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Dear Readers,

I take this opportunity to introduce the IBA Business Messenger Journal on the eve of “Prime
Minister’s visit to Russian Federation and 5th Forum Indo Russian Business Dialog”.

I feel honored to give my thoughts on Indo-Russia relationship. The relationship between India and
Russia has been growing and expanding tremendously everyday through political, economic, military
co-operation as well as co-operation in the Energy Sector, Space, Science, Technology and Nuclear.

The relations between these two nations became a model for this century and beyond. On 22 August
2012, the WTO welcomed the Russian Federation as its 156th member, since then we are seeing a
very good pace in the interest of Indian companies who want to invest in Russia as well as see Russia
as a future multi billion market. The World Bank has estimated that joining the WTO could increase
Russian GDP by 11% more than it would otherwise be until 2020 and this is on top of the general
healthy state of the Russian economy. 

I would like to mention a message from the Russian Leader Dmitry Medved here which says “Rela-
tions between Russia and India, based on mutual trust, have reached a qualitatively new level of priv-
ileged partnership”, Russian President Dmitry Medvedev said in a message to President Pratibha Patil
and Prime Minister Manmohan Singh on India's 61st Republic Day.

"The peoples of Russia and India traditionally build relations on the basis of friendship, mutual trust
and respect. Ten years ago, our nations signed the Declaration of Strategic Partnership. Since then,
we have been able to achieve a great deal - most importantly, to reach a qualitatively new level of
privileged strategic partnership," Medvedev wrote.

We are expecting a very good Business climate in coming years with mutual benefits for these two
nations. I wish to elaborate more on Indo-Russia relationship and its tremendous achievements so far
but I am unable to do all that in this editorial page.

I would like to conclude with the gratitude to all sponsors for their support and committee members
of this special subject of “Indo-Russia Relationship” and wish them good luck, I would like to thank
all board of directors (G.B & M.C Members) and  IBA staffs for the devote of their precious time for
the improvement of IBA .

Thanks and best wishes to all IBA members and all our friends.

FROM EDITORS DESK
Sanjeev Kumar Choudhary, Editor in chief
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I join my esteemed colleagues from Indian Business Alliance in welcoming of this special publi-
cation of IBA – Business Messenger Journal in the context of the visit of Prime minister of India, Honorable
Dr. Manmohan Singh for the annual bilateral summit during the period from October 20 – 22, 2013 at
Moscow.

The friendship between India and Russia is time tested deep routed. India and Russia are always being the
strategic partners with large growing economics. The Russia and India summit is to be become one of the
most remarkable events in our bilateral relationship. India and Russia highlighting major results of our
co-operation achieved in various fields.

Indian Business Alliance aims to deeper and strengthen business engagement through a dedicated format
of connectivity including trade fair participation, business mission in both directions and 5thIndian Russian
Business Dialogue which is going to take place on 19th November, 2013.

Indian Business Alliance has led the delegation to the St. Petersburg’s International Economic Forum on
trade and investment. The Indian Business Alliance is one such platform that is growing the interaction of
private and public companies from both sides. Indian Business Alliance helps deepening of existing ties
with the Russian partners and establishing new business contacts not only in Moscow and St. Petersburg,
but also in other Russian regions, Indian Business Alliance contributes a lot to strengthening cooperation
and friendship between peoples of our nations, which are the essential part of the Russian – Indian strategic
partnership.

Indian Business Alliance is confident that the visit of Honorable Prime Minister Dr. Manmohan Singh will
be yet another milestone in the bilateral trade and economic partnership.

Best Regards
Sammy Kotwani 
www.iba-moscow.ru

Message from Honorary President
Indian Business Alliance (IBA)
Mr. Manoj (Sammy) Kotwani - Hon. President IBA - Moscow

Business Messenger 2013
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Message from FMS Russia

Информационная статья к выпуску специального номера двуязычного дело-
вого журнала «Business Messenger Journal», посвященного официальному ви-
зиту премьер-министра Индии г-на Манмохана Сингха в Российскую
Федерацию в октябре 2013 года 

Отношения между Российской Федерацией и Республикой Индия на миграционном
направлении развиваются динамично и последовательно, во многом это обуслов-
лено долгой историей дипломатических и торгово-экономических отношений двух
государств.

Этапным событием двустороннего сотрудничества стало подписание в декабре 2010
года Меморандума о взаимопонимании по вопросам борьбы с незаконной мигра-
цией между Правительством Российской Федерации и Правительством Республики
Индия, а также межправительственного Соглашения об упрощении условий взаим-
ных поездок отдельных категорий граждан двух стран.

Граждане двух государств с удовольствием посещают территории друг друга,  с ту-
ристическими, учебными и деловыми целями.

Необходимо отметить, что из тысячи индийских граждан, решивших начать трудовую
деятельность в России в 2013 году и оформивших соответствующие документы в
миграционной службе, четверть являются высококвалифицированными иностран-
ными специалистами, востребованными на российском рынке труда.

Желая знать и соблюдать миграционные процедуры индийские граждане и пред-
приниматели через индийское бизнес-сообщество и при поддержке Федеральной
миграционной службы провели в сентябре 2013 года очередной практический се-
минар «Трудоустройство иностранных граждан», в ходе которого представители
ФМС России разъяснили действующее миграционное законодательство, а также от-
ветили на актуальные вопросы индийских партнеров.

Международные эксперты, представители российских и индийских деловых кругов
выражают уверенность, что в условиях дальнейшего развития международного со-
трудничества двух государств, потенциал российско-индийского диалога в области
миграции далеко не исчерпан. 

Одним из перспективных направлений взаимодействия считается дальнейшее раз-
витие нормативно-правовой базы, в том числе в сфере реадмиссии и борьбы с не-
законной миграцией.

ФМС России 



Message from Honorary Secretary 
Indian Business Alliance (IBA)
- Hon. Secretary

Dear Members,

On behalf of the General body and the Management committee of IBA (G.B.& M.C.), it is
my pleasure to present this special issue of the Business Messenger on the occasion of the visit
of our Honourable Prime Minister of India, Dr.Manmohan Singh. 

The biggest strength and challenge of India has always been unity in Diversity.  As the
representative of the Indian community in Russia, the IBA, is no different. Our members are so di-
verse, which is the strength of our organization. At the same time, it is our greatest challenge to
ensure that we cater to the widely varied requirements of our members. 

I summarize our activities during the past year, conducted with this end in view:            

• 4th Indo Russian Business Dialog at RTPP – 11.10.12.
• Days of Moscow in Delhi – 04.01.2013.
• Dinner meeting with Union Home Minister Mr. Sushil Shinde together with Hindustani
Samaj  - Fusion Plaza– 11.04.13
• Business networking meet together with Russo British Chamber of Commerce - The Im-
perial Tailoring – 16.04.13.
• Annual General Body meeting (AGM) - DP Dhar Hall, Embassy of India – 21.04.13 
• Quota of 25 temporary residence permits obtained from FMS department for IBA members
for the year 2012 and 2013.
• Meeting with Governor of Krasnoyarsk (Mr. Sammy Kotwani) to discuss mutual co-opera-
tion - St.Petersburg International Economic Forum– 20.06.13- 22.06.2013 
• Meeting with authorities of the Government of the Republic of Bashkortostan - DP Dhar
hall, Embassy of India - 27.06.2013
• GB & MC members’ meet with Mr. Chermin Sergey to discuss various opportunities to work
together with BCCI - 08.08.2013.
• FMS seminar at RTPP – 19.09.2013.
• Meeting with Junior Chamber International Russia - Gostiny Dvor – 03.10.2013
Behind every successful organization, are its dedicated members; and behind our dedicated mem-
bers are their supportive families and friends. We had organized the following events involving
the entire Indian community in appreciation of their support.

• Maitri Diwali Mela -  MAI institute – 17.11.12
• New Year party - Darbar restaurant – 09.12.12
• Ticket to Bollywood - Culture center at MAI – 19.01.13
• Holi Mela 2013 - Culture center at MAI – 30.03.13.
• IBA Cricket tournaments (final day) - MGU – 18.08.2013
• IBA Family sports day – MGU - 25.08.2013.
Going forward, with the Embassy of India for support, we will strive to work with all concerned, to
ensure the smooth functioning of the business of our members, and where opportunities may exist,
to expand the possibilities for them.
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Employers may face hefty fines, jail 
sentences for hiring illegal immigrants
August 28, 2013 Yulia Sinyaeva, Ivan Petrov, RBC Daily

Police units have already issued directives to of-
ficers to find those people who employ illegal im-
migrants. Source: Rossiyskaya gazeta

Illegal immigration is one of the most debated issues
on the threshold of the Moscow mayoral election,
which is scheduled for September 8. Anatoly
Yakunin, head of the Moscow Department of the
Russian Ministry of Interior, now has the task of put-
ting things in order. He was the one responsible for
the implementation of the controversial initiative to
house illegal immigrants in special camps – the so-
called “ghettos” on the outskirts of Moscow. How-
ever, as RBC Daily learned, the activities of Moscow
Police are not limited to just a few raids of markets
and construction sites, or the transportation of illegal
immigrants to these camps and their subsequent ex-
pulsion from the country.

“The current mechanisms used to combat illegal im-
migration, limited to drawing up of administrative re-
ports and the detention of persons, do not fully
protect the interests of citizens. We have to change
our tactics, focus on the implementation of legal ac-
tions, especially with regard to unscrupulous em-
ployers,” said the head of Moscow Police at a
meeting, held a few days ago, with top officials.

According to RBC daily, police units have already is-
sued directives to officers to find those people who
employ illegal immigrants. “The raids will not stop,
but the procedures carried out after the illegal immi-
grants are caught will be changed. Now, the immi-
grant is first listed in the databases, then sent to a
camp and later deported, but in the future the focus
will shift to finding out where the illegal immigrant
worked, and a subsequent search for his/her em-
ployer,” said RBC Daily’s source in the capital city’s
chief directorate. Some illegal immigrants may even
be released in return for providing assistance to law
enforcement agencies. “It is clear that this will be in-
formal, but such a reward system could work,” they
believe at Moscow Police.
The police have already achieved their first success
in this new direction of their activities. The other day,
officers from the Department of Internal Affairs of

Troitsky and Novomoskovsky Districts raided the
Mezhdunarodniy Market. Following this raid, the di-
rector of the market, D. Dzhafarov, the sub-lessee of
the sewing shop, M. Danilova, and the head of this
shop, S. Zhurayev were charged with the organiza-
tion of illegal immigration. In this case, the suspects
were not released on their own recognizance with re-
stricted travel, as was previously done when dealing
with this article of the law, but were placed in a deten-
tion centre.

Andrey Isayev, head of the Duma Labour and Social
Policy Committee, supported the initiative of the
Moscow Police in the Komsomolskaya Pravda, where
he wrote about the need to “toughen measures
against employers” who use illegal labour. “We should
be talking here about serious prison terms, and not
just large, but ruinous administrative fines,” Isayev
wrote. “However, it is important to distinguish between
those who use illegal immigrants on an industrial
scale, creating a slaveholding system in our economy,
and ordinary citizens, who have chosen to use immi-
grants to work at their own cottages or gardens (these
drastic measures will not apply to this category of
people),” he said, adding that the State Duma will
start working on the relevant legislative changes.”

Olga Kostina, Chair of the Public Council under the
Department of Internal Affairs of Moscow, said that
the Ministry of Internal Affairs should not wait for par-
liamentarians, but independently develop draft legis-
lation that would carry tougher penalties for
employers. “This unprecedented surge in the capture
of immigrants, these new camps, all of this does not
address the root cause, but rather the consequences
– detention and deportation of immigrants can be a
never ending and quite painful process,” she said. “It
is necessary that people who are actually engaged in
this slave trade, be deprived of their businesses at the
very least, and at maximum, of their freedom.”

Lawyers point out that the police will face difficulties
when it comes to the evidential base. “Criminal liability
is not just for hiring illegal immigrants, but for helping
them cross the border, providing them with housing
and other services, that is, for the full reception of for-

In the wake of slavery allegations, police units have been given a mandate
to track down Russians employing illegals in factories and other commer-
cial enterprises
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eign workers on a rotational work
basis,” said Anton Alekseyev, senior
lawyer at the Yakovlev & Partners
Law Firm. “It is rather problematic to
document all of this.” If, however, they
manage to do it, then such employers
could face up to seven years of im-
prisonment and fines of up to 500,000
roubles ($16,700), says Sergey Kli-
menko, a lawyer at the Khrenov and
Partners Law Firm.
The business community has little
confidence in the success of the po-
lice’s ‘special operation.’ “This is a
one-sided mechanism. I do not be-
lieve that it will lead to the desired ef-
fect,” said Alexander Brechalov, head

of ‘Support of Russia,’ an All-Russia Public Organization of Small and Medium Enterprises.  “We need clear
rules of the game. Otherwise, all this will simply lead to increased corruption. It is clear that we have many
problems with immigrants. However, we have introduced rules that are not applied in practice, and are not ef-
fective. For example, the compulsory knowledge of the Russian language by immigrants, and so on.”  
Yoga was enjoyed by quite a large number of people in Imperial Russia, and this laid the roots for its absorption
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Harder than rock: Russian composites on
their way to India
Russian Composite Holding Company is focusing on the Indian market for
carbon fibre composites, super-strong and light material used in various
industries from aerospace to construction and automobile.

