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In the continuation of my previous editorial, which was precisely focused on India-Russia relationship, I am
again privileged to hold my pen in my hand and express my thoughts on India-Russia fruitful beneficiary rela-
tionship through this messenger. 

“Game Plan”!!, this book was written by Zbigniew Brzezinsky, in the late 1980s describes the world-view from
Washington and Moscow respectively to highlight, how the two superpowers looked at strategic issues and each
other. Implicit in the world-view from Moscow, but the intrinsic commonality of the world-view from Moscow
and New Delhi, is not mentioned by Brzezinsky. Since the dawn of the new century, with Russia’s revival and
the rise of India, the two countries have begun to re-examine each other’s position on the diplomatic chessboard,
and have decided to establish a “strategic partnership” to strengthen their substantive cooperation in the political,
economic, military, scientific, energy areas, amongst others.

There are plenty of excellent reasons why they should develop their strategic partnership further. For India Russia
is family and should always stay like that, you can always make number of Friends but true Friends and rare
and so is India-Russia friendship.

Like the much-awaited Indo-Russia easy visa agreement, which was signed in Delhi on December 21, 2010, the
pact provides for simplified visa process for official delegations, businessmen, members of the chambers of in-
dustry and commerce, persons involved in scientific, cultural and creative professions, sister-city exchanges,
school children, other students, their group leaders, research scholars and tourists to ensure greater business and
people-to-people exchanges.

Foreign Ministry spokesperson Alexander Lukashevich said after the completion of ratification procedures by
both houses of Parliament and signing of the "Inter- Governmental Agreement on simplification of requirements
for mutual travels of certain categories of citizens" into law by Medvedev, the Indian Embassy had been notified
on November 1st 2011 about its entry into force 30 days later on December 1 2011.

A Friend in need is a friend indeed; this line suits best nowhere then the relation between Russia and India.
Russia has been an all weather friend with India and they always mattered most in our downs no one provided
us much need support but Russians have always stood by India.

Whenever Russians dignitaries visit India welcome them with open hearts as one receives a loved one coming
home after a long time. Indian media also very responsible and give due importance to Russia; more happier
and excited when Russian PM or Pres visits. 

Going forward, I am thankful to Honorary President of Indian Business Alliance (IBA), Mr. Manoj (Sammy)
Kotwani for providing me another opportunity to bring BMJ 2011, December 2011 edition.

Before I pen down, on the behalf of editor of this journal and the vice president of Indian Business Alliance
(IBA), I cordially welcome the honorable Prime Minister of India, Dr. Manmohan Singh on his visit of Moscow,
Russia. May this visit bring fruitful results and amplify the beneficiary relationship of India-Russia! 

Please acknowledge my sincerest thanks and best wishes to all IBA members.

FROM EDITORS DESK
Sanjeev Kumar, Editor in chief
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Indian Prime Minister Manmohan Singh’s visit to Russia this month will bring both countries much
closer together than ever before, especially in the economic sphere, judging by the number of top Indian
business executives among the powerful official delegation from New Delhi. This means the abrogation of
the gaping disequilibrium between the more robust political and the economic components of the bilateral
ties between the two countries.

This new positive reality fully conforms to the vision of the Indian Business Alliance (IBA), an organization
dedicated to grooming mutually beneficial commercial relations between Russian companies and those of
the Indian Community in the country by promoting a friendly business environment and engaging in constant
dialogs with the Russian government so as to protect and promote the economic interests of its member
companies. 

Despite the ongoing “financial whirlpools” wreaking havocs on major economies across the globe, Russia
and India seem to be safe economic havens, a reality that underscores very strong business opportunities
for both countries in 2012 in general, and business associations such as the IBA in particular. Consequently,
the IBA plans to take a full advantage of this opportunity to work with both Russian government officials
and private business tycoons that are clearly interested in promoting a business-friendly environment in
Russia. 

Indeed, today’s Russian investment climate is very favorable for a new wave of investments: the official
privatization program with some of the best state’s business assets up for sale has been approved, the pre-
viously rigid employment procedures for highly-qualified foreign specialists have been simplified, now
making it a lot easier for such expats to obtain visas for themselves and for their families. It must be admitted
that in this area the government is keeping its word. Besides, there is a record inflow of investments not
only into the traditionally lucrative oil and gas industries, but also in other major economic sectors such as
technologies, pharmaceuticals, food and beverages, etc.

The good news on the Russian economy does not end here as the volumes of foreign direct investments ex-
pected in Moscow and surrounding regions are projected to increase in 2012 on the background of a rapidly
improving investor friendly business environment, a new round of privatizations in the pipeline across the
country, its anticipated WTO accession, amongst others. Notably, with respect to the WTO, it goes without
saying that Russia’s eventual gain of full membership will mean that it will have to revoke most of the ex-
isting restrictions in the business sector that have always made the local economy unattractive to most major
strategic global investors.

In conclusion, I must note that all these positive trends in the Russian economy bode well for Indian busi-
nesses as well. Indeed, taking into consideration the robust strategic partnership between our two countries
in general, and the affinity between our political leaderships in particular, I can say with absolute certainty
that Indian investors are better placed than their counterparts from other parts of the globe to benefit from
Russia’s strong economy in the looming post-crisis era, a trend that the IBA will certainly support and pro-
mote with all the available resources at its disposal. 

Sammy Kotwani  (The Honorable President) 
Indian Business Alliance 
www.iba-moscow.ru

Message from Honorary President
Indian Business Alliance (IBA)

Mr. Manoj (Sammy) Kotwani - Hon. President IBA - Moscow
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Dear Members 

I am pleased to extend my best wishes and congratulations for this special issue of business messenger on
the occasion of   the   official   visit of the  Indian Prime Minister Dr. Manmohan Singh’s  to Russia  during
December  2011 

On behalf of board of directors (G.B. / M.C.)  of IBA  I would like to take this opportunity to give a brief
about achievements and activities of IBA in the recent past. 

A word about Future plans 

We are planning to have at least one get-together of IBA members in a month to have more interaction. In
the  coming months IBA will be having meetings with FMS, Labor and other  government organizations
to understand the system / the  recent  changes and to give suggestions .

I would like to conclude with my sincere  thanks to all sponsors for their  constant and valuable support
and committee members of this special issue of business messenger and wish them success in future.
I would also like to thank  all board of directors (G.B. / M.C.) of IBA for the devotion of their precious
time for the improvement of IBA working .

Wishing  all IBA members  A Very Happy and Prosperous 2012 !!

