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I am honored and privileged to get another chance to express my views through this messenger about Indo-
Russia relationship.

India has a very special strategic partnership with Russia which has stood the test of time over the last five
decades. The relationship, characterized by both sides as a ‘special and privileged partnership’, received a fillip
in 2010 with visits to India by both Prime Minister Vladimir Putin and President Dmitri Medvedev. These visits
served to impart a qualitatively new character to our bilateral ties, deepened our cooperation in a vast number of
areas vital to our relationship and developed a blueprint for the next decade.

India’s relations with Russia are enduring and time-tested; they represent an important priority of India’s foreign
policy. Recognizing the unique strength and maturity of deepening bilateral ties, both sides characterized them
during the year as a "special and privileged strategic partnership". The key pillars of our strategic partnership
are close political coordination and deep engagement in the defense, space, science & technology and energy
sectors- including both civilian nuclear energy and hydrocarbons. In recent years, we have also made significant
progress in trade and investment relations; both countries remain committed to ensuring that the economic rela-
tionship evolves as an additional pillar of the strategic partnership. 

The intensity of high-level political contacts that we had in 2009 continued throughout 2010. In fact, it was a
unique year as we received both Russian Prime Minister Vladimir Putin in March 2010 and President Mr. Dmitry
Medvedev in December 2010. These visits provided an opportunity to not only review the progress in the entire
gamut of bilateral relations in the first decade of our Strategic Partnership, but also to lay an even more ambitious
roadmap for our relations in the next decade.

I would rather say that Russia and India are not two different countries, we are like one country though proce-
durally divided by some borders/lines. We need foundational trust, co-ordination and commitment in relationship,
which would drive the beneficial relationship between both the countries on vertex. Focuses on different facets
of a mutually beneficial partnership between India and Russia, has spanned generations.

I would like to conclude with the thanks to all sponsors for their support and committee members of this special
subject of “Indo-Russia Relationship” and wish them good luck, I would also like to thanks to all board of di-
rectors (G.B. / M.C.) of IBA for the devote of their precious time for the improvement of IBA working.

Thanks and best wishes to all IBA members.

FROM EDITORS DESK
Sanjeev Kumar, Editor in chief
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Distinguished Business Partners:
I am honored and privileged to have been reelected as the President of the Moscow Indian Business Alliance for the year
2011-2012.

For the past several years, I have served, with great respect and sense of responsibility. I have had the opportunity to work
with a great group of leaders seeking to bring the Indian Business Alliance to a higher level, and to serve our growing
Indian business community.

We all know that the Indian community in our city continues its growth. I feel it is important that this growth is paralleled
with that of all other segments of our community, including business; this way not one segment is left behind in terms of
opportunities and progress. This is what I strive to do together with my colleagues at the Indian Business Alliance: to pro-
mote and support business growth.

As your President, I am committed to working with all of you to fulfilling the mission and vision we have established for
the Alliance   and for ourselves. With the help and support of the GB/MC Board of Directors I will continue to work hard
to ensure that the Indian  Business community finds in this, their Alliance, the resources and tools it needs to have an op-
portunity to succeed.

2011 promises to be a great year. I am excited about the many opportunities we have ahead of us to bring this Alliance to
that higher level. Establishing partnerships with other Chamber of Commerce is an essential part of our success. I do believe
we can share a lot more. Strong relationships with other local organizations and governmental agencies will be the key for
a success for IBA. I also like to thank our city officials for the support provided to our Alliance over the years, and I will
continue asking for that important support.

Thanks to the past Board of Directors. Every year one or several individuals leave the Board and we always hope they can
stay close so that we can contact them and ask them to come back and help. The doors will be open for those who have
been members of this Board of Directors to come back and serve in one or more of several working committees, which we
will be forming within the year.

Along with that idea, I would like to thank all of our Past Presidents; those who have lead this board and the Alliance   over
the years. Every one of them with different ideas, different styles, but without a doubt, all with the same desire to see this
Alliance   succeed. I am sure all of them left the organization when their term expired, thinking there was something else
they wanted to do with, and for the Alliance. So I have proposed to the Board of Directors to allow me to form, what I call
the Council of Past Presidents. This will be an advisory group to the Board of Directors. Members of this council will be
all past and current Presidents. I have talked to some of our Past Presidents and they have all welcomed the idea and are
ready to come back together in that capacity.

I thank my brand new Board of Directors for their willingness to work with me in the great opportunity we have to bring
the Indian Business Alliance to the next level. Every one of them brings outstanding skills, which I hope we can explode
to the max, to benefit our Alliance   and its members.

Lastly, I want to thank all my friends for their support. No names so I do not forget anybody. Most especially, I thank those
who are my everyday, every hour, every minute inspiration and support, my family.

We are ready to embark in a new year with our theme: “Achieving Success beyond the Horizon!”

Respectfully,
Sammy Kotwani
President
Indian Business Alliance

Message from Honorary President
Indian Business Alliance (IBA)
Mr. Manoj (Sammy) Kotwani - Hon. President IBA - Moscow
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Dear Members

I am please to extend my best wishes and congratulations for this special issue of business messenger on the occasion
of third Indo – Russian business dialog with BCCI Russia at Ritz Carton Hotel on 28th of September 201.

On behalf of board of directors (G.B. / M.C.)  of IBA I would like to take this opportunity to give a brief about
achievements and activities of IBA in last few months. 

A ward about Future plans 

We are planning to have at least one get-together of IBA members in a month to have more interaction, in
coming time IBA will be having meetings with FMS, Labor and other departments to understand the system and
the changes and to give suggestions 

I would like to conclude with the thanks to all sponsors for their support and committee members of this
special issue of business messenger and wish them success in future, I would also like to thanks to all board of di-
rectors (G.B. / M.C.) of IBA for the devotion of their precious time for the improvement of IBA working and Thanks
and best wishes to all IBA members 

Message from Honorary Secretary 
Indian Business Alliance (IBA)

The strength of IBA membership is constantly growing shows the performance of the present team 
The success of first and second Indo – Russian business dialog in 2009 and 2010 
IBA committee for legal issues is working very closely with FMS for all relative problems 
Meeting with PMFAI/CHEMEXCIL  Delegations  at Imperial tailoring office - 24.05.11
Meeting at Mayor’s office with International department – 02.09.11 
Meeting with small scale enterprisers at Moscow Mayor’s office – 06.09.11
IBA members are participated with Indian Embassy delegation to Kazan 12 – 14 .05.11
Hon. President Mr. Sammy Kotwani participated at Intl. Econ. Forum at St. Petersburg – 16-18.06.11
IBA – Elections for the year 2011 – 2013 on 22nd May 2011 but all candidates are elected by unopposed to
posts.
IBA organized the Gala Dinner party to Mr. Ashwani Kumar; Minister for Parliamentary Affairs along with his
collogues of MP’s (7) on 05.05.11 at Fusion Plaza.
Welcome party to Ambassador of India Mr. Ajai Malhotra at Ritz-Carlton on 21.06.11
Indian Summer Festival  at Park Muzion – 16.07.11
Jointly with RBCC Business network at Radisson Royal hotel – 20.09.11

01.
02.
03.
04.
05.
06.
07.
08.
09.

10.

11.
12.
13.

Mr. Abbas Meesam - Hon. Secretary
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A foreign national shall be deemed to be a highly skilled specialist,
provided he(she) has experience, skills or achievements in any partic-
ular field of activity, and if his employment in the Russian Federation
presupposes getting salary (remuneration): 

1) in the amount of at least one million rubles per annum (365 days) –
for highly skilled specialists being research workers or teachers (in-
structors), provided such persons are invited by higher educational in-
stitutions accredited by the government, state academies of science or
their regional branches, national research centers or state research cen-
ters, for scientific-research or teaching activity; 

2) Without regard to the requirements as to the remuneration amount
– foreign nationals participating in “Skolkovo” Project implementation
in pursuance of the Federal Law on Skolkovo Innovation Project; 

3) in the amount of at least two million rubles per annum (365 calendar
days) – for other foreign nationals. 

The following persons shall be recognized as members of the family
of a highly skilled specialist, namely: the spouse, children (including
adopted children), spouses of children, parents (including adopting
parents), and spouses of parents, grandmothers, grandfathers, and
grandchildren. 

Employees or job (service) consumers shall on their own evaluate the
level of competence and expert knowledge of foreign nationals, which
they are desirous to engage as highly skilled specialists, and shall bear
the relevant risks. 

Any foreign national engaged for work in the Russian Federation as a
highly skilled specialist, shall be entitled to: 
• conduct labor activity beside the quota for issuing invitations
to foreign nationals for entering the Russian Federation for the purpose
of labor activities, and the quota for labor permit granting to foreign
nationals, including members of his (her) family; 
• Conduct labor activity in pursuance of a labor permit valid
for the term of the labor contract or the civil-law contract for perform-
ance of work (provision of services) with an employee or a job (ser-
vice) consumer inviting him (her), but in no event for more than three
years. The said labor permit term of validity may be repeatedly re-
newed for the term of the labor contract or the civil law contract for
performance of work (provision of services), but no more than for three
years in each event. 

During the labor permit term of validity, any specialist, members of
his (her) family, May: 
• Conduct labor activity in the Russian Federation, provided
they have a labor permit duly obtained in pursuance of the said Federal
Law; as well as study in any educational institutions and conduct other
activity, unless prohibited under the laws of the Russian Federation. 
• where, a labor contract or a civil-law contract for perform-
ance of work (rendering of services) stipulates conducting of labor ac-
tivity by the highly skilled specialist in the territory of two or more
political subdivisions of the Russian Federation, obtain a labor permit
applicable in the territory of those political subdivisions of the Russian 
Federation; 
• within thirty working days after early termination of a labor
contract or a civil-law contract for performance of work (provision of
services), search for another employee or job (service) consumer and
obtain a new labor permit. During the above period of time, the labor
permit issued to the highly-skilled specialist, as well as the visa and
the residence permit issued to the highly-skilled specialist and to mem-
bers of his(her) family, shall be deemed valid. 

• receive a labor permit issued by the executive federal au-

thority in charge of migration in the Russian Federation; and in case
of availability of a representative office or a representative of such fed-
eral authority in the national country of such highly-skilled specialist
– receive the same in such representative office or representative. Any
labour permit shall be issued to the highly-skilled specialist upon pre-
senting by such specialist of an identifying document recognized as
such in the Russian Federation. 
• Advertise himself (herself) on his (her) own as a highly
skilled specialist by applying to the executive federal authority in
charge of migration in the national state of such foreign national, or to
the diplomatic mission or the consulate of the Russian Federation with
a petition specifying information evidencing his (her) work experience,
skills or achievements in a particular field of activity (including any
testimonials issued by any persons or organizations evidencing com-
petence and level of skills of such foreign national) and consent to en-
tering of such information into the data base fixing information on
labor activity of foreign nationals and to disclosing of such information
to potential employees or job (service) consumers in the territory of
the Russian Federation. In such event, information presented by the
foreign national shall be placed on the official web-site of the executive
federal authority in charge of migration; 
• upon placing of information on the official web-site of the
executive federal authority in charge of migration, receive an ordinary
business visa for entering the Russian Federation, valid for up to thirty
days, to be able to negotiate with an employee or a job (service) con-
sumer and conclude a labor contract or a civil-law contract for per-
formance of work (provision of services). An ordinary business visa
shall be issued to a highly skilled specialist, provided such specialist
has a written offer to enter the Russian Federation for relevant negoti-
ations, served to such foreign national by the employee or the job (ser-
vice) consumer. 

Where, within thirty working days after early termination of a labor
contract or civil-law contract for performance of work (provision of
services), the highly skilled specialist fails to conclude a new labor
contract or a civil-law contract for performance of work (provision of
services), or where the petition of an employee or job (services) con-
sumer for engaging of the highly skilled specialist is rejected, the labor
permit issued to such highly skilled specialist, as well as the visas and
residence permits issued to the highly skilled specialist and members
of the family, shall be deemed valid within thirty working days upon
expiration of the term as fixed in the present clause, or upon passing
of a resolution on rejection of the petition filed by the employee or the
job (services) consumer. Within the said thirty days, the highly skilled
specialist and members of his (her) family shall depart from the Russ-
ian Federation in accordance with the laws of the Russian Federation. 
Any foreign national highly skilled specialist and his (her) family
members arriving in the Russian Federation shall have medical insur-
ance policy valid in the territory of the Russian Federation or shall
have the right to receive primary health care and specialized health
care in pursuance of a relevant contract concluded between the em-
ployee or the job (service) consumer and a medical organization. Pro-
vision of the said guaranties of the above medical health care for the
highly skilled specialist and his(her) family members during the term
of validity of the labour contract or civil-law contract for performance
of work (provision of services) with the highly skilled specialist, shall
be a compulsory condition of the said labor contract or an essential of
the civil-law contract for performance of work (provision of services). 
A foreign national engaged for work in the Russian Federation as a
highly skilled specialist may not: 
• Be engaged for work in the Russian Federation as a highly
skilled specialist for conducting predicatory or any other religious ac-
tivities, including ministering, other religious ceremonies, religious
teaching and religious upbringing of adherents of any religion. 
• be workers of retailing organizations engaged in servicing
of purchasers in the course of retail trade in commodities (including
pharmaceuticals) of any assortment, on any floor-space and via any

Foreign National Highly Skilled Specialists for Russia
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forms of customer servicing. 

Instruction Booklet for Employees or Job (Ser-
vice) Consumers Engaging a Foreign National
Highly Skilled Specialist 

A foreign national shall be deemed to be a highly skilled specialist,
provided he (she) has experience, skills or achievements in any par-
ticular field of activity, and if his employment in the Russian Federa
tion presupposes getting salary (remuneration): 

4) in the amount of at least one million rubles per annum (365 days) –
for highly skilled specialists being research workers or teachers (in-
structors), provided such persons are invited by higher educational in-
stitutions accredited by the government, state academies of science or
their regional branches, national research centers or state research cen-
ters, for scientific-research or teaching activity; 

5) Without regard to the requirements as to the remuneration amount
– foreign nationals participating in “Skolkovo” Project implementation
in pursuance of the Federal Law On Skolkovo Innovation Project;

6) in the amount of at least two million rubles per annum (365 calendar
days) – for other foreign nationals. 

Employees or job (service) consumers shall on their own evaluate the
level of competence and expert knowledge of foreign nationals, which
they are desirous to engage as highly skilled specialists, and shall bear
the relevant risks. 

To evaluate the level of competence and expert knowledge of a highly
skilled specialist, an employee or a job (service) consumer shall use
documents and information evidencing the level of professional knowl-
edge and skills of such specialist, including opinion of other employees
and job (service) consumers, including foreign ones, information pre-
sented by organizations in charge of staff evaluation and recruiting, in-
formation on the results of intellectual activities in which the specialist
is an author or a co-author, information on occupational rewards and
other forms of recognition of professional achievements, information
of the results of any competitions held by an employee or a job (ser-
vice) consumer, as well as any other objective, reliable and verifiable
documents and information. 

The following employees and job (service) consumers shall be entitled
to engage highly skilled specialists for work in the Russian Federation,
namely: 

• Russian commercial organizations; 
• Russian scientific organizations, educational institutions of
professional education (excluding any religious professional educa-
tional institutions, theological educational institutions), medical insti-
tutions, as well as other organizations conducting scientific, scientific
and technical and innovative activities, experimental developments,
tests, staff training in accordance with state priority districts of science,
technologies and engineering development in the Russian Federation,
provided they have state accreditation as fixed by the Russian Feder-
ation; 
• any affiliates of foreign legal entities duly accredited in the
territory of the Russian Federation, provided, during two years prior
to filing a petition for engaging of highly skilled specialists, such en-
tities have been imposed no administrative penalties for unlawful en-
gaging of foreign nationals and stateless persons in labor activity in
the Russian Federation, as well as have no pending orders to impose
administrative penalties for the above administrative offenses as of the
time of filing of such petition. 

To execute a labor permit and renewal of the term of temporal staying
of a highly skilled specialist in the Russian Federation for that purpose,
as well as to execute an invitation to enter the Russian Federation (if

necessary), the employee or the job (service) consumer shall submit
to the federal executive authority in charge of migration: 
• petition for highly qualified specialist engaging; 
• labor contract or civil-law contract for performance of work
(provision of services) with the highly skilled specialist being engaged,
entering into effect of which is conditioned by obtaining of the labor
permit by such highly skilled specialist; 
• written obligation to pay (reimburse) any expenses incurred
to the Russian Federation in connection with such engaged specialist
possible administrative extradition abroad the Russian Federation or
his deportation; 
• a copy of the certificate of legal entity registration or an ab-
stract of the Sate Register of Affiliates of Foreign Legal Entities duly
accredited in the territory of the Russian Federation, where the em-
ployee is an affiliate of a foreign legal entity. 
No execution of a permit to engage foreign workers is needed for ob-
taining by an employee or a job (service) consumer of a labor permit
for the highly skilled foreign specialist. 
The term for consideration of a petition filed by an employee or a job
(service) consumer for engaging of a highly skilled foreign specialist
shall be no more than fourteen working days after the day of its filing
to the federal executive authority in charge of migration. 

In order to renew a labor permit of a highly skilled foreign specialist,
the employee or the job (service) consumer shall, not later than thirty
days prior to expiration of the former labour permit, submit to the fed-
eral executive authority in charge of migration the following: 
• application by the employee or the job (service) consumer
for renewal of the labour permit to the highly skilled specialist; 
• labour contract or civil-law contract to perform work (pro-
vide services) with the highly skilled specialist, duly concluded and
executed in accordance with the laws of the Russian Federation; 
• a copy of a medical insurance policy or a contract by and
between the employee or the job (service) consumer and a medical in-
stitution for primary health care or special health care provided to the
highly skilled specialist and members of his (her) services permanently
residing in the Russian Federation and being foreign nationals; 
• information on the amount of salary (remuneration) paid to
the highly skilled specialist by the employee or the job (service) con-
sumer; 
• Documents evidencing recording of the highly skilled spe-
cialist at the place of his staying; 
• information of recording of the highly skilled specialist with
the tax authority of the Russian Federation. 
The term of considering of an application for renewal of the labor per-
mit issued to a highly skilled specialist shall be no more than fourteen
working days after such application filing with the federal executive
authority in the sphere of migration. 
Within thirty days after receiving of a labor permit by a highly skilled
specialist, his employee or job (service) consumer shall notify the fed-
eral executive body in charge of migration of such highly skilled spe-
cialist recording with taxation authorities of the Russian Federation. 
Any employees and job (service) consumers engaging highly skilled
specialists shall quarterly, not later than on the last working day of the
month next following the accounting quarter, notify the federal exec-
utive authority in charge of migration of performance of their obliga-
tions to pay salaries (remunerations) to highly qualified specialists, as
well as of any cases of termination of labor contract or civil-law con-
tracts for performance of work (provision of services) with such highly
skilled specialists, and of any cases of giving leaves to highly skilled
specialists without paying salaries for more than one calendar year dur-
ing a year. 

The term of validity of the labor permit issued to a highly skilled spe-
cialist, as well as the term of validity of visas and residence permits
issued to such highly skilled specialist and members of his (her) family,
shall be expanded for the period of considering of the petition filed by
the employee or job (service) consumer, with which the highly skilled
specialist has concluded a new labor contract or a civil-law contract
for performance of work (provision of services). 
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Where an employee or a job (service) consumer, through its fault, fails to perform any obligations assumed by it or fixed by the laws of the Russian
Federation towards a highly skilled specialist, or any obligatory terms and conditions of the labor contract and essential conditions of the civil-law
contract for performance of work (rendering of services) concluded with the highly skilled specialist, such employee or a job (service) consumer
may once again engage highly skilled foreign specialists not earlier than on the expiration of two years after the day when the federal executive
body in charge of migration becomes aware of the relevant circumstances. 