Cooperation between Russia and India in strategic
sectors opens up new markets for niche products.
Having discovered the potential of Indian market for
carbon fibre composites Russian Composite Holding
Company (Composite HC) is taking its first steps to
establish its presence in this niche market.

Composite materials are emerging as an innovative
alternative for steel and aluminium. Composites are
extremely light and strong , making them the perfect
solution for industries where strength-to-weight ratio
is vital - from aviation, wind energy, ship-building, au-
tomotive and construction industries to manufacturing
of baseball bats and golf clubs.

Among various composites, carbon fibre is the most
technically sophisticated material and thus most ex-
pensive in terms of price and production cost. It has
been largely used in defence and aerospace indus-
tries by US, Western Europe and USSR since 1950s.
Later most of the countries shifted towards the usage
of carbon fibre in civilian industries while Russia still
continues manufacturing composites solely for the de-
fence industry. Left without investment in R&D and
modernisation after the collapse of Soviet Union,
today the Russian composites industry needs a giant
stride to make up for lost time.

United efforts

Formed in 2009, Composite HC, a privately owned
holding, incorporated both private and public sector
companies, including the subsidiaries of Russia’s
State Atomic Energy Corporation Rosatom. Vertical
integration helps the company control the complete
production cycle from the raw material PAN-precursor
till production of prepregs (pre-impregnated fibre re-
inforcements) that are used to manufacture compos-
ites.

“We also have our own designing, engineering and
R&D centres within the holding. That is very important
as our product is not easy to sell like, for example,
steel which everyone knows how to work with,”
Sergey Pavlov, Marketing director, Composite HC
says.

One of the first projects where Composite HC products
can be used is much awaited fifth-generation T-50 PAK
FA jet fighter the export version of which is jointly de-
veloped by Russia and India. Source: Sukhoi.org

Pavlov estimates carbon fibre consumption in Russia
stood at 250-300 tonnes in 2012 while global con-
sumption accounts for about 40,000-45,000 tonnes
per year and the market grows 10-12 per cent. Accord-
ing to Pavlov, only 30 percent of carbon fibre is con-
sumed by the defence and space sectors globally
while in Russia it is still more than 50 percent.

Among civilian industries that Composite HC eyes in
Russia are bridge construction, building fortification
and oil and gas infrastructure. “We will be able to grow
in the Russian market from 300 tonnes to 1500-2000
tonnes within 5 years. This is a realistic scenario,”
Pavlov says.

While the Russian market is still gaining momentum,
Composites HC is eyeing European and Asian mar-
kets where composites are practically used in many
civilian sectors. The holding is about to launch a new
carbon fibre plant of 1500 tonnes per annum capacity
in Elabuga SEZ, Tatarstan. The facility will serve both
domestic and export markets. 

“From the beginning of 2012 we started developing
exports as our current capacity is more than enough
to cover both domestic demand and export up to 50
percent of the output. We can offer European quality
carbon fiver priced lower than European or American
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equivalent,” says Pavlov. “Russia still won’t be able to
beat the price of Chinese composites in term of pric-
ing but the quality of Russian and Chinese products
cannot be compared,” he adds.

The global carbon fibre market is estimated to grow
annually at 17 percent over the next five years to
around 118,600 tonnes and a market value of about
$7.3 billion by 2017, according to Smithers  Apex re-
search firm. The Asia-Pacific region accounts for
about 24 percent of global consumption of various
composite materials. Carbon fibre, however, has very
a small share when compared to glass fibre and other
composites.

Discovering India

After looking at its Indian operations, Evgeny Minaev,
adviser to CEO, Composite HC says “India and Rus-
sia are quite similar in terms of composites market de-
velopment and consumption patterns. India’s market
has huge potential considering the cooperation be-
tween our countries in many areas.” More than 60
percent of carbon fibre in India is consumed by the
defence industry, he adds.

According to Hyderabad-based research company
Composite Insights, the Indian carbon fibre compos-
ites market is poised for dramatic growth and is ex-
pected to reach $53 million by 2018. Experts assume
that glass fibre accounts for about 96 percent of the
whole composites market while carbon fibre accounts
for not more than 1 percent market share. Lucintel ex-
perts believe that the market will grow 12-15 percent
in the next five years with increasing demand from au-
tomotive and wind energy markets apart from the cur-
rent demand from aerospace and defence industries.
Russia is a late comer to India as all the global lead-
ers have been present in its market for decades. US
companies Zoltek, Hexcel and Cytec with offices in
Pune, Bangalore and Mumbai respectively are very
active in the Indian composites market. Japanese
Toray Group established its subsidiary in India in
2011. Another Japanese company Toho Tenax Co.
Ltd., the core company of the Teijin Group’s carbon
fibres and composites business, established a sub-
sidiary in Singapore in July 2013 aiming to strengthen
group’s business in India and the ASEAN region.

It’s quite difficult to estimate both market value and
the strength of market players as composite materials
in India, similar to Russia, are used mostly in defence
industry, so open data is not available. Lucintel ana-
lyst says Indian carbon fibre is mainly import driven,
with major suppliers being Hexcel and Cytec .

Kemrock Industries and Exports Ltd. is the only Indian
carbon fibre manufacturer which recently entered the

market. Kemrock, India’s largest domestic full-cycle
manufacturer of composites commissioned its first
carbon fibre manufacturing facility of 400 tonnes per
annum worth more than $32 million in Vadodara, Gu-
jarat in May 2010.

Since 2011 Russian Composite HC have been ac-
tively participating in industry exhibitions in India and
signed non disclosure agreements with leading com-
posites consumers including HAL, Larsen & Toubro,
Mahindra & Mahindra.  Evgeny Minaev explains that
such an agreement will allow the Russian company
to share its products and technologies specification
and to get otherwise classified information on where
and how carbon fibre is used by Indian counterparts.
“Indian market is quite established with all top players
represented though JV or directly. It won’t be wise for
us to enter the market directly. Moreover Russia is
not yet well-known for its composites products, and
our products being of very high quality are not very
competitive in terms of pricing too,” Minaev notes. In
his view Indian customers traditionally buy the lowest
quality and thus cheapest composites, thus to offer
Russian composites to Indian customers the com-
pany will have to create a market demand for better
quality products.

Hot topic: FGFA

Composites HC strategic plan is to establish cooper-
ation with Indian companies first in R&D sphere and
later shift to product supplies. Finally, after five years,
Composites is planning to create a JV for production
of ready-made composite components in India and
initially eyeing the defence sector.

One of the first projects where Composite HC prod-
ucts can be used is much awaited fifth-generation T-
50 PAK FA jet fighter the export version of which is
jointly developed by Russia and India. Up to 70 per-
cent in the body skin of the fighter and 40 percent of
the entire structure are made of composites. It allows
the T-50 to not only carry more weapons but be virtu-
ally invisible to radars. The export version of the T-50
fighter for which New Delhi has allocated almost $25
billion is expected to be ready in five years, the same
period which Russia’s Composites HC is taking to se-
cure its presence in the Indian market. 
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Joint production way ahead for Indo-Russ-
ian defence ties - Kadakin Natalia Benyukh, The Voice of Russia

Russia’s Ambassador to India be-
lieves that the future of the defence
relationship between the long-term
allies is in the sharing of modern
technologies and joint production.

On the eve of India’s Independence Day - a very memo-
rable, sacred day for Indians - I would like to warmly con-
gratulate one billion and two hundred million of our friends
in this beautiful, ancient, and very friendly country! Among
the most memorable events of my diplomatic work I’d like
to mention the Declaration of Strategic Partnership with
India, which President Putin signed in October 2000, dur-
ing my first Embassy rotation.

Now this basic, fundamental document defines our rela-
tionships. This declaration made a very important prece-
dent in the international diplomatic practice; this is a new
form of diplomatic communication between two states -
a strategic partnership, i.e. mutual confidence for many
decades to come. Exactly ten years later, the two parties
characterised this strategic partnership as a particularly
privileged strategic partnership between two countries. I
was directly involved in these events. Our relations are
characterized by the highest degree of openness and
trust, and of course mutual understanding and friendship.

Besides the consistency of the development of rela-
tions between our countries, it should be noted that
lately there have been some difficulties in some
areas. The mutual trade and mutual investments of
private businesses are not growing rapidly enough.
Rosatom, AFK Sistema and KAMAZ have faced diffi-
culties in India. The situation has changed in the field
of defence cooperation, which more recently was
leading among all other areas of Russian-Indian ties.
Does this reflect a trend or is it just teething trou-
bles?
I think pessimistic assessments are inappropriate here.

It's too early to bury our military-technical cooperation! Of
course those who are busy with real work face problems
from time to time, but these are teething troubles. All
these pseudo-prophets from overseas are trying to throw
a spoon of tar in a barrel of honey, exaggerating and in-
flating our one or two defeats regarding tenders. Look: a
tender is, in essence, a ‘seller – buyer’ relation. These
are not modern relations in spite of all their supposed
transparency and objectivity. We hand the most modern
technologies to India, including military ones. I wonder
what ‘world  tender’ could give India such a wonderful
Vikramaditya aircraft carrier, which is about to head out
of our Northern seas towards India? Tell me, what country
in the world would give India the technology of producing
aviation equipment and all the advanced things that we
now possess? The future of our relationship lies precisely
in this, and not in tenders,  whose value is being incredi-
bly inflated. And take the joint production of  the world's
best BrahMos cruise missile, which can be underwater-,
surface-, and ground-based, and will also be placed
under the wings of a plane next year. Tenders are ten-
ders, but no country in the world shares with India the
most secret and confidential things that it possesses.
Look, now there are problems with Rafale, and again due
to the issue of technologies transfer. Can you name an-
other country, besides Russia, that would honestly hand
technologies to India? There is no such country. This is
the fundamental difference between our military-technical
cooperation with India and its cooperation with other
states. We want to see India as a strong, prosperous,
powerful state, including in the military field. And to
achieve this, we have done everything we can for the last
50 years, and are doing so now, and we will confidently
move towards the future together.

Analyzing bilateral ties and forecasting their devel-
opment for the near future and their prospects, in
your opinion, what really achievable priorities can be
named?
First of all, the development of civil nuclear energy. Ac-
cording to the estimates of Indian scientists, even if by
2030 India buys up all the oil produced in the world, it will
not be enough for its progressive, stable, and sustainable
development. Nuclear energy, whose foundation was laid
by Prime Minister Nehru, is vital for India. All intelligent
Indians understand that perfectly. Fortunately, we are far
ahead of other competitors. The first unit has already
been launched. Our roadmap on cooperation regarding
the peaceful use of atomic energy, which was signed, re-
mains on the agenda, and we will continue to work on it
despite the difficulties that arise, including in connection
with the recently adopted Indian domestic legislation on
civil liability for hypothetical damage. That's what we do,
because the road map provides for a serial construction
of up to 16 nuclear units.
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Indian drug makers fit into Russia’s
pharma strategy

Russia’s $6 billion pharmaceutical programme
Pharma2020, which aims to develop the country’s
healthcare and pharmaceutical industry through sup-
porting local drug manufacturers, would like to in-
crease the share of domestically produced drugs to
50 percent by 2020 from 20 percent in 2007. For In-
dian drug manufacturers and exporters, the time has
come to follow the strategy of global pharma giants
like Novartis, AstraZeneca, Takeda, Novo Nordisk and
Teva, who are all successfully implementing their lo-
calisation projects.

“The share of imported pharmaceuticals in Russian
market in 2012 accounted for about 73.1 percent in
cash value while in volume terms it was about 35.9
percent,” says Nickolay Bespalov, Director of Pharm-
expert Analytics and Consulting. “The share of locally
made medicines has been increasing for the past two
years as the result of new government’s strategy.”

Dmitry Raspopov, analyst with Frost & Sullivan, esti-
mates the Russian pharmaceutical market to be worth
$24.9 billion in 2012. He expects about 9.5 percent
growth in next two years.  Indian companies, accord-
ing to various estimations, account for not more than
2-3 per cent of the Russian market dominated by
MNCs. Providing that the market is going to triple in
next decade and rise up to $75 billion by 2020, as
Cegedim Relationship Management predicts, Indian
companies still have vast opportunities to grow their
business in Russia.