Message from Honorary Secretary 
Indian Business Alliance (IBA)
Mr. Abbas Meesam - Hon. Secretary
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01.  The strength of IBA membership is constantly growing which shows the performance of the present team.
02.  The success of first and second Indo – Russian business dialog in 2009 and 2010 
03.  IBA committee for legal issues is working very closely with Federal Migration Service for all relative problems 
04.  Meeting with PMFAI/CHEMEXCIL  Delegations  at Imperial tailoring office - 24.05.11
05.  Meeting at Mayor’s office with International department – 02.09.11 
06.  Meeting with small scale enterprises at Moscow Mayor’s office – 06.09.11
07.  IBA members  accompanied the  Indian Embassy delegation to Kazan  during 12 – 14th May 2011
08.  Hon. President Mr. Sammy Kotwani participated at   the International   Economic  Forum at St. Petersburg
during  June 16-18 th 2011
09.  IBA – Elections for the year 2011 – 2013 were conducted on 22nd May 2011.All candidates were elected un-
opposed. 
10. IBA organized the Gala Dinner party to Mr. Ashwani Kumar- Minister for Parliamentary Affairs along with
his colleagues of MP’s (7) on 05.05.11 at Fusion Plaza.
11. Welcome party to Ambassador of India Mr. Ajai Malhotra at Ritz-Carlton on 21.06.11
12. Indian Summer Festival  at Park Muzion – 16.07.11
13. IBA  along with  Russian British  Chamber of Commerce  organized a  Business network  meet at Radisson
Royal hotel  on 20.09.11
14. Lunch meeting with Tourism Minister Mr. Sahay at Fusion plaza 24.09.11 
15. 3rd Indo Russian Business dialog at Ritz Carton 28.09.11 
16. Diwali Mela at Gubkina    on 05.11.11 
17. Lunch meeting with union Minister for Shipping  Mr. Vasan at Fusion Plaza   on 28.11.11
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The Confederation of Indian Industry (CII) is pleased to partner in the Business Journal of the
Indian Business Alliance being brought out in conjunction with the visit of Hon’ble Prime
Minister of India Dr Manmohan Singh to the Russian Federation in December 2011. Regular
interactions of the leaders of India and Russia have led to a growing and multidimensional eco-
nomic engagement. CII has been deeply involved in fostering a closer business-to-business
equation between the two countries since long and looks forward to the next level of partner-
ship.

Today, bilateral business partnership, particularly between the private sectors, is growing rap-
idly and extending into wide-ranging sectors of the economy and industry. Both trade and in-
vestments are on the upswing while partnership in areas such as science and technology,
energy and resources, and research and development is increasing. CII sees huge opportunities
for business engagement across sectors such as manufacturing, infrastructure, oil and gas, serv-
ices, and life sciences, among others. Bilateral dialogue forums have contributed to unlocking
value in economic engagement, but there is some way to go before the two countries can match
the potential of their synergistic industrial bases.

CII aims to deepen and strengthen this engagement through a dedicated format of connectivity
including trade fair participation, business missions in both directions, and seminars and con-
ferences. CII has led delegations to the St Petersburg International Economic Forum and organ-
ized meetings in connection with the India Russia Forum on Trade and Investment. 

The Indian Business Alliance is one such platform that is growing the interaction of private and
public companies from both sides. It identifies sectoral opportunities and aims to work towards
resolving any roadblocks to cooperation. CII will continue to work closely with IBA on a sus-
tained basis to strengthen India Russia bilateral cooperation. CII is confident that the visit of
Hon’ble Prime Minister Dr Singh will be yet another milestone in the bilateral trade and eco-
nomic partnership.  

Chandrajit Banerjee
Director General 
Confederation of Indian Industry (CII)
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I am happy to know that the Indian Business Alliance, Moscow, Russian Fed-
eration, is bringing out a special journal on the occasion of the visit of Dr. Manmohan
Singh, Prime Minister of India, to Moscow on December 15th, 2011.

Being a founder secretary and past president of IBA, I am further delighted
to know that the light of hope and aspirations which was lit seventeen years back is
still glowing with its full brightness to show the path of success, admiration and col-
laboration with our fellow Russians business community and the government of the
Russian Federation. I am sure the IBA will remain a beacon in helping our brethren
and enforcing unfettered ties between the two countries.

I wish the executive committee and members of IBA all success in their
benevolent effort.

Suman Saran Sinha
Fonder Secretary and Past President of IBA

Toronto, Canada

November 28th, 2011
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Russian–Indian friendship has been existing for decades.

It has strengthened over the years to reach the level of near
diplomatic ‘nirvana’ it is today. However, this cordial
friendship has failed to adequately exploit the colossal
business potentials of our great nations. I strongly believe
that both countries can and must achieve more together
today in this time of changing global economy. 

We can do this sharing our strengths and reducing our
weaknesses to bring out the best of both nations, thus
making our economies much stronger and vibrant in the
years to come.

India can learn a lot from Russia with regard to infrastruc-
ture, environment management, public healthcare and
utilities, sports, social protection for older generation,
women and children. At the same time, India can also be
a valuable partner to Russia on such vital issues as devel-
opment of e-government, agriculture, hotel and tourism,
banking, insurance, SMEs, etc. 

Today, about 25% (or approx. 300 million) Indian citizens
are in 20-30 year age group. This is one of the biggest
strengths of India, the face of a new, strong and powerful
India. This generation is very open-minded, eager to learn
ad contribute and the very fundamentals for innovation
and modernization. 

Russia, with its fast shrinking population and highly con-
servative immigration policies, stands to lose in today’s
world of globalization. In my opinion, t is high time that
Russia adopted more liberal population boosting immi-
gration strategies via inviting experienced, well-educated,
highly intelligent and hardworking foreigners that make
serious contributions and added values to its economy. 

Major global cities like Singapore, Dubai and London
owe their successes to the large expatriate populations that
form a part of their economies. Russia can no longer af-
ford to lag behind when it is planning to turn Moscow into
a post-crisis international financial center and woo the
best ‘brains’ on the global intellectual labor markets its
SKOLKOVO innovation citadel. Comparatively more
liberal, or experts like to say, ‘softer migration laws, will
attract a lot of international talent and speed up the process
of Russia’s global integration. 

India and Russia need to work together on key areas that
need to be closely monitored and reviewed on a frequent
basis. In this regard, both governments should be:
Open for more joint investments, protection of investors’
rights through government guarantees and support. 
India needs to exploit its huge potential in the IT, phar-
maceutical, textile, tourism, gems and jewellery, agricul-
tural and food processing industries. 

There are renowned Russian companies that need to look
at the opportunities of investing in India and be a part of
the country’s growth in infrastructure, power generation,
waste management, water purification and desalination,
disaster management, rail and port development, etc. 

Unless there are joint working committees and goals-ori-
ented activities, none of the above targets can be achieved.
To avoid such outcomes, I recommend that such organi-
zations such as the IBA and the Chamber of Commerce
work more actively and closely via joining forces, efforts
and resources together. Specifically, such efforts should
be aimed at  working out a five-year-plan strategy that
will lay down the foundation for more productive coop-
eration between our businesses and governments. 

As everyone knows, private business organizations cannot
perform to their maximum capacity without solid govern-
ment’s support and backing, and on the other hand, gov-
ernments without the backing of private companies are
like toothless bulldogs in handling certain economic is-
sues on the international arenas. However, when the two
— business and government — combine efforts, they
eliminate individual handi-
caps by complementing one
another’s deficiencies, while
at the same time boosting
their synergies. This is the
type of productive partner-
ship that I envision between
private Russian and Indian
businesses and their govern-
ments and, if fully and ap-
propriately implemented, is
capable of working wonders
for the benefits of the citi-
zens and economies of both
countries.  