To obtain a labor permit for a highly skilled foreign specialist, the employee or the job (service) consumer shall present the following data: 
1. Company’s INN, KPP 
2. a receipt, evidencing payment of the state due in the amount of 2000 per foreign national 
3. foreign specialist photograph (3x4 cm) in size on matt photographic paper 
4. a copy of foreign specialist passport 
The requirement for labor contract acceptance shall be specifying of the following details therein, namely: 
• the date of labor contract (civil-law contract) conclusion; 
• the position of the highly qualified foreign specialist; 
• the salary in Russian rubles; 
• Information on medical insurance availability. 
To receive an invitation for arriving of a highly qualified foreign specialist in the Russian Federation, the employee or the job (service) consumer
shall be aware of the following information: 
1. In what country and city the highly skilled foreign specialist is going to receive visa on the grounds of an invitation for entering the Russian Fed-
eration executed for him by the Federal Migration Service; 
2. Whether the said foreign national is employed abroad, if yes, then specify: 
• entity name; 
• post; 
• address abroad. 
3. In case such national is unemployed, then specify his residential address abroad the Russian Federation; 
4. Where the documents for execution of the invitation for entering the Russian Federation are forwarded by mail, it is necessary to present the
receipt of state due payment in the amount of 500 rubles per each highly skilled specialist invited. The payment details for payment of the state
duty for execution of the invitation are the same as the details for payment of the state duty for execution of the labor permit. 

Abbas S. Meesam (Hon. Secretary IBA  Moscow)
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Last partial update, July 2010
• Russia has a uniform rate of tax on the income of individuals. As of 2010 tax in Russia is payable at the rate of 13% for an individual on most in-
come. (non-residents 30%). Russian residents pay 9% on dividend income. (Deduction at source). 
Non-residents pay 15% on dividend income.
• Exemptions are granted to certain income earners.
• The standard rate of Russia corporate profit tax in 2010 is 20%.
• Companies pay 9% tax on dividend income. Under certain terms dividend income received by companies with holding of 50% or more is entitled
to participation exemption.

Russia Income Tax for an Individual 
• An individual is liable for tax on his income as an employee and on income as a self-employed person. Tax will be payable on income earned in
Russia and overseas by an individual who meets the test of a "permanent resident" of Russia.
A foreign resident who is employed in Russia pays tax only on income earned in Russia.
• To be considered a Russian resident, residence must be established of at least 183 days in Russia during 12 months in a calendar year.
• An employer is obligated to deduct, immediately, each month, the amount of tax and national insurance due from a salaried worker.
• A self-employed individual is obligated to make advance payments on income tax that will be offset on filing an annual report. In the case of a
new business, the advance payments will be calculated on the basis of the business owner's estimate. The advance payments will be made at least
3 times in each year.
• Certain payments are deductible from taxable income as detailed below.

Russia Corporate Tax
• The tax on company profits is made up of 2 rates:
- Federal tax - -2%.
- Regional tax - 18% (with a possible incentive reduction of up to 4.5%).
• The maximum profit tax is 20%.

Russia Capital Gains
Capital Gains (for an individual)
• The standard rate of tax is 13% for a resident and 30% for a foreign resident.
• The profit on the sale of real estate or other asset that has been held for 3 years is exempt from tax.
• The maximum deduction on the sale of residential real estate held for less than 3 years is RUR 1 million. On the sale of another asset the deduction
is RUR 250,000.

Capital Gains (for a corporation) in Russia
• The standard rate of tax for a corporation is identical to the tax on its regular income.
• A capital loss on the sale of a fixed asset may be offset against income in the following years. The offset is spread over the remaining useful life

Russia  Income Taxes and Tax Laws



• Bad Debts - Bad debts are generally tax deductible.

Depreciation of Fixed Assets in Russia

• The depreciated balance method or the straight line method are the
usual methods of depreciation in Russia.
• Assets for purposes of depreciation are divided into 10 groups. 
• Intangible assets are depreciated according to the useful life of the asset.
If it is not possible to estimate the useful life of the asset, the depreciation
is 10% per annum.
• From 01.01.2009 there is an additional 30% deduction for purchase of
certain new fixed assets.

Russia V.A.T. and Other Taxes
Value Added Tax in Russia 
• In most cases, VAT is 18%.
• There are reduced rates of VAT of 10% that refers mainly to children's
products and food products.
• VAT is charged on assets and services in Russia as well as on imports
into Russia.
• Medications and medical products and technological products are ex-
empt from VAT on being imported.
• Exports are not subject to VAT.
• Income from medications and medical services as well as income from
insurance and banking services is exempt from VAT.
• VAT returns are made once a month, if the VAT payable is over RUR
2 million; the payment is made up until the 20th day after the current
month.
• When the VAT payable is less than RUR 2 million, the return is made
quarterly, and not monthly. .

Russia Company formation and Registration
Classes of Companies / Partnerships in Russia
It is possible to incorporate in Russia in one of the following forms:
• A Limited Liability Company (with the suffix OOO).
- No more than one person is required to found the company.
- The company appoints two bodies of management, a "board of direc-
tors" and a "board of management".
- The liability of the owners of the company is limited to the amount of
capital invested.
- The maximum number of shareholders is 50.
- The company's financial statements must be filed in Russian (roubles).

• An Open Consolidated Stock Company (with the suffix OAO)
- The company may issue and offer shares to the public.
- A shareholder may sell his shares without the consent of the other share-
holders.
- The company is managed by a board of directors.
The board appoints the "board of management" that deals with the every-
day management and operation of the Company.
- The liability of the members is limited to the amount of capital invested.
- The accounts and reports will be prepared in Russian.
- The annual statements will be audited in roubles by an auditor.

• A Closed Consolidated Stock Company (with the suffix ZAO)
- This class of company is similar to the open stock company with a
number of differences.
- The company may not issue shares to the public.
- The company may not issue shares to the public.
- The consent of other shareholders is necessary for a shareholder to sell
any of his shares in the company.
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of the asset that has been sold.
• There is no cost inflation adjustment for capital gains.

Reporting Dates and Payment in Russia
The tax year in Russia is the year ending on December 31.
Advance payments of income tax are made as specified below:

• An Individual - An individual whose income is only from a wage is
not obligated to file an annual return. The employer deducts tax from
the employee and transfers it to the Tax Authority every month.
- An individual who is self-employed is obligated to make 3 advance
payments: on July 15, August 15 and November 15.
- A self-employed individual must file a return by the end of the month
of April following the end of the tax year.
The balance of the tax due, after filing the annual return, is to be paid
by July 15

• A Limited Company - It is compulsory for a limited company to sub-
mit the financial statements by March 30.
- During the course of the year, the company is obligated to made ad-
vance payments on a monthly basis.
These prepayments are based on the profit in the previous quarter.
- Small businesses are not obliged to make advance payments.
- Fines are imposed on the submission of returns after the date pre-
scribed.

Withholding Taxes in Russia
The tax withholding rates for payments in Russia are:
Dividends - 9% payments to residents (15% when the recipient is a
foreign entity).
Interest - 20%.
Royalties - 20%.

UST -Unified Social Tax in Russia
The UST rate for employers is 26%,up to an annual ceiling of RUR
415,000.
From 2011 the new UST for employers will rise to 34%.

Russia Tax Exempt Income
The following forms of income are exempt from income tax: 
• Income from the sale of real estate and other assets that have been
held for at least 3 years.
• Income from interest that is received by an individual on deposits
with a Russian bank, subject to certain conditions.
• Severance pay.
• Receipts from a pension and benefits from insurance plans.
• Scholarships.

Tax Relief in Russia
• All forms of tax relief in Russia refer to the income of an individual.
• Most relief is given in the form of a deduction from taxable income.
• The following amounts are subject to the definitions in law.

Russia Tax Deductions
In addition to the deductions/credits listed above, deductions and busi-
ness expenses may be claimed as specified below:

• Offset of losses - A loss may be offset forward for up to 10 years.
• Consolidated statements - it is not possible in Russia to offset a loss
in one company in a group against the profit of another company in
the group.
• Financing costs -interest on suppliers' credit is allowable subject to
certain limits.
• There are "thin capitalisation" rules for debts to foreign companies,
or their affiliated Russian companies, holding more than 20% of a
Russian company. The maximum debt to equity ratio allowed is 3:1.
• Advertising Costs - These are allowable only as a percentage of the
volume of income.
• Entertaining Expenses - Allowable only as a percentage of the em-
ployees' salaries.
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The failure of India and Russia to achieve the trade target of US $ 10 billion
by 2010, as set by their top leadership has put the question mark on the
rightness of the approach and there is a need to search for new ways.

New forms of economic interaction are needed instead of just trying to
replicate the booming trade-turnover of the Soviet times, when New Delhi
was Moscow’s biggest trade partner in the Third World with whooping US
$ 5 billion of annual trade, when dollar was rock solid unlike today, the
new target of US $ 20 billion by 2015 could also prove evasive.

A bit of analysis will do no harm before actually adopting a strategic ap-
proach, as without a solid economic foundation the bilateral ‘privileged’
strategic partnership declared in December 2010 by President Dmitry
Medvedev and Prime Minister Manmohan Singh, would become hostage
of changing moods in New Delhi and Moscow.

First of all we will have to admit that there was as such no trade between
India and the Soviet Russia. All we had was a Clearing House, when the
Iraqi crude accumulated through Soviet arms sales to Baghdad was
swapped for Indian goods and commodities or the rupee debt repayment
funds were used to buy necessary items in the Indian market.

After the first Gulf War in 1991 the system came to a grinding halt and the
Soviet collapse dealt a mortal blow to the bilateral India-Russia trade.

India’s attempt to curb critical item of exports, like tea, tobacco and phar-
maceuticals against clearing rupees accumulated in escrow accounts in
1990s led to Russia auctioning these funds at a discount rates and multi-
national corporations benefiting led to loss of control over the bilateral
trade turnover.

Today the international brands, which had made inroads into Russia’s bur-
geoning market with waning Indian business influence, are the sole sup-
pliers of items in high demand in the Soviet controlled state economy.

For the two post-Soviet decades the bygone losers have been dominant in
setting the agenda of trade with Russia, who with their past Communist-
era experience have been discouraging Indian entrepreneurs from entering
the new market emerging in Russia, by tales that you have to stand in queue
to for an hour to buy a loaf of bread and a packet of milk.

A similar approach is evident in Russia, the Kremlin leadership regularly
attends the summits and various forums of the world’s fastest emerging
economies clubbed in the BRICS group of nations, but you hardly find
their mention in mainstream media as potential business partners with the
exception of China.

India and Russia have signed mutual investments guaranty agreement
(MIGA) in 1990s and the problem of banks has been solved to a greater
degree.

Commercial Bank of India, a joint venture of State Bank of India and Ca-
nara Bank, and ICICI Bank have their wholly owned subsidiaries in Russia,
while Russia’s VTB and Sberbank have presence in India. This provides
for a smooth banking mechanism for the bilateral economic interaction.

It is an awkward situation when the two trillion dollar economies like India
and Russia with closest political and defence relationship have failed to
capitalise on their opportunities.

We will have to adopt a new strategy and confidently move from simple
trade to mutual investments in capacity-building in each-other’s territory
for export of semi-processed or finished goods for the domestic market
and third countries.

Sistema Holding’s investments in Indian telecom sector and successful
promotion of its MTS brand is one such example.

However, there is no such Indian private investment in the Russian econ-
omy. There are several reasons for it, although mostly based on lack of real
information or communication gap. 

Most of the Indian business knows Moscow as the destination, where due
to cut-throat competition, corruption, bureaucratic red tape, modest in-
vestor has little or no chance of succeeding.

Fear of mafia is also one of the causes, why Indian investor dreads to come
to Russia.

The best and safest way for investing in Russia is to look beyond Moscow
and invest in industrial and techno- parks in the Russian regions, rich in
resources and skilled manpower.

Promoted by several regions Industrial Parks and Techno parks provide a
safe haven for the investors, who need not worry about land, power and
gas connections – the main source of corruption mafia.

In the Yaroslavl region just four hour comfortable drive away from
Moscow (250km) Novosilki Industrial Park is one of three such develop-
ments. The regional government aims to pump US $17 million into the in-
frastructure of industrial parks this year.

According to Igor Elfimov, Vice Governor of the Yaroslavl Region several
clusters have been set up to meet the regional development goals in diesel
engines, gas turbine engines, pharmaceutical and biotechnology, IT and
Nanotechnologies, development and production of supercomputers, soft-
ware systems and products with nanoparticles

Industrial parks have contributed significantly to the economic develop-
ment of many countries; their potential to stimulate growth in Russia's in-
dustrial and manufacturing sectors is receiving growing recognition. 

Industrial parks have a 'ready to go' infrastructure and a "one window" ap-
proach for companies, simplifying bureaucratic hassles and making life
much easier for investors.

Some Indian investors have set up ventures for the processing of timber
and manufacture ply- and particle boards for export to the Indian and for-
eign markets.

Similar facilities and tax holidays are being offered by many other regions
in Russia, where ‘modernization’ is a buzzword.

In Tomsk region, rich in generating world class technology, but lacking
funds for its commercialization, a special economic zone has been created
few kilometers away from one of the oldest Siberian city, with its own in-
frastructure and customs post to attract foreign investors afraid of ‘mafia’. 

Prime Minister of Tatarstan Ildar Khalikov has invited Indian auto-parts
manufacturers to set up shop in Alabuga industrial park in this republic on
Volga.     

The Association of Industrial Parks estimates that there are 25 industrial
parks open for business and 60 to 70 parks under development in the coun-
try. 

In early sixties in his book “Inside Russia Today” celebrated American
journalist John Gunther had compared this country with a concave table,
where everything rolls down to Moscow from each and every corner of
the huge Eurasian nation, albeit even after the Soviet collapse there is a bit
of truth in it, but in modern Russia things are changing.

“Is there life beyond Moscow Ring Road? We don’t know!” This is a pop-
ular joke about new Russian elite.

In reality, outside Moscow Russia is alive and kicking and the Indian busi-
ness should go to the Russian regions to build industrial capacity to the
benefit of not only to the investor, but also for the two nations, who have
managed to sustain their friendship despite historic odds. 

INDIAN BUSINESS NEEDS TO
LOOK BEYOND MOSCOW
BY VINAY SHUKLA
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Back in the 17th century Peter the Great had an ambition to establish trade contacts with India. The Astrakhan Local Lore Museum provides in-
formation on Caspian navigation and fishing, and also shows how Iranian and Indian merchants crossed the sea to settle in Astrakhan. The isola-
tionism that came with Soviet power in 1917 closed this important route from Asia to Europe across the sea and along the Volga.

The new north-south corridor as the International North South Transport Corridor (INSTC), which was initiated by between Russia, Iran, and India
in 2001 in order to reduces the cost of freight  by 1/3rd and delivery time by 10 to 20 days from Southeast Asia to Greater Central Asia, eliminating
the need to use the Suez Canal and thus omitting the Mediterranean. The route primarily involves moving goods from India via ship to Bandar
Abbas, the Iranian port on  the Persian Gulf. From Iran, the cargo moves by ship across the Caspian Sea or by truck or rail to Southern Russia.
From there, the goods are transported by truck or rail along the Volga River through Moscow to Northern Europe.

During an April 2002 visit to the Astrakhan region on the Caspian coast, the President Putin singled out the economic importance of the North-
South transport corridor and lack of improvement in the new Olya port, the "weak link" of the corridor (as the Olya port strategically located at the
mouth of VOLGA)—lest Russia "lag behind" and "lose its strategic advantage."  and ordered for the modernization of the  line between Volgograd-
Astrakhan-Samur, including bridge across the river Buzan under  Russia’s Federal program. In the end of year 2004 and starting of year 2005 a
700- meter railroad bridge over the Buzan river was opened and a 49- kilometer railway line towards the sea port of OLYA was completed before
the scheduled time.

Iran also intend to build a 511 km railway along Iran’s Caspian Sea coast, as part of the North-South rail corridor being promoted by Russian Rail-
ways. The line would start at Astara, the southern part of Azerbaijan, near the Azerbaijan/Iran border and follow the coast to the port of Bandar-e-
Anzali, turning south to the city of Rasht before joining the existing Tehran-Tabriz main line, which is part of the East-West route at Qazvin. The
new route will restart the rail traffic between Russia and Iran that was broken fourteen years ago. At present, the traffic along the  North-South cor-
ridor moves by train ferry between Olya and Bandar-e- Torkeman near the Turkmenistan-Iran border. Other countries, including Belarus, Iraq,
Kazakhstan, Tajikistan, Oman, Armenia, Azerbaijan, Syria, Bulgaria, Ukraine, Turkey, and Kyrgyzstan have joined the consortium of this  project.
Goods will travel through the ports of Amsterdam, Hamburg, Copenhagen, Stockholm and Helsinki in Europe to St. Petersburg and Moscow in
Russia. From here they can reach the Caspian Sea ports of  Anzali and Amirabad, Central Asia, and the Persian Gulf and Southeast Asia.

Work on the project has accelerated since fierce rivalry emerged in  the Caspian region for cargo transit bypassing the Suez Canal. The rivals  are
the TRASEKA International Transport Corridor (Europe-Caucasus-Asia), the  Trans-Kazakhstan and Trans-Asian railways. Competition is forcing
the founders of the North-South Corridor to  take a more flexible approach toward determining a strategy of further  development. 

The most important section for developing transit and export-import freight within the North-South ITC is the 2,513 kilometres from Buslovskaya
to Saint-Petersburg-Moscow-Ryazan-Kotchetovka-Rtischevo-Saratov-Volgograd-Astrakhan. This route provides access to other parts of Russia,
as well as to the Baltic countries, Ukraine, Belarus and then on to the European railway network.

In addition to following developments in the official North-South Transport Corridor, it will be equally important to track the web of bilateral in-
frastructure and trade routes developing in the region.