Pharma pitfalls
Industry experts note that the complex pharmaceuti-
cal market of Russia  is becoming  even more chal-
lenging following the introduction of new healthcare
laws  and regulations, including the major Federal
Law “On Fundamentals  of Citizens’ Healthcare Pro-
tection in the Russian Federation.”

The main idea of new regulation is to move towards
the modernisation of the health service through de-
centralisation and the empowerment of Russia’s re-
gions to make decisions regarding reimbursement
and treatment protocols and defining Essential Drug
Lists (EDL). New laws also impose fairly strict rules
on the interaction between the pharmaceutical com-

Alexandra Katz, specially for RIR

With Russia reshaping its pharmaceutical sector as part of the
Pharma2020 concept, Indian drug manufacturers and exporters are
searching for new ways to expand their business.

panies and healthcare professionals in order to mini-
mize the risk of corruption while promoting and pre-
scribing drugs.

Moreover, new laws require any production of phar-
maceuticals to satisfy the Good Manufacturing Prac-
tice (GMP) standards from 2014, making it essential
for both local and global drug makers to ensure that
manufacturing on their production facilities complies
with GMP.

“While considering localisation of manufacturing in
Russia many international pharmaceutical companies
pay attention to clarify whether their manufacturing
arrangements would be sufficient to recognise a prod-
uct as local,” says Andrey Odabashian, Senior Asso-
ciate, Legal Services, PwC Russia.“This issue may
have even more importance given that currently
Russian authorities consider the possibility not just to
establish price preferences but to restrict admission
of foreign products for public procurements if there
are similar products of at list two local (Russian or Be-
lorussian) manufacturers registered in Russia.”

Projects on paper
Indian companies are quite active in announcing their
localisation projects in Russia, but most of the proj-
ects do not progress beyond MOUs.  In February
2013, Gujarat-based Cadila Pvt. Ltd. signed an MOU
with the Government of Astrakhan region in southeast
Russia. When contacted by RIR, top-managers of
Cadila Pharmaceuticals could not provide any infor-
mation on the project while the Government of As-
trakhan spokesperson said the details of the project
could not be exposed under confidentiality clauses.
According to the Astrakhan government press depart-
ment, Cadila Pharmaceuticals would like to buy20
hectares of land with basic infrastructure. The com-
pany was offered five areas for realisation of their in-
vestment plans. An Indian delegation led by Gujarat
chief minister Narendra Modi visited three of them in
the Privolzhsky, Narimanovsky and Kamizuakskiy re-
gions.

Another Gujarat-based company Elder Pharmaceuti-
cals established a joint venture with Russian Holding
PharmEco in December 2012 aiming to set up facili-
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ties for pharmaceutical formulation/API manufacturing under Russia’s Pharma2020 programme. The MOU was
signed during the visit of Russian President Vladimir Putin to India for 13th annual Indo-Russian bilateral sum-
mit.

Neither PharmEco nor Elder Pharmaceuticals agreed to comment on this project. Sources in Elder Pharma-
ceuticals said the company is currently in sell-out stage, and the clarity on the project may see the light of day
only after the sell-out process is finished.

In September 2011, another Indian API and formulations manufacturer, Aurobindo Pharma Limited announced
a joint venture with Moscow-based OJSC DIOD, a Russian manufacturer of ecological healthcare equipment
and nutrition supplements. The JV planned to set up a manufacturing of generics in Podolsk, Moscow region.
DIOD refused to comment for this story while the spokesperson of Aurobindo Pharma told RIR there had been
no developments on the project since the MOU was signed.

2020 opportunities
Shantanu Kumar Singh, Director and CFO at Taj Pharma Group, which has had a presence in Russia since
the 1990s, believes there are many other threats to foreign players apart from the Russian Government’s in-
terest to boost the domestic manufacturing industry. “Some of the legislation threats can be ‘traded off’ with

the immediate gains of the market share till
the time domestic manufactures upgrade
their plants. However, in the long term the
market share will shift to local manufactures
with government incentives and subsidies,”
Singh says. He recommends Indian com-
panies take cautioned steps while exposing
the market and be equipped with a contin-
gency plan. Singh adds that Taj Pharma
does not plan to set up any manufacturing
units or R&D facilities until the effects of
Pharma2020 become more apparent.

Nikolai Bespalov of Pharmexpert  believes
one should not see the Pharma2020 strat-
egy as a threat. “It is rather an opportunity
for further development of the business. It
should be clear that the strategy aims to de-
velop local manufacturing, at the same time
but the market is not shutting for the foreign
companies. There are still enough opportu-

nities to get government’s preferences while localising manufacturing in Russia.  And localising itself does not
mean only building a new plant – there can be many variants including production on contract basis or JV or
licensing agreements,” Bespalov says.  

Among Indian drug manufacturers that are considering such localisation opportunities are Dr Reddy's Labora-
tories, one of the largest Indian exporters in the Russian market, Glenmark with its Russian subsidiary Glenmark
Impex and Ranbaxy Laboratories Ltd, which is discovering opportunities in Yaroslavl's pharmaceutical cluster.
Moscow-based Advanced Trading Ltd., the supplier of Indian Macleods Pharmaceuticals Ltd, which manufac-
tures anti-tuberculosis drugs, was looking forward to establishing a manufacturing unit in the Moscow region.
Instead the company found a 4 hectare plot in Belgorod. The new plant, which involves almost $25 million in
investments, will be launched in 2016 creating about 160 jobs.

Under the Pharma2020 strategy, manufacturing of Indian generic drugs in the Moscow region was named as
a priority of Russia-India cooperation. Considering that registering medicines manufactured outside Russia is
becoming an increasingly expensive procedure and that the overall Pharma2020 strategy intends to support
local manufacturers, the production of Indian generics in Russia would be a safe step to preserve the market
share. However, it may increase the price of Indian generics as the labour and energy costs along with rental
rates are much higher in Russia than in India leaving aside the stricter standards of ecological control. That
could affect the price-competitiveness of Indian generics, some experts fear.  

Under the Pharma2020 strategy, manufacturing of Indian generic drugs in
the Moscow region was named as a priority of Russia-India cooperation.
Source: Kommersant
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Retail in Russia – Review 2013

After 18 years of negotiations, Russia joined World Trade Organization (WTO) in August 2012.
Russia’s accession to the WTO was expected to stimulate foreign investment as the agreement
aims to reduce barriers to trade across borders. Established international brands are expected to
enjoy a growing presence in the Russian market, despite the unique challenges of operating in the
retail industry in Russia. As it stands today, Moscow is the third most attractive European city, after
London and Paris, for international retailers. 

It is safe to assume that retail in Russia has regained lost ground since the levels of the market
turmoil in 2008-09. In this respect there are some basic factors underlying the predictions concern-
ing development of retail in Russia. One of them is, the fact that the retail industry is entering the
first stage of maturity. Consumers do not limit their spending considerably: instead, they are getting

more reasonable in their consumption, especially when it comes to durables. A lack of sufficient growth in the global econ-
omy reflects negatively on the fate of retail in Russia.

Further, the retail industry has to take into account the increased decision making power that women enjoy (be it working
women or home makers) in Russia. This rise influences spending patterns and even amounts spent. Further, as a result
of increased car ownership, shopping patterns have changed over time. The fastest growing format in large cities is the
hypermarket format – wherein store sizes range from 3000 sq m and upwards, with 20,000 SKUs or more on offer.   

As far as malls are concerned, they are limited by space constraints in city centers, which has fewer open areas to offer
to this format. Development of infrastructure – building access roads together with basic amenities like electricity, heat
and water supply determine the rate at which new malls are developed. In the mall format, there are few like Rio and
June, which can compete with Mega (IKea), which has 14 large malls around the Russian Federation. 

Use of online stores is on the increase – With over 60 million internet users, Russia is the largest and rapidly growing in-
ternet markets in Europe. The volume of online sales in Russia is currently estimated at RUB 520bn ($16.74bn) and this
sector is growing very rapidly. However, the current figure is still less than 3% of total retail, which is low compared to the
US market (4.3%). If market giants such as eBay and Amazon were to set up shop in Russia (both of which have a pres-
ence in India), Russian companies will have to deal with huge rush of competition. Decrease in customs duties (gradual
as it may be) will allow the biggest international players to play a more active role in this sector. This will incentivize the
Russian consumers to buy more online.

About 19% of quality shopping centers in Russia are located in Moscow. However, this share has been declining during
recent years and is expected to continue this downtrend in the future, as developers are increasingly focusing on growth
in the regions. The regions are attractive for two major reasons: low saturation and availability of quality shopping space.
This solution comes with its own set of drawbacks as well, here are some of them: low purchasing power of the target
market, lack of logistics centers and warehousing, long distances and lack of proper transportation infrastructure. 

Russia Retail in numbers:
In 2012, the retail market in Russia increased by 12% year on year (YoY) and was worth over 18 trillion rubles (USD 600
billion).
In 2012, McDonalds grew at 20% YoY.  
Mall visited by the most number of people in Russia – Evropeiskiy Mall (Moscow)
City with most saturated retail space density – Voronezh
Share of retails sales in Russia via markets (rinok) – 21%
A third of fresh vegetables, fruits and poultry sold in Moscow is via rinoks.
So far in 2013, 3.1 million sq m of retail space was added in Russia. 

International retailers realize Russia’s attractiveness as a retail destination from the longer term perspective. There are
over 140 million potential clients, many of whom are well educated and have access to internet and other media. The
market size and and the relatively unsaturated retail space, seems attractive in comparison to the highly saturated markets
of the US and western Europe. With gradual improvement in Russian management style, effective skills, market research,
and trading standards, the Russian retail market appears to have a bright future. 

Abhijat Sawarkar, Operations Director, Leading Electronics Retailer, Moscow.
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Into Soviet culture. From the
end of the 19th Century and right up
until the 1920s, when the USSR was
formed, Indian philosophy and yoga
were popular amongst the artistic and
intellectual communities. Theatre direc-
tor Konstantin Stanislavsky famously in-
corporated several yogic exercises and
psychological techniques from the Bud-
dhist tradition into his Stanislavsky Sys-
tem as a means for developing attention
and concentration, and also for achiev-
ing ‘Solitude in Public’ on stage, which
is in essence Dhyana – full concentra-
tion. Another theatre teacher, actor and
director, someone who practiced yoga
throughout his life and who, in many
questions of acting technique, followed
behind Stanislavsky, was Mikhail
Chekhov (1891-1955). 

Right at the beginning of the 20th Century much liter-
ature came out on the theme of yoga. The books of
American writer William Atkinson, who wrote under
the pseudonym Yogi Ramacharaka, were published
– works which included: Hatha Yoga, Jnana Yoga,
Lessons in Yogi Philosophy and Oriental Occultism,
and The Science of Psychic Healing. Besides Atkin-
son’s works, other published works included Svami
Vivekananda’s book on Raja Yoga, Yoga Sutra by
Patanjali, which came out with the Russian title of
‘Patanjali’s Aphorisms’, and Bhagavad Gita was also
republished. Interestingly, Bhagavad Gita first ap-
peared in Russia under the reign of Ivan the Terrible
(1530-1584). The book was sent to the tsar as a gift
from one of the Great Moghuls. Its first translation into
Russian (from English and Sanskrit) was published in
1788 by Imperial decree of Catherine the Great and
with the endorsement of the Holy Synod (“this book
is good for the soul”), with typography by Nikolai
Novikov.

Today, Russia's oldest Bhagavad Gita is kept in
Moscow in an archive within the Ministry of Foreign
Affairs. Despite these materials being available in
Russia, people’s understanding of yoga at the begin-

ning of the 20th Century was still incomplete. The
practice of individual exercises, breathing techniques
and meditation was superficial in character and un-
likely to lead to the ultimate aim of yoga – Samadhi.

Seller of prana and givers of fire

Then, in 1915, an interesting person appeared in Rus-
sia, then on the brink of a Revolution. This man had
an indomitable will, he was a mystic and hypnotist,
whose knowledge of Eastern philosophy was drawn
not just from books, but also from conversation, as he
himself liked to say, “from all kinds of different teach-
ers from Asia and the East”. This man was Georgy
Ivanovich Gurdjieff – one of the most dissonant
philosophers of the 20thCentury. In these years he
was only starting to work on his groundbreaking book,
Fourth Way, which, as he described it “contains ele-
ments of teaching from the yogis, Sufis, Tibetan Bud-
dhism and some Shamanic techniques from various
different traditions, including Mongol traditions”.

But the Revolution, and then the Civil War interrupted
his plans and he left for the Caucasus, and from there
to Europe. In 1922 Gurdjieff opens the Institute of the

Russia’s age-old passion for yoga

Contrary to popular perceptions that yoga is a new craze in the country,
the Indian system of physical, mental and spiritual practices, has appealed
to Russians since the late 19th century.