STRATEGY AND PROSPECTS FOR THE
DEVELOPMENT OF
RUSSIAN-INDIAN ECONOMIC
RELATIONSHIPS by Sammy Kotwani
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Indo-Russian

friendship hits a

stumbling block?

Sergei Tamilin

Ahead of Indian Prime Minister Manmohan Singh’s visit to
Moscow, clouds gather over Russian-Indian relations

Manmohan Singh. Source: KMO

Ahead of Indian Prime Minister Manmohan Singh’s December

visit to Russia, the “privileged strategic partnership” between
Moscow and Delhi is facing serious challenges. The construc-
tion of a nuclear power plant in Koodankulam in which Russia
is involved is in jeopardy due to protests by local residents. In
another major failure, Moscow lost a bid to supply helicopters
to the Indian Air Force. A joint project to build a multi-role air-
craft has also stalled. Experts believe that these failures are not
unrelated but rather a trend, and that it will be increasingly dif-
ficult for Russia to maintain its top position on the huge Indian
market. 

The situation with the Koodankulam Nuclear Power Plant under
construction in the southern Indian state of Tamil Nadu became
critical at the end of last week. Several hundred local residents
announced an indefinite hunger strike in protest of the planned
commissioning of the first reactor in December and blocked en-
trances to the plant, effectively putting it under siege. Protestors
managed to halt construction work on two of the plant’s reactors,
which each have a capacity of 1000 MW (work on the first re-
actor is 99% finished and the second, to be introduced in August
2010, is 93% complete).

In the past few days, several thousand seasonal workers brought

in from the southern Indian states of Uttar Pradesh,
Bihar and Jharkhand left in a rush. Activists with the
local protest movement have used every means pos-
sible to expel workers for the nuclear “construction
project of the century,” including terminating their
rental agreements. Indian media reported that Russ-
ian specialists abandoned the plant hot on the heels
of the Indians workers. However, Kasinath Balaji, the
power plant’s site director, denied this. “None of the
150 Russian specialists at the station have left. All of
them continue to work with us,” Mr. Balaji said.

The agreement to build a nuclear power plant with
Russia in Koondakulam was signed in June 1998 by
then Russian Minister of Atomic Energy Yevgeny
Adamov and Rajagopala Chidambaram, head of
India’s Department of Atomic Energy. Since then,
Russian officials have repeatedly spoken about the
uniqueness of the project and its complete safety. As
the press office of the Atomic Energy Department
told Kommersant, the Russian NPP-92 project in
Koodankulam will have a third-generation reactor
that meets all modern requirements for nuclear power
plants, but the main advantage of the NPP-92 over
previous generations is the use of “multiple layers of
protection and the introduction of additional passive
safety systems, combined with the traditional active
systems.” 

However, the Indian activists seeking closure of the
Koondakulam plant, who are taking cues from the
People’s Movement Against Nuclear Energy, insist
that after the accident at Japan’s Fukushima Nuclear
Power Plant, a similar disaster could happen in India.
One argument is that since the station is being built
on the Indian Ocean, it could be vulnerable to a dev-
astating blow by a tsunami, as happened in Japan.
The protestors do not believe Russian assurances
about the safety of the nuclear power plant.

The crisis surrounding Koodankulam puts India’s
leadership in a difficult position in the run-up to
Prime Minister Manmohan Singh’s official visit to
Moscow and his talks with Russian President
Koodankulam Medvedev, scheduled for December.
Indeed, until very recently, the Koodankulam Nu-
clear Power Plant was a symbol of the “privileged
strategic partnership” between the two countries, as
President Medvedev declared on a visit to Delhi last
year.

In an attempt to calm the protestors, Prime Minister
Manmohan Singh appointed a government commis-
sion of 15 experts to prepare an evaluation of the sta-
tion’s technical condition. In addition, former Indian
President Abdul Kalam will make a special trip to
Tamil Nadu this week to mediate between the gov-
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ernment and the protestors. But the activists who oppose the Russian nuclear power plant have already rejected his serv-
ices. “Kalam is another representative of the nuclear lobby and he will not be able to convince us,” read a statement

from the People’s
Movement Against Nu-
clear Energy.

The scandal unfolding
around the Koodanku-
lam Nuclear Power
Plant coincides with an-
other major failure for
Moscow’s military and
technical cooperation
with India, which along
with cooperation in the
nuclear arena is a hall-
mark of their bilateral
ties. Indian sources said
yesterday that Moscow
lost a major bid to sup-
ply India with the Mi-
28N Night Hunter
attack helicopter (the
amount of the contract
is estimated at $600
million). India chose
the American AH-24
Apache over the Russ-

ian helicopter.

Kommersant has learned the cause for Russia’s lost of the arms bid – its second such failure this year. In April, Russia
lost to the French producers of the Rafale and Eurofighter Typhoon fighters in the century’s biggest arms bid to supply
India with a multi-role combat aircraft (MRCA), for which Russia offered up the MiG-35. The deal stipulated supplying
126 fighters and was estimated at more than $10 billion.

According to a Kommersant source close to India’s Ministry of Defense, the reasons for refusing the Russian helicopters
were detailed in a letter India sent to the Russian Embassy in Delhi. In harsh tones, the letter lists 20 ways in which Rus-
sia’s Mi28N Night Hunter and its technical specifications did not meet India’s requirements. According to Kommersant’s
sources in Delhi, with such a lengthy list of grievances, the Russian helicopter had no chance of winning the bid. 

“One of the reasons for Russian’s loss was India’s desire to diversify its weapons’ sources and not to be dependent on
Russia for 80% of its arms, as was the case in previous decades,” explained Nandan Unnikrishnan, vice-president of the
Indian research center Observer Research Foundation. “In addition, the decision-making process looks like this: The In-
dian Air Force announces specific parameters that are needed by the leadership to make a decision. The Indian government
can’t ignore those demands to facilitate the development of a strategic political relationship with Moscow.”

Finally, the Indian media reported yesterday on difficulties encountered in another ambitious dual project: to build mul-
tifunctional military transport planes. According to sources at the Indian Ministry of Defense, Delhi did not accept
Moscow’s proposed business plan because it did not include Indian engineers and researchers, as had been expected. In-
dian media reported that Delhi’s position was laid out to Russian Defense Minister Anatoly Serdyukov by his Indian
counterpart, Arackaparambil Kurien Antony, during their recent meeting in Moscow. 

According to experts, the problems that Moscow faces in several key areas of cooperation with India are evidence of a
new stage in the two countries’ relations. “In spite of the declaration of a ‘privileged strategic partnership,’ going forward
things are not that simple,” said Nandan Unnikrishnan. “To keep its leadership position in India’s markets, Moscow is
going to have to show more flexibility and innovation.”
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5th Russian-Indian forum on

trade and investments

The 5th Russian-Indian forum held in Moscow on November 10 shows Indo-Russian business relationship moves at

a good pace. The number of high-profile guests on both sides and a wide range of cooperation fields were impressive. 