NORTH – SOUTH TRANSPORT CORRIDOR
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Russia and India have had a very positive relationship since the time of the Soviet Union. The Russian public—especially the
older generation—has a high opinion of the Indian nation and take much interest in the moments of Indian history and culture
.This high regard and cultural attraction as well as hearty relationships between these two countries are  strong foundation for ef-
fective commerce development. 
Russia and India have recently held a number of discussions regarding increased cooperation within the pharmaceutical sector.
For example, the two nation’s health ministers have discussed decreasing administrative barriers during the procedure of drug reg-
istration and establishing the mutual recognition of clinical trials. 
After the dissolution of the Soviet Union in 1992, many changes took place in this country. Indian companies are still trying to
compensate for a number of mistakes that we have made in the post-USSR period. These mistakes may be attributed to some weak-
nesses of the socio-economic system that took place in Russia in the later ‘90s and early 2000s, and our poor navigation of this
system. Now, the system has been much improved—this is a well known fact. First Mr. Vladimir Putin, and then Mr. Dimitry
Medvedev, have put a number of regulations in place that bring a measure of stability. They are trying to put the right officials in
the right offices, they are creating a smart and strong strategy, and they are creating smart and strong laws. This has improved the
business platform in Russia. 
We do not regard ourselves as a multinational company, but rather a transnational company. 
Any country welcomes, first, the major player: multinationals.  Lupin has also raised their interest. It will take time—perhaps a
few years—but one day quite soon, we will be considered on par with the major players. It will happen because we have unique
strength, and unique quality, that multinationals lack. 
Our strength is the combination of quality and pricing. This is the basic strength of a good business—if you have superior quality,
at an attractive price, you will be successful. And your partners will be successful as well. 
We take a structured commercial approach. We look carefully at different proposals, and consider the company’s quantities, market
presence, resources, etc. For example, we work with Akrikhin Company—they distribute Rifapentine for us, a product for which

we are the sole supplier in Russia. We chose
that partnership basing on Akrikhin’ s sales
and marketing ability. Also we are in search
for  strong and strategic local partners to
achieve the target, given by our Group Presi-
dent Mr. Shakti P. Chakraborty and Vice-
President Mr. Sushil K. Kumra.
Globally, we have set a target to become a
$3Bn company by 2013. Our Russian strategy
is an aspect of our greater strategy. In Russia
we  must contribute in  a tangible way to this
turnover. 
Our chairman Dr. D.B. Gupta says “Lupin is
at the tipping point between its heritage and
its destiny ‘’

Country Head
Lupin ltd., Russia and Belarus
Dr. Pankaj Madan

Indian Pharmaceutical Business 
in Russia

Website design
Logo design
Animated presentations
Box design
Outdoor advertising
Internet shops
Printing of all kinds

Contact:
+7 962 910 4270
+7 962 994 2415
+7 964 629 8959

www.advstudios.ru
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History of  the Indian Business Alliance 

The Indian Business Alliance (IBA) was established in 1993 in
Moscow at the Embassy of India in the form of noncommercial part-
nership, whose goal is the development of professional, cultural, trade
and cultural ties between the Russian Federation and the Republic of
India. 

Currently, IBA is a powerful union, an association of commercial or-
ganizations established with the participation of representatives of In-
dian business circles, operating in the Russian Federation. The Alliance
provides comprehensive support to the Indian entrepreneurs who do
or intend to do business in Russia, providing them with information
about the development of various segments of the Russian market,
helping to adapt to Russia's economic realities, providing assistance
in solving everyday problems. 

Economic cooperation between Russia and India has a long history.
Currently, India is a country, actively developing new technologies in
telecommunications, financial services and pharmaceutical industries.
Since July 1991, in India has been having a policy of liberalization of
market relations, direct financial investment were allowed. At the same
time the Government of the country has implemented a number of suc-
cessful measures to reinvest capital and support businessmen, leading
its operations outside India. Indians  of any nationality living abroad
(whose parents were born in India) get a special status of non-resident
Indian (NRI) and get a special status as a person "having Indian ori-
gin." It is important that these individuals receive the same economic
rights as citizens of India (except for certain political rights). 

India along with China has become the important market in the world,
and such names as Indian businessmen likeTata, Oberoi, Birla and Mit-
tal acquired international fame. 

The role of Russia in the financial services is also increasing, strength-
ening the country's reputation as a serious economic partner It is. India
and Russia, as well as Japan and other countries having similar value
system and close geographically that  have to build  one more forma-
tion in economics, taking into account the experience of existing com-
munities. The leading role at the start of the creation of this association,
of course, should belong to India and Russia. Only have reached of
economic parity with a number of countries of the European Union,
North America and China, we can find optimal solutions acceptable to
all. 

In this context, great importance attaches to the organizations, being
"a bridge" between the Russian and the Indian authorities, the business
elite of both countries. The presence of such organizations as the Indian
Business Alliance, enhances economic activity of businesses, partici-
pation in the Russian commercial turnover not only of small and
medium-sized Indian companies, but large once as well. 

Tasks of IBA at the present stage 
Three main challenges facing the IBA should be marked. 
Despite all efforts at international level, commodity circulation be-
tween our countries at present is barely $ 10 billion a year, so as Pres-
ident of the Indian Business Alliance my priority is to create a strong
centralized structure that protects the interests of Indian businessmen
and formation of legal associations on the occupational basis within
it. Within the frames  of these associations and entrepreneurs can in-
dependently resolve issues related to the organization of business
processes in various sectors of the economy and the interaction with
the federal and regional authorities and local self-government. 

Since the Russian Federation is the key market for India, the represen-

tatives of IBA identified the most promising areas for cooperation with
Russia. First of all, this is the sphere of information technologies, that
lets the processes of management of the economy come to a new level.
India has a highly developed computer technology center, located in
Bangalore, known as the analogue of the "Silicon Valley" and not in-
ferior to the U.S. in terms of professional training. In addition, the mu-
tually beneficial cooperation with Russia is possible in the textile,
chemical, pharmaceutical and tea industries, as well as in medical serv-
ices. Indian Business - Alliance should pay attention to other promising
sectors that will help to modernize the Russian economy and revive 
investment activity (such as construction and infrastructure). 

At the same time, the emergence of Russia in the near future as an in-
ternational financial center will require the creation of modern tech-
nology calculations, the development of effective credit facilities. In
this case, Russia can take lessons, not only by the European Union,
but also by India. For example, the activity of a large financial center
Nariman Point, which is located in the capital of Maharashtra in Mum-
bai (Bombay) and controls one-third of foreign trade is worth studying. 
One of the most important tasks of IBA is the changing nature of com-
munication and cooperation between the Russian Federation and the
Republic of India. Russian businessmen should be more focused not
on the export of raw materials but on the development of productive
capacities, both in the Russian Federation and in India (if it is the most
cost-effective), interested in adapting the most advanced technologies
to Russia,  creation of global businesses, with representative offices
not only in the U.S. and Western European countries, but also in all
the BRIC countries (Brazil, Russia, India and China). 

Solving of these problems is impossible without improvement of en-
trepreneurial, and, particularly, investment functioning in the Russian
Federation, and, therefore, without reform of some of the provisions
of Russian law. 

Problems and changes in legislation 
Recently, federal legislation has become more sophisticated, going
through the stages of numerous reforms. In this case it is more in line
with EU legislation,  partly of the United States. Indeed, the orientation
of the Russian legislator to standards of developed post-industrial
countries is worthy of all the praise. However, the tasks of modernizing
of Russia's economy is impossible without the involvement of financial
and human resources of South-East Asia countries such as India,
China, South Korea, and Vietnam. Therefore, changes in the regula-
tions shall be in strict and full compliance with government policies
to improve the business climate and attract foreign investors. 

The successes of the Russian leadership in modernizing of the Russian
legislation should be noted, which is associated with a clearly ex-
pressed political will. For example, Russian President Dmitry
Medvedev has identified priority legislative measures to attract foreign
investors and technological development of Russia. The Indian busi-
ness community hopes that all the proposals of the President and the
Prime Minister on changes to the "business" regulations will be im-
plemented in the most optimal variant for the development of the coun-
try. First of all, these are measures aimed at reducing insurance
premiums, anti-corruption projects, the creation of a system of inter-
action with businesses and professional organizations on systematiza-
tion and legislation reform. 

The main problem that prevents full establishment and development
of Indian business in Russia has been and remains the administrative
barriers, the activity of inspection bodies. For example, the Indian
Business Alliance has been trying to organize a centralized market for
the sale of high quality Indian textiles for a long time, but in spite of
all calls and letters, the problem has not been solved. The presence of
numerous gaps in Russian legislation and regulations that hinder the

MODERNIZATION OF RUSSIAN LEGISLATION-THE PATH
TO GLOBAL LEADERSHIP 
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full conduct of business in Russia, is making the situation worse, such
as rules governing the activities of foreign founders (participants) of
Russian companies, customs procedures, visa policy and immigration
rules. Level of implementation of legal norms , "executable" laws at
the level of regional executive bodies and local authorities is low. 

In contrast to the Russian federal law, Indian law in the business sphere
differs clarity, unambiguous interpretations, ambiguity and lack of dis-
crepancies. Such, according to the Law "On Companies» (Companies
Act, 1956) and the Law "On Currency Regulation» (Foreign Exchange
Management Act, 1999), foreign investors are entitled to begin busi-
ness operations in India by creating a company with 100% foreign-
owned or joint venture with Indian partners. This requires permission
of the Reserve Bank of India (Reserve Bank of India) and the Council
for Promotion of Foreign Investment (Foreign Investment Promotional
Board). Besides, the purpose and direction of the company are deter-
mined in accordance with the Charter and the issues of taxation and
financial control are governed by local law. And at the federal level,
oversight responsibilities for compliance with company law provides
the Department of the Ministry of Finance Companies in India. 

Russian legislator should also pay more attention to improvement of
the legislation on the state language. In India the official language
along with Hindi is recognized as English. At the same time there are
another 14 major and 300 minor languages in the country. However,
English is the accepted as business language of all persons doing busi-
ness in India. No one calls on Russian lawmakers to recognize the Eng-
lish language, along with the Russian one as the official one, but to
make English the official language of business communication at the
federal level is necessary. This will not only facilitate the task of or-
ganizing the business and administration in the Russian Federation,
but will help to overcome the information barrier between the two
countries to solve many domestic problems, but also to attract invest-
ments into the Russian economy from such countries such as
Bangladesh and Burma. 

Other problems of legal regulation that hinder foreign entrepreneurs
to conduct business in Russia, are leading to numerous changes that
are often made in custom, financial (including tax) and immigration
regulations. 

Another vital issue to solve is  the liberalization of visa regime for for-
eign businessmen in Russia. Here, the experience of the Middle East
is worth to take into consideration, where in  regard to foreign busi-
nessmen there is a rule: when they purchase real estate in the country,
they receive a so-called "investment visa" for five years. In Russia the
opportunity to purchase real estate by foreign nationals is also avail-
able, but a long-term residence permit on this basis is impossible. This
hinders business and, above all, investment  activities of foreign en-
trepreneurs, encourages them to invest in the economies of other coun-
tries, or to leave Russia. So, each year 50 Indian businessmen leave
the country due to unresolved domestic problems and differences in
business culture. 

Indian business operates on strictly defined rules and regulations.
Therefore, several models, typical, for example, for the Russian labor
law, are unclear to an Indian businessman. Thus, the Labor Code pro-
vides grounds for dismissal of a worker by the initiative of the admin-
istration, but implementation of these standards requires knowledge
and respect for the many procedures that are known only to experts -
lawyers and attorneys. Therefore, to dismiss a negligent employee
without professional legal assistance is often impossible. 

There should also be upgrade and in financial law. First of all measures
should be taken to stop the process of making changes and additions
to the Tax Code, which often complicate its understanding and inter-
pretation, and contributing to the Code of economical terms that are
alien to law. The adoption of Financial Code or the law on the founda-
tions of the financial system is required, which will allow not only to
systematize the Russian law, but to raise it to a new level, allowing
Russia and India as future leaders of globalization to have a mutually
beneficial and fruitful cooperation, and jointly participate in the
processes of world economy . The importance and significance of
Russian cooperation with India and the availability of strategic part-
nership is evidenced by the fact that the St. Petersburg International
Economic Forum (16-18 June 2011) hosted a roundtable on "Business
Dialogue Russia and India", where, with the participation of top offi-
cials, India and Russia discussed the issues of strengthening of trade
and economic relations, the promotion of joint innovative projects,
commercialization of research and technological development in both
countries. 

Changes in the legal aid system 
Russia as a future leader of the world economy not only needs  better
legislation, but also a system of professional legal assistance that meets
international standards. The system in the Russian Federation is in its
infancy, despite the long period of economic reform. As President of
the Indian Business Alliance and a consumer of service, I can say that
the market for legal services, in Russia, also requires the structuring,
formation of precise, clear and unambiguous rules that are understand-
able to both specialists and their clients. 

Indian businessmen  need  skilled legal assistance, but without know-
ing the realities of the relevant market, they often receive substandard
services, and face with unscrupulous people calling themselves pro-
fessionals. 

It is difficult to reorient to work in a different legal system for both In-
dian businesses and the lawyers, to track the constant changes in leg-
islation, so the process of creating a joint law firms is very difficult,
although such attempts were made. 

Some difficulties in getting help come from the current division in Rus-
sia for the lawyers and attorneys. This often causes confusion, and then
the reluctance of Indian business to trust the Russian professionals. In
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my opinion, any qualified attorney who acts in court, has the appro-
priate long-term experience and reputation, may be eligible for sta-
tus as an attorney. But this should not affect his expertise and career
opportunity to work not only in law associations, but also in large
commercial firms. 

I believe that in the future there will be a demand in so called  mul-
tidisciplinary, consulting firms, providing a wide range of services
from audit of  the contract to audit of HR-activities, and bringing
together professionals from various different fields and different lev-
els, from doctors of jurisprudence, known lawyers to student of low,
economists and accounting expertise specialists. 

To summarize our conversation, it should be noted that countries
such as India and Russia connect their development with the eco-
nomic reforms, high technology and innovation, banking and fi-
nance sector, productive scientific and technological cooperation.
Implementation of these plans and the emergence of new leaders of
globalization is possible only through a radical change in some areas
of the legislation,  improvement of regulations, governing business
and radical improvement of quality of services demanded not only
by investors but also by all businessmen working on the  territory
of Russia. 

The story about Sammy 
Born in 1969 in India. Member of the Royal Family. He graduated
from the Institute of Silk and silk-screening at the Scientific Asso-
ciation – SASMIRA - one of the best universities in India, received
a Diploma Hand Textile Technology and a Diploma of Hand Spin-
ning Technology, and then continued his studies in the best design
schools in London. He worked in Paris and Belgium. In 1990 in Bel-
gium met with a partner «Ernst & Young», who advised him to do
business in Russia, where great prospects were opening up. Since
1990 he has been living working in Moscow. President of "The Em-
peror's tailor» («THE IMPERIAL TAILORING»), the most famous
company of individual tailoring of men's clothing in Eastern Europe
and CIS countries. The company has customers in the UK, Russia,
Ukraine, Kazakhstan, the United States and other countries. Among
them, seven heads of state, ministers, show business and politics,
such as Joseph Kobzon, Alexander Rlzenbaum, Mikhail Gorbachev,
Vladimir Resin. And among corporate customers: the U.S. Embassy,
Ernst & Yong, Deloitte, Xerox, DHL, Hertz, Marriott, Coca-Cola
and other international companies. 

June 28, 2008 was elected President of the Indian Business Alliance.
Enjoys the unconditional support among the Indian business com-
munity and has an impeccable business reputation. A Prize winner
"Man of the Year 2008." 

Чайный куст
Чайный куст, поистине, растение, на котором Бог оставил свою
особую отметку. Иначе чем объяснить столь широкие возможно-
сти применения чая в различных сферах жизни? Чай помогает
больным выздороветь, красавицам - стать еще прекраснее, фер-
мерам вырастить потрясающий урожай.

Пользуясь интернетом, рассказами других людей и собственным
опытом, я нашла наиболее интересные способы нестандартного
применения чая.

Чай и красота

Девушки, хотите, чтобы ваши волосы были здоровыми и отлича-
лись красивым золотистым блеском? Есть рецепт, проверенный
годами: ополаскивайте голову настоем чая. Для этого заварите
черный чай 
завариваю в пропорции 3 ложки чая на стакан кипятка, получается
довольно насыщенный оттенок), распределите по волосам после
мытья, не смывайте. Готово! Говорят, что черный чай-это очень
эффективное средство против перхоти.

Я всегда держу в холодильнике кубики льда из чайного отвара.
Они всегда приходят на помощь, если нужно убрать отечность во-
круг глаз, синяки. Сочетание экстремального холода и теина, со-
держащегося в чае, действует просто волшебно.

Чай очень богат антиоксидантами, поэтому чайные маски помо-
гают сохранить молодость кожи, разглаживают морщины. Можно
сделать маску из чая в домашних условиях, а можно приобрести
специальные средства для ухода за зрелой кожей на основе чай-
ного экстракта. Лучше покупать лечебную косметику, которая
продается в аптеке.

Мне безумно нравятся ароматы, созданные на основе зеленого
чая. Свежие, бодрящие ароматы идеально подходят для энергич-
ных и веселых девушек.

By Satish Warier

Have you anyproblem regarding
visa and passport in Russia?
Any visa support for Russia.

Please contact:

Dr. Jyoti
Tel: +7 903 9695914

By Sammy Kotwani
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Yoga has originated from India. It has become a household name both
in India and abroad. Practice of Yoga or simply its mention at social
meetings arouses a great deal of interest, curiosity and discussions.
Origin of Yoga is perhaps as old as the origin of Indian Mythological
works such as ‘the Vedantas and Upanishads”. 

Traditionally Yoga means ‘the union of the individual soul (Jee-
vathma) and supreme soul (Paramathma)’.  How does this union in-
fluence the heart and health of the people?  Our ancient text says that
we achieve all the aims and reach righteous destinations through the
medium of our body (Shareera Madhyam Khalu Dharma Sadhanam).
The means of keeping the body in good shape and attaining longevity
have been enunciated in the texts of ‘Yoga Shasthra’.  Patanjali (300
B.C.) was one of the earliest authorities who systematically recorded
facts  about  ‘Yoga’.

Many basic practices in Yoga directly or indirectly affect the
cardiovascular system in a positive way, thus establishing the role of
Yoga as a promotive and preventive approach to heart care.  According
to Patanjali, “Yoga means restraining   extrovert activities of the mind
as a result of which the self eludes in its own form.  It leads to self re-
alization (the meaning of oneness), awakening of latent powers of the
body through various Asanas (postures) and the Mind (Meditation and
Pranayama).  All this result in relaxation of the body and the mind for
which modern science and pharmaceutical industry spends extensive
resources and huge sum of money.

Asanas (postures) are an integral part of Yoga which brings
steadiness and stability to the body so as to enable one to achieve the
higher stages of Yoga through concentration (Dharana) and Meditation
(Dhyana).  The eight stages of Yoga as per  Patanjali incorporate the
following 
1. Yama.
2. Niyama.
3. Asana.
4. Pranayama. 
5. Pratyahara.
6. Dharana.
7. Dhyana.  
8. Samadhi.

Yama — Non-violence, truth, non-stealing, pure state of conscious-
ness, forgiveness, compassion, endurance, humility, moderation in diet
and cleanliness are the ten rules of conduct in the first stage of Yoga.

Niyama — Penance(austerity), contentment, belief (faith) in the
supreme, charity, worship of God, listening to the recitation of the
scriptures, modesty, a discerning intellect, japa (mantra recitation)and
sacrifice are the ten observances covered under this second stage of
Yoga.

Practice of Yoga in the first two stages itself will help prevent heart
ailments and promote heart care through mental relaxation.

Asanas (body postures) — the various asanas are an essential com-
ponent to achieve the full benefit of Yoga.  This asanas bring steadiness
(firmness) of body and mind, free from diseases, and flexibility of the
limbs. Of particular interest of heart care are Siddhasana, Padmasana
and Shavasana which help the body and mind relax far better than tran-
quilisers  do,  there are no side effect.  There are asanas which heart
patients should not try. 

Pranayama(breathing exercise) – Practice of pranayama not only
augments functioning of the cardiopulmonary system but also prepare
the body for subsequent stages of Yoga that is Pratyahara, Dharana,

Dhyana, Samadhi. 

Pratyahara (detachment) — Automatic withdrawal of senses from
the external objects are achieved as result of sustained practice of
Pranayama.  Being a link between physical and mental spheres it is
considered the first step towards higher forms of Yoga described under
Raja Yoga.

Sleep (Nidra) and Yogic sleep (Yoganidra) are two modified versions
of Pratyahara. Sleep is spontaneous pratyahara--this is a sense with-
drawal with physical and mental relaxation.
There are various stages in sleep.  Sound (undisturbed)  sleep does
freshen the body and the mind, regular yogic practice of pratyahara
will do a lot more to the system—specially for psychosomatic disor-
ders, high blood pressure and coronary heart disease being some of
these.