August 9, 2013 Olga Kazak, Yoga journal

the path of popularising yoga in Russia has been long and windy.
Source: AlexeyKudenko / RIA Novosti
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Harmonious Development of Man at the Chateau Le Prieuré, near Fontainebleau in France. Contemporary re-
searchers are divided in their views of Gurdjieff’s life and activities. Some believe that he was involved in big
political games and had a hand in creating both fascism and Stalinism. This is what French journalist, Louis
Pauwels wrote in his biography ‘Monsieur Gurdjieff’.

Meanwhile, in the 1920s in Paris, other Russian emigrants – Nikolai and Elena Roerichare involved in promoting
Agni Yoga – creating a new religious and philosophical study of the System of Living Ethics, which claims to
be a synthesis of all religions and types of yoga based upon a united spiritual and energetic foundation upon
which the world is built, the so-called Spatial Fire. According to Elena Roerich, books on Agni Yoga were written
as a result of ‘clairvoyant conversations’ with Mahatma Moria.

At the end of the 19th Century, another one of Mahatma Moria’s pupils,Elena Blavatskaya, wrote the works
‘Secret Doctrine’ and ‘Isis Unveiled’ based directly on Moria’s teachings. 

The Unconquerables

Information about yoga during the dark, harsh, Stalinist times is hard to come by. But yoga was still very much
in existence, practiced by a tough core of brave people. These dedicated yogis and yoginis mainly practiced
in camps, and yoga was undoubtedly a factor in helping them to survive the inhumane conditions. One of the

most well-known examples is
philosopher and writer Dmitry
Panin, depicted in Solzhenit-
syn’s novel The First Circle in
the character of Dmitry
Sologdin, who practiced yoga
with a singular determination.
“Under Stalin he spent seven-
teen years in labour camps and
survived, when death mowed
down other unfortunate prison-
ers in their thousands”, writes
Panin’s friend Yuri Glazkov in
his book To the Land of our Fa-
thers.   

Tatiana Okunevskaya, one of
the most famous and beautiful
starlets of the Stalinist period, a
lady with whom Lavrenty Beria
fell in love, also spent six years
in the GULAG. She later told
journalists that she had survived
thanks to “fresh carrots and
yoga”. When gathering the har-
vest with the other inmates, she
“saved her teeth by knawing on
carrots, wiping the dirt on her
quilted jacket”. Okunevskaya
practiced yoga every day, and
kept up the routine for the rest
of her life. Right into old age she
would stand on her head as part
of a daily ritual.
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Natural and herbal remedies still first re-
sort for many Russians

According to the most recent data, people have been
aware of the healing properties of plants since 6,000
B.C. In his day-to-day life, ancient man would note
the healing properties of different plants and use them
to cure colds and infections.

In Ancient Rus wise men and healers were worth their
weight in gold: it was they who knew the secrets of
the wonderful influence that herbs can have on the
human body. Later on monasteries in Ancient Rus be-
came healing centres where from 11th century me-
dicinal plants would be harvested and recipes put
together.

St Seraph of Sarov and Sergiy Radonezhskiy were
among the most famous monastery healers. Accord-
ing to the testimony of his contemporaries the latter
performed a great many miracles. Legend has it that
he once brought a boy back from the dead who had
died in his father’s arms, after his father brought him
to the priest for healing.

Non-traditional medicine at that time was divided into
a number of areas: herbalists and sorcerers used
herbs, whilst healers practised magical healing meth-
ods. Midwives were set apart, their task to assist
pregnant women and to practise maternity care using
homemade medicines. Special educational institu-
tions existed in Russia even right up until the begin-
ning of the 20th Century: they were schools of
midwifery teaching the basics.

Herbalists and sorcerers exist to this day - moreover
they enjoy great success in contemporary Russia es-
pecially among the elderly. Healing using herbs has
steadily become a business industry in Russia in
which phytotherapists are earning big money. Herbal
centres have appeared in many Russian cities in re-
cent years.

“Today Russia is overtaking Europe’s experience in

this regard, we realise how important it is to lead a
healthy life,” says Natalya Nikolayevna the Director of
the herbalist Mikhail Gordeyev healing centre. “We
have been to several seminars in Europe and we
have seen specialist herbal stores, where specialists
perform consultations and administer the required
medicines.”

According to Nikolayevna, dietary supplements now
popular across the globe are often copied and many
people are simply afraid of buying them. “They are
not cheap -on average from 500 roubles (around $16)
up to 1,500 roubles and many people just can’t afford
them. Therefore I think that many are resorting to
herbs and phytotherapy for help.”

Nikolayevna believes that often its men and women
suffering from infertility as well as mothers with chil-
dren who turn to phytotherapists. “More than 20,000
patients are undergoing treatment at our centre. We
have already seen a great number of miracle cures.
One recent case is even amusing. We had a patient
with cirrhosis of the liver - an old woman who had
been registered as disabled due to her cirrhosis. Fol-

August 21, 2013 Anna Trofimova, RIR

Despite the progressive development of contemporary medicine, most Rus-
sians prefer grandma’s tried and tested remedies to cure diseases. RIR
chose the most popular ones and also asked an expert why Russians don’t
trust allopathic doctors that much.

There are many different recipes for non-traditional
medicine in existence, and despite the fact that many
Russian doctors actively call upon people to consult
a specialist for any ailments, to the present day
many Russians prefer to heal themselves.
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lowing a course of treatment she went to her doctor’s surgery and began to cry. She was told that she was in
good health and that her disability would be cured: ‘Why are you crying?’ asked the doctor: ‘Now I won’t be
paid the disability benefit’ she replied.”

How does it work?

There are many different recipes for non-traditional medicine in existence, and despite the fact that many Russ-
ian doctors actively call upon people to consult a specialist for any ailments, to the present day many Russians
prefer to heal themselves.
We present Russia’s most popular recipes for home made medicine.

For coughs and diseases of the throat

Grind up 8 large cloves of garlic into a uniform pulp in a mortar, add 8 teaspoons of wine vinegar, stir well and
leave in the fridge overnight. In the morning add to the mixture two tablespoons of dark honey that has been
warmed and again stir well. Hold two teaspoons of the mixture in the mouth for as long as possible so that it
doesn’t dissolve and then swallow the mixture in shallow gulps.

Gently hit the leaves of a white cabbage with a kitchen hammer. Apply to the neck and wrap in a warm scarf.
Change the leaves every two hours. This treatment stops the inflammatory process in the throat.

For fatigue

Mix together 500 grams of crushed walnut kernels, 300 grams of honey, 100 grams of aloe vera and the juice
squeezed from 3-4 lemons. Take a teaspoon thrice a day, half an hour before a meal.

Add a teaspoon of crushed basil to 200 ml of boiling water and infuse in a covered vessel for 20 minutes. Infuse
and drink as you would tea with honey not more than twice a day.

For a headache

Break 10 cloves of garlic and add 50 ml of milk, warm the mixture on a stove.  Bring the mixture to a boil, then
turn down the heat and cook for a further five minutes. Strain the simmered down mixture. Put 5-10 drops of
the resulting infusion in each ear, wait for one minute and then remove from the ear by tilting the head.
Pour 3 teaspoons of crushed nettle leaves into 400 ml of boiling water, cook on a moderate heat for 3-4 minutes,
and leave to infuse for an hour. Drink half a cup over the course of the day. Strain before consumption.  
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Ambassador Malhotra visits Samara
Ambassador of India to the
Russian Federation H.E. Mr. Ajai
Malhotra,  accompanied by
Deputy Director, JNCC, Moscow
Mr. Sanjay Vedi, visited Samara
on 21 August 2013, to promote
cooperation between India and
Samara Region of Russia. India
has moved up from being the
20th largest trade partner of
Samara Region in 2010 to being
its 10th largest partner in 2012.
India’s trade with Samara Re-
gion grew to US $ 142 million in
2012. Samara Region and Kar-
nataka state of India have Sister State Arrangement.

On 21 August 2013, Ambas-
sador Malhotra met the Gov-
ernor of Samara Region H.E.
Mr. Nikolai Merkushkin, and
discussed cooperation in
sectors such as trade and in-
dustry, culture, and tourism.
Pharmaceuticals, IT, automo-
bile parts, fertilizers, tea,
tourism and others, were
identified as sectors with
good prospects. Several spe-
cific points of cooperation
were agreed upon.

Ambassador Malhotra also met the Acting Head of Samara City Admin-
istration H. E Mr. Igor Kondrusev, on 21 August 2013. Promotion of Indian
dance, music, yoga, ayurveda, tourism, and hosting of Indian cultural
events and exhibitions in Samara were amongst the issues discussed.

Ambassador Malhotra visited the International Centre of Spiritual Culture, Samara where he was received by
the President of the Centre, Mr. Yuri Rodichev. This Centre also houses the Centre of Indian Culture headed

by Ms. Galina Kochergina as well as “Agni” Pub-
lishing House, Samara. Ambassador Malhotra pre-
sented a Sitar and new books on India to the
Centre. A performance by artistes of Samara re-
gion was presented in honour of Ambassador Mal-
hotra.

Ambassador Malhotra announced that a business/
tourism/cultural event would be organized in
Samara by the Embassy of India, Moscow, in Oc-
tober 2013. He also informed that twice a week di-
rect charter flights between Samara and Goa were
due to commence from 1 October 2013.
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Comrade Buddha

Buddhism in Russia has a mystical nature. There’s no
Buddhism, and yet it’s there. Some talk of a revival of
Buddhism, while others believe the sun is setting on
it for good. Some are convinced that Buddhism is for
Kalmyks, Buryats and exalted rock-stars, while others
cite statistics claiming the increase in students of Bud-
dhism around the world is due solely to the number
of Russians who have turned to the faith. Our corre-
spondent attempts to address these questions.

Buddha is with us

The teachings of Buddha were brought to Russia by
the Kalmyks 400 years ago, although its status was
only recognised in 1741. Since then, Buddhists have
shared all the pitfalls of life in Russia. Under the Tsars,
Buddhists were respected for their wisdom and
peaceful nature. The Soviet administration took a dif-
ferent view, and the persecution of Buddhists began.
Buddhists were repressed everywhere – from the fa-
mous centres of Buddhist thought to Buryatia and
Kalmykia. Buddhist temples were torn down, with
most of the monks being sent to the gulags, while oth-
ers were either shot or forced into hiding. By 1941,
Stalin had officially declared that Buddhism was
wiped out of the USSR. Yet, in 1946, a delegation of
Buryat Buddhist monks who had miraculously sur-
vived went to the Kremlin with a petition to overturn
the government’s decision to outlaw Buddhism. The
study of Buddhism was allowed to continue, albeit on
an extremely restricted basis. The first and only So-
viet-era Buddhist temple was built on marshland in
the village of Ivolga near Ulan-Ude.

Ideological control of Buddhist teachings was only
lifted in the early 1990s, after which Buddhism spread
rapidly. Today there are 47 Buddhist temples in Bury-
atia and the surrounding territory alone. In Kalmykia
there are 27 and in Tuva there are 17. Buddhist cen-
tres are appearing across the country.
Nowadays, almost every major city in European Rus-
sia has a Buddhist centre (there are around 200 in
all). Since the 1990s, temple building in the tradition-

ally Buddhist regions of Buryatia, Kalmykia and Tuva
has been intense – there are around 100 today, com-
pared with just three 20 years ago. Could it be that
Russia is a Buddhist nation?
The 2002 Census lists the numbers of Buryats at
445,000, Kalmyks as 174,000 and Tuvans at
244,000. But these numbers include atheists,
shamanists and Russian Orthodox Christians... so
you can’t say they are all Buddhists. There are also
Buddhists amongst the ethnic Russian population.
But how many? There are no figures. The majority of
Russian Buddhists don’t follow the Gelug, or Yellow
Hat school of Buddhism which traditionally flowered
in Russia, but to other schools. The largest is Karma
Kagyu, with around 300,000 followers. There are also
Sakya and Nyingma schools, but their adherents
barely top 10,000. There are Buddhists within the
ranks of scholars of Buddhism. They rarely admit that
they are Buddhists. A rough estimate puts the total
number of Buddhists in Russia at around 1.5 million,
or 1 percent of the population. This is not an insignif-
icant number. But who should be counted as actual
Buddhists?

All of the 17 registered Buddhist communities in
Moscow are completely unique – they bear no resem-
blance in any way to one another. Each has its own
circle, and its own style. And each one will tell you, in
somewhat mincing and evasive language, that they
practice authentic Buddhism, while the others don’t.
In Russia, just as in a drop of water, we find the re-
flection of the entire Buddhist world.

The “Western” Version

Each morning at the Diamond Path Moscow Buddhist
Centre begins with meditation at 8 am. There’s a siz-
able white room with a high ceiling that has been ren-
ovated recently – it looks just like an empty office. The
only clue to the activities is a lonely gilded Buddha by
the far wall.