Anand Sharma and Sergei Ivanov – closer business cooperation between Russia and India. 

The 5th Russian-Indian forum on trade and investments took place at the Grand Marriott hotel in Moscow on November,
10. The event was organized by the Ministry for economic development of the Russian Federation, the Ministry of
commerce and industry of India and Business council for cooperation with India.

After the plenary meeting, specialized panels discussions began. The Forum focused on three specific areas in the form
of deliberations over three round tables, namely, infrastructure, innovation and commercialization of technologies, and
pharmaceuticals.

The large scale of the event was emphasized by the fact that its moderators were very high-profile personalities. Mr.
Anand Sharma, Honourable Minister of Commerce, Industry & Textiles of India, and Mr. Sergei Ivanov, Deputy Chair-
man of the Government of the Russian Federation, co-chaired the forum. 

Among the eminent speakers were Mr. Ramesh Adige, President of Ranbaxy Laboratories Ltd., Mr. Sergey Vorontsov,
Deputy Minister of Education, Science and Technology, Mr. Arun Rana, Managing Director of Avia Prom Solutions
Pvt. Ltd.,  Mr. Georgy Kalamanov, Deputy Minister of Industry and Trade, Mr. Deepak Loomba, CEO & Managing
Director of De Core Nano Semiconductor Co., Mr. Rajiv Mehrotra, Chairman of Shyam Telecom Ltd. and other notable
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statesmen and businessmen from various industries.

The forum was concluded in a friendly and supportive atmosphere. The representatives of specific areas expressed
their opinions on the results of the discussions.

Mr. Sergey Vorontsov, Russian Deputy Minister of Education, Science and Technology, participated in the infrastructure
round table and voiced a point of view that “today knowledge and people who can use it play an important role, and
the Indo-Russian cooperation in the field of high-technologies is the future”. 

Mr. Rajiv Mehrotra, Chairman of Shyam Telecom Ltd., said that “India and Russia together make 20% of the world
population, and their role in the world market is big” and suggested “developing Indo-Russian cooperation from G to
G format to PPP format”.
Mr. Alexandr Frolov, Deputy General Director of the VEGA company noted that “it’s a good tendency that Russian-
Indian partnership has crossed the boundaries of the military sphere and embraced a wider spectrum of industries”
and at the moment his company is in talks on the preparation of financial basis for new Indo-Russian projects. 

Mr. Ramesh Adige, President of Ranbaxy Laboratories Ltd. and leader of the Delegation, wrapped up the forum saying
that serious decision-making always takes time. In one of his previous experiences of the presence at a round table
discussion organized by another country it took about 9 meetings  throughout a year (which means 9 months) for the
concrete results to be achieved. Half-jokingly, he said that “the main thing is that it doesn’t take 24 months, the time
needed for the birth of an elephant baby, to achieve results”, and expressed hope that the 5th Russian-Indian forum on
trade and investments will be an important step that gives an impulse to the business relationship between the two
countries.

Mr. Sergey Cheremin, chairman of Business council for cooperation with India, agreed with his Indian counterpart
saying that “according to a Russian proverb, constant dropping wears away a stone”, meaning that patience and per-
sistence will help to go through any temporary difficulties or hold-ups that the businesses may come across. 
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The Indian real estate sector continues to be one of the most lucrative destinations for NRI’s across the globe
and is also one of the most attractive FDI destinations. India has always been the time-tested, high growth destination
with 20-30 per cent appreciation per annum for real estate investment. India is one of the fastest growing countries in
the world with an average GDP growth of 7.8% per annum in the last decade.  

Post liberalization of the economy, Indian real estate business has taken an upward turn and is on the path of further
growth. This growth can be attributed to favorable demographics, increasing purchasing power, housing finance com-
panies, professionalism in real estate and constructive reforms initiated by the government to attract global investors.
India has emerged as an attractive destination for high end state-of-the-art properties to suit the refined taste of the globe
trotter. 

India's leading real estate developer, Unitech Ltd was established in 1972 by a group of engineers. Ranked among the
top 50 Real Estate Companies in the world it is the first developer to receive the ISO 9001:2000 certification in North
India and offers the most diversified product mix comprising residential, commercial/IT parks,  shopping malls,  hotels,
amusement parks,  SEZs etc

With more than 100 residential projects, 50 commercial properties, Unitech is India’s second largest listed real-estate
company in terms of market capitalization and has land reserve of over 7500 acres across India.

To know more about product offerings by Unitech, please visit http://www.unitechgroup.com/ 
For investment opportunity kindly get in touch with Mr. Subodh Kumar at- +91 9910052026 or email at-
subodh.kumar@unitechgroup.com 
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Upward trend in real estate sector in India

An outlook for the Russian textile industry

Textile companies often do not have enough collateral to qualify for commercial loans to update
machinery.Textile companies would like government quarantines to facilitate credit for purpose of moderniza-
tion in order to improve competitiveness.Russian mills would also like government support do not have enough
facilites and resources to undertake training programs.

Factors that are negatively affecting the Russian textile industry include trade protection, duties on exports, il-
legal imports, unfair competition by importers because of smuggling and false documentation in order to evade
tariffs. Yarn imports from Turkmenistan and Uzbekistan are rising, and both governments are supporting their

textile industries with subsidized cotton and new equipment. Cotton yarn from Turkmenistan sells in Russia at prices lower
than the cost of cotton delivered to Russian mills.

An estimated 30% of net domestic textile consumption is produced in Russia and 70% is imported, and an estimated 45% of
imported textiles and apparel are smuggled. Total Russian textile market value is estimated at $7-$10 billion. Most Russian
mills are producing for domestic markets, and the share of military orders, including uniforms and heavy canvas, remains high.
Russian import of cotton originate mostly from Uzbekistan,Tajikistan and Turkmenistan.Mill use in Russia declined in 2009
and was estimated at 190,000 tins,down from 240,000 tons in 2008.Uzbekistan accounted for only 23%of cotton import in 2009
and Kazakhstan is now the largest supplier to Russi.The decline in the ruble may reduce imports of yarn and could lead to higer
cotton mill use in the future.

Import of textile machinery,which is not produced in Russia,are duty free.The government of Russia has no baenchmark or
target for national textile production.However the government is emphasizing technology development,tex policy,renovation,and
enforcement of customs regulations.Production of technical textiles and heavy textiles and garments,such as military uniforms,is
encouraged.The government is also encouraging the use of chemical fibers.