Yoganidra is the state where the conscious mind subsides, but aware-
ness remains. While you are still fully awake and aware, the conscious
mind (I - and ego etc) is totally relaxed to the point of dissolution.  Yo-
ganidra when practiced even for short duration during the day in any
posture take away fatigue and make you feel fresh.

As Pratyahara deals with detachment it is pertinent here to define de-
tachment.  Renouncing the world and living in isolation is no detach-
ment, it is only a burden on others.  Work is the medium through which
true detachment and practice of pratyahara should be achieved.  Being
totally dedicated to our work or duty, whatever sphere it may be, help-
ing the needy without expecting return, being compassionate, doing
our work for the sake of work with honesty and unselfish  motive are
ingredients of another form of Yoga described as “Karma Yoga”.

A Karma Yogi, by virtue of total dedication to work automatically gets
into the pratyahara stage of Yoga and thus work, truth, love, unselfish-
ness, do not remain merely moral words in speech or positive emotions
but become the important avenues for promote  health.  Equilibrium
of mind achieved through-Karma Yoga paves the path towards pre-
venting many psychosomatic disorder including hyper tension and
heart attacks.

Dharana(concentration) — This stage is where a person gives con-
tinued and exclusive attention to some internal object or an idea. 

Dhyana(meditation) — continuity and resultant intensity of Dharana
leads to the next stage of Yoga which is called Dhyana.

Samadhi (illumination) — This is the last stage of Yoga called the
fulfillment stage which is achieved through continued practice of con-
centration and meditation.

Let us see the relevance of Yoga in Heart care.  There are two aspects
of cardiovascular care. One is the treatment of the person who already
has a heart disease and other is the aspect of prevention of recurrence
of the disease (secondary prevention) and not letting heart disease
occur altogether(primary prevention)

Yoga has an important role in both the secondary and primary preven-
tion.  Heart disease is the number one killer in most developed coun-
tries, India is developing very fast and hence we too are having our
share of these diseases while still fighting hard to control rheumatic
heart disease and other cardiac disorders.  The two common cardio-
vascular diseases which are responsible for the maximum deaths and
disability are hypertension and coronary heart disease (heart attack). 

We have excellent means to relieve pain of heart attack to dissolve
clots in arteries, balloon out obstructed blood vessels and heart valves,
by-pass the blocked blood vessels to restore blood supply to the thirsty
myo-cardium make laser channels into the heart muscles, and finally
provide help to the terminally failing heart by ventricular assist de-
vices; cardio-myo-plasty, cardiac transplant and ultimately is not too

YOGA - THE WAY TO THE
HEALTHY HEART
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far in future to provide a mechanical heart.  In spite of all this many
people in their most productive years of life are lost at just the onset
of their first heart attack.

Heart attacks continue to be the commonest cause of sudden death
many die before the any help can reach them at home or before they
could be shifted to a nearby hospital.  The picture is more grim in case
of brain attacks (stroke), a common cause of which is uncontrolled
high blood pressure (hyper tension).  This disease that is high blood
pressure is mostly silent and compliance of patients for long term dur-
ing therapy is very poor.  Firstly it is very hard for the normal person
with out any symptoms to go on taking pills everyday for  long times
and secondly most anti-hypertensive medicines have side effects, quite
a few of these interfere with normal sexual activity.

Prevention thus is the key word for control of both high blood  pressure
and coronary heart disease based on extensive and expensive study
done the world over, authorities in modern medicines advise regular
physical exercise, mental relaxation, cessation  of smoking, low salt
in take, avoiding over eating, vegetarian diet and avoiding obesity as
the preventive measures against heart attack and high blood pressure.

The traditional wisdom as encapsulated in Yoga deals with this aspect
of control and prevention of disease cardiovascular with broader ap-
proach incorporating the fundamental pillars of positive health and pre-
vention of disease as outlined in eight stages of Yoga as described in
the text in the earlier and which are summarized as follows.        
1. Character of conduct.
2. Thought processes.  
3. Inter personal dealings.  
4. Moderation of eating.

Avoiding non-vegetarian diet regular yogic exercise cessation of smok-
ing and mental relaxation through Meditation, Pranayama and Asanas
have been reported to result in regression and prevention of athero-
sclerosis-the process that results in narrowing of coronary arteries,
brain blood vessels and other arteries of the body.  Asanas bring the
positive catalytic effect in the outcome to this holistic approach of Yoga
to achieve positive health in general and heart care in particular.

The yogic approach will help not only control heart diseases; it is a
package deal against many other diseases such as Diabetes, Obesity
and Psychiatric illnesses.   For the concept and practice of Yoga to be
used as an effective means to achieve positive and good health and to
control the epidemic of heart attack and hyper tension, one  has to use
Yoga in its entirety and not merely by  preaching or doing  asanas. 

GOPINATH EDAKKUNNY
COURSE DIRECTOR 
THRI SIVA YOGA KENDRA

Russia is the world biggest country in terms of area covered covering 11
different time zones having its own completely different geographic, cli-
matic and cultural features. More than 3 quarters of the country is in Asia
thus making it the ideal choice to serve as a natural hub between the Europe
and Asian markets and be an important part of the North South Axis running
from Northern Europe to India.

Being one of the BRIC economies and although not matching consistently
to the growth dynamics of the rest of this stellar group it is remarkable in-
deed that inspite of the global recession of 2008-9 hitting it the hardest and
global oil prices spiralling down to touch Usd 45$ per barrel at that time, it
has returned to an estimated 5-6 per cent GDP growth in a dramatic turn-
around. With a GDP Rank of 10 and 11 respectively both India and Russia
are well poised to take the trade between them from the current Usd 6-7
billion to the targeted Usd 20 billion annually.

Russia has always been a major logistics challenge from Peter the Great to
Napoleon; World War 1 to the Revolution and Civil War; throughout the
Soviet years and, into the open market era. It is a classic example of a high
potential market portrayed – in logistics terms – by poor infrastructure and
facilities; hybrid supply chains combining traditional and modern practice
and, facing all manner of operational challenges, often opaque business
practices and macro level economic volatilit

Primarily the focus of all logistics providers in India -Russia has been on
the transport and storage and services that add value like assembly
processes, packing, labelling is still not offered much and is in a very nas-
cent stage. The Logistics scenario is in dire need of a major overhaul and
its about time that we are able to clear the challenges of a shoddy logistical
infrastructure and lack of modern facilities and technologies. A recent report
highlighted that the price per square meter for quality warehousing is almost
at par or just below that of London coupled with a huge concentration of
this capacity: Using earlier figures; Moscow hosts more than 60 per cent
of the quality storage capacity with St Petersburg on 11 per cent and the
rest of the country combined at 22 per cent. This is true of all modes and,
more than 50 per cent of all air cargo is still handled through Moscow’s
three airports. It is therefore but natural that exporters and importers of
goods in Russia are looking at warehousing of their shipments outside Rus-
sia and then using the primary gateways to Russia like Riga which offers
free trade zone status and in transit facilities for cargo to Russia and CIS.
Enabling customers to benefit from last moment change of regulations, bet-
ter banking facilities, EU compliant warehousing facilities and a much
cheaper option than Moscow or St Petersburg. 

A growing amount of freight transports passes through European harbours
like Hamburg and then through harbours in the Baltic state of Latvia, Fin-
land and northern Russia. Once in the country, freight is transported prima-
rily by truck and, to a lesser extent, by rail. The Russian rail network is
about 85,000 kilometres long; the world’s second largest after India. For
shipments within Russia, rail transport makes up the largest share of freight
transport at 83 per cent. However the same is not the case for international
shipments to Russia and hence efforts should be made to integrate the var-
ious modes of transport in such a way that customers are able to benefit
from the low cost of rail transport to the better last mile connectivity of road
transport. 

The government of both the countries needs to/is  look at expanding the
transportation and logistics sector to diversify the economy and  large in-
vestments will need to be made in the expansion of existing logistics centres
and the construction of new ones. Not just in Moscow and St Petersburg
but in other areas too.

We are sure the rock-solid foundation provided by the close and friendly
relations that the two countries have enjoyed over the past six decades will
help businesses in both countries to similarly move forward and advance
cooperation in sectors ranging from energy to aviation, and metallurgy to
the power and engineering sector. 

By Harish Anantharaman (Aeromar Cargo Service) 

Logistics
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Ayurveda is made up of two Sanskrit words: Ayu which means
life and Veda which means the knowledge, It is a Science of Life. 

The first description of Ayurveda is found in The Rig Veda, which
was written over 6,000 years ago, contains a series of prescriptions
that can help humans overcome various ailments. Ayurveda is a
system that helps maintain health in a person by using the inherent
principles of nature .To bring the individual back into equilibrium
with their true self. We can say Ayurveda is the way to follow the
laws of nature to keep healthy body and mind.

The aim of this system is to prevent illness, heal the sick and pre-
serve life. This can be summed up as follows: 
To protect health and prolong life, 
To eliminate diseases and dysfunctions of the body

Basic Principles of Ayurveda:
Ayurveda is based on the premise that the universe is made up of
five elements: air, fire, water, earth and ether. These elements are
represented in humans by three kinds of energies: Vata, Pitta and
Kapha, Those are known as DOSHAS.  When any of the doshas
accumulate in the body beyond the desirable limit, the body loses
its balance and the person becomes sick.

Every individual has a distinct balance, and our health and well-
being depend on getting a right balance of the three DOSHAS.
Ayurveda suggests specific lifestyle and nutritional guidelines to
help individuals reduce the excess dosha.

Healthy person as in Ayurveda:
He whose doshas are in balance, appetite is good, all tissues of the
body and all natural urges are functioning properly, and whose
mind, body and spirit are cheerful...is known as healthy person
according to Sushrut Samhita. 

Doshas (Bio-energies):
Our physiology is made up of five primary elements. The elements
are ether (space), air, fire, water, and earth. As in nature, we also
have these five elements in us. Ayurveda divided those five ele-
ments in the form of three Doshas. 

The three doshas, or bio-energies found in our body are:

Vata - air and ether elements. This energy is generally seen as the
force, which directs nerve impulses, circulation, respiration, and
elimination.

Kapha - water and earth elements. Kapha is responsible for
growth and protection. The mucosal lining of the stomach and the
cerebral-spinal fluid that protects the brain and spinal column are
examples of kapha. 

Pitta - fire and water elements. This dosha governs metabolism,
the transformation of foods into nutrients. Pitta is also responsible
for metabolism in the organ and tissue systems.

Everything in Ayurveda is validated by observation, inquiry, direct
examination and knowledge derived from the ancient texts. 

Because Ayurveda sees a strong connection between the mind and
the body, a huge amount of information is available regarding this
relationship.
Ayurveda sees each person as a special mixture that accounts for
our diversity. 

PANCHKARMA (Therapy of Purification):

The cleansing process of the excess toxins in our body is known
as Panchakarma. It is recommended to purge these unwanted tox-
ins which are responsible for illness. Panch means Five, Karma
here means the actions. This purification therapy is a classical
form of treatment in Ayurveda. These specialized procedures con-
sist of the following:

Therapeutic vomiting or emesis (Vaman) 
Purgation (Virechan) 
Enema (Basti) 
Elimination of toxins through the nose (Nasya) 
Bloodletting or detoxification of the blood (Rakta moksha)
Panchkarma is not only to purify body, its helping to manage
rhythm among mind, body and soul. 

by Sharad Bakshi & Dr. R. Raja
PS: No copies or rewrite or copy of this material without prior permission 
from authors.

Ayurveda
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A subsidiary of the Indian consortium Tata, which specializes in solutions for the
banking sector, is now entering the markets of Russia, Ukraine and Belarus. Tata
Consultancy Services has signed a partnership agreement with the Russian integrator
Universal KUBE. The partners’ first client was Binbank, which introduced Tata’s
automated system.

Tata Consultancy Services entered the Russian market with a platform developed
specially for Russian banks. The management at Tata decided that it would be more
effective to sign a partnership agreement with the Russian company Universal KUBE
than to open their own office in Russia. According to a source on the market, the de-
velopment of a comprehensive solution for the Russian market took two years, while
a license cost Tata’s first client in Russia — Binbank — $10 million. 

According to Sergei Vikhrov, general director of Universal KUBE, “within the
framework of the agreement Universal KUBE will be responsible for marketing on
the local market, will have the right to introduce technology and overall will act as
intermediary between Tata and Russian banks. As profit, the Russian side will receive
commissions on deals to buy licenses for software.”

“In the near future we anticipate an increased demand for TCS products from finan-
cial organizations in Russia, Ukraine and the Republic of Belarus,” said Ganapati
Subramaniam, president of TCS Financial Solutions. “Tata chose Universal KUBE
as its partner in Russia because it possesses unique expertise in introducing and ac-
companying different banking platforms and at the same time has an excellent
knowledge of our products, which will represent our interests in CIS countries.”

“Banking systems are one of those rare instances where Russian producers do con-
sistently well against Western competitors. They are helped in this by the Central
Bank with its unique accounting system unparalleled in the world, which also

changes regularly. Thanks to this feature, Western automated banking systems are introduced in Russia with difficulty, even in foreign banks. Al-
though bankers very much want to have a Russian banking system in place right away,” said Vladimir Nekrasov, general director of Contour Com-
ponents. Western systems often turn out to have been designed a decade ago, their architecture is outmoded and their technological solutions are
less than ideal compared to Russian-developed equivalents. On the other hand, they have what Russian business in general and Russian banking
in particular badly need: business processes that have been calculated down to the last detail, and methodologies that have been carefully thought
out and materialized. “Over the last few years this market has been the site of an epic battle for clients between Russian and foreign vendors,”
Vladimir Nekrasov summed up.

IT TATA subsidiary enters Russia market 
Valentina Borisova, RBK Daily
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1. On June 21, 2011, the Apparel Export Promotion Council
(AEPC) of India signed a Memorandum of Understanding with
the Russian Union of Entrepreneurs of Textiles and Light In-
dustry at the Embassy of India, Moscow. The MOU was signed
by Mr. Premal Udani, Chairman of APEC, from the Indian side,
and by Mr. Boris Fomin, President of the Russian Union of En-
trepreneurs of Textiles and Light Industry, from the Russian
side, in the presence of the Indian Ambassador to Russia, HE
Mr. Ajai Malhotra.

2.The MoU aims to develop bilateral cooperation in the textile
and clothing industries. This would be undertaken mainly in
the field of investment generation in promotion of textile man-

ufacturing in India and Russia, promotion of textile trade, participation in each others fairs and exhibitions, transfer of technology and exchange
of know-how in textile manufacturing and processing. The MOU establishes a four member Textile Communication Committee to follow-up on
its decisions. 

3.Speaking on the occasion, Ambassador Ajai Malhotra expressed deep satisfaction on the signing of the MOU, noting that “it formalizes a mutual
desire between Indian and Russian business partners to boost trade and investment cooperation in apparel and textiles”. He pointed out that the
Indian apparel industry was well-known worldwide for the high quality and price competitiveness of its products. It annually undertook US$ 11
billion worth of exports, primarily to the developed world. As Indian companies only exported about $120 million worth of garments to Russia in
2010, which constituted 2% of Russia’s garment imports. Ambassador Malhotra stressed that there was immense scope to enhance Indian garment
exports to Russia. “The signing of the MOU and understandings reached here between the partners imply that this figure would be enhanced several
fold in the years ahead”, he emphasised. 

4.Ambassador Malhotra expressed pleasure that, as a result of the MOU, many Russian textile/apparel companies would participate in the India
International Garments Fair to be held in New Delhi from 12-14 July 2011, as guests of AEPC; in turn, several major Indian apparel exporters will
attend the CPM (Collection PPremiere Moscow) garments fair in Moscow from September 5-8, 2011. 

5.The seven member APEC delegation from India will be in Russia from June 19-24, 2011, and includes Mr. Ashok G. Rajani, Chairman (Export
Promotion Committee), and APEC Secretary General Mr. V.K. Singh.  

Moscow
22 June  2011

MOU on bilateral cooperation in textile and
clothing industries signed
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In the annals of diplomacy, the Indo-Soviet Treaty on Peace, Friend-
ship and Cooperation, signed in August 1971, is a unique document
that not only epitomised the special relationship between India and the
then USSR, but also acted as a guarantor of regional peace. The treaty
may have been replaced by its modern version, but it’s legacy contin-
ues to underpin the burgeoning strategic partnership between India and
Russia. 

Source: PhotoXpress
Few treaties have played such an important role in shaping politics,
history and geography of the world as the 1971 Indo-Soviet Treaty on
Peace, Friendship and Cooperation. The Soviet disintegration and the
end of cold war may have eroded some of its relevance, but nobody
can deny that it still reflects   the brightest moment in Indo-Russian
diplomatic history, enhancing  New Delhi’s   international profile and
consolidating the Soviet position in Asia. Many experts have compared
the signing of the treaty as India’s second liberation, and they were
right in many ways.

To appreciate the historic significance of the treaty, it is important to
recall the international and regional backdrop against which it was
signed. As the struggle for independence in the erstwhile East Pakistan
(now Bangladesh) gathered momentum in 1971, the possibility of a
war between New Delhi and Islamabad loomed large in Asia.  Pak-
istani President Yahya Khan  had  said  that “if India  made any attempt
to seize any part of  East Pakistan, he would declare war  and Pakistan
would not be alone.” Pakistan, with the tacit support of the United
States, was trying for the UN involvement in East Pakistan, which was
regarded by India as “an unnecessary  interference   in the internal af-
fairs” of another country. China gave   unqualified support to her “all-
weather” friend Pakistan against  India   so that  New Delhi would not
dare to interfere in  the domestic affairs  of Pakistan. During the July
1971 meeting  between   Henry Kissinger and   Chou En- lai, the Chi-
nese prime minister had clearly indicated to the then US Secretary of
State  that in case of the Indo-Pakistan war  over East Bengal, Beijing
would launch military intervention against India on behalf of  Islam-
abad. India was desperate to avert Chinese intervention.  

The new-found bonhomie   between Washington and Beijing,  and
President Richard Nixon’s  relaxation of  trade and  travel restrictions
to China,  marked a turning point  in the  US-China  relationship. The
improved Sino-US relations emboldened China to be unreceptive to

Indian overtures. On the other hand, the US policy  of supporting  Is-
lamabad at the cost of New Delhi  reflected a pronounced tilt in favour
of Pakistan at the height of the independence movement in the then
East Bengal.   Clearly, Nixon’s tilt towards Pakistan was, in a sense,
aimed at moving closer to China.  Kissinger’s visit to Beijing in July
1971 was primarily motivated  by a common desire  of the US  and
China  to normalise their relations  in the wake of serious  Sino-Soviet
dissensions. But the discussions held between Kissinger and the Chi-
nese premier   in the context of Indo-Pak tensions fuelled India’s ap-
prehensions.  During his brief  visit  to New Delhi  in July 1971,
Kissinger gave an unambiguous  warning  that  in the event of  Chinese
action  across the  northern border, India could not  expect  any US
assistance. India clearly saw   Pakistan successfully  coordinating  its
policies   with Washington  and Beijing   against  Indian interests. India
was getting practically isolated in the international arena.

While Kissinger’s visit to Beijing   was a morale booster for Pakistan,
it had an enormously demoralizing effect on India as it felt diplomat-
ically humbled and strategically  isolated.  India could see a US-China-
Pakistan axis emerging against its vital national as well as  geopolitical
interests.  This was perhaps the most perilous moment   for India’s  in-
dependence in the history  of the country. In  keeping with  the spirit
of the  US-China discussions held  in Beijing, Washington  took serious
steps  in July-August of 1971 that   strengthened  India’s fears and  en-
hanced  Pakistan’s intransigence.  