A girl with an immobile face is sitting on the floor. In a
robotic voice she talks of freedom and happiness. The
carpets are thronging with hundreds of people. The
girl suggests that practitioners think of the leader of
the Karma Kagyu school, the 16th Karmapa, in a
golden aura. Everything should eventually dissolve
into a rainbow mist, and happiness will come over
you. This simple activity takes an hour. Then every-
one goes to the kitchen for some tea and a chat. They
are nice people; you can see it in their eyes that they
are educated and are naturally inquisitive. There are
no ceremonies and no penances. People don’t talk
about spiritual matters. They mostly pop in after work
and swiftly cleanse their consciousness... There are
centres just like this in 640 cities around the world.
There are 76 in Russia alone.

Olga Andreyeva, Russkiy Reporter

As more Russians attempt to attain
nirvana, Russkiy Reporter takes a
look at the way Buddhism is prac-
ticed in the country.
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Followers of the Kagyu school of Buddhism came
to Moscow in the early 1990s, when many people
were in search of new values. They knew where to
look – to the East, of course, to India or China. The
funny thing is that they sought wisdom in the East,
and found it in the West.

The founder of these hundreds of Buddhist centres
in Russia was, in fact, a Dane by the name of Ole
Nydahl. He was a hippy in his youth and did some
light drugs. On a trip to Nepal, he came across
Buddhist teachings and then undertook training to
become a lama. Nydahl has been coming to Rus-
sia since the early 1990s. He follows the Kagyu, or
Diamond Path. The task is to learn the meaning of

being both fully and rapidly by overcoming the intolerable. “Scientists make simple things hard. But I make
hard things simple,” says Ole.
His way of life makes heads spin and it is of little importance whether it’s Buddhism or not. This kind of bliss,
which is like an old house after a major reconstruction, has no concept of nationality. It is faceless, laconic,
and dry. Another by-product of globalization and another entry ticket to the big European world!

The “Eastern” Version

Got up, had a wash, and made an offering to the Ishta-deva protectors (pouring milk into a special bowl). During
the day, you do no ill, you must not offend living things, and in the evening you read mantras. That’s how a
proper Buddhist lives, an old Buryat woman explained to me in the minibus on the way to a Buddhist temple
near Ulan-Ude.

The Buddhist temple looks pretty strange; like a big field with oddly shaped Russian log cabins built all over it.
Everything's broken down and impoverished. But in the distance something flashes dazzlingly – the colours of
the rainbow, all the colours of the world. These are the legendary temples with turned-up roof corners, dragons
and lions, ribbons and flags, prayer-wheels and bells.

All of Buryatia’s Buddhist temples offer two kinds of consultations: astrological and medical. Visiting a lama is
radically different from going to a Christian confession. The lama can’t just “take your problem and solve it.” In-
stead, he offers counsel. Whom you should marry, how to run a farm, where and what to study... This is where
local Buddhism differs from its Western manifestation – it is specific, and it divides labour. While Lama Ole
teaches how to raise your consciousness, the lama here gives advice on goat breeding. More than anything
else, the local lamas resemble Collective Farm chairmen with degrees in philosophy.

Buddhists here don’t believe in higher spirituality. Full stomachs – that’s what brings spirituality. The hungry
don’t give two hoots for God or Buddha either. It’s no surprise that the number of parishioners here has shot
up by 40–50,000 at the expense of the Orthodox Church, despite the fact that the Buddhists aren’t very wel-
come here.

“We're not interested in the numbers of Buddhists, and we don't do missionary work,” says Damba Ayushev,
head of the Buddhist community in Russia. “But the more you persecute Russians, the more they come to us.”
Russian Buddhism is attractive because it has no aspirations to world domination, takes a friendly approach
to all faiths, is selfless, practical, anti-dogmatic, anti-totalitarian and doesn’t recognise any kind of paternalism
– only trust and friendship. It’s a superb opportunity to break the mold of totalitarianism, change the starting
point and take a radically different view of things. It makes a wonderful alternative to national pride. Buddhism’s
greatest obstacle in Russia is the fact that many Russians, who look for this starting-point, don’t receive the
knowledge from the hands of its original bearers but from the hands of European teachers. 

Buddhism is a fine philosophy. But not the sterile European Buddhism that smells like universal cleaning fluid,
protecting a practitioner from his own nationality. The essence of Buddhism lays elsewhere and is focused on
uplifting people. Perhaps genuine Buddhism has come to Russia to remind people of who they are and to give
them a chance to see themselves in their true light.

First published in Russian in Russky Reporter magazine.
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Ayurveda - is the Indian
system of medicine and
therapy , which has been
practiced in India for over
five thousand years. In
Sanskrit,  «āyus» means
life , «veda» - knowledge or
science , Ayurveda is the
knowledge of life . Ayurveda
is considered to be part of
the culture of the ancient
Vedic Aryans and more
Veda ( Upavedas ) "
Atharva - Veda " the last of
the four Vedas . Ayurveda
focuses on achieving each

individual harmony, "continuous happiness" and considers
man as a part of the universe .According to legend, it was
specified in the Veda that , Brahma passed to  Daksa  the
knowledge  of medicine  . Daksha in turn passed the
knowledge to Asvini  the divine twins who were " great
healers " and later to  Indra. Indra passed his knowledge
to students, including Bharadvada, one of the seven Indian
sages, they  wrote it on palm leaves. The most important
sources of knowledge in ayurveda are considered  from
the nine Ayurvedic treatises, Charaka Samhita, Sushruta
Samhita, Astanga Hridaya samhita,Sarngadhara samhita,
Madhava nidanam, Bhavaprakasa samhita, Bela
samhitha, Haritha samhita, Kashyapa samhita. Dhanwan-
tari, an avatar of Vishnu is considered as the god of med-
icine Ayurveda.

Ayurveda is practiced today by  about three hundred and
fifty thousand registered doctors. Indian traditional medi-
cine is  studied  in India under the general supervision of
the Central Council for Research on Ayurveda , which in-
cludes a national network of research institutes .. In India
and Sri Lanka Ayurveda doctors , study for 5.5 years and
pass the state examination. It is a complete training pro-
gram (BAMS,  Bachelor Ayurvedic Medicineand Surgery )
and is taught in India. It includes a 5 years of study and a
year of practice in the hospital. Besides India, Ayurveda is
practiced in Nepal and Sri Lanka.In Russia, now so many
Ayurvedic centres  start functioning in all parts  of Russian
cities including Moscow.

Ayurveda is divided into eight branches :
1.Vnutrennyaya medicine – Kayachikitsa 2 . Surgery -
Shalya Tantra 3 . Ears, eyes , nose, and throat - Shalakya
Tantra 4 . Pediatrics - Kaumarabhritya Tantra 5 . Toxicology
- Agada Tantra 6. Cleaning of genetic disorders - Va-
jikarana) 7. Health and Longevity - Rasayana Tantra (
Rasayana ) 8. Spiritual healing ( psychiatry ) - Bhuta Vidya
Tridosha Theory - The system of three doshas
According to the philosophy of Ayurveda matter is com-
posed of five basic  elements :
Earth ( Prithvi ) Earth - solid or energy.
Water ( jala ) Water- liquid state of matter .

Fire ( agni ) Fire - the plasma state .
Air ( Vayu ) Air- gaseous states of matter .
Ether ( Akasha ) Ether - space or vacuum.

These  elements in various combinations make up different
tissues of the human body - dhatu . These elements  are
grouped into three basic fundamental life force - the doshas
-Vata , Pitta ,Kapha  which regulate all bodily functions
.When the doshas are in balance we can consider the per-
son is healthy . Primary cause of the disease is always an
imbalance of elements in the body.

In short we can tell that Vata is akin to nervous
system,Pitta-digestive system and Kapha respiratory sys-
tem.

Besides doshas  there is a very important psychosomatic
constitution  given to a person from birth -Prakriti. Prakriti
consists of three modes :Sattva - the basis of reason , is
characterized by finesse , lightness, light and joy ; Rajas -
activity characterized , agitation and suffering ; Tamas - the
basis of inertia , characterized by rudeness , apathy , amor-
phous and dark. Prakriti does not change throughout life ,
and can be diagnosed with the inspection  of the patient .
Seven main types of Prakriti : vata, pitta , kapha , vata- pitta
, vata- kapha -pitta - kapha , vata- pitta - kapha . All this af-
fects the choice of treatment and restoring the balance of
the three doshas. In Ayurveda, there are two ways to treat
the disease: Shaman (relief ) and shodhana (elimination ) .
The treatment consists of special diet, herbal medicine,
minerals and panchakarma . An important role in the treat-
ment of disease plays the diet , doctors always give dietary
advice in the course of treatment. Fundamentally there  are
six taste: sweet , sour, salty, spicy , bitter and astringent .

Panchakarma – In Sanskrit the  term  is  " five medical pro-
cedures " that are used in complex and focus on deep
cleansing of the body out of toxins and harmful substances,
cleaning the body from the dosha imbalance and the pre-
vention of diseases and for periodic seasonal cleaning. 

Benefits of Panchakarma :rejuvenates and nourishes the
body ;cleanses the body of toxins ;prevents  aging ;im-
proves appetite and restores the vitality of the body ;tones
the skin and muscles , and relieves pain ;improves vision
.Panchakarma is  preceded by three methods:1. Poorva
karma ( Purva karma) - preparatory procedures prior to
Panchakarma .2 . Pradhana karma ( karma pradhana ) -
the main therapeutic procedure.3 . Pashchat karma ( karma
pashchat ) – end of the procedure

In addition to cleansing the body of toxins and harmful sub-
stances, Panchakarma deeply cleanse body tissues ,
boosts your vitality and increase the vitality of the body ,
therefore Panchakarma is widely known as a rejuvenating
therapy .According to Charaka , Panchakarma consists of
five consecutive procedures:1.Vamanam-( Vamanam )
Stimulate vomiting by giving medicines .2.Virechanam-(
Virechanam ) cleansing laxative herbs to eliminate toxins

SHORT NOTE ON AYURVEDA AND YOGA

Dr.Kottal Padmanabhan, 
BAMS,MBBS
Physician &General Direc-
tor,Kottal Impex &Mahar-
ishi ayurveda
international,Russia
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from the body.3.Nasya-( Nasya ) pouring herbal oil or extract into the nostrils .4.Nirooham- cleansing enema with herbal
decoction .5.Anuvasanam- cleansing enema with herbal oil.Panchakarma course typically includes a short-term diet, mas-
sage , the use of herbs and may include laxatives , bath , methods of sweating , enemas -containing drugs , cleaning the
nasal sinuses and to let bleed ,the dirty blood out of the body by using instruments or by leeches.

Yoga  
The Sanskrit word yoga has many meanings , and is derived from the Sanskrit root " Yu " meaning " to control ", " combine
" or " to unite. Translations include the concept of" connection "," union "  combination " . "Outside India , the term yoga is
typically associated with Hatha Yoga and its asanas ( postures ), or with a type of exercise. Someone who practices yoga
or follows the yoga philosophy is called a yogi or yogini .The main directions of yoga in Hindu philosophy include Raja
yoga , Karma Yoga, Dyaana Yoga, Bhakti Yoga, and Hatha Yoga.Raja Yoga, compiled in the Yoga Sutras of Patanjali ,
and known simply as yoga in the context of Hindu philosophy , is part of the tradition of the Saankya. But the Buddhist
texts are probably the earliest texts describing meditation practices. They describe meditative practices and states that it
existed before the Buddha as well as those that have evolved along with Buddhism .In Hindu literature, the term " yoga "
first occurs in the Kato Upanishads where it relates to the control of feelings and cessation of conscious activity , leading
to higher states and  is highly respected by Patanjali, the founder of the formal Yoga philosophy . Patanjali's yoga is known
as Raja Yoga and which is a system for the control of consciousness. According to Patanjali Yoga is" Chitta vritti Nirodha
"prohibition ( Nirodha ) changes  or movements ( Vritti ) of the mind ( chitta ) . "According to Patanjali's system, it  is related
to Ashtanga Yoga  ,with " Eight limbs .These eight limbs are 

1) YAMA- refers or consists  to the five abstentions: how we relate to the external world. 
Ahimsa: non-violence, MAKING injury or harm to others or even to one's own self, it goes as far as nonviolence in thought,
word and deed.
Satya:  truth in word and thought.
Asteya: non-covetousness; non-stealing.
Brahmacharya: abstinence, particularly in the case of sexual activity.   "Practicing brahmacharya means to use our sexual
energy to regenerate our connection to our spiritual self. It also means that we don’t use this energy in any way that might
harm others."[15]
Aparigraha: non-possessiveness; non-hoarding 

2) Niyama refers to the five observances: how we relate to ourselves, the inner world.
Shaucha: cleanliness of body and mind.
Santosha: satisfaction; satisfied with what one has.
Tapas: austerity and associated observances for body discipline and thereby mental control.
Svādhyāya: study of the Vedic scriptures to know about God and the soul, which leads to introspection on a greater awak-
ening to the soul and God within,
Ishvarapranidhana: surrender to (or worship of) God.