It was noted that Russia is philosophically supportive of free trade and realizes that the center of textile production is moving
towards East Asia.Russia is interested in joining the WTO.Russia,Belarus and Kazakhstan are considering WTO accession as
a customs union.It was observed that proximity to production does not guarantee competitiveness,as evidenced by the decline
in mill use in U.S.and the rise in garment production in Mauritius and Bangladesh.Productivity,efficiency and labor costs are
more important than proximity to cotton production.However,proximity to cotton production could be advantageous,and the
ministry of industry and Trade in Russia is asking the Ministry of Agriculture to reactivate a plan to produce cotton in Russia.

By Paridhi sharma
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Boosting tourism in Russia:

building hotels and breaking

stereotypes 
Indians don’t feel like travelling to the land of eternal

cold and communism but they are eager to breathe in the
atmosphere of history in the Russian Golden Ring cities,
enjoy the Moscow Circus performances, admire raising
bridges in Saint Petersburg or marvel at the astonishing
beauty of the Baikal Lake. 

Will climb every mountain:Russian winter is not as cold
and scary as it is often painted. It's not easy to frighten In-
dians. Source: Photoxpress

Indo-Russian tourism cooperation has registered a surge,
driven by a slew of important initiatives. Last December,
during President Dmitry Medvedev’s visit to India an

agreement to ease visa requirements for stu-
dents, business people and tourists was signed.
In October this year, the Russian Parliament rat-
ified a bilateral visa simplification pact. The
same can be said about Indian initiatives, with
Indian ambassador Ajai Malhotra introducing
new rules according to which tourist visas to
India will be processed within three business
days and will be valid for six months for three
or multiple entries. During the recent visit of In-
dian Minister for Tourism Subodh Kant Sahai to
Russia, a decision was taken to hold an Indian-
Russian Tourism Forum, and organise regular
tourist road shows in both countries. 

But the difference in tourist flows is striking: com-
pared to 120,000 Russians travelling to India every
year, there are only 50,000 Indian visitors to Russia
per year, and tourists make just 5,000 of that number.
This is a challenge for the Russian tourism market. 

The Iron Curtain was destroyed a long time ago, and
since that time Russia has become a much favoured
tourism destination but still some of the stereotypes
prevail due to the insufficient amount of information
from reliable sources. For example, Russia is still re-
garded by some Indians as a land of never-ending
cold, with empty shops and long queues.  Some of
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this may be true, for instance the climate
can be harsh at times with huge amounts
of snow and below zero temperatures
but then again for some visitors it is a
unique and joyful experience. As to
many other popular beliefs about Russia,
most of them are easily shattered at the
moment of arriving in the country and
getting the first hand experience of what
it’s like.  Tourism companies focusing
on the Russian market often complain of
misconceptions about this country pre-
senting an obstacle for the tourism de-
velopment.

“In tourism business it is crucial for a
country to learn to present itself as a
tourism destination”, Reghunathan Pil-
lai, the president of the Indian tourism

company DR Tours and Services, assures me. “Spreading in-
formation on what a country has to offer and breaking the
stereotypes are key factors for attracting and maintaining a
steady inflow of visitors”. 

So lack of trustworthy information on Russian historical mon-
uments and cultural legacy added with misguided ideas about
costs and safety of travelling leads to Indians having second
thoughts about making this country their destination of prefer-
ence. The numbers of Russians who have visited India in 2011
are almost three times as high as those of Indians who have trav-
elled to Russia, 120,000 people compared to 50,000 respec-

tively. One of the reasons for this, Mr Pillai believes, is that Russia isn’t promoted abroad the way it should be whereas
the Indian Embassy in Russia makes sure to create a lot of number
of opportunities for people wishing to visit India to find answers
to their questions about travelling to this country. There are also
a lot of art exhibitions, concerts and other cultural events arranged
by various Indian organisations in Russia, where everyone can
get a glimpse, a feel or even a taste of Indian culture by looking
at pictures of places of interest, listening to the sound of tabla or
sarangi or trying a gulab jamun with masala tea generously of-
fered at such occasions. Thus Russians wishing to visit India don’t
have a fear of venturing onto the unknown territory, and India be-
comes closer and more enticing to them. 

Yana Khrustovskaya, General Director of Russian INCOTUR
tourism company, thinks a complicated and expensive procedure
of obtaining Russian visas is another impediment for developing
the Russian tourism market. She says the process of getting Russ-
ian visas in India is monopolized and doesn’t allow for new par-
ticipants. “There is only one tourism company in Delhi, Salvia
Tours, with the exclusive right to accept documents for the Russ-
ian Consulate”, Yana Khrustovskaya says, “although competition
between host agencies could lead to reducing prices and conse-
quently make Russia a more appealing destination”.

Moscow. Source: Geophoto
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With rapid hi-tech industries devel-

opment and a much bigger growth po-
tential compared to Europe, Indian
market is very appealing for Russian
businesses even despite its high chal-
lenges. 

India is a country with a serious
growth potential and a huge desire to
develop. V.Evtushenkov, the majority
owner of AFK Sistema (left) agrees
fully. 
Source: Kommersant

Today’s India is virtually the only
country in the world enjoying an im-
pressive market potential combined
with unique investment opportunities,
according to a conference held in India as part of a visit
by a delegation of Russian entrepreneurs.

Russia’s Ambassador to India Alexander Kadakin
pointed out that the country had long outgrown of its
role as a “junior brother.” India is now home to modern
technology and has a vast market potential. According
to the Ambassador, the country spends some $30 bn an-
nually on just software development, an area where ex-
perts believe Russia spends no more than $2-3 bn.

According to Vladimir Evtushenkov, the majority
owner of AFK Sistema and Chairman of the Council,
many global players currently face the dilemma of
where to invest: in Europe, America, or the CIS. “For
example, on the basis of our experience in China, we
are not needed there”, Sistema’s owner noted. “Yet
India is our exclusive strategic partner. This is a country
with a serious growth potential and a huge desire to de-
velop in the areas of telecommunications, IT, micro-
electronics, etc.” 

According to Vladimir Evtushenkov, the Indian market
is, even so, among the world’s most challenging, with
business and risks always going hand in hand. “Who-
ever considers India as an investment opportunity
should realise that there won’t be any immediate pay-
back. The process will take between three and five
years. However, if you are serious about building a
business there, you have to understand that the coun-

try’s growth potential is bigger than a couple of dozen
European countries’ put together”, Vladimir Ev-
tushenkov said.

Sitronics, a leading provider of telecom, IT and micro-
electronic solutions, has demonstrated that the Indian
business community is interested in cooperating with us
in these areas. As part of the visit, its subsidiary, Sitron-
ics India, signed a memorandum of understanding with
the Indian telecom company TechMahindra, part of the
Mahindra group with $12.5 bn in annual sales and op-
erations in 31 countries.

The agreement is TechMahindra’s first experience of co-
operation with a Russian company and provides for de-
velopment of partnership relations to promote Sitronics
products among TechMahindra clients in India and else-
where.

When asked about the extent of TechMahindra’s interest
in doing business with Russia, Executive Director
Jagdish Mitra said that Sitronics was bringing new prod-
ucts to the Indian market and that his company saw
major prospects ahead. “Sitronics offers a good product,
while we have vast capabilities to market them. This is
an excellent combination”, Jagdish Mitra noted.