Against this backdrop, New Delhi and Moscow moved closer   to ink
the  historic Indo-Soviet  Treaty of Peace, Friendship  and Cooperation
to neutralize the emerging  Washington-Beijing–Islamabad axis and
defend their vital  geopolitical interests. There is no doubt that the
treaty  became the most important safeguard  for India’s sovereignty
and territorial integrity, a strong deterrent to outside aggression,  aug-
menting   regional  security and international peace.    ”We shall not
allow  any other country  or a combination  of countries  to dominate
us  or to interfere  in our internal affairs,” India’s then Foreign Minister
Swaran Singh said in  a statement in Lok Sabha  (upper house of par-
liament) after signing of the treaty. 

“We shall, to our maximum ability, help other countries to maintain
their freedom  from outside  domination, and their sovereignty. We
have no desire  to interfere in the internal affairs of other  countries,
but this does not mean  we  shall look  on as  silent  spectators if third

Toasting legacy of 1971 Indo-Soviet Friendship Treaty
by Arun Mohanty
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countries  come  and interfere  in the internal affairs  of other  countries, particularly  our neighbours, as our own national interest could be  adversely
affected,” he said. Singh described the Indo-Soviet Friendship Treaty “in essence a Treaty of peace against war.”

In an editorial, Pravda, a leading Soviet national daily, underlined the  significance of the treaty, saying the treaty had effectively  “restrained” Pak-
istan   and her allies from  embarking on   a course of  “military adventurism” in the sub-continent  and would continue  to act  as a  “deterrent”
against  the hegemonic goals. The treaty also signalled a clear warning to China’s hegemonistic ambitions in the continent.  

The treaty, which comprised about 1300 words in 12 articles, put a stamp of legality on the rapidly expanding multifaceted friendship and cooperation
between the two countries over the years  and elevated their ties to a strategic level. The Treaty was not a military agreement   as described by some
experts and honoured India’s non-alignment policy.  However, its implications were very serious and clear if you read between the lines. The most
significant clauses  dealing  with security issues  were articles  8, 9 and 10 of the Treaty. Article 8 declared that  neither state shall  “enter  in to  or
participate  in  any military alliance  directed  against  the other  party.” Article 9  of the treaty went a step further   and stated  that contracting
parties  would enter into  mutual consultations  when either  of the  parties is subjected  to an attack  so as to remove  the threat  and to take
appropriate  measures to maintain  the security  of the region. This article guaranteed that if  either  of the parties  is attacked  or threatened  with
attack   then India and Soviet Union  will   “immediately  start mutual  consultations   with a view to eliminating  this threat.”  The US, China and
Pakistan could not have missed the  message hidden in  the clause.  This must have frustrated the Chinese  designs  to intervene  from the north,
and  the  evil intention of US whose 7th Fleet was  in the Bay of Bengal, part of its gunboat diplomacy  to launch intervention from the east against
India.

The treaty, therefore, became a bulwark of regional security and world peace at large, and provided a strong boost to India and the Soviet Union
for developing multi-faceted bilateral cooperation in all possible spheres of human activity, converting their ties  to a special relationship in 1980s.
The treaty, originally meant for 20 years, was to be extended for another twenty years in 1991. By the middle of August, 1991, it was clear that the
two countries had expressed their desire to extend the treaty for another two decades.  However, the so-called August 1991 coup in Moscow changed
the course of history, hastening disintegration of the Soviet Union.

A new treaty of friendship and cooperation was signed between the two countries in January 1993 during President Boris Yeltsin’s first and last
visit to India, which replaced the historic Indo-Soviet Treaty. The fundamental differences between the two treaties lay in the fact that the new
treaty was bereft of the vital security clauses that constituted the core of the Indo-Soviet Treaty. The security clauses became irrelevant after the
end of cold war, said experts.    This is how the  historic treaty found its way to dustbin,  reflecting   Moscow’s  ‘de-ideologized’ pro-Western
foreign policy  under President Yeltsin and his foreign minister   Kozyrev. However, as Moscow’s honeymoon with the  West came to an end,
Russia  under Prime Minister Evgeny Primakov’s steward-
ship  looked for strategic partners  in the East, re-discovering
the virtues of the  time-tested Indo-Soviet Treaty .
The joint statement issued at the end of  Primakov’s official
visit to India In December 1998 made a special mention of
the Indo-Soviet friendship Treaty  for the first time in the
history of  relationship between India and the post-Soviet
Russia.  The statement  affirmed  that  India and Russia
would  move  towards a  “strategic  partnership,” and the
declaration on  strategic partnership would be  a step  for-
ward  in the elaboration  of principles  contained   in the
Indo-Soviet  Treaty  of 1971, Treaty of Friendship  and Co-
operation  of 1993  and the Moscow Declaration  of 1994.
The Delhi Declaration  on Strategic Partnership, signed dur-
ing President Vladimir Putin’s first ever state visit to India
in November 2000, indeed  reflects  some of the spirit  and
essence  of the historic  Indo-Soviet  Treaty of 1971, building
legal foundation for  our  robust strategic  relationship which
acquired a  “special and privileged” status recently.
Forty years on, the 1971 Indo-Soviet Treaty of Peace,
Friendship  and Cooperation may have been replaced, but its
spirit and legacy continue  to  live  in the Indo-Russian  Spe-
cial and Privileged Strategic Partnership  of today.   It re-
mains as one of the most glorious and defining moments in
the history of time-tested ties between the two great countries
which are now emerging as global powers.

________________________________________
Arun Mohanty is professor at the School of International
Studies of Jawaharlal Nehru University (JNU) and Director
of New Delhi-based Eurasian Foundation.





Business Messenger 2011

35

Welcome party of Indian Ambassador
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1. A first ever “International Crop Science Conference and Exhibition, “ICSC 2011”, was organized in Moscow from July 4-5, 2011, by the Pesticides
Manufacturers & Formulators Association of India (PMFAI), with the cooperation of CHEMEXCIL of India and the China Crop Protection Industry
Association (CCPIA), and the support of the Russian Union of Crop Protection & Manufacturers and the Russian Grain Union. “ICSC 2011” and
the linked Buyer-Seller Meet were both inaugurated by the Indian Ambassador to Russia, HE Mr. Ajai Malhotra.

2. Welcoming participants, Mr. Pradip Dave, President of PMFAI, stated that the aim of “ICSC 2011” was to enhance cooperation in the field of
agriculture, among manufacturers and traders in agrochemicals and allied industries, and to bring them on a single platform to discuss and get ac-
quainted with recent trends and developments in the agrochemical industry. He pointed out that the Indian pesticides industry was the second largest
in Asia, after China, and the third largest in the world. He anticipated that “ICSC 2011” would provide business expansion opportunities for agro-
chemicals and allied chemicals, via bilateral trade, joint ventures, contract manufacturing, joint R&D efforts, etc. In turn, CCPIA General Secretary,
Mr. Sun Shubao, welcomed the convening of “ICSC 2011” and noted that China and India were presently the world’s two largest global producers
of agro-chemicals, while Russia was the largest consumer in the CIS.

3. Inaugurating “ICSC 2011” & the Buyer-Seller Meet, Ambassador Ajai Malhotra highlighted that India’s bilateral trade with Russia had been
growing in recent years but still remained well below potential. There was tremendous scope for enhancing exports to Russia of pesticides and
other agrochemicals and overall in the chemicals sectors, including organic, inorganic and specialty chemicals. He noted that India exported nearly
$40 million worth of chemicals to Russia in 2010 and felt that with concerted efforts it would be possible to target a figure of $200 million to be
reached over the next few years. Ambassador Malhotra recalled that the registration procedure in Russia required that field trials be carried out
before agrochemicals could be sold in Russia and that these trials could only be performed locally by a few specified state-owned organizations.
He, however, stressed that once the registration process was successfully undertaken it opened up very attractive vistas for exports and other forms
of cooperation with Russian partners. He exhorted Indian exporters to actively pursue the registration path. He also noted that the outlook for export
of bio-fertilisers and off-patent generic agrochemicals from India to Russia was especially encouraging.

4. Ambassador Malhotra also highlighted a rather unique feature of “ICSC 2011” in that it had brought together large scale participation exclusively
by Indian and Chinese companies as sellers and Russian companies as buyers or prospective partners. Thus, 68 Indian companies (45 members of
PMFAI and 23 of CHEMEXCIL) and 19 Chinese companies (all CCPIA members) had attended “ICSC 2011” and the linked Buyer-Seller Meet,
with the aim of attracting new Russian buyers and partners. He added that “in one sense this also reflected the confidence of Indian pesticides and
chemicals manufacturers that they had quality products to offer at competitive prices”.

5. Following the conclusion of “ICSC 2011”, Ambassador Malhotra indicated that PMFAI members alone had picked up an additional $4 million
worth of orders at “ICSC 2011” and got many good business leads for follow-up. CHEMEXCIL members too had obtained good trade orders and
enquiries at the event. He further revealed that the organizers were satisfied with the outcome of “ICSC 2011” as a trilateral initiative, and had
decided to make the convening in Moscow of the International Crop Science Conference and Buyer-Seller meet an annual feature. 

International Crop Science Conference 
By EOI
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Meeting with Minister Ashwani Kumar - 05.05.11 at Fusion Plaza
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Выводы: 

1. В фармацевтическую отрасль высокие барьеры входа, что
ограничивает количество игроков на рынке;
2. Стремительное развитие фармацевтической отрасли РФ делает
оправданным вход на рынок новых игроков в ожидании высоких
прибылей на инвестируемый капитал;
3. Правительство РФ стимулирует появление российских пред-
приятий и локализацию производства иностранных предприятий
в границах РФ; 
4. В условиях реструктуризации отрасли индийским компаниям
необходимо переориентироваться с экспорта на прямые иностран-
ные инвестиции в область фармацевтики;
5. При ситуации усиления конкурентов необходимо индийским
компаниям сосредоточиться на стратегии дифференциации ле-
карственных средств.

I. Специфика фармацевтической отрасли.
Пять основных конкурентных сил, которые влияют на конкурен-
тоспособность компании в отрасли:
1. Угроза появления новых конкурентов;
2. Интенсивность соперничества между действующими конкурен-
тами;
3. Давление со стороны продуктов-субститутов;
4. Рыночная власть покупателей;
5. Рыночная власть поставщиков. 

ВХОЖДЕНИЕ НОВЫХ ИГРОКОВ НА РЫНОК БЛОКИРУ-
ЕТСЯ ВЫСОКИМИ БАРЬЕРАМИ ВХОДА, НО ПОТЕНЦИ-
АЛЬНАЯ ПРИБЫЛЬ СТИМУЛИРУЕТ ПОЯВЛЕНИЕ
СИЛЬНЫХ ИГРОКОВ. 

Для вхождения новых конкурентов в отрасль фармацевтики до-
вольно высокие барьеры:
• Стоимость проведения тестирования лекарства и покупки па-
тента на него создает высокие стоимостные барьеры для входа на
рынок;
• Как правило, конкуренция между фирмами происходит на
уровне борьбы между брендами лекарств. Высокая дифференциа-
ция продукта в глазах покупателя является так же барьером для
вхождения нового препарата на рынок;
• Фармацевтическая отрасль зависит во многом от R&D отделов
компаний. В этой связи многие компании выбирают путь верти-
кальной интеграции и создают исследовательские центры внутри
своих компаний, что так же является препятствием для вхождения
новых фирм;
• Политика в области здравоохранения правительства страны
влияет на отрасль в целом и функционирование предприятий, что
так же является потенциальной угрозой входа на рынок новых иг-
роков.

С другой стороны цена предотвращения вхождения новых пред-
приятий может быть выше, чем издержки, которые несет фирма.
Благодаря стремительному росту емкости фармацевтического
рынка все больше компаний думают о вхождении в него. Целесо-
образность входа обуславливаются высокой прибылью на инве-
стированный капитал. Фармацевтика влияет на здоровье наций и
политика в области здравоохранения правительств стран непо-
средственно влияет на отрасль, создавая потенциальные возмож-
ности роста для компаний.

КОНКУРЕНЦИЯ ЗАВИСИТ ОТ ДВУХ СОСТАВЛЯЮЩИХ:
R&D И МАРКЕТИНГ.

Давление со стороны конкурентов может оказывать существенное
воздействие на существующие компании. Многообразие конку-
рентов приводит к тому, что конкуренция происходит на уровне
лекарственных препаратов. В данном случае компании не сталки-
ваются напрямую, а происходит борьба за покупателей. Данная
борьба может происходить как за счет дифференциации продукта
в глазах покупателя, так и за счет сбытовой части маркетинга. По-
мимо дифференциации продукта фармацевтическая отрасль не-
посредственно зависит от инноваций. Есть несколько способов
решения данной проблемы:
• Создание исследовательского центра внутри компании;
• Создание совместного центра на базе исследовательского инсти-
тута;
• Поиск инноваций вне компании.

Каждый из видов поиска новых решений задач, стоящих перед
компаний, имеет свои плюсы и минусы, выбор зависит от инди-
видуальной стратегии компании.

ДАВЛЕНИЕ СО СТОРОНЫ ПРОДУКТОВ-СУБСТИТУТОВ
СНИЖАЮТ ПРИБЫЛЬ НА ИНВЕСИРОВАННЫЙ КАПИ-
ТАЛ.

Продуктами-субститутами для патентованных лекарственных
средств являются:
• Лекарственные средства-аналоги;
• Дженерики;
• Средства народной медицины.
Конкуренция между лекарственными средствами-аналогами ве-
дется на всех уровнях маркетинга и сбыта: ценообразование, соз-
дание бренда, выбора целевой аудитории, каналов коммуникации,
способа продаж и др. Лекарства-субституты выступают основ-
ными источниками борьбы между компаниями.
Лекарства – дженерики, как правило, стоят дешевле, чем новые
лекарственные средства, таким образом, они попадают в другой
ценовой сегмент, что приводит к конкуренции за покупателя, для
которого цена является чувствительным фактором.
Средства народной медицины иногда замещают спрос на лекарст-
венные средства, что происходит из-за страха и недоверия паци-
ентов к медицинскому вмешательству.

РЫНОЧНАЯ ВЛАСТЬ ПОТРЕБИТЕЛЯ ВЫРАЖАЕТСЯ В
ЗАКОНОДАТЕЛЬНЫХ АКТАХ, ЗАЩИЩАЮЩИХ ЕГО
ПРАВА.
Частному покупателю сложно проявить свою рыночную власть в
фармацевтической отрасли, т.к. она затрагивает вопрос его здо-
ровья. Большее влияние оказывают общества по защите прав по-
требителей, которые могут выступать консолидацией
недовольства каждого потребителя. Но наибольшее воздействие
оказывает правительство, которое определяет правила игры в фар-
мацевтической отрасли и, как правило, стоит на стороне потреби-
теля. 

РЫНОЧНАЯ ВЛАСТЬ ПОСТАВЩИКОВ ВЛИЯЕТ НА КОМ-
ПАНИИ ФАРМАЦЕВТИЧЕСКОЙ ОТРАСЛИ.
Большинство современных лекарственных средств является про-
дуктом сложного синтеза, поэтому высокая стоимость сырья за-
кладывается в цене продукта. Некоторые компании создают
самостоятельные предприятия, которые обеспечивают их сырьем
для лекарственных средств.

II. Тенденции фармацевтической отрасли России. 
Основными тенденциями фармацевтической отрасли являются:

КАК ИНДИЙСКИМ ФАРМАЦЕВТИЧЕСКИМ КОМПАНИЯМ
ОСТАТЬСЯ КОНКУРЕНТОСПОСОБНЫМИ В СВЯЗИ С 
РЕСТРУКТУРИЗАЦИИ ОТРАСЛИ



Business Messenger 2011

40

• Переход на стандарты GMP к 2014 г.;
• Создание фармацевтический кластеров и локализация производ-
ства;
• По стратегии «Фарма-2020» к этому времени локальная продук-
ция должна занять половину российского фармацевтического
рынка за счет оригинальных лекарств.
Фармацевтическая отрасль России на данный момент является от-
раслью с низкой долей концентрации: 15 крупнейшим фирмам
принадлежит только 46% рынка по данным ЦМИ «Фармэксперт».
Это скорее всего связано не со спецификой самой отрасли как та-
ковой, т.к. пример других стран показывает, что концентрация в
этой отрасли довольна высока, а скорее всего связано с большим
потенциалом роста данной отрасли и возможной скорой консоли-
дации в ближайшее время. Рынок растет стремительно, это отме-
чается как экспертами, так и участниками рынка. Помимо роста
рынка на низкую концентрацию в отрасли влияют такие факторы:
• Разнообразие выпускаемой продукции – компании, входящие в
отрасль производят различные лекарства для различных заболе-
ваний;
• Разнообразие спроса – этот фактор вытекает из предыдущего,
по сути, конкуренция идет между лекарственными средствами, а
не между компаниями как таковыми;
• Высокие барьеры для выхода – для входа в отрасль необходимы
большие объемы инвестиций, поэтому выход из отрасли бывает
болезненным даже при убыточности предприятия.
Данные факторы вместе с экономическими условиями влияют на
низкую концентрацию предприятий в отрасли. 

Можно выделить основные тенденции фармацевтической отрасли
в свете ближайших изменений:
• Появление новых российских предприятий стимулируется пра-
вительством РФ;
• Усиление конкуренции может быть вызвано увеличением коли-
чества российских предприятий и новыми правилами игры;
• Рыночная власть покупателей сказалась в снижении цен на ле-
карственные средства за счет механизма госрегулирования;
• Рыночная власть поставщиков в целом не скажется на благосо-
стоянии компаний.

ПОЯВЛЕНИЕ НОВЫХ РОССИЙСКИХ ПРЕДПРИЯТИЙ
СТИМУЛИРУЕТСЯ ПРАВИТЕЛЬСТВОМ РФ.
Структурные преобразования фармацевтического рынка РФ
влияют на все предприятия, работающие на этом рынке. Появле-
ние новых конкурентов со штаб-квартирами за границами РФ ма-
ловероятно в связи высокими барьерами вхождения из-за
локализации производства на территории страны. С другой сто-
роны правительство идет на сотрудничество с иностранными про-
изводителями в построении совместных предприятий (СП) с
российскими с целью привлечения новых технологий, менеджер-
ских практик. Помимо этого целью правительства является влия-
ние на создание российских фармацевтических предприятий. 
В рамках сотрудничества бизнеса и госкорпораций создана ком-
пания «СинБио». Структура соинвесторов компании выглядит
так: Роснано — 41,4%, ИСКЧ — 28,1%, английская компания FDS
Pharma — 11,6%, Дмитрий Генкин (председатель совета директо-
ров петербургской компании «Фармсинтез») — 11,5%, компания
«Крионикс» — 5,5%, компания «Фармсинтез» — 1,9%. Соразра-
ботчиками «СинБио» выступят английская компания Lipoxen и
немецкая SymbioTec.  Основные лекарства будут производить про-
тив рака, гепатита, болезни Альцгеймера. Стоимость проекта – 3
млрд. 200 млн. руб. Ожидаемый выпуск лекарств 2015-2017 гг. 

ПРЯМЫЕ ИНВЕСТИЦИИ В ФАРМАЦЕВТИЧЕСКУЮ ОТ-
РАСЛЬ ЯВЛЯЕТСЯ СЕЙЧАС ВЫНУЖЕННОЙ МЕРОЙ ДЛЯ
ИНОСТРАННЫХ КОМПАНИЙ. 
Конкуренция между фармацевтическими компаниями заключа-
ется на данном этапе в построении фармацевтических фабрик на
территории РФ, что предоставит преимущества в продаже ле-
карств медицинским центрам. Стратегия прямых инвестиций вы-
брана крупнейшими компаниями – лидерами отрасли.