3) Asana: Rules and postures to keep the body  disease-free and for preserving vital energy. Correct postures are a phys-
ical aid to meditation, for they control the limbs and nervous system and prevent them from producing disturbances.

4) Pranayama: control of life force energies. Beneficial to health, steadies the body and is highly conducive to the con-
centration of the mind.

5) Pratyahara: withdrawal of senses from their external objects.

6) Dharana: concentration of the mind  upon a physical object, such as a flame of a lamp, the midpoint of the eyebrows,
or the image of a deity.

7) Dhyana:  Undisturbed flow of thought around the object of meditation (pratyayaikatanata). The act of meditation and
the object of meditation remain distinct and separate.

8) Samadhi: oneness with the object of meditation. There is no distinction between act of meditation and the object of
meditation. Samadhi is of two kinds:  

Samprajnata Samadhi -conscious samadhi. The mind is concentrated on the object of meditation, therefore the conscious-
ness of the object of meditation persists. Mental modifications arise only in respect of this object of meditation.
Asamprajnata Samadhi -superconscious. The chitta and the object of meditation are fused together. The consciousness
of the object of meditation is transcended. 
In the Bhagavat geetha ,chapter 6 is dealing with the various apects of Yoga and Meditation and mentions three types of
Yoga.Jnana yoga (Yoga through knowledge),Karma yoga(Yoga through dedicated work),Bhakthi yoga(Yoga through de-
votion of god)
Hata yoga which was  introduced by  yogi Cvatmarama in 15th century  differs from Rajayoga of Patanjili.It is focused on
Shatkarmas which purifies the physical body which in turn will purify consciousness, prana or vital energy.
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Exchange Gains and Losses – Real or Fictional?
In Russia, Foreign Entre-

preneurs and Accountants alike
are often beset with these ques-
tions – ‘How does one determine
exchange rate gain or loss?’ and
‘How does one account for the
same in the Russian books?’
There always seems to be some
ambiguity surrounding the issue
of Accounting for Exchange differ-

ences. In this article, I will attempt to explain in simple
terms, the transactions leading to exchange gains or
losses. With a sizeable part of the Indian businesses en-
gaged in import, I do believe that the question is of perti-
nence.  

As per Russian law, the P&L and Balance Sheet need to
be stated in Russian Rubles at the Central Bank’s rate
prevailing on the Reporting date, i.e. as on 31st Decem-
ber. Some revenue transactions could be in foreign cur-
rency, such as purchases in USD or sales in Euro. Some
non-revenue transactions in foreign currency could be
Capital brought in by the entrepreneur, or loans availed
in foreign currency. Out of these items, arise the need to
restate transactions in Russian Rubles, and conse-
quently, the need to deal with the exchange rate differ-
ences.

Under the GAAP (Generally accepted accounting princi-
ples) system of accounting, the position is clear in this re-
gard. The difference in exchange rates between the date
of transaction and the reporting date is accounted for, as
exchange rate gain or loss. While doing so, there is a
clear demarcation between revenue items and Capital
items. If Exchange difference relates to Sales, Purchases
or expenses, the exchange loss or gain is included in tax-
able profits. However, if the exchange difference arises
on account of Capital items, such as a Long Term loan,
then the loan is stated in the Local currency at the ex-
change rate on the reporting date and the difference on
account of exchange rates is held in a Reserve Account
on the Balance sheet. 

Under the RAS (Russian Accounting system) however,
the situation is quite different. In relation to revenue items,
exchange differences arise under two circumstances.
One is the exchange rate difference, which arises out of
a transaction designated and maintained in Foreign Cur-
rency. An example of this would be import of goods in
USD, invoiced in USD, and which needs to be paid for in
USD.  In this case, the exchange gain or loss is straight
forward – it arises due to difference in rates between the
transaction date and the payment date. 

The second type of Exchange rate difference (used to be
called a ‘Sum difference’ earlier) arises out of, say, pur-
chases, priced in USD, but invoiced in Rubles. To protect
oneself against Exchange fluctuations, a supplier can
price his goods in foreign currency, but invoice the cus-

tomer in Rubles (in order to adhere to the legislative re-
quirement, since invoicing in a different currency is not
allowed anymore).  In this case, initially the purchase is
invoiced at the rate prevailing on the date of invoice.
However, based on the terms of contract, payment is
generally made in rubles equivalent, at the Central
Bank rate prevailing on the date of payment. As a result
of the difference in rates between the date of invoice
and the date of payment, there arises the ‘Sum Differ-
ence’, which is again, treated as an exchange gain or
loss.

While the above two instances relate to revenue, let us
look at exchange rate difference related to Loans, which
is a Capital item. If there are foreign currency loans
availed by the Company, then, at the end of each ac-
counting period, the Loan needs to be restated in Russ-
ian Rubles at the Exchange rate of Central Bank as on
31st December. Comparing the exchange rate as on
1st January (beginning of the accounting year) and the
exchange rate as on 31st December (end of the ac-
counting year), there could be an exchange loss or ex-
change gain. 

However, unlike the GAAP, in the Russian statutory
books, this Loss/ Gain needs to be added to profit or
loss from operations and hence subject to profit Tax.
This would appear to negate the very principles of pru-
dent accounting as per International standards. A loan
outstanding in the books and has not been repaid can-
not earn a profit or incur a loss. An exchange gain or
loss on an item can be determined only when it is real-
ized, which, in this case, is the repayment of the loan.
Till such time, any Exchange gain or loss calculated is
only fictional. 

No tax planning is possible for the company based on
the forecast profit from their operations. The business
is pretty much left at the mercy of the exchange rate as
on 31st December. If the exchange rate goes up, then
the Exchange gain goes up and consequently, the tax-
able profit goes up. 

The argument from the Russian Tax authorities’ side is,
that, if in the subsequent year, the exchange rate goes
down, then, there is an exchange loss and the fictional
profit is off set with a fictional loss. Such Exchange gain
or loss on Capital items is purely temporary, changing
year on year based on the fluctuations in exchange dif-
ferences. 

However, what is of real consequence, is the tax paid
on fictional profits created due to exchange gain. It is a
real cash flow out for the business and a Company can
only hope for the exchange rate to reverse its effect and
wait till the end of the next accounting period for the
same to happen. 

By Sujatha Rajagopal



Exhibition of Indian Products In Russia
As everyone knows there is always a de-

mand for Indian products in Russia. Since an-
cient times Souvenirs brought from India, was
the pride of the house for every Russian. 

Today for a meeting with the culture of India
and products does not have to go far - this
country is “coming “in Russian cities as Exhi-
bition of Indian Products. Each Exhibition
promises visitors a special meeting with that
country. Over 60 companies from 20 states of
India present a huge range of their products :
spices, tea , hosiery, carpets, men's and
women's clothing , designer handbags , furni-
ture , jewelry made of pearls , jewelry , gifts ,
wood products , textiles and more. Especially
noteworthy is that most of the products -
handmade.

There's a special charm to handcrafted goods, something that stands out in all its uniqueness, and all the
more so in an age of industrialized mass production. This might be
one of the reasons why the handicraft sector continues to flourish.

The Exhibition is endorsed by the Russian Chamber of Commerce,
which has got a dedicated wing for the exhibition sector. These Exhi-
bitions become a national Indian cultural program with songs, dances,
performances. More than 300 artisans from states as culturally distinct
as Rajasthan, Manipur, and Jammu And Kashmir among several oth-
ers, are taking part in the event. Artists will meet every day exhibition
visitors with their great representation and performance of Indian cul-
ture. No doubt that it will leave positive emotions on every visitor and
will not leave indifferent not only to lovers of Indian culture, but also to
all the visitors of the Russian Cities.

We would like to introduce Mr Lekhraj Karyani (The vice president of
IBA and the general Director of TransExpo) who has been behind all
these great Exhibitions. We thank him for organizing such a wonderful
program which represents not only Indian products but also Indian cul-
ture.

We would like to conclude with sincere thanks to all IBA members, Sponsors and every person for their efforts
which made this Exhibition a great success and we are expecting this continued support in future.
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CHALLENGES IN INDIAN LOGISTICS
SECTOR

India is emerging as one of the world’s leading
consumer markets and for the past three decades,
economy of India has grown impressively at the av-
erage rate of 7,7% till 2011. The logistics sector plays
a major role in supporting the country’s economy due
to significant rise in the volume of freight traffic
moved. This large volume of traffic has opened up
new growth opportunities in all facets of logistics in-
cluding transportation, warehousing, freight forward-
ing, express cargo delivery, container services,
shipping services etc and thus this growth rates cre-
ating enhanced potential for foreign players. 

Rapid growth of industries like agriculture, pharma-
ceuticals, automobile, FMCG and retail augmentation,
are helping the growth of logistics industry in India.
However, major sectors that are investing huge
amounts in logistics industry are metal & mining, avi-
ation, and consumer durables. With increasing com-
petition and cost, focus on outsourcing, entry of
foreign players is having positive impact on the indus-
try. Due to its current growth and its future growth po-
tential the Indian logistics sector is viewed as one of
the most attractive in the world.

India may be able to offer cost advantages due to
lower labor or production costs, these effects had
been offset by higher transportation costs. Higher lo-
gistics costs is mainly due to poor infrastructure facil-
ities in the country. The higher logistics cost
represents higher products/services cost in the inter-
national market. Logistics costs (i.e., inventory hold-
ing, transportation, warehousing, packaging, losses
and related administration costs) have been esti-
mated at 13-14 per cent of Indian GDP which is much
higher than the other emerging economies, thus mak-
ing Indian logistics costs to be the highest in the
world. According to the report from the "Transporta-
tion & Logistics 2030", the maintenance of transport
infrastructure, managing urban congestion, supply
chain disruption on account poor rural connectivity,
loading of environmental costs as an integral project
cost would be few of the challenges that transport in-
frastructure industry will be facing in the next 20
years. Five years ago, India was ranked 39 but this
rank slipped to 46th in the 2012 in comparison to
other BRIC countries -  China improved its rank from
30th in 2007 to 26th in 2012; Brazil from 61 to 45th
and Russia from 99 to 95th.The drop in ranking is a
matter of concern for the country, which is expecting
a lot of foreign investment across sectors that require
an efficient logistics system. Therefore it is necessary
to manage this sector more professionally in order to

reduce operational costs, improve customer services
and satisfaction levels and to become more compet-
itive in global markets.

Growth of logistics industry largely depends on infra-
structure availability and inadequate logistics infra-
structure is a major bottlenecks in the expected
growth rates of 9-10% over the next decade. This ex-
pected 2.5-fold growth in freight traffic will further in-
crease the pressure on India’s infrastructure. 

In India nearly 60% of the cargo is transported by
road, 30% by rail and rest by airways, inland water-
ways and pipelines. This as compared to a 37% share
of road in USA and 22%  in China. Over saturation of
important rail networks, high rail freight tariffs; longer
and uncertain transit times; not easy for industries
with LCL shipments; poor rail terminal facilities are
some of the main reasons, why the Indian logistics
sector prefers road over rail for transportation of
goods. 

Freight movement in India is dependent on National
Highways. While National Highways constitute only
about 3% of the road network of India .The road
movement in India has its own shares of problems-
like inadequate coverage of road network; poor road
quality; infancy stage of Expressway road network in
comparison with other developing countries; multiple
checkpoints during state crossings, which are the
cause of delay.

India has along coastline. However, the country’s port
system isn’t utilized properly. 70% of the seaborne
trade is managed by 4 of its 12 major ports  (Calcutta,
Haldia, Paradip, Visakhapatanam, Ennore, Chennai,
Tuticorin, Cochin, New Mangalore, Mormugao, JNPT,
Mumbai, Kandla). Remaining 185 minor ports in the
country is largely underutilized.

Air cargo has also not taken off significantly in India.
With increased volumes of cargo major airports are
getting congested resulting in long waiting time. The
waiting time for exports in India is 48 hours compared
to a World average of 12 hours while the waiting time
for Imports in India is 120 hours compared to a World
average of 24 hours. Also the airfreight sector suffers
from high fuel costs and tariffs as well as several man-
power issues.

Today logistic industries are facing several challenges
in term of skill manpower, Quality people, Process
driven systems, etc. As FDI norms are improved, In-

Krishan Kant Agarval
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dian logistic companies would see new era of development and would require quality manpower. The logistic
sector is considered to be a non-lucrative career and so it fails to draw skilled manpower. It is a highly unor-
ganized sector, resulting in implementation difficulties of standard operating procedures with respect to Human
Resources. This along with shortage for Quality manpower, poor education, high attrition and lack of skilled
manpower has widened the gaps in logistics sector.