Sitronics India Director Timur Vekilov explained that,
under the agreement, Sitronics will act as an OSS/BSS
solutions vendor and plans to offer TechMahindra
clients the full FORIS product line, which consists of a

Russian businesses should hurry

into India
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converging billing and services management system, a roaming and partner settlement system and business analysis so-
lutions. Remarkably, this is the first Russian company to act as a vendor in India. Until now, only European and Indian
vendors have been working with local mobile operators.

According to Timur Vekilov, this is not Sitronics’s only area of cooperation with Indian businesses. His company has
entered into a cooperation agreement with the Indian transportation company SS Cabs. “At SS Cabs, Sitronics has im-
plemented the NIKA system, a navigation solution meeting the transportation needs of small, medium, and big businesses
allowing for real-time positioning of vehicles and analysing where and how a certain vehicle has been used”, Timur Vek-
ilov explained. In the opinion of Sitronics India’s Director, this helps in streamlining corporate fleet costs and successfully
planning and conducting the operations of a company with a vehicle fleet of any size.

Another example of successful cooperation is SSTL, a joint venture between AFK Sistema, the Russian Government,
and the Indian Shyam group of companies. SSTL markets its services in India under the MTS brand.

Moreover, when MTS was just entering the Indian market three years ago, many Russian experts were rather skeptical.
There are 14 mobile operators in India, with a monthly ARPU of just $2. According to the experts, the Indian market is
very tough, with operators under constant pricing pressure. That said, MTS is not doing badly at all in this highly com-
petitive environment. By offering its Indian subscribers one million free minutes in the initial stages, the company has
been able to attract customers and build a client base. Aware that the golden age of voice services, whether in India or
elsewhere, is behind us, MTS has embarked on a strategy to develop mobile broadband web access with voice service
support. In addition, the company has marketed an offering bundled with a free smart phone. As a result, over the three
years it has built up its business almost from scratch, it has created a mobile network covering the entire country and
serving more than 13 million subscribers. SSTL has thus become the first big joint Russian-Indian business project on
the local consumer market, as well as being vivid proof that our domestic business technology might still be successful
outside Russian-speaking territory.

Sitronics and MTS are now discussing joint projects. Plans include establishment of a competencies centre to design
and develop products for the local market.
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India is planning to increase the flow of tourists from

Russia to 240,000, double the 2010 level. To this end,
the visa issue procedure will be simplified, said the
Union Minister for Tourism Shri Subodh Kant Sahai.

At least 30% of those who visit India go back again.
Although Russia is not yet among the top ten most im-
portant inbound markets for India, it is thought to be
a promising country, the Minister said. “The Russian
market is growing and the travel office that currently
works with Russia from Frankfurt on the Main cannot
handle the traffic”, the Minister said during a conver-
sation at the Leisure-2011 exhibition in Moscow last
week.

Mr Sahai, who had met his Russian counterpart Vitaly
Mutko, said that the two countries had decided to hold
an Indian-Russian Tourism Forum to overcome the
obstacles to travel. The forum will be held under the
auspices of the India Tourist Office, which is due to
open in Moscow on 1 October. India and Russia have
also decided to hold tourist road shows in both coun-
tries.

India had an office in Moscow from 1997 until 2002,
when it was moved to Frankfurt for exactly the oppo-
site reason: because travel to India was not popular
enough in Russia. True, as the Indian Tourist Office
Mr Singh said at the time, that did not mean that the
Indians had lost all interest in the Russian market.
India hosts 120,000 Russian tourists each year and the
number is growing at a rate of 25-30% each year, Mr
Sahai said. “We hope to double that number over the
next few years”, he told the Indian media after his visit
to Russia.

He said that simplification of the visa rules for Russian
tourists and progress in softening the visa regime be-

tween the two countries would certainly increase
travel in both directions.

Mr Sahai stated that India would also like to simplify
the process of direct Russian investment in India’s
economy-class hotels.

The ministry believes that, to ensure a steady growth
in the flow of tourists, an increase is needed in the
number of flights from Russia.

At present, only Moscow and St. Petersburg have di-
rect air links with India. Soon, however, air links will
be operating with Krasnodar, Yekaterinburg, Samara,
Nizhny Novgorod and Vladivostok.

Indian Ambassador Ajai Malhorta, who accompanied
the Minister of Tourism, said that the Indian embassy
in Moscow and the missions in St. Petersburg and
Vladivostok were issuing six-month multiple visas
within three working days.

Mr Sahai stressed that, in future, India would be able
to issue visas to Russian tourists on arrival if they
travel from remote regions of the Eurasian giant.

The total flow of foreign tourists to India in 2010 was
5.6 million. For comparison, in 2010 India hosted
916,000 tourists from the USA and 755,000 from
Britain, these two countries accounting for a third of
all inbound tourism. The number of tourists from Ger-
many and France is much smaller, 224,000 and
218,000 respectively. Other important markets for
India are Sri Lanka, Bangladesh, Japan and Australia.
The country expects to maintain the current 10%
growth rate in 2011–2012. The growth will be driven
not only by flows from traditional Indian markets but
also from the newcomers: Eastern Europe and Russia.
In Russia, the office will not confine its work to
Moscow and St. Petersburg and is planning road
shows in many other regions. Subodh Kant Sahai said
the office would cooperate closely with Russian tour
operators.

India set to
double inbound
tourism from
Russia



  



When Vikram Singh Punia entered pharma business in russia in

1997, there were sceptical sniggers. he now heads a thriving com-
pany, with ambitious growth plans. 'shed conservative style, take
risks and score big' business Indian pharma magnate has big plans:
$150 million turnover by 2015 Pharmaceutical industry topped
the list of subject dis-cussed during the recent 5th Indo-Russian
trade and in-vestment forum in Moscow. “And it's not surpris-
ing,”says Vikram Punia Singh,the head of pharmaceutical com-
pany Pharmasynthez.“I think this event helps us not only to find
business partners, but also produces concrete results. Previously, it helped us to launch the production of med-ications
for treating oncologi-cal diseases,” says Singh, an Indian businessman who is making a mark in Russia’s business land-
scape. The Indian pharmaceutical industry has seen rapid ad-vancement of new technologies, stressed Singh, who has
worked in the pharma busi-ness for 15 years. Educated in the Irkutsk Medical Institute, Singh believes that sharing the

experience of Indian chemists
and technologists can be useful
for the Russian market. He
points that the price of generic
medicines made by Russian pro-
ducers are several times higher
than the Indian ones. But while

keeping pace with the fast progress of new technologies, he says, it’s essential to make the best usage of the drugs al-
ready in production.“Although innovations are important,we shouldn’t forget that 90% of diseases can be cured using
existing medications,” he points out. Singh stresses that although Indian companies are keen to foray into the burgeoning
Rus-sian pharmaceutical market, there are some peculiarities that should be taken into ac-count. 