Большинство из них выбрало путь Greenfield investment, т.е.
строительство своих заводов на территории страны, так же есть
путь создания совместных предприятий, меньшинство выбрало
стратегию M&A. Деятельность правительства по реорганизации
отрасли, переход к новым стандартам возможно приведет к умень-
шению количества предприятий. Большинство компаний лидеров
отрасли либо начало строительство фабрик, либо заявило о своих
намерениях (Novartis в Санкт-Петербурге; Sanofi-Aventis в Орле;
Gedeon Richter в Московской области; Teva Pharmaceutical; Ny-
comed в Ярославле; Servier  в Московской области).

РЫНОЧНАЯ ВЛАСТЬ ПОКУПАТЕЛЕЙ СКАЗАЛАСЬ В
СНИЖЕНИИ ЦЕН НА ЛЕКАРСТВЕННЫЕ СРЕДСТВА ЗА
СЧЕТ МЕХАНИЗМА ГОСРЕГУЛИРОВАНИЯ.
Основной тенденцией развития розничного рынка в 2010 г. стало
снижение цен на жизненно необходимые и важнейшие лекарст-
венные средства путем введения механизма их государственного
регулирования. Как следствие, наблюдается снижение цен на мно-
гие лекарственные средства, не входящие в указанный перечень
(с целью поддержания их конкурентоспособности), а также подо-
рожание некоторых дешевых препаратов, не входящих в перечень
ЖНВЛС (с целью компенсации потери прибыли от снижения цен
на ЖНВЛС). Таким образом, такая мера могла повлиять на сни-
жение прибыли компаний, с другой стороны увеличение спроса
на лекарственные средства помогло выровнять потери.
В госпитальном секторе в 2010 г. были отмечены следующие тен-
денции:
• уменьшение закупочных цен;
• замещение импортных препаратов локальными (в некоторых
АТС-группах);
• увеличение закупок дорогостоящих препаратов для лечения тя-
желых заболеваний в результате чего средняя цена в госпитальном
секторе значительно увеличилась;
• уменьшение объема закупок сравнительно недорогих препара-
тов, компенсированное увеличением их закупок и продаж в дру-
гих секторах рынка. 

РЫНОЧНАЯ ВЛАСТЬ ПОСТАВЩИКОВ В ЦЕЛОМ НЕ
СКАЖЕТСЯ НА БЛАГОСОСТОЯНИИ КОМПАНИЙ.
Ожидается увеличение на 1-3% стоимости лекарств из-за роста
сырья, но компании имеют право увеличения стоимости лекарст-
венных средств для покрытия издержек. 

В данном контексте существует три стратегии для действия для
компаний:
• прямые инвестиции и локализация производства;
• продолжение экспорта;
• уход с рынка.

III. Стратегия индийских фирм в условиях возрастающей конку-
ренции и изменений функционирования отрасли. 

Основной стратегией индийских компаний, работающих на рос-
сийском рынке, был экспорт лекарственных средств из Индии. Ос-
новную долю экспорта Индии в Россию составляют изделия
фармацевтической промышленности, и за последние четыре года
индийский экспорт фармацевтической продукции в Россию уве-
личился более чем в два раза. По оценкам специалистов компании
McKinsey&Co на долю индийской фармацевтики приходится во-
семь процентов мирового производства фармацевтических изде-
лий в натуральном выражении и около одного процента в
стоимостном.  

Стратегия «Фарма-2020» открывает широкие двери для фарма-
цевтических фирм из Индии, т.к. сейчас Индия – страна не только,
которая производит медикаменты, но и страна, которая создает
оборудование и технологии для производства медикаментов. 
Сейчас ни одна из индийских фармацевтических компаний не вхо-
дит в список топ 10 корпораций по доле в коммерческом секторе
российского рынка лекарственных средств. Лидерами являются



Business Messenger 2011

41

компании из Швейцарии, Франции, России, Германии, Италии, Израиля, США. 

Для дальнейшей успешной конкуренции индийских фармацевтических компаний на территории Российской Федерации необходимо осу-
ществить прямые инвестиции, которые заключаются в строительстве своего производства, поглощение российского предприятия, либо
организации собственного производства. Некоторые компании начали осуществлять данные шаги в жизнь.

В качестве примера можно привести Lupin Ltd., фармацевтическую фирму со штаб-квартирой в Мумбае. Сейчас в связи с созданием фар-
мацевтического кластера в Санкт-Петербурге Lupin Ltd. озвучила планы о строительстве завода в следующем году и инвестициях свыше
50 млн. долл.  Эксперты говорят о вынужденном шаге Lupin Ltd, т.к. фармацевтические компании с производством в России имеют воз-
можность продавать лекарства государству на 15% дороже, чем производители, импортирующие товары. Таким образом, компания может
укрепить свои позиции на рынке галеновых препаратов и продаж противотуберкулезных средств. 

В ходе визита президента РФ Медведева Д.А. 21-22 декабря 2010 г. в Индию подписан меморандум о создании совместного предприятия
между российской компанией «Р-Фарма» и индийской компанией Dr.Reddy’s Laboratories. 

По оценкам специалистов фармацевтические компании Индии могут укрепить свое присутствие на российском рынке с помощью: а)
слияний и поглощений; б) создания предприятий на основе уже имеющихся; в) строительства своих собственных предприятий. Но все
это возможно при внесении технологий активных фармацевтических элементов в проекты повышенной технической важности, исполь-
зовании научно-исследовательской базы материнской компании и перенесении части клинических исследований в Россию.  

Выбор формы прямых иностранных инвестиций: Greenfield investment, m&a или совместное предприятие, - вопрос индивидуальной стра-
тегии фирм. Общим может быть направление стратегии дифференциации продукции, а именно создание уникальных лекарственных
средств с сильным брендом. В этой связи необходима работа, как исследовательских центров, так и отдела маркетинга. 
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Дивали Мела. Праздник огней. 07.11.2010
Дивали является самым популярным праздником Индии. Праздник отмечается в ознаменование возращения царя Рамы из изгнания. По
этому случаю весь город был празднично украшен огнями, и поэтому Дивали - это еще и фестиваль огней. 
7 ноября празднование проходило в ДК МИСИС на Ленинском проспекте.
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This weekend, the sounds, sights and colours of India came alive at the ‘Indian Summer Festival’ in the heart of Moscow, inspiring many Russians
to try out Indian food and dream of a holiday in that country.
Folk dances, bright vibrant colours, Indian food and the aroma of mehndi (henna) filled the summer air as Moscow got a taste of India over the
weekend. In the middle of the Russian summer, Dandia Ras Group performed folk dances of Gujarat at the open stage of the “Museon” park in
central Moscow.

All around the stage an Indian market stretched out, where guests could taste Indian food and drinks, buy Indian clothes, jewellery, bagatelles,
aromas and books. Russian women could not resist the temptation of trying out some mehndi on their hands. Russian and Indian kids played
together splashing fountain water and running around a statue of Mahatama Gandhi, the apostle of non-violence. Their parents sat together on the
lawns, enjoying the performance. Indian tricolor flags fluttered in the wind all over the park.

The Indian Summer Festival has become a big attraction here, drawing in droves of Russians and expatriate Indians. The festival creates a sense
of bonding and camaraderie.

“I absolutely like that such kind of event is taking place in Moscow, the Indian summer bazaar is soon becoming an important part of the cultural
scene of Russia,” said India’s Ambassador to Russia Ajai Malhotra. Summing up the spirit of the festival, Malhotra, who presented his credentials
to President Dmitry Medvedev recently, hoped that the festival will “will provide a lot of attractions to our Russian friends to come and experience
first time a bit of the Indian culture while tasting Indian cuisine and buying few Indian products.”

“I hope, this opening that they have and this exposure that they have, will also encourage them to visit my beautiful country and get to know it
better,” he said to much applause from an eclectic crowd of Russians and Indians.

Indian summer bazaar charms Russians - RIR
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Несколько тысяч гостей соберутся 20 марта в Доме Культуры им. Губкина, чтобы встретить весну по индийскому обычаю и отпраздновать
ХОЛИ МЕЛА (Holi mela). В Индии в этот день жители выходят на улицу, раздают соседям сладости и танцуют до утра. Если вы до сих
пор никогда не принимали участие в этом грандиозном и запоминающемся событии, то теперь у вас есть все шансы попробовать встретить
весну на индийский лад, ведь ХОЛИ МЕЛА – это самый масштабный и радостный праздник в Индии. В Москве его отмечают уже в
пятый раз.

Как всегда, почетными гостями праздника будут известные российские деятели спорта, политики, культуры и искусства из Индии и
России. В этом году в фестивале примут участие Костя Дзю (боксер), Никас Сафронов (художник), Валерий Сюткин (музыкант), Алек-
сандр Розенбаум (музыкант), Александр Ревва (артист), Игорь Верник (актер), Дмитрий Дибров (шоумен), Ирина Хакамада (политический
деятель).

Организатор ХОЛИ МЕЛА Сэмми Котвани: "Год от года количество гостей, которые приходят разделить с нами радость от встречи весны,
только растет. Если в прошлом году вместе с нами праздновали ХОЛИ МЕЛА три с половиной тысячи человек, то в этом году мы ожидаем
уже около пяти тысяч посетителей. Мы очень надеемся, что россияне полюбят ХОЛИ МЕЛА так же, как и мои соотечественники. Это
очень позитивный праздник, наполненный самыми положительными эмоциями".

По древней традиции во время праздника индусы мажут друг друга яркими красками, и этот знак служит символом единения с природой
и радостью. Гости должны светиться всеми цветами радуги — тогда до следующей весны им будет сопутствовать удача и благополучие.

Как всегда кульминацией праздника станет фестиваль индийского танца. Из сотен коллективов организаторы отобрали 10 лучших ин-
дийских танцевальных групп из разных городов России и СНГ, которые завоевали признание на различных региональных конкурсах.

Но и это еще не все. В фойе будет открыта ярмарка, где можно будет купить настоящие товары из Индии, а также отведать блюда нацио-
нальной кухни. Чтобы родители могли вдоволь повеселиться и отдохнуть, для детей будет организована специальная программа.

Праздник Холи Мела и  5-ий Всероссийский конкурс 
индийского танца
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15th Anniversary IBA
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The celebrations to mark the 65th Independence Day of India in
Moscow commenced with the unfurling of the national flag by H.E.
Mr. Ajai Malhotra, Ambassador of India to the Russian Federation, and
the singing of the National Anthem. The Ambassador thereafter read
out the Address to the Nation by the Hon’ble President of India, H.E.
Pratibha Devisingh Patil, and then briefly addressed the gathering. This
was followed by the singing of patriotic songs by school children from
the Embassy of India School, Moscow. Several hundred members of
the Indian community in Moscow and friends of India turned out for
the open-air function at the Embassy, to show their love and respect
for their motherland. Similar functions were also held at the Indian
Consulates General in St. Petersburg and Vladivostok.

Ambassador Malhotra congratulated members of the Indian commu-
nity in Russia and thanked the many Russian friends who had con-
veyed good wishes on India’s Independence Day. He noted that
India-Russia relations were exemplary in many senses, characterized
by goodwill, mutual respect and understanding. Describing them as
“unique, multifaceted and deep-rooted”, he added that the India-Russia
special and privileged strategic partnership extended beyond historical
and cultural linkages to encompass political, trade, economic, defence,
science and technology, security and other interests.

Ambassador Malhotra revealed that a mini Festival of India will be or-
ganized in Russia next month. Several high level visits to Russia were
also slotted for the rest of 2011, including by our Hon’ble Defence
Minister and Hon’ble Commerce Minister, building up to the visit to
Russia in end 2011 by our Hon’ble Prime Minister for the annual India-
Russia Summit.

Ambassador Malhotra recalled that the Embassy recently liberalized
its visa regime to promote people-to-people exchanges and anticipated
enhanced flows of businessmen and tourists as a result.

As part of the Independence Day celebrations a specially choreo-
graphed presentation of Indian classical dances, “Sanskriti Sagar”, will
be held on the evening of August 15 at the Palace of Culture of the
Bauman State Technical University in Moscow.

The 65th Independence Day celebrations
From EOI
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15th August Evening
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Russian scholars say India and Russia should display the same level
of foresight and leadership they did 40 years ago to inject new dy-
namism in bilateral ties.

The historic Treaty of Peace, Friendship and Cooperation India and
the Soviet Union signed on August 9, 1971 sprang from a convergence
of national interests and shared perceptions of security risks posed by
the United States and Chinese role in the region. Forty years on, the
same centres of power are at play in the region but security perceptions
have changed, creating new challenges and opportunities for India and
Russia, say Russian academics.

The 1971 treaty helped India win its third war against Pakistan, safe-
guard its independence and territorial integrity and neutralise external
threats stemming from the Sino-American rapprochement, the China-
Pakistan nexus as well as the U.S. strategic alliance with Pakistan. It
became the mainstay of Indo-Soviet strategic ties till the break-up of
the Soviet Union in 1991.

Even though it was not a mutual security pact, the treaty provided for
immediate mutual consultations in case either country came under at-
tack. In the context of an impending conflict over East Pakistan, this
provision amounted to Soviet security guarantees to India.

“The treaty sent a strong signal to China and the U.S. that the Soviet
Union with all its military might was standing by India and it was use-
less to bring pressure on it,” says Professor Andrei Volodin of the pres-
tigious Institute of International Relations and World Economy.

The battle lines were starkly drawn in the conflict. The U.S. sent a
naval force with aircraft carrier Enterprise to the Bay of Bengal to bring
pressure on India, prodded China into taking military action in support
of Pakistan, and promised to back China in any confrontation with the
Soviet Union. The Soviet Union responded, dispatching almost its en-
tire Pacific Fleet to the Indian Ocean, poured arms and ammunitions
into India and blocked anti-India moves in the United Nations Security
Council.

The Soviet support stemmed from the congruence of national interests,
rather than ideology-driven hopes of getting India to embrace the So-
viet-style socialist path someday, asserts Prof. Volodin. “The Soviet
Union needed a strong, independent and assertive India as a balancing
force in the region.” The Soviet Union offered India cheap credits and
technological assistance in setting up steel, machine-building, power
generation, mining and pharmaceutical industries that ensured its eco-
nomic independence. Massive Soviet defence supplies turned India
into the dominant military power in the region. Even today, the Soviet
and Russian made weapon platforms constitute 60-80 per cent of the
Indian armoury.

Another important fallout was that the Indo-Soviet treaty became a re-
ality check for China. “The treaty of 1971 helped bring about a turn-
around in China's policy from attempts to set up an ‘anti-hegemonistic
front' to a more realistic worldview that was more consistent with in-
ternational realities and consequently more productive,” says Alexan-
der Salitsky of the Moscow Institute of Asian Countries. 

How has the situation changed today?
Close ties with India remain the cornerstone of Russia's foreign policy.
Following a period of drift under President Boris Yeltsin, the strategic
nature of Indo-Russian relations was reiterated by his successor
Vladimir Putin and the ties were elevated to a “privileged strategic
partnership” by President Dmitry Medvedev. At the same time, there
is an ongoing debate in India on how relevant the strategic ties with
Russia are today when the underpinning imperatives of the past

decades are gone: Russia-China relations have turned around from hos-
tility to friendship, whereas India sees China's rise as a challenge; Rus-
sia is no longer in confrontation with the U.S. and India is pursuing
strategic ties with the U.S.

Russian scholars take the view that the China and U.S. factors do not
diminish the value of close partnership between India and Russia if
seen in a correct perspective. Professor Salitsky, an authoritative expert
on China, believes that an Indo-Russian partnership may help the two
countries deal with a rising China. “Russia and India can play the Chi-
nese factor to their advantage,” he says. “A powerful, self-sufficient
China focussed on domestic growth offers great opportunities for the
development of India and Russia and their cooperation with China.”
The old principle of geopolitics, “the enemy of my neighbour is my
friend,” born in Europe in the second half of the first millennium, the
scholar says, is being replaced today with new wisdom — “my neigh-
bour is my friend.” The new ideology of good-neighbourliness under-
pinned the Russian-Chinese treaty of peace and friendship signed in
2001. Its main principle is “the interests of my neighbour are more im-
portant to me than the interests of other countries and therefore I'll pri-
oritise them over other interests.”

This geopolitical logic can help resolve disputes in Asia, but it is not
quite applicable yet to India-China relations, still burdened by bitter
memories of the 1960s. Prof. Salitsky believes that a dialogue among
Russia, India and China (RIC) can be useful in facilitating more har-
monious relations between the two Asian giants.

“The RIC triangle is a promising platform for discussing sensitive is-
sues in a frank manner with no outside powers present. The three big
nations surrounded by smaller countries cannot but share a common
view on strategic equations in Asia,” says Prof. Salitsky, a participant
in annual Track-2 meetings of academics from the RIC countries.
“China is always more open-minded towards criticism that comes from
its big neighbours that pursue an independent policy … The RIC for-
mat is a manifestation of the build-up of healthy regionalism, which is
a more promising trend for Asia than globalisation.

“The logic of good-neighbourliness accords better with regionalism
than globalisation, because it is more attuned to the interests of most
countries, especially smaller ones, which cannot access far-away mar-
kets but can benefit from regional arrangements constructed on the
basis of good-neighbourliness.”

The scholar is convinced that India-China relations will keep improv-
ing as India accelerates its economic rise. “It is quite attainable for
India and China to have in future as good relations as Russia has today
both with India and China,” Prof. Salitsky says. He does not rule out
the possibility of India and China signing one day a good-neighbour-
hood treaty similar to the Russian-Chinese friendship treaty. 

The U.S. factor is as important today as it was 40 years ago for both
India and Russia alike, while its perception in both countries has
changed from negative to positive. But Russian scholars warn against
excessive expectations in New Delhi and Moscow for their bilateral
relations with Washington.

“There are a number of impediments that make a strategic alliance be-
tween India and the U.S. unlikely,” says Andrei Kortunov, head of the
Moscow-based Eurasia Foundation. The scholar cites India's traditional
non-alignment and shunning of commitments hampering its freedom
of manoeuvre, the continuing U.S.-Pakistan strategic tie-up and the
likely reduction of the U.S. wherewithal in Asia in the light of the com-
ing withdrawal from Afghanistan, the growing instability in Pakistan
and the continuing standoff with Iran. India will also strongly resist
U.S. attempts to use it as a counterbalance to China.

“India is an ideal candidate for the U.S. to share the burden of coun-
tering China,” says Dr. Kortunov, a recognised authority on the U.S.
“The U.S. will continue its efforts but is unlikely to succeed unless

Russia, India and China (RIC)
By Vladimir Radyukin
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some dramatic crisis breaks out between India and China.” By contrast,
Russian scholars see no constraints to India-Russia ties and urge their
governments to make better use of opportunities offered by the new
regional equation.

“Russia's policy in Asia is too much China-centric, which weakens its
impact,” says Dr. Kortunov. “There is no doubt that China must be a
priority, but Russia should reach out more energetically to other Asian
countries — Japan, rising Indonesia and Vietnam and, of course,
India.” The scholar is convinced that India and Russia today need close
relations as much as they did 40 years ago, but that the rules of the
game have changed.