Logistic based awards “National Skills Academy award” by some government organization  to the deserving
employees (based on specific skills, education, and level) would result in boosting morale and thus productivity.
These awards would also help to make logistic sector more lucrative as 70-80% of the employment is at the
bottom level. This data base can be used for lateral recruitment, where a person whose skills are matching the
requirement is hired.

Growth of logistics industry largely depends on infrastructure availability.  Government spending and involve-
ment of private players will catalyze the growth of the industry. Government programs and measures such as
establishment of logistics parks and investment-linked tax deduction will support the industry to speed up its
growth. The introduction of Value Added Tax (VAT) and the proposed introduction of a singular Goods and
Services Tax (GST) are expected to be a significant reorganization of warehousing space, with large hubs de-
veloped in key locations, coupled with smaller warehouses nearer to productions and consumption centers.
This reorganization is the largest driver for warehousing industry in the past several decades and this sector
is in desperate need of capital investment and know-how from foreign investors to capitalize on the opportu-
nity.

The Logistics industry in India is undergoing a change to a system wherein a dedicated player handles majority
of a company’s logistics operations. These players are referred to as 3PL (third-party logistics) players who
typically specialize in integrated transportation and warehousing services that can be customized to meet the
company’s needs. The need for controlling logistics costs and increasing need to focus on core competencies
are driving more and more companies to look for such 3 PL players. The contribution of 3PL in the overall lo-
gistics market is likely to get doubled by 2013-14. 

The future of logistics sector in India is very bright. The industry is expected to grow annually at the rate
of 15- 20 per cent, reaching revenues of approximately $ 385bn by 2015. Market share of organized logistics
players is also expected to double to 12 per cent by 2015. But despite of challenges and problems, India offers
a high potential for foreign players to invest in logistics infrastructure, FTWZ, Liquid cargoes transportation and







Shore – On or off?
It was not so long agothat,
many companies were looking
for the best possible Offshore
locations to base their busi-
nesses. This was obviously
based on the expectation of tax
saving as the primary criteria.
But, I must say, that the trend is
slowly changing. In this article,

I would like to show you very briefly that there are
good on shore locations to base your business, which
are comparable to offshore locations in terms of
costs, while giving added benefits.

Offshore jurisdictions world over, are being targeted
by all Nations both developed and developing.  In
these troubled times, no Government can afford to let
go of their revenue stream and the easiest target is
Offshore Companies.  There have been a host of reg-
ulations recently, to police money laundering, tax
avoidance and tax evasion.  To combat criticisms, the
Offshore Jurisdictions have resorted to imposing ad-
ditional requirements in terms of audit, book keeping,
transaction observationsetc, thereby, pushing the cost
of operating these companies higher, while offering
no distinct added benefits. 

Banks have also joined in this crusade, blocking pay-
ments made to offshore companies and scrutinizing
closely payments received from offshore
companies.Is it worthwhile, in this scenario, to con-
tinue with offshore?  There are very good Onshore ju-
risdictions available, which are least expensive to
maintain, offer little or no interference, and in the long
term, are very beneficial.  So, where are these loca-
tions? 

Estonia is a good example.  No Corporate tax and tax
payable @ 20%, only in the event of distribution of
dividend to shareholders.  Profits reinvested, how-
ever, are not taxable.  It offers a very cost effective
and efficient company management.  Accounting can
be outsourced for as little as 400euro per year.  This
includes fees for filing tax returns as well.  Banking is
very efficient and again cost effective on a per trans-
action basis.  A local Director is compulsory, but can
be easily arranged through law firms and, generally
they are non-interfering to a large extent.  

Another such jurisdiction is Singapore.  Very efficient
and low cost maintenance location.  A local director
is a must and is easily arranged by law firms.  Tax rate
is low at 17% and a host of allowances is offered to
small and medium sized companies.  This effectively,
ensures that small and medium sized companies can

manage their tax liability and what they need to pay, is
practically, next to nothing.  

Both these jurisdictions have well developed banking
structures, Credit insurance and a host of other bene-
fits.   By showing consistent growth in a company, it is
also possible to avail cheap credits from banks.

Compliance is also becoming easier.  It is possible to
maintain accounts and then, approach an auditor for
compilation of accounts before filing.  In Singapore, for
example, a Company whose turnover is less than 5Mio
SGD is exempt from compulsory audit of its accounts.
It is possible to avail of banking facilities, such as Letter
of Credit, Bill discounting etc.

In a nutshell, in today’s scenario:

Offshore – 

(1) Lot of regulations with a view toavoid money
laundering, 
(2) compulsory audit requirement, or submission
of accounts for scrutiny,
(3) No advantages in terms of banking facilities.

Onshore – 

(1) Low tax regimes, upto a limit of turnover 
(2) No compulsory audit, 
(3) Bank facilities based on track record, 
(4) No regulations in terms of payment and no
compulsion from bank for providing information on pay-
ments.

Low tax rates in various jurisdictions, simplicity of
banking, tax only on dividends on some jurisdictions,
creative accounting and the possibility for managing
taxes make some onshore locations more attractive
than offshore. Considering these factors, it does ap-
pear that onshore companies are more user friendly
and Government friendly in today's scenario. 

So, should I say that Offshore is out of fashion and we
are backOnshore?

By Mr. Rajagopalan. Ven
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Boosting India and Russia’s inherent 
economic synergies 

I would like to begin by saying it is highly es-
teemed honor for me to address you on this 5th Indian-
Russian Business forum and acquaint you with the
Indian Business Alliance in Russia (IBA) in general, its
key objectives of fostering better understanding be-
tween Indian business executives in the country and
their local counterparts on one hand and the Russian
authorities on the other. Our ultimate aim is to further
boost both the depth and scope of the existing robust
bilateral economic cooperation between our countries.

Before I go further, permit me to give a brief overview
of the IBA. An umbrella organization established over
a decade ago by a team of dedicated Russia-based In-
dian business executives under the auspices of the In-
dian Embassy in Russia, the IBA is exclusively devoted
to the development and promotion of the interests of
the members of the Indian business community in Rus-
sia as they actively interact with both government offi-
cials at all levels and their local business partners
across the country. 

With a membership strength of over 180 corporate and
individual members drawn from almost all the major
sectors of the economy, such as pharmaceuticals, en-
gineering, textiles, chemicals, metallurgy, sugar, plas-
tics, tourism, logistics and different types of
professional business services providers, the IBA has
been playing an increasingly significant role ever since
its formation in 1994. Specially, it has organized and/or
sponsored several high-profile business seminars and
workshops on subjects of special importance to the
Russian and Indian CEOs. Also, it holds regular di-
alogs with various ministers, other senior government
officials and relevant experts for more effective solu-
tions of the members’ problems. 

So, this uniquely golden opportunity to present a con-
densed highlight of the IBA’s key present and future
agendas is a dream comes true for me as the alliance
president. Most of the IBA members’ business opera-
tions in Russia are imports/exports dependent. In this
regard, one of our first priorities is the need for the ur-
gent modification and/or amendment of Russia’s cur-
rent trade mechanisms with India so as to further
enhance more bilateral trade between the two coun-
tries.  Here, it is extremely important that the main em-
phasis of such policy thrust should be focused mainly
on the export/import activities in the non-governmental
sectors.  Indeed, apart from the IBA, such further lib-
eralization of the export/import legislation will benefit
other foreigners in Russia.

As organization with in-depth knowledge of the local

market and its unique features, it is our duty to encour-
age the representatives of the Federation of Indian Ex-
port Organizations/Federation of the Indian Chambers
and Commerce and Industry, the Federations of Engi-
neering Goods, Textile, Pharmaceutical, Autocompo-
nents Manufacturers to set up their representations in
Moscow and other parts of Russia to actively promote
their operations in the country. Similarly, we also hope
to encourage the representatives of the Indian trade
organizations to start penetrating deeper into the so-
called ‘proper Russia’ — the regions outside the key
cities of Moscow, St. Petersburg and few economically
vibrant others — so as to fully tap the country’s new
markets and promote Indian industries and their prod-
ucts to much broader consumers in the country.

India is known for its strong science, technological po-
tential and high-tech innovations. In this regard, India
can offer qualified professional research staffs for the
Russian ‘Silicon Valley’ city of Skolkovo.  Similarly, the
initiative to form a modern technology-oriented econ-
omy in Russia will eventually open a huge opportunity
for Indian tech and ITES companies. Specifically, the
much emphasized e-governance program being imple-
mented by the Kremlin today has been successfully
implemented by many IT companies for some Indian
states. Such companies, therefore, should be in a po-
sition to share their relevant technologies with Russia.  

So far, I have mainly concentrated on what Indian busi-
nesses should do to boost the level of economic coop-
eration between Russia and India. But as one old
famous saying goes, it takes two persons to dance
tango. This is why I would like to use this vital platform
to call on our Russian partners to think seriously of tap-
ping the enormous business opportunities that cur-
rently exist on the Indian power, manufacturing and
precise engineering markets and other industries. 

Other Indian economic sectors eagerly awaiting the ar-
rivals of foreign investors, including Russians, are the
capital equipment manufacturing, energy metallurgical
and mining industries. More specifically, Russians
should more seriously study the Indian energy market
and develop more energy ties with India. This is very
important as the Russian share of the Indian energy
market is currently minimal, while its enormous wealth
of experience in the gas and oil generation and distri-
bution industries, including as LNG, will certainly help
boost its claim to leadership in the Indian energy in-
dustry. 

Ladies and gentlemen, I take for granted the obvious
fact that most business executives need not specially

Sammy Kotwani, President, IBA
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be reminded about the key competitive advantages of India and its robust economy. These, along with the stable
political regime and the internationally acclaimed status of the world’s largest democracy and potentially lucrative
market with over 500 million-middle class population with sizable disposable incomes, make the country’s an
investors’ dream haven. Therefore, it goes without saying, that the first foreign investors that will move earliest
to India to tap these unique business opportunities will be in a pole position and always be several steps ahead
of those that will be arriving much later. In this regard, it is my personal advice to all Russian businesses’ CEOs
to be more aggressive in their penetration of India with their products; otherwise, they will be left with a second-
fiddle role in the region. 

In conclusion, I would like to note that both India and Russia are members of the BRICS family, and this implies
that both nations have some common features. More over, the two nations have been friends from the first day
of India’s independence. So, the main objective of our governments and businesses on both sides today is to
seek the avenues and effective mechanisms for maximizing the inherent multiplicative synergies in both of our
nations’ economies. As the IBA president, I can, on behalf of my organization, say that we are ready to make
our due contribution to the realization of this vision. 
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IVth Forum India-Russia Business Dialog

October 11th 2012 at Chamber of Commerce of
the Russian Federation was held Fourth Forum "India -
Russia Business Dialogue", organized by the Indian
Business Alliance (IBA) and the Business Council for
Cooperation with India (BCCI). Goal of the Forum in the
fourth year remains the same: an exchange of views on
the possibilities and ways of further development of re-
lations between Russia and India, and the interaction
between the business community at the level of our gov-
ernments, to inform the business community the meth-
ods and characteristics of doing business in India and
Russia. Welcome speech by Mr. Sammy Kotwani, Pres-
ident of IBA. Boris Eremin, President of the Russian
branch of International Advertising Agency (IAA), mod-
erated the opening session of the forum dedicated to the
cultural exchange between Russia and India. First Sec-
retary, Embassy of India, Mr. Dilbag Singh spoke about
the opportunities that the Indian embassy provides busi-
nessmen. "We request all interested businessmen who
would like to do business with India to Visit Indian em-
bassy, we will answer any questions and will provide
every assistance", - said Mr. Singh. A welcoming speech
by Director of TPP, "Sokol-Stal" Nicholay Razinchev.
Representative from AGT Communications Vladimir
Serov Spoke on modern instruments work with the
media. 

Sudden interest turns on this session with the presenta-
tion by Mr. Basu Ghosh Das, President of ISKCON Bar-
oda (International Society for Krishna Consciousness).
He began his speech with a song, and then talked about
the ethics of Indian business, caused by ancient cultural

traditions. "The biggest line of India's exports - is yoga"
- joked Mr. Basu Ghosh Das, noting that yoga - not only
business, but also the need for anyone practices leading
to harmony soul and body.Other members of the panel
agreed with him The next session was devoted to mar-
ket FMCG. Moderated by Gregory Trussov, president of
consulting company "Kontakt-Expert". Panelists shared
their forecasts of the Russian market of FMCG products,
as well as his experience of working on it. Commercial
Director SPN Publishing Dmitry Voronin, based on data

about advertising journals publishing, outlined the
prospects for growth of consumer markets and noted
their relative stability compared with the West. Boris Fe-
dosimov, representative of "LUDI DELA," said the main
steps to be taken by opening a foreign business in Rus-
sia. 