"Firstly, Indian part-ners sometimes display a con-servative approach and are reluctant to make direct in-vestments as
they are afraid of risks,”he explains."And that's where our company comes into the game acting as an in-termediary."
He attributes the success of his enterprise to his penchant for taking risks and moving ahead. Besides, there are sometimes
delays and difficulties in get-ting visas and permission to work in Russia that create im-pediments for the Indian com-
panies’activities in the Rus-sian pharmaceutical market, he says.But being an optimist, he adds that those obstacles can
be overcome provided one has enough patience and per-sistence. Singh distinctly remembers russia-educated indian en-
trepreneur vikram singh Punia at his office in moscow. his first steps in the pharma business in Russia.“Indeed, 1997 -
the year when I started my business -was a tough time for the country and especially for launching a new enter-prise."
In those days, many people, he recalls, simply couldn’t understand his deci-sion to invest so much money in the produc-
tion of medi-cines. “They asked me: why can't you just follow the ex-ample of some other business-men and simply buy
from abroad and resell?" he says. But Singh decided to take the plunge and started to produce anti-tuberculosis drugs in
1999 right after the severe eco-nomic crisis of 1998.To begin with, he opened two factories in Irkutsk. Currently, 80%
of anti-tuberculosis medicines are produced in Russia.Singh is confident that medicines re-lated to oncology and diabe-
tes,whicharemostlyimported by Russia at the moment, are to follow suit soon.No wonder, Singh is upbeat about Phar-
masynthez’s plan to scale the turnover to $150 million by 2015 from $100 million. Singh’s business success has an
interesting personal back-story. In the 1990s, he was not sure of permanently residing in Russia and making his ca-reer
here. He shares his mem-ories of having entered the medical college in Delhi and then deciding to study in Rus-sia
without making long-terms plans to stay in this country. However, fate had other plans.His marriage dur-ing his second
year at the Ir-kutsk medical institute, com-bined with his intense dislike for heat,he adds half-jokingly, sealed his decision
to start pharma business in Russia. The entrepreneur is also up-beat about the encouraging attitude of both Indian and
Russian governments about developing pharma industry. 
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India's Minister of Tourism

Mr. Subodh Kant Sahai at Fusion Plaza
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With Russian help, India to join

ICBM big league soon

Moscow to provide ‘seeker’ tech for Agni-V, capable of hitting target beyond

10,000 km
India is all set to join the select group of nations capable of launching nuclear
strikes across continent. With Russia ready to provide the cutting-edge
“seeker” technology for India’s Agni-V intercontinental ballistic missile
(ICBM), the country is ready to flaunt its nuclear might in a big way by year
end when the ICBM will undergo its maiden launch. 

The development of the ICBM had been delayed because no country was
ready to provide India the crucial ‘seekers’ technology, which enables the
missile to home in on the target with pinpoint precision. The ICBM will be
capable of carrying nuclear payload and has a strike range of 10,000 km. 

The Defence Research and Development Organisation (DRDO) has indige-
nously developed the ‘seeker’ technology for Agni-I, Agni-II and Agni-III in-
termediate range missiles. But the DRDO was not in a position to develop
the next stage technology and efforts to import it had been futile so far.

The breakthrough with Russia for the most critical system of the ICBM came after extensive talks between delegations
of the two countries during Defence Minister AK Antony’s three-day visit to Moscow earlier this week. The Indian del-
egation comprised senior missile scientists of the DRDO besides others, and Moscow agreed to help New Delhi for the
ICBM project, sources said. 

The two sides met to review progress on various defence projects under the India-Russia Inter-Governmental Commission
on Military Technical Co-operation set up a decade back. The Defence Ministers of the two countries head this body and
meet once a year either in Moscow or New Delhi.

Russia, UK, the US, France and China are the only countries in the world to have ICBMs which can hit a target beyond
10,000 km. India has successfully developed intermediate range ballistic missiles capable of carrying nuclear weapons
and hitting a target less than 4,000 km.

With the successful launch of the Agni-III two years back, the Indian scientists displayed their capability to even develop
ICBM. However, their efforts over the last two years or so to go ahead with Angi-V launch could not progress due to
non-availability of ‘seeker’ techology.

“Given discriminatory attitude against India by some advanced countries, including the US vis-à-vis sharing advanced
technology over the last two decades, it was tough going for the missile project scientists till Russia agreed to come to
India’s rescue,” officials said.

They said Russia was more than willing to share technical know-how with India for its missile programme and time
tested defence relations between the two countries spanning more than four decades again produced positive results,
sources said.

In another important development, Russia will also share its advanced GPS system for military purposes with India. The
US has been reluctant to do so despite repeated assurances by Washington that it is ready to open its doors for hi-tech. 

Incidentally, the other country to provide frontline technology in missiles and avionics is Israel and its sophisticated
radars helped the DRDO carry out the successful test of Agni-III, sources pointed out.

Rahul Datta n New Delhi 
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OUTSOURCING
Gopal V Rajagopalan

ACA, Grad CWA, Cert. ACCA

All Small and Medium Enterprises face rising employee costs, rental and operational costs.  Even be-

fore you register a company here, your meter starts ticking.  The process of hiring a Chief Accountant
is only the first step in the long list of requirements to comply with the statute.  If the entrepreneur is
not familiar with accounting, let alone, russian accounting, he will be held hostage.  He will start won-
dering as to who runs the business.  

In this information age, all you need is a mobile phone and a laptop (may be).  The rest are of lesser
significance.  You can outsource secretarial services, have a meeting room or a room for office and out-
source payroll, accounting, taxation and all statutory filing.  This is how SMEs operate in a  civilized
World.  The entrepreneur should have only core staff on his payroll and sitting in his office doing the
core part of operations.  The other functions should ideally be outsourced.  

This is how business is being done in Asia, Europe and United States.  Why then are things different
in Russia ?  Trust – this seems to be the biggest issue when it comes to outsourcing.  The entrepreneur
wants to keep things to himself for the fear of information getting out of his hands.  In a way, this may
be a valid argument.  Another argument is to have employees available all the time and focus only on
a single client than people servicing multi-clients. However, with more and more companies outsourcing
their non-core operations to professional firms, confidentiality or time-management should no longer
be the issue. 

The pros of outsourcing far outweigh the cons.  Agreed, it is not easy to setup this business model as it
involves a lot of planning on the part of the outsourcing organisation.  First of all, the organisation has
to prepare itself for the transition thoroughly.  A lot of discipline is required in terms of keeping docu-
ments properly filed/scanned and passing them on to the outsourcing service provider.  Also, parallel
run of accounting or thorough analysis of weekly / monthly reports needs to be done in the initial stages,
so as to ensure smooth transition.  But once this model is setup, the cost structure is greatly reduced
and the entrepreneur has ample time to concentrate on core business issues.  