“In order to move forward, our two countries cannot rely on state-to-
state relations only as in Soviet times. It is necessary to promote busi-
ness-to-business ties, people-to-people contacts and interaction
between civil society groups. With bilateral trade hardly reaching $10
billion, one gets the impression that both sides have other priorities.”
Dr. Kortunov deplores Russia's fixation on the West in its quest for re-
sources for economic modernisation. “It is not at all self-evident that
Russia's high-tech innovation projects should be modelled on the U.S.
Silicon Valley and not on Bangalore technoparks,” he says. “India's
experience in setting up innovative industries merits close attention
but I have not seen any serious efforts in Russia to study it.”

New Delhi and Moscow, Russian scholars say, should display the same
level of foresight and leadership they showed 40 years ago in order to
inject new dynamism in bilateral ties to keep them from declining.
“Security alliances may be irrelevant today, but if the slogan of “priv-
ileged strategic partnership” is not filled with solid economic content,
Russia may find itself sidelined by the U.S., France and other main
trade partners of India.”

As India turns 65, this country of 1.2 billion people is seen widely as
a rising power and a magnet for foreign investment. The 65th anniver-
sary of independence is also an occasion to reflect on India’s burgeon-
ing partnership with Russia, a time-tested friend and strategic partner.
In this exclusive interview with RIR, India’s ambassador to Russia Ajai
Malhotra is upbeat about expanding bilateral cooperation in traditional
domains like space, defence, nuclear energy and hydrocarbons and
emerging areas like IT, biotechnology and nano-technology. 

On Aug 15, India celebrates its 65th Independence Day. What are your
thoughts on this special day? What does it mean for the people of
India? 

India’s Independence Day is an occasion to pay homage to those who
selflessly and courageously fought for India’s freedom. It is a day for
every Indian to remember with deep gratitude the brave guardians of
India’s frontiers and our citizens who have over the years sacrificed
their lives for our safety and security. It is also a time to re-dedicate
ourselves to building a modern, vibrant India, and to serving our people
and the larger cause of humanity. 

Since its independence six and a half decades ago, India has secured a
respected place in the community of nations as a country committed
to justice, equality, and the rule of law. Indians are proud citizens of
the largest, most diverse, and vibrant democracy in the world - a
democracy buttressed by a free media, an independent judiciary, an
active civil society, and inbuilt mechanisms for course correction and
redressal. On our national holiday, it is deeply satisfying to see a coun-
try of 1.2 billion people, characterized by vast linguistic, religious, eth-
nic and cultural diversity, moving ahead so confidently as one country. 

Relations between India and Russia are burgeoning. Which areas of
bilateral cooperation hold the greatest potential in the next few years?

The unique India-Russia partnership extends beyond close and regular
political interaction at the summit and other levels to deep-seated, long-
term cooperation in such key areas as space, defence, nuclear energy,
and science & technology. We will continue to promote cooperation
in these sectors as a matter of high importance. We will also seek to
further expand trade and investment in priority sectors, such as oil &
gas, pharmaceuticals and information technology, to better reflect our
complementarities in those sectors and the size of our economies. Co-
operation would also be enhanced in such fields as biotechnology, nan-
otechnology, medical sciences, agro-chemicals, and meteorology, for
example. We will support initiatives that enhance people-to-people ex-
changes between our artistes, academics, entrepreneurs, journalists,
parliamentarians, youth, and others. 

India, Russia can share innova-
tions and technologies: Envoy
August 15, 2011 RIR

«Алкеми» - высокопрофессиональная торговая ком-
пания, занимающаяся поставкой химического и
фармацевтического сырья, а также готовой продук-
ции из Европы, Индии и Китая для различных отрас-
лей промышленности: лакокрасочной,
нефтехимической, аграрной, текстильной, фарма-
цевтической и др.

Более десяти лет «Алкеми» ведет на территории
России коммерческую деятельность. Компания
имеет свои зарубежные представительства в Вели-
кобритании, Королевстве Бахрейн и Индии. Нашими
постоянными партнерами являются крупнейшие
российские производители, сотрудничество с кото-
рыми обеспечивает нам стабильное качество сырья.

Alchemie International
Tel: 434-4437/4695 / 4349016 (fax),  M ob:

+79031082123
E-mailba.alam@gmail.com

Address: 26-Bakinsky Komissarov, H.9; office-
113,Moscow 119571
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The Indian economy has maintained one of the highest growth rates
in the world in recent years. It is the fourth largest world economy in
purchasing power parity terms and is set to expand to $2 trillion in
2013-2014. India produced a record 241 million tonnes of foodgrain
in 2010-11 and its foreign exchange reserves are at a high of $319 bil-
lion. India has emerged as an anchor of global economic stability and
is set to maintain 8-9% annual growth trajectory despite an uncertain
global economic scenario. This will open up a great many sectors for
India-Russia cooperation. We will encourage greater exposure to each
other’s latest achievements, so that we are not bound by antiquated
mindsets and stereotypes while exploring areas for future cooperation.

Which Indian companies are most prominent in the Russian market
today? Could you give an example of effective investment of Indian
business in the Russian economy?

Amongst prominent Indian investments in Russia, ONGC Videsh Ltd
has invested close to US$ 2.2 billion in the oil and gas sector in
Sakhalin-I and US$ 2.1 billion in “Imperial Energy”. In the banking
sector, the Commercial Bank of India Ltd., a joint venture of SBI and
Canara Bank, has been established in Moscow, while ICICI Bank Eura-
sia has opened here as a subsidiary of ICICI Bank. Indian pharma com-
panies, such as Dr. Reddy’s Laboratories, Cadila Pharmaceuticals,
Torrent Pharmaceuticals, and Sun Pharmaceuticals, are in the Russian
market, with a number of them exploring setting up joint ventures and
manufacturing units in Russia as per the “Pharma 2020” strategy of
the Russian government. Indian company J.V.Gokul has set up a state-
of-the-art joint venture worth US$ 40 million, for processing, packag-
ing and supply of tea. Indian company Carborundum Universal Ltd
has acquired a US$ 40 million majority stake in “Volzhsky Abrasive”.
India’s cumulative investments in the Russian economy amount to US$
6.5 billion. 

Our partnership in oil and gas has potential beyond the producer-con-
sumer trading paradigm. During the India-Russia Summit held in De-
cember 2010, we signed an Intergovernmental Agreement for
Enhancement of Cooperation in Oil & Gas, which underscores our nat-
ural mutual complementarities. Both countries believe there is vast
scope to broaden our engagement in this sector. Separately, ONGC
Videsh Ltd and Sistema have signed a Framework Agreement on co-
operation in the hydrocarbon sector, under which envisages joint ex-
ploration and development of blocks in Russia, India and in third
countries.  

Long-term programme of Russia-India cooperation in the sphere of
science and technology has been going on for more than 20 years.
Which aspects of cooperation in science and technology you consider
to be most promising? What can India offer Russia in the sphere of in-
novative technologies, and vice versa?

The Working Group on Science and Technology under the India-Rus-
sia Inter-Governmental Commission on Technical and Economic Co-
operation (IRIGC) and the India-Russia Integrated Long Term
Programme (ILTP) of Cooperation in Science & Technology, are the
main institutional mechanisms for India-Russia S&T cooperation. The
working group focuses on cooperation in priority areas of biotechnol-
ogy, building materials, industrial realisation of technologies, medical
research, metrology & standardization, meteorology, oceanology and
seismology. The ILTP is the most extensive scientific collaboration
programme India has ever entered into. It focuses on cooperative re-
search in basic sciences and on inter-academy exchanges. It facilitates
bilateral cooperation between our scientific communities via joint re-
search projects, bilateral workshops/seminars, focused exploratory vis-
its of scientists and of thematic scientific and composite (scientific and
industrial) delegations. The ILTP office of our Department of Science
& Technology provides fifty fellowships annually to Russian scientists
to pursue research in India.

ILTP has set up joint centres of excellence to promote research in fields
such as powder metallurgy, vaccine development, supercomputing,

biotechnology, biomedicine, gas hydrate studies and earthquake re-
search, to name a few. It has also yielded joint design development of
a civilian aircraft, India’s first indigenous polio vaccine manufacturing
plant, the Indus I synchrotron, sensitized Indian medical experts to
therapy for TB and burn patients, integration of seismic sensor
recorders, development of accelerators, laser equipment, high speed
x-ray cameras, boron nitride cutting tools, porous silicon luminescent
devices, super-plastic materials, cold coating technologies, and so on. 

An “Indo-Russian Science and Technology Centre”, with branches in
India and Russia, is being set up to facilitate commercialization of the
outcome of jointly developed research and of Indian/Russian technolo-
gies in each other’s country. While extending the ILTP in December
2010 it was given the added objective of fostering innovation-led tech-
nology development with dedicated funding from both sides.

Matching capabilities in India and Russia, we have taken steps to ini-
tiate co-funded mega projects in areas such as sustainable energy, par-
ticularly solar, civil aviation, nanotechnology, and healthcare, which
are capable of making major societal and economic impact. Further-
more, India has proven strengths in IT and biotechnology, whereas
Russia is strong in material sciences, silicon production, space and nu-
clear technologies. We could offer innovative technological solutions
to each other in these areas of our respective strength.

What could you say about possible changes in the commodity compo-
sition of trade between India and Russia? In particular, how do you as-
sess the role of Russia in meeting India’s demand for liquefied natural
gas? 

Diversifying and expanding the commodity basket of India-Russia
trade is one of the keys to boosting our trade. At present exports from
India to Russia are primarily pharmaceuticals, electrical machinery
and equipment, coffee, tea & spices, and mechanical appliances, while
from the Russian side it is in the nuclear energy sector, fertilisers, iron
& steel and electrical machinery & equipment. There is considerable
untapped potential and much work to be done in promoting trade and
economic engagement. Our countries are comprehensively engaging
under the IRIGC, to diversify our trade basket. Work being done under
the IRIGC and the India-Russia Trade and Investment Forum (via a
number of Joint Working Groups across sectors, a CEOs Council, a
Business Forum, etc) is showing results. Russian companies are mak-
ing forays in India in the telecom, steel, coal and hydrocarbon sectors.
Apart from space and nuclear energy, sectors like information technol-
ogy, pharmaceuticals and biotechnology, metals and minerals, fertil-
izers, food processing, construction and engineering services, financial
services, telemedicine and hydrocarbon, have good potential. To give
an example of our synergy, Russia is the largest source of diamonds
and India imports about 60% of the output as it has core expertise in
finished and polished diamonds and jewellery. Similarly, a JV, “Mechel
Somani Carbon”, has just been set up between Somani Group and
Russian firm Mechel to cater from Mechel's mines in Russia to India’s
growing coal demand.

Under the Intergovernmental Agreement on Cooperation in Oil & Gas,
both parties recognise that the socio-economic development and en-
ergy security of our countries is linked to the availability, accessibility
and affordability of oil and natural gas. Both sides are engaging at gov-
ernmental and private levels to cement this partnership. With respect
to LNG, we are in constructive talks with our friends to concretize sub-
sector specific modalities of cooperation. Apart from this, Gazprom
Global LNG Ltd. has recently concluded Framework Sales-Purchase
Agreement/MoUs for LNG spot operations with Indian companies In-
dianoil, Gail, Petronet and GSPC. 

Are you planning to involve Russian business in the development of
the railway network and oil pipelines in India?
India is an attractive business and investment destination, given its

large middle class, abundant scientific and technical manpower, inno-
vative entrepreneurs, diversified industrial base, and plentiful raw ma-
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terials. India is one of a few countries where substantial growth is occurring at present and where profits are being made. It has one of the most
liberal and transparent FDI policies among emerging economies and many recent studies rate India as one of the world’s most attractive FDI des-
tinations. India also welcomes portfolio investment in company equity by qualified institutional investors. 

India is investing in a major way in power, roads, ports, airports, irrigation, and telecommunications, seeking to remove infrastructure bottlenecks.
Our next five-year plan, starting in 2013, assigns US $1 trillion for infrastructure development, with half of it likely to come from private funds.
Easy entry procedures have created a favourable climate for foreign investment in India. It is timely for Russian business to seriously explore in-
vesting in our energy, infrastructure, and other sectors. We would welcome participation by Russian investors and stakeholders in developing India’s
infrastructure, including our railway network and oil pipelines. 

How do you look at prospects of joint projects and economic integration among BRICS countries?
The BRICS countries are increasingly becoming the chief drivers of world economic growth. An ambitious Action Plan was sketched out at the

BRICS Summit held recently in Sanya, China. Our five countries have joined hands for a peaceful and orderly transformation of the world order
to one that better reflects contemporary and emerging global realities. This is relevant not just for political and security governance structures, but
also for global financial, monetary and trade systems, which need to be reformed to enable the world to better address economic crises like we wit-
nessed in 2008-09.  We hope through cooperation among BRICS will contribute to an external environment for our countries that complements our
task of nation building. 

The Sanya Action Plan aims to consolidate our cooperation in areas such as finance, science & technology, statistics, agriculture, health, business,
competition policies, culture, sports, clean energy development, education and skill-development, and disaster relief management. We have also
agreed to work even more closely to tackle terrorism, extremism and intolerance, besides drug trafficking, piracy and organized crime. 

After a glorious decade, the BrahMos missile system continues to surprise with its capacity for innovation.
Ten years ago, the multi-faceted Indian-Russian military cooperation notched its first milestone when the BrahMos supersonic cruise missile
system’s maiden launch took place from Chandipur, Orissa on June 12, Russia’s National Day. The launch marked a renewal of bilateral defence
cooperation in a framework of strategic partnership. 

The name of the missile -- BrahMos is an acronym of the names of two rivers – the Brahmaputra in India and the Moscow River in Russia --
underlines the signal importance of this project for both countries. The joint venture, BrahMos Aerospace, with Russia holding 49.5%, and
India, or rather the Defence Research and Development Organisation (DRDO) under India’s Defence Ministry holding the remaining 50.5% is
constantly evolving and innovating. In mid-June, the head of the JV, Sivathanu Pillai, confirmed that the BrahMos missile is slated for its first
underwater launch in late 2011.

"Speed, precision and devastating power in destroying the target makes the weapon unparalleled. Its com-
petitor is yet to be born,” says Dr A.S. Pillai, BrahMos Aerospace CEO.   Source: AFP/EastNews
Now, the two sides are trying to develop an airborne version of the BrahMos missile, to be launched from
various types of aircraft, including Su-30MKI fighters, which Russia produces especially for India. The
first tests of the airborne version may be held as early as 2012. The joint-venture’s co-director Alexander
Maxichev, according to news reports, recently said that BrahMos Aerospace is planning to start developing
a new upgraded version of the Russian-Indian missile in 2011, with the key specifications for the hypersonic
BrahMos-2 missile already worked out. The new missile is expected to travel at five times the speed of
sound, making it virtually impossible to intercept.

According to Alexander Baskakov, co-director, BrahMos is headquartered in Hyderabad, which boasts
anti-ship missile production lines, and in Nagpur, where the missiles receive their warheads, and are stored
in army arsenals.

The missile’s 12-month warranty runs from delivery to the customer. The missile control system is deployed
on Rajput 61E class destroyers, six of which are currently being revamped at Indian shipyards. Three Indian
Project 11356 Talwar class frigates currently being built at the Yantar Shipyard in Kaliningrad will also be
fitted with eight BrahMos missile launchers each. Indian admirals are looking for an anti-ship system of
their own and they have set their sights on BrahMos. The missile travels at three times the speed of sound
and boasts high precision. Currently, a large Project 15A vessel to carry 16 launchers is being built at a
shipyard near Mumbai. The idea is also on the table to deploy BrahMos anti-ship missiles behind the control
room on the new generation Amur-1650 diesel-powered submarine that Russia has offered India. Russia
has already tested underwater missile launches. At the last minute, Indian admirals, however, sprang a surprise by purchasing Scorpene class
submarines from France, and the contract with Russia was postponed until a later date.
Meanwhile, India wants the missile not only for its navy but also its army for hitting surface targets, and even for its air force - to arm the aircraft
on which it prides itself, the multipurpose Su-30MKI fighter.

India currently has an entire squadron of BrahMos mobile land-based systems based on the Czech Tatra truck. Most of the missile's components
are manufactured in Russia, including its solid-fuel booster stage and liquid core stage, target-seeking device, payload, etc. India supplies only
the missile-borne computer, inertial system and interface unit.

The third purpose of the BrahMos missile – air launch – was equally well represented at the Aero India show. The Su-30MKI fighter has a fleet

BrahMos maps new frontiers By Viktor Litovkin, RIR

Speed, precision and devastating
power in destroying the target
makes the weapon unparalleled. Its
competitor is yet to be born,” says Dr
A.S. Pillai, BrahMos Aerospace
CEO.   Source: AFP/EastNews
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of 48 planes and 40 more have been bought from Russia. Equipping them with anti-ship missiles is the dream of India’s top air force generals. As
of today, no Asian state boasts such a powerful weapon.

Meanwhile, the joint design efforts have been quite a success and everything now depends on production. India’s Air Force has already allocated
two fighters for flight tests and the production of new planes is scheduled to start in 2012 at Hindustan Aeronautics Limited (HAL) enterprises.
Presumably, Moscow and Delhi, says Baskakov, will try and tap new markets with their new product. "Indonesia, the United Arab Emirates, Brazil,
Thailand, Chile and Malaysia have already submitted their orders for the anti-ship missile. This will become another highly promising area of
Russian-Indian cooperation,” he said.
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India on the Move 
A brief economic overview 
India is the world’s second-fastest growing major economy, having
clocked growth rates averaging 8.9% in the four years prior to the
global financial crisis that began in September 2008. The Indian econ-
omy is now poised to resume its fast pace of growth, recovering dou-
ble-quick from the crisis-induced slowdown. Population growth having
come down to 1.5% a year, India’s per capita income is growing at
close to 7.5% a year, a rate that will allow it to more than double in
ten years. This is a remarkable achievement in human history, with
China’s example as the only precedent. 

India’s emergence as a fast-growing trillion plus dollar economy has
enormous significance for the rest of the world. The remarkable thing
about India’s rise is that it is mostly benign and perceived as such by
much of the world. It is also true that India faces numerous economic
challenges. But India’s new prosperity is indeed trickling down to the
bottom of the pyramid. The government’s redistributive policies play
a major role - direct tax collections (essentially, tax on personal and
corporate incomes) have been growing at close to 30% a year, thanks
to lower rates and better tax administration and the government has
initiated sizeable rural development and employment schemes. 

Considerable emphasis is being given on infrastructure development
and urban renewal. New national highways are being built across India,
and this road building activity also drives growth in the rural areas. In-
deed, highway projects have been a trigger for a state like Bihar, (one
of India’s 28 states), to register growth in excess of 11% a year for five
recent years. 

( Mumbai -Worli sea link) 

The Planning Commission pegs investment in physical infrastructure
to be a cumulative $542 billion during the Eleventh Five Year Plan pe-
riod of 2007/08-2011/12. And this is expected to go up further to
$1,000 billion over the 12th Five Year Plan 2012/13-2016/17. A steady
rise in infrastructure investment is already visible. Infrastructure in-
vestment has moved up from 5.4% of GDP in 2005/06 to 7.5% of GDP
in 2009/10. The Planning Commission forecasts this figure to climb
up to 8.4% of GDP in 2011/12. What is of special interest to foreign
investors is the ever more significant role of private investment in
building India’s infrastructure. The share of the private structure in in-
frastructure investment has moved up from 2.2% of GDP in 2007/08
to 2.6% of GDP in 2009/10 and is expected to touch 3.3% of GDP by
2011/12. 