Mr. Shyam Sundar, President Kernava Herbals, con-
firmed the positive forecasts, illustrating them with data

on the market of natural cosmetics. The main topics of
the second part of the forum were the pharmaceutical
industry in which Indian manufacturers are well repre-
sented, and the key of critical aspects of doing business
abroad (in Russia - for the Indians and in India - for the
Russians). Pharmaceutical raised the topic for the
amendments to regulate the pharmaceutical market
under the influence of factors like development of tech-
nology, the entry of Russia into the WTO and market
forecasts in the 21st century. In the framework of a pres-
entation was made by Mr. Shyam Sundar (Kernava
Herbals), Alexander Toporkov (representative Depart-
ment of state control of medicines), Alexander Bykov
(OOO TEVA), Oksana Mezentseva (NII Standardiza-
tion). In the panels on the “Business opportunities in the
two countries” were the investment and business con-
sultants Kendrick White, Geoffrey Burgess and Dmitri
Polyakov, lawyer Roman Voronin and Ekaterina Fila-
tova, a representative of the government of Yaroslavl re-
gion Mr. Alexander Shutov. 

In the final session of the Forum was attended by His
Excellency the Indian Ambassador to Russia Ajai Mal-
hotra. He warmly welcomed the participants. Mr. Ambas-
sador noted that Russia and India have shown a stable
economy amid slowing the development of other
economies, and expressed confidence that the busi-
nesses of the two countries will come together, which
greatly contributes to the recent accession of Russia to
the WTO. For its part, the Indian embassy plans to con-
tinue expanding and deepening business ties between
the business communities of the two countries. In par-
ticular, already open exchange centers and commercial-
ization of technology, one in Russia and one in India. In
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    addition, Mr. Ambassador spoke about the mutual visits of delegations of Russia and India, and eventually reached
agreements. A response to the Indian Diaspora was Mr.Vladimir Padalko, Director external ties and work with the
Business Council Chamber of the Russian Federation. He said the activity and economic performance of Indian
business in Moscow, said about “The days of Moscow in New Delhi,” as well as Russia's interest in the achievements
of the Indian technology industry. At the same time Vladimir Padalko drew attention to the practical possibilities of-
fered by both sides of the development of infrastructure facilities in Moscow and Russia, based on the use of Indian
developments. 

Finally Sammy Kotwani presented His Excellency the Ambassador of India to Russia Mr.Ajay Malhotra a package
with the first Print of the new IBA journal “Business Messanger”. Next, the award ceremony of the business commu-
nity who are the most in the field of economic cooperation between Russia and India. Winners were: Aeromar Cargo
Services (New Indian projects in Russia), Tata Global Beverages (Best Indian company in Russia), Mr.Dattan Nair
(best media specialist), Zagranstroy (Best Russian company in India), Severstal (New Russian project in India)
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MAITRI DIWALI MELA 2012

Saturday, the 17th
of November 2012, all
roads in this part of Metro
SOKOL, lead to only one
place – the beautiful
House of Culture in Insti-
tute MAI, to celebrate the
Indian festival of lights, Di-
wali. From the impressive
turnout, there is no doubt
that Maitri Diwali Mela is
fast turning out to be one
of the most popular
events in the multi-cultural
area. Even the weather
which had been playing
spoil sport for a while de-
cided to don its best face
in honor of Maitri Diwali
Mela and the day turned
out to be fantastic day.
Just perfect weather for a
day to be spent with fam-

ily and friends! The event started off with the traditional lighting of the lamp by the dignitaries, His Excellency
Mr. Ajai Malhotra, Ambassador of India to Russian Federation. Guest of Honor The National Leader, The Leader
of LDPR and Vice Chairman of State Duma, Mr.Vladimir Volfovich Zhirinovsky. What could be a better way for
the commencement of the day, since Diwali is the Festival of Lights and celebrates the victory of light over
darkness – in effect, the victory of knowledge over ignorance. Maitri Diwali Mela 2012 underscored the theme
Maitri – Celebrating Friendships, highlighting India through the lens of friendship and harmony. Maitri means
‘loving kindness’ or ‘unconditional friendship’ and this bond of friendship was the essential feature running
through the events of the day. 

President Mr.
Sammy Kotwani
warmly welcomed
the gathered
guests before
handing over the
dais to the as-
sembled digni-
taries, who
felicitated the
event and ex-
pressed their hap-
piness in joining
the Indian com-
munity on this oc-
casion. Then
followed a colorful
potpourri of cul-
tural events like
only a country as
diverse as India
could offer each



one distinct and adding a bit to the expression of the colorful bouquet that is India. And if anyone had any
doubts if the events were in keeping with the theme of the day – Maitri – you did not have to look further than
the stage where the cultural events were taking place. Most dances had participation from diverse communities,
which truly represented the spirit of the day and the spirit of the both Countries. That is what building bonds of
friendship is all about. Despite the colorful lure of the events on stage, the exhibition stalls held their own with
the interesting displays they had for the visitors. In India, sidewalk chalk art has another name: Rangoli! These
colorful designs while being symbols of auspiciousness are also great fun to draw out, as the kids who visited
Maitri Diwali Mela found out. 

There was a whole sidewalk, just for the kids to come explore their creativity and create some fun rangoli de-
signs with chalk. An all day exhibition celebrated the bonds of friendship between the India and Russia through
time in fields as varied as Education, Science and Technology, Entrepreneurship, Cuisine, Arts and Culture. It
reminded people that the two nations have more in common than either realizes and that we can achieve more
by building on these ties and working together in a shrinking world. Meanwhile, over in the crescent area of the
Amphitheater, stalls selling ethnic Indian clothes, jewelry, handicrafts, books and miscellaneous accessories,
not to miss out, India’s hottest export – spirituality – did rip roaring sales, if one could judge by the crowds
milling around the stalls. There were several stalls donating all proceeds to charities. There were also stalls by



local businesses, And then of course the food! How can any festival be complete without the enticing offer of
food? And when the festival is Indian, food becomes an important ritual in itself. For a place that has so many
diverse cuisines to offer, festivals are a means of celebrating the delectable cuisines of each region too. So
naturally what was put up there was a veritable smorgasbord of culinary delights by the local restaurants. The
aroma wafting from the food stalls offered stiff competition to the cultural offerings on stage, in enticing the
crowds. Indian Business Alliance had a rocking treat in store for Maitri Diwali Mela this year by bringing the ac-
claimed dance troupes of All Russia Indian Dance Groups who put Indian Dance on the world map of contem-
porary dance, uniquely fuses the old and the new, Indian and western, classical and folk to offer a scintillating
medley that is bound to invite even the most reticent to shake a leg. 

Yet again, the Indian Business Alliance team had put on a wonderful display of India’s myriad colors and in the
process, raised the awareness of India’s rich and varied culture and heritage, not just among the different com-
munities in Russia, but also among the younger generations, thus playing an invaluable role in molding them
into knowledgeable, appreciative, responsible citizens of tomorrow. President, Indian Business Alliance,
Mr.Sammy Kotwani offers its sincere thanks all volunteers, vendors, visitors, performers, guests and sponsors
for helping make Maitri Diwali Mela 2012 a resounding success!
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Celebrating their holidays to the fullest is
one of the things that Russians and Indi-
ans have in common. This year’s Holi
celebration in Moscow makes a case in
point.

The Indian community in Moscow
started paying tribute to the festival of
colours, long before the official date of its
celebration, March 27. The first celebra-
tory events took place in the beginning
of the month creating a stark contrast be-
tween snowy Moscow in March and the
splendour of colours at the dance con-
test devoted to the celebration of Holi on
March 9 at the Gubkin Cultural Centre.   

Now the Indians longing to continue cel-
ebrating Holi are looking forward to an
event on March 30, which is unofficially
the main occasion marking the festival in
the Russian capital. The highlight of the event is a
dance contest at the House of Culture of the MAI In-
stitute, a new home for the celebration of the festival
in Moscow.
Celebrating Holi in the Russian capital is not only a
festive occasion, but like anything that involves the
small Indian community, it is a chance to get to so-
cialise and network. The event on March 30 is
arranged by the Indian Business Alliance and is a
good opportunity to discuss important topics in an in-
formal atmosphere. 
In just three years, the event has grown with its audi-
ence going up from 1,000 to 5,000 visitors and has
become an increasingly anticipated event in the city’s
festival calendar, among both the Indian and Russian
communities.

The get-together will feature Indian music and dance
programmes, arts and craft displays, and cultural
workshops to go along with Indian food. The main at-
traction is the rang party where visitors get the oppor-
tunity to celebrate Holi the proper way, providing a
powerful and visible depiction of equality and accept-
ance of cultural diversity.

Although some Indians feel that celebrating Holi in
Moscow is not quite the same as it is back home, they
still perceive the holiday as something special and ea-
gerly wait for it.  

Alok Shrivastava, an Indian who has been living in
Moscow for a long time, shares his plans for celebrat-
ing Holi in Moscow:  “There is a huge difference in the
way we celebrate Holi in India and in Russia. In

Moscow there are lot of limitations due
to differences in civic sensibilities and
other limitations...Holi for me has always
been an exciting festival which I always
look forward to. I will be celebrating with
my friends in Moscow. My family lives in
India and this year because of profes-
sional commitments I will not be able to
visit them during this Holi.”
While the magic off Holi in India can’t be
replicated in Moscow, the celebrations
in the Russian capital serve their true
purpose and colourfully herald the
spring.
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FMS Seminar at Chamberof Commerce Moscow
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Indian Business Alliance (IBA)

The Indian Business Alliance (IBA) is born in 1994 and is an umbrella organization for all
Indian companies in Russia. It was established by a team of dedicated Indian business-
men under the patronage of the Embassy of India in Russia, and is exclusively devoted
to the promotion of all the interests of the Indian business community in Russia. This is in
conformity with IBA's founding members' aim of creating a platform to guide Indian busi-
nesspeople in Russia as well as other Indian entrepreneurs from India on relocating parts
of their local and global businesses to this country.
From a modest beginning of a few members in 1994, IBA today is an officially registered
non-profit organization with over 150 members, which has being playing a very significant
role in the promotion of Indian businesses in Russia since its formation. The alliance's
members span almost all the major manufacturing fields, like pharmaceuticals, engineer-
ing, textiles, chemicals, metals, sugar, plastics, tourism, different services sectors etc. The
IBA has recently started offering membership to non-Indian companies and individuals. 
IBA endorses all solutions to trade and investment issues that protect and benefit its mem-

bers' interests, supports greater co-operation between Indian companies and their Russian partners and provides timely
and accurate information on the Russian market. The IBA regularly organizes seminars, workshops and other relevant
programs on key subjects of topical importance as well as holds regular dialogs with various ministries.

IBA also organizes numerous business meetings with different foreign dignitaries and delegations from abroad and has
signed many memorandums of understanding (MODs) with different Chambers of Trade and Commerce Associations
for strengthening bilateral trade through joint ventures between IBA members and those of the respective Chambers of
Commerce and Trade Associations. 

IBA membership's benefits and advantages

By joining the IBA, you will gain access to a wide range of benefits such as access to the IBA's comprehensive and
regularly updated database, get first-hand information on the changes in official government policies in India and Russia. 
The IBA's advocacy and policy work ensures that its members' voices are heard by the policymakers in New Delhi and
Moscow as the Alliance has strong relationships with most of the key policy makers in both capitals. 
The Alliance provides comprehensive support to the Indian entrepreneurs who do business in Russia, providing them
with information about the development of various segments of the Russian market. IBA actively represents its members'
interests, especially within the framework of the Indian-Russian Joint Commission.
IBA presents a unique opportunity to promote the success stories of Indian businesses in Russia, focusing upon the

strengthening business ties between Russia and India, as well as on the market opportunities in Russia. 

Extracurricular activities

IBA is not only a business alliance overseeing the corporate affairs of its members, but also a social organization, which
periodically organizes social events aimed at bonding members closer, such as picnics, IBA Family Sports day, Dewali
Mela, Holi Mela, New Year party celebrations and other holiday events, where members can come with their families
and meet other people in a more casual atmosphere.

This Business Messenger Journal (BMJ) is kept and published quarterly. They record and publish the comprehensive
business news happenings, the analysis of the local economy, the announcement of new names of organizations coming
to IBA etc. This journal is to give some importance to the business circle in Russia and as well as in India.
Many new comers particularly from India are got benefited by getting the introduction with IBA members for their busi-
ness entries in Russia through this BMJ. Most of the information will be updated information will be published at this
journal. It also gives about the Russian market arena on today. This journal will be distributed in major cities in Russia
and major organisation centers in Russia and as well in India.

I have tried to give you brief information about IBA and hope this short introduction gives you fairly good idea about
IBA. Should you require more information, please, feel free to contact IBA office at Moscow:

Contact Person: 
Dr. R. Raja 
Tel. 7 (495) 7442875 
Email:iba@iba-moscow.ru      
http://www.iba-moscow.ru
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