Now let us look at how the provider of outsourcing business, functions.  There is a wide variety of
choices available today.  Starting from one-person accounting service to really big firms who provide
“One Stop” options covering - legal, visa support, accounting, auditing, etc.  The average cost of the
sevices is 500Euro to 2500Euro per month. Looking at this figure one would think that  the provider is
in Asia.  No, i am talking about Moscow based companies who are offering these services.  So language
is not an issue at all.    It is impossible to hire a qualified person these days for less than 1000Euro.
These firms even have business models where the client scans all the documents and uploads them on
to their webpage and the rest is taken care of by the service provider.  They even discourage the client
by charging him if he calls over phone.  This is done to make the service provider himself efficient.
All in all, the concept is slowly catching on in Russia,  thanks to constantly rising employee costs and
the acute dearth of loyal/qualified personnel.  

What do we conclude? In this information age, it is very important and necessary for an entrepreneur
to focus on decision-making aspects of his business.  It is not worthwhile to micro-manage the noncore
aspects of his business.  Given, it is initially a daunting task to setup outsourcing and make it work.
But in the long run it definitely does pay off as testified by many developing economies of the world.
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Reporting in

Russia

She walked into my office with a decisive look and

declared 'if we don't pay tax on profits this year, then
I'm not responsible for the consequences'. I didn't
know if I should laugh or cry. I wanted to scream, 'if
we had the profits, we would pay the taxes'. If you've
felt the same at some point or the other, you are one
of the many entrepreneurs/CFOs/Finance Directors
working in Russia, trying to convince your Chief Ac-
countant that she works for the company and not for
the Tax Department. 

We'll, you can't really blame the Chief Account-
ant – that's the way the whole Accounting and report-
ing systems have been set up – to report to the Tax
Department – and that too, to report profits to the Tax
Department. A loss is just unacceptable, even if it is
only the first or the second year since the commence-
ment of the business. In other developing countries of
the world, you may get tax holidays to attract Foreign
Investment, but not in Russia. Any business undertak-
ing is expected to declare profits and pay Profit Taxes,
thereon, irrespective of the actual outcome of the
Business activities. If you should fall short of profits,
you may actually get suggestions to carry forward ex-
penses or drop some expenses from the books, just to
fabricate the accounts to reflect a profit.

Atleast 20 standards have been added to the
RAS (Russian Accounting Standards) to bring it closer
to the IFRS (International Financial Reporting Stan-
dards) But, the difference to be bridged is not in the
standards, but in the very concept. Despite the Gov-
ernment's efforts to harmonise the standards, begin-
ning the year 1998, to date, the transition has been
delayed. The issue seems to be with letting go of the
concept of State-owned enterprises which is still deep-
rooted in the system. IFRS has a 'substance' over
'form' approach, whereas RAS (Russain Accounting
Standards) still hold to the 'form' over 'substance' ap-
proach. The accounting regulation has always been
very prescriptive. But, however meticulously the doc-
uments are prepared and filed and reported in the re-
quired format, they still do not ensure that they
accurately reflect the substance of the transactions.

Traditionally , the role of the Chief Accountant

was to effectively provide in-
formation to  the State for
control and Statistics. Their
role was never linked to effi-
cient accounting to provide
information to the Investor for
analysis of accounting reports
in order to protect his inter-
ests. Owing to this back-
ground, in the current
business environment, the

Chief Accountant's role has come to rest somewhere in
between – to  effectively report to the State for the pro-
tection of the interests of the investor.

Despite the accounting being based on the accrual
system, the Russian accounting system is still at large
document-based. As per the Russian accounting system,
you need a set of atleast three documents to allow you
the right to record a transaction in the books of accounts.
For example, to record a purchase, The Invoice, the Bill
and the Way bill are required. If your supplier doesn't
produce any one of the documents, then, even if you've
paid for the goods, you cannot record the purchase, but
only account for an advance payment.  The same goes
for expenses that need to be provided for. On the other
hand, if one of your Debtors owes you money, but you
know that you will never recover, (because the company
is closed), you still do not have the right to write-off the
same as bad debts. You would need to wait atleast three
years, and then file a case to justify that you have taken
all possible measures to recover the debt. Owing to this,
the books would not reflect the true financial position of
the business at any given point in time.

If this is the situation with the Tax Department,
then, the Banks are not far behind.  You might have to
wait for days and realise that the delay in transaction at
the bank is due to your placing a '/' in place of a '.' in the
date you mentioned on a 3-page form that you filled a
week ago. Such is the focus on documentation in all the
departments as opposed to the substance. And if you
were to delay submission of any document to the bank
(meaning delay and not acutal default), then the Bank
reserves the right to disclose the same to the State Au-
thorities who in turn have the right to penalise the Busi-
ness heavily for such delay.  

In short, if you were to meticulously take care of
the documentation, you are less likely to come under the
scrutinity of the Tax Dept or any other State Dept, pro-
vided also, that you pay profit taxes (irrespective of your
business' outcome). If you believe that holding Foreign
currency in your bank's account, is an (opportunity) in-
terest lost, think again. It might actually help you regu-
late the situation with the exchange gain/loss at the end
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of the year.  

Under the current system, Tax planning is something that is almost impossible.  What with growing imports of
Raw Materials and payments for the same in Foreign currency, you would have to wait till the end of the Accounting
year to find out the profit or loss based on the exchange rate differences. If your company has borrowings in Foreign
currency, then you would be required to restate the same in Russian Rubles at the end of every month and include the
same in the P&L Account. The lending rates of Russian Banks being significantly lower on Foreign currency loans as
opposed to the Ruble loans, most enterprises have borrowings in Foreign currency. If you have paid for any imported
Machinery, then you would need to include the exchange difference on the same to the P&L as well. In short, tax planning
will have to wait till the end of the accounting period. That probably, will explain incomes and expenses being carried
forward to future periods in the Russian accounting books.

So, is it impossible to carry on business in Russia? Of course not. It is a land of immense opportunities. This is
only to drive home the point that, to bring about changes in Accounting and Taxation, it is not sufficient to align the
RAS to the IFRS, but to re-
form the whole system to re-
flect the current Business
environment as opposed to the
State-owned businesses of
yester-years. 



  

Yevgeny Pakhomov, RIA Novosti

With both New Delhi and Moscow easing visa pro-

cedures, the two-way flow of tourists and businessmen
is set for a perceptible surge. On the eve of the tourist
season in India, Vasily Pronin, Head of the Consular
Division of the Russian Embassy in New Delhi, speaks
to RIA Novosti about India’s new visa regulations and
the dos and don’ts for Russian tourists in India.

"Indian authorities want to have more tourists from
Russia", - Vasily Pronin. Photo by Embassy press serv-
ice

The tourist season in India traditionally starts on No-
vember 1. Moscow and New Delhi recently agreed to
simplify visa regulations. How will these regulations
change, and for whom?

Indeed, there are some changes in the making, and not
just for tourists. During Russian President Dmitry
Medvedev’s visit to India in December 2010, an agree-
ment was signed to simplify visa regulations for certain
categories of travellers. This can be of particular inter-
est to businessmen. So, the new rules envisage business
visas that are valid for up to five years. Previously, busi-
nessmen