No economy can sustain fast growth without undergoing accelerated
urbanisation. The 2001 Census put India’s urban population at 28% of
the total. It probably has already moved past 31%. It is a safe bet to
expect half of India to live in towns by 2030, which means that over
230 million additional town dwellers. The urban space that is required
to accommodate these many additional people would be upwards of
20,000 sq km. While this is a great policy challenge, there is little al-

ternative but to build this re-
quired space, to house the fast
growing sectors of industry and
services. Building new towns as
energy efficient, climate-
friendly habitats, using mixed
land use to minimise commute,
extensive public transport, green
building codes and green energy
would be a policy challenge and
a great investment opportunity.
India allows 100% FDI in build-
ing new townships. 

( Mumbai stock exchange) 

( India’s indigenous and world’s cheapest car- Nano)

The UN estimates that India would contribute fully a quarter of the ad-
dition to the world’s workforce over the next 10 years. India would
produce 136 million workers, while China would contribute just 23
million. The main challenge for India would be to ensure that these
young people are educated, skilled and productively employed. While
school retention rates have gone up over the last five years, raising the
quality of education and increasing the proportion of students to who
go on to college would be major challenges. India’s education sector
offers huge opportunities. 

The government has been extremely keen to use public-private-part-
nership (PPP) to build infrastructure. Thus, national highways, power
plants and airports are being built under PPP at great speed. New
Delhi’s latest international airport terminal, T3, one of the largest in
the world and the fastest built, stands as gleaming testimony to the ef-
ficacy of the PPP framework. A national skill development programme
is underway, with extensive collaboration between the government and
the private sector. 

( Public-Private partnership- T3 arrival lounge- IGIA airport)
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Thanks essentially to a sustained rise in the demand for food, especially
for superior food from rural households due to their additional pur-
chasing power arising from enhanced transfers and new economic ac-
tivity, India is also facing the challenge of food inflation, in recent
times. This is both a problem and an opportunity to raise farm output
and boost farmer incomes. While agriculture now contributes less than
18% of gross domestic output, it still employs a little more than half
the workforce. 

( India’s booming retail) 

But is this growth sustainable? Such scepticism is commonplace, given
the infrastructure deficits and shortages. But every such shortage is
also a growth opportunity and India is putting in place a robust policy
and regulatory framework that will allow each infrastructure sector to
grow, as the spectacular growth of telecom has shown. India’s tele-
density now stands at over 50%, with the 127-fold increase in the num-
ber of mobile phone connections from roughly 5 million in 2001 to
635 million by mid-2010 leading the way. It is entirely feasible that
other sectors would replicate telecom’s success story. 

There is an under-appreciated side to India’s growth story. India saves
a little more than one-third its output and invests that much and little
bit more, drawing on global savings, to squeeze out 9% growth. Per
unit of capital, India produces far more output, thanks to two things:
capital is unsubsidised and costly and this forces Indian companies to
constantly innovate production processes and business models. India’s
pharmaceutical industry’s cost efficiency might have its origins in the
erstwhile process patent regime (now superceded by a TRIPS-compli-
ant product patent regime), but its culture of constantly improving its
own process continues to pay dividends. Bharti Airtel created a new
paradigm in the telecom industry by outsourcing its networks, cus-
tomer service and much else, focusing on brand building and customer
acquisition. Companies around the world have adopted the model now,
including Sprint in the US.

( India’s indigenous and world’s cheapest car- Nano) 

India’s exports are less than a quarter of its GDP and net exports (ex-
ports less imports) are negative. This means that Indian producers de-
pend mostly on the domestic market, making them, for the most part,
less vulnerable to economic trouble abroad. The information technol-
ogy sector, of course, is a major exception. 

India depends, again, for the most part on domestic savings for capital
formation. Yet foreign capital inflows do play a significant role in the
Indian economy: it stimulates the stock market, reduces the cost of
debt for large firms with access to global sources, feeds a veritable
frenzy of entrepreneurship taking good advantage of venture capital
and private equity and, in general, meets the gap between investment
and domestic financial savings (a large part of domestic household sav-
ings are in a physical form and not available for investment by anyone
other than the saver concerned). India’s fast growth attracts a lot of
foreign capital. As significantly Indian industry’s outward investment,
is also growing proportionately, with India for example, emerging as
the second largest foreign investor in London. 

India maintains control on foreign debt (total debt stock is roughly
equal to total foreign currency assets), its debt service ratio is low (a
healthy 5%), the share of short term debt in total debt is about 18%,
even as the share of concessional debt in the total has come down by
half to about 18% from the early years of the decade. So, foreign cred-
itors have little reason to be concerned by the recent widening of
India’s current account deficit, stubbornly below 2% of GDP and even
negative in the early part of the decade. 

India also regulates foreign investment in some crucial sectors of the
economy - banking, insurance, retail, the media, telecom, and so on.
The historic record is that most such caps are gradually raised and fi-
nally abandoned, over time. Such caution has served India well and it
is unlikely that India would be rushed off its feet by any foreign wooer
of its domestic opportunities. 

For quite some time, it was fashionable to see India as a nation spe-
cialising in high-end services, particularly those related to information
technology. No more. There is a new confidence in Indian manufac-
turing - only about 15% of outward investment from India are related
to information technology. The world’s lowest cost car was conceptu-
alised, engineered and manufactured in India, not any everywhere else.
So, while services still grow faster than industry and account for about
54% of the output, manufacturing is getting only better - in volume
and in sophistication. 

( ITC Green building, Gurgoan)
Like any other fast developing major economy, India has to further ac-
celerate its growth rate while being conscious of environmental aspect.
India’s carbon footprint is small, per capita. The country has also com-
mitted to reduce the emission intensity of its growth - units of emis-
sions per unit of additional output - by more than a fifth over the next
one and a half decades. Green energy, green buildings, green habitats,
greater energy efficient factories, offices and commercial places - these
are daunting challenges and, simultaneously, goldmines of opportunity
for high-tech firms around the world. 
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As India grows in size and clout, it will inevitably have an impact on the correlation of forces in the world. While India has no aggressive designs
on foreign lands, it is inevitable that India’s defence forces should become stronger and more sophisticated. Larger procurement of advanced equip-
ment leads on to offsets, joint ventures, domestic manufacture and eventually, India-based research and development, drawing on the tens of thou-
sands of engineers who come out of India’s colleges every year, the best among them being world class. 

Visitors to India are astounded at the manner in which the physical landscape keeps changing, from one visit to the next. The change that is even
more striking than the new airports, roads, metro rail and high-rises that keep getting added is the new mood of optimism that India’s young people,
the largest pool of youth in the world, have about themselves and the future. 

The Embassy of India, Moscow, has streamlined and liberalized its issuance of business and tourist visas with a view to further encourage business
contacts and promote tourism between India and Russia.

As a consequence, the Embassy of
India is now issuing business visas
valid for one year (earlier it was valid
for six months) with multiple entry
(earlier single or double entry was
being issued) and tourist visas would
be valid for six months (earlier it was
valid for one or three months) with
triple or multiple entry (earlier with
single or double entry). Both business
and tourist visas would normally be
issued in three working days follow-
ing the date of application; earlier the
issuance of business visas took a min-
imum of ten working days. The new
pattern is also being followed by the
Indian Consulates General in St. Pe-
tersburg and Vladivostok.

Indian Ambassador to Russia, HE Mr.
Ajai Malhotra, stated: "We have im-
plemented these measures and
streamlined our procedures so as to
facilitate the travel by Russian busi-
nessmen and tourists to India." He re-
called that the Indian Embassy in
Moscow and the Consulates in St. Pe-
tersburg and Vladivostok had issued
about 110,000 visas to Russian citi-
zens during 2010. "I expect this num-
ber to increase by about 25% this
year", he added. Tourist flows from
Russia to India have picked up in re-
cent years, with Goa, New Delhi,
Agra, Jaipur, Mumbai and Kulu-Man-
ali emerging as major attractions.

India and the Russian Federation al-
ready have in place a visa-free regime
for diplomatic and official passport
holders of both countries, that facili-
tates regular official contact. In De-
cember 2010, India and the Russian
Federation had signed an Inter-Gov-
ernmental Agreement on Simplifica-
tion of Requirements for Mutual
Travels of Certain Categories of Citi-
zens.

Moscow
24 June 2011

Indian Embassy liberalizes issue of visas
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«СОКОЛ-СТАЛЬ»  Углубляемся вверх
Как российско-индийская команда мы существуем уже 20 лет. Из них последние 5 лет под флагом собственного «Торгово-Промышленного Пред-
приятия «СОКОЛ-СТАЛЬ».  Ровно столько же времени формируется рынок России, оставившей за спиной социалистическую модель экономики.
Для страны 20 лет – небольшой срок. Разрушить прежнюю, социалистическую систему производственных связей и экономического уклада новому
поколению российских политиков удалось довольно быстро. Надо отдать должное и их энергичным зарубежным помощникам. Создать новую
капиталистическую структуру экономики на обломках прежней гораздо сложнее. Если учесть реалии этого созидания на фоне доминирования
на рынке чужой валюты, в условиях неоформленного в четкие нормы поведения правового поля и разрушившихся производственных связей, то
масштабы этих сложностей будут еще понятнее. Факт, что и сейчас в России заметная доля процессов движения товаров и финансов идет вне
рамок правового поля. Однако, очевидно и то, что процесс дезинтеграции внутренней российской промышленности и ее внешнеэкономических
связей сведен к возможному минимуму и набирает силу процесс создания новых экономических структур как на межгосударственном, так и на
всех уровнях делового сообщества.

Для небольшой команды, сложившейся из молодых индийских специалистов, получивших высшее образование в вузах СССР, и российских про-
фессионалов,  20 лет – это заметный кусок жизни. Могут уже и внуки появиться. Но самой важной качественной приметой этого двадцатилетия
мы считаем сохранение добрых российско-индийских отношений как на межгосударственном уровне, так и на уровне отдельных граждан.
Не имеет смысла в небольшой журнальной статье перечислять все базовые основы наших межгосударственных отношений и связей, заложенные
руководством СССР и Индии в период становления индийской экономики после обретения страной независимости в 1947 году. Они оказались
очень надежными и работоспособными. И прошедшие 20 лет строительства новой России при дружеском участии индийского народа это под-
тверждают. Можно только еще раз сказать слова благодарности в адрес Индийского руководства и делового сообщества Индии, проявивших луч-
шие партнерские качества по отношению к России в период распада СССР и становления нового российского государства. В то время, когда
многие государства старались отречься от своих долговых обязательств по отношению к Советскому Союзу и его правопреемнице России, Индия
самым добросовестным образом исполняла свои обязательства. Благодаря этому обстоятельству многие российские предприятия оборонной про-
мышленности смогли сохранить свой производственный потенциал. Как участники рабочего процесса исполнения Индией  долговых обязательств
в непростые для России 90-е года прошлого столетия мы знаем это не с чужих слов.

Опыт совместной работы над большими проектами в составе других команд помогает нам и сейчас. Теперь у нас накопился и новый опыт ста-
новления и развития собственного бизнеса, который может быть полезен при поиске путей, способов и механизмов углубления деловых отношений
между предпринимателями России и Индии. Это непростая задача и будет кстати вспомнить высказывание президента общероссийской обще-
ственной организации малого и среднего предпринимательства «ОПОРА РОССИИ» Сергея Борисова, которым он закончил свое выступление
перед участниками российско-индийского бизнес-диалога в апреле 2010 года: «Главное не состояние, в котором находишься, а направление, в
котором движешься!»

Абсолютно согласны с этим тезисом. Он дает четкий ориентир для малого и среднего бизнеса. Поиск путей, способов и механизмов углубления
деловых отношений между российскими и индийскими компаниями – это не одноразовая задача. Такая работа похожа на непрерывный процесс,
инициируемый как потребностями национальных экономик, так и нуждами частного бизнеса на разных уровнях его общественного положения.
В этом процессе важно дать точное определение понятию «углубление деловых отношений», правильно определить направление поиска, источ-
ники информации об уже опробованных кем-то путях, способах и механизмах,  обобщить эту информацию и довести ее до заинтересованных
работников по «углублению».

Мы «углубляемся» вверх. Это закон природы. Все живое до определенного предела своих природных возможностей стремится вверх. Малый и
средний бизнес живет по тем же законам, но, в силу естественной конкуренции за право на жизнь, он больше подвержен воздействию деформи-
рующих его внешних условий развития. Но стремления к жизни остановить нельзя. В естественной природе бывает, что крепкие растения про-
растают через асфальт. Пророс, а дальше? Кругом чужая среда. Это первая проблема малого и среднего бизнеса. 

Прорастать через конкурентный «асфальт» надо там, где тебя ждут. Это главное условие профессиональной деятельности. Особенно хотелось
бы подчеркнуть понятие «профессиональной деятельности». С распадом СССР и его выстроенной системы подготовки профессиональных кадров
по всей вертикали промышленных структур Россия получила свободу каждого гражданина заниматься не тем, чему его учили, а тем, что будет
доступно. Доступность чужих денег (имеются ввиду доллары США) сместила у россиян акценты интересов в развитии собственного производства.
В своей команде мы сохранили уважение к нашей первоначальной инженерной профессии и нашим национальным валютам – рублю и рупии.
Доллар США пока интересен только как средство платежей по внешнеэкономическим контрактам.  Мы проросли там, где нас ждали – в России
и в Индии. Когда о нас будет писать журнал Forbs, возможно, нас будут ждать там, где печатают другие валюты (шутка).
Новой России понадобилось 20 лет, чтобы понять ценность инженеров и профессионалов в промышленности. За эти 20 лет Индия создала мощную
систему подготовки промышленного персонала всех уровней. Наша команда учитывает это обстоятельство, как  возможность для профессио-
нального общения инженеров в конкретной отрасли промышленности и на уровне задач, которые мы в состоянии профессионально решить. 

Чтобы решать профессиональные инженерные задачи, надо прорастать в профессиональную инженерную среду в конкретной отрасли промыш-
ленного производства. Команда «СОКОЛ-СТАЛЬ» - член Ассоциации производителей опалубки для монолитного строительства в России. В ин-
тересах производственных предприятий России- сохранить свой потенциал на рынке при дефиците рабочих и инженерных кадров. В интересах
аналогичных предприятий Индии - реализовать свою продукцию, отвечающую техническим требованиям потенциального российского партнера.
В интересах российско-индийской инженерной команды «СОКОЛ-СТАЛЬ» - обеспечить профессиональный диалог инженеров российских и ин-
дийских предприятий, создать модель нужного продукта, обеспечить его производство в Индии и доставить на склад российского заказчика. Это,
на наш взгляд способ углубления деловых отношений между российскими и индийскими компаниями.

В наших общих интересах создать конкурентный на рынке продукт, который отвечал бы установленным техническим требованиям. И эту задачу
команда «СОКОЛ-СТАЛЬ» решает с использованием богатейшей исследовательской базы, созданной инженерами СССР. Но главным условием
нашей работы мы ставим совместное с индийскими и российскими инженерами проведение испытаний создаваемой нами продукции. Язык ма-
тематики и физики понятен инженерам всех стран, в том числе и нам. А за понимание человеческого языка каждодневного общения мы благодарим
преподавателей, обучивших молодых индийских студентов еще в Советском Союзе русскому языку, а российских – английскому. Считаем, что
это один из механизмов углубления.

И еще считаем, что для малого и среднего бизнеса есть только одно направление для «углубления» - вверх до пределов своих возможностей в
той профессиональной среде, которая выбирает вас в качестве надежных партнеров.
Директор ООО «ТПП «СОКОЛ-СТАЛЬ» с российской стороны, инженер Н.В. Разинчев.
Директор ООО «ТПП «СОКОЛ-СТАЛЬ» с индийской стороны, инженер Арумугам Г.Т. 
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The Indian Business Alliance (IBA), an umbrella organization for all Indian companies in Russia, was
established more than a decade ago by a team of dedicated Indian businessmen under the patronage of
the Indian Embassy in Russia, and is exclusively devoted to the promotion of all the interests of the
Indian business community as well as the larger Indian Diaspora in Russia. This is in conformity with
the IBA's founding members' aim of creating a platform to guide Indian businesspeople in Russia as
well as other Indian entrepreneurs from India and all over the globe contemplating on relocating parts
of their local and global businesses to this country.

From a modest beginning of a few members in 1996, the IBA today is an officially registered non-
profit organization with over 130 members, which has being playing a very significant role in the pro-
motion of Indian businesses in Russia since its formation. The alliance's members span almost all the
major manufacturing fields, including pharmaceuticals, engineering, textiles, chemicals, metals, sugar,
plastics, tourism, different services sectors and other industries. The IBA has recently started offering
membership to non-Indian companies and individuals and the management expects to increase the
current membership of over 130 to 300 by the end of this year.

The IBA works as a bridge between India and Russia and facilitates favorable business conditions for
foreign businesses in Russia. It endorses all solutions to trade and investment issues that protect and

benefit its members' interests, supports greater co-operation between Indian companies and their Russian partners and provides timely and accu-
rate information on the Russian market. The IBA regularly organizes seminars, workshops and other relevant programs on key subjects of topical
importance as well as holds regular dialogs with various ministers, top government officials and other experts - all aimed at finding quick and ef-
fective solutions to its members' problems.

IBA has committees, which closely monitor industries in both countries and organizes roundtables, etc. with the key industry leaders and rele-
vant government officials. The IBA has a very active regional program, which includes trade missions, familiarization of members with trade
and investment prospects across Russia. For instance, the IBA, acting in close cooperation with the Indian Embassy in Moscow, has sent trade
missions to more than 45 regions of Russia in the past 2-3 years.

The IBA also organizes numerous business meetings with different foreign dignitaries and delegations from abroad and has signed over 10 mem-
orandums of understanding (MODs) with different Chambers of Trade and Commerce Associations for strengthening bilateral trade through
joint ventures, investments, technology transfers between IBA members and those of the respective Chambers of Commerce and Trade Associa-
tions with whom such agreements have been signed.

IBA membership's benefits and advantages

By joining the IBA, you will gain access to a wide range of benefits such as access to the IBA's comprehensive and regularly updated database,
get first-hand information on the changes in official government policies in India and Russia, be a part of the informative open house and semi-
nars, which are organized periodically as well as networking with top policymakers in India and Russia etc.

The IBA's advocacy and policy work ensures that its members' voices are heard by the policymakers in New Delhi and Moscow as the Alliance
has strong relationships with most of the key policy makers in both capitals. These contacts are expanded regularly as the IBA works closely
with other major and influential business organizations in both countries.

Currently, IBA is a powerful organization, an alliance established with the participation of representatives of Indian business associations, oper-
ating in the Russia. The Alliance provides comprehensive support to the Indian entrepreneurs who do business in Russia, providing them with in-
formation about the development of various segments of the Russian market.

The IBA maintains strong ties with the various Indian government departments, especially in the Indian Embassy in Moscow. The IBA actively
represents its members' interests, especially within the framework of the Indian-Russian Joint Commission. 
Extracurricular activities

The IBA is not only a business alliance overseeing the corporate affairs of its members, but also a social organization, which periodically organ-
izes social events aimed at bonding members closer, such as picnics and other holiday events, where members can come with their families and
meet other people in a more casual atmosphere.

The IBA also has news bulletin, yellow pages and is currently developing a detailed business website, where members can get all the relevant in-
formation on other members and lots of other interesting and important information pertaining to both India and Russia.
We have tried to give you brief information about IBA and hope this short introduction gives you fairly good idea about IBA, its membership
and activities. Should you require more information, please, feel free to contact IBA office at Moscow:

Contact Person: 
Dr. R. Raja 
Tel. 7 (495) 7442875 
Email:iba@iba-moscow.ru      
http://www.iba-moscow.ru

Indian Business Alliance (IBA)






