ (effigy of evil) and the
Russian rite of burning the puppet symbolizing the dark
and sad winter are surprisingly similar.  

Holi: Indo-Russian friendship in bright colours
ELENA KROVVIDI, RIR

A young woman prepares to go on stage during the Holi Festival in Moscow. 
Source: Evgeny Biyatov / RIA Novosti
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The program was attended by thousands of Rus-
sians and Indians. This program has given a big
show of the year to Indian community. The program
was attended by Indian Ambassador and
Bangladesh Ambassador.  It also shown at Russian
TV media.

В солнечный день 16 августа 2015 года неболь-
шой группой студии Марии Карпинской "Новое
Планетарное Телевидение М" мы посетили один
из самых значимых в Индии праздников - День
Независимости Индии.

День Независимости Индии традиционно отме-
чается с 1947 года, в этом году он празднуется в
69 раз.

Посол Индии в России Пунди Шринивасан Раг-
хаван торжественно открыл праздник привет-
ственной речью. Празднование Дня
Независимости Индии не оставило равнодуш-
ными как жителей России, пришедших на празд-
ник в большом количестве, так и представителей
других государств. Наряду с выступлениями
официальных лиц Индии, выступили представи-
тели стран – участниц саммитов Шанхайской ор-
ганизации сотрудничества, БРИКС и ЕврАзЭс.

После выступления официальных лиц для гос-
тей праздника начался большой концерт, в кото-
ром наряду звезд российской эстрады приняли
участие и гости из Индии: национальные тан-
цоры, музыканты и певцы, а также российские
театральные и танцевальные коллективы.

Большой танцевальный экскурс по культуре
Индии подготовили дети. Они продемонстриро-

вали народные танцы различных индийских шта-
тов и рассказали о культуре и обычаях каждого
штата.

Зрители всё прибывали. Это был больше чем
аншлаг - зрителям не хватало мест: все проходы,
бордюры и возвышения были заняты вплотную.

Зрители в зале были разных национальностей и
культур и все они восторженно наблюдали за
происходящем на сцене.

За пределами сцены проходили различные ма-
стер-классы.

Это был целый фестиваль индийской культуры.

Посетителей фестиваля было так много, что все
проходы между многочисленными палатками с
едой, сувенирами, мастер-классами были запол-
нены людьми. Все желающие смогли посетить
мастер-классы по йоге, тантре и аюверде, а
также приобрести сувениры, одежду, еду и аюр-
ведические целебные снадобья.

Фестиваль Индийской культуры, приуроченный
ко Дню Независимости Индии был организован
Индийским Бизнес Альянсом и Друзьями Индии
за рубежом (OFBJP) г. Москвы.

Репортаж Марии Карпинской, Александры Гусе-
вой.
Новое Планетарное Телевидение М.
День Независимости Индии в России. Парк Со-
кольники 16 августа 2015 года.

India Day celebrations at
Sokoliniki Park on  August 16, 2015
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Diwali Mela 2015 - Moscow
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Ganesh Utsav 17th – 19th September, 2015
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New Year party at Darbar restaurant on
05.12.2014
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The Indian Business Alliance (IBA) is born in 1993 and is an umbrella organization for all Indian
companies in Russia. It was established by a team of dedicated Indian businessmen under the pa-
tronage of the Embassy of India in Russia, and is exclusively devoted to the promotion of all the in-
terests of the Indian business community in Russia. This is in conformity with IBA's founding members'
aim of creating a platform to guide Indian businesspeople in Russia as well as other Indian entrepre-
neurs from India on relocating parts of their local and global businesses to this country.

From a modest beginning of a few members in 1993, IBA today is an officially registered non-profit
organization with over 150 members, which has being playing a very significant role in the promotion
of Indian businesses in Russia since its formation. The alliance's members span almost all the major

manufacturing fields, like pharmaceuticals, engineering, textiles, chemicals, metals, sugar, plastics, tourism, different services sectors
etc. The IBA has recently started offering membership to non-Indian companies and individuals. 

IBA endorses all solutions to trade and investment issues that protect and benefit its members' interests, supports greater co-operation
between Indian companies and their Russian partners and provides timely and accurate information on the Russian market. The IBA
regularly organizes seminars, workshops and other relevant programs on key subjects of topical importance as well as holds regular
dialogs with various ministries.

IBA also organizes numerous business meetings with different foreign dignitaries and delegations from abroad and has signed many
memorandums of understanding (MODs) with different Chambers of Trade and Commerce Associations for strengthening bilateral
trade through joint ventures between IBA members and those of the respective Chambers of Commerce and Trade Associations. 

IBA membership's benefits and advantages

By joining the IBA, you will gain access to a wide range of benefits such as access to the IBA's comprehensive and regularly updated
database, get first-hand information on the changes in official government policies in India and Russia. 
The IBA's advocacy and policy work ensures that its members' voices are heard by the policymakers in New Delhi and Moscow as
the Alliance has strong relationships with most of the key policy makers in both capitals. 

The Alliance provides comprehensive support to the Indian entrepreneurs who do business in Russia, providing them with information
about the development of various segments of the Russian market. IBA actively represents its members' interests, especially within
the framework of the Indian-Russian Joint Commission.

IBA presents a unique opportunity to promote the success stories of Indian businesses in Russia, focusing upon the strengthening
business ties between Russia and India, as well as on the market opportunities in Russia. 

The Alliance provides comprehensive support to the Indian entrepreneurs who do business in Russia, providing them with information
about the development of various segments of the Russian market. IBA actively represents its members' interests, especially within
the framework of the Indian-Russian Joint Commission.

Extracurricular activities

IBA is not only a business alliance overseeing the corporate affairs of its members, but also a social organization, which periodically
organizes social events aimed at bonding members closer, such as picnics, IBA Family Sports day, Dewali Mela, Holi Mela, New Year
party celebrations and other holiday events, where members can come with their families and meet other people in a more casual at-
mosphere.

This Business Messenger Journal (BMJ) is kept and published quarterly. They record and publish the comprehensive business news
happenings, the analysis of the local economy, the announcement of new names of organizations coming to IBA etc. This journal is
to give some importance to the business circle in Russia and as well as in India.

Many new comers particularly from India are got benefited by getting the introduction with IBA members for their business entries in
Russia through this BMJ. Most of the information will be updated information will be published at this journal. It also gives about the
Russian market arena on today. This journal will be distributed in major cities in Russia and major organisation centers in Russia and
as well in India.

I have tried to give you brief information about IBA and hope this short introduction gives you fairly good idea about IBA. Should you
require more information, please, feel free to contact IBA office at Moscow or you can visit our site at www.iba-moscow.ru.

Dr. R. Raja
IBA – Office: Leninsky Prospect 42, office 21 - 06, Moscow, 119119.
E-mail: iba@iba-moscow.ru  http://www.iba-moscow.ru
Tel: +7 (495) 9387848

Indian Business Alliance (IBA)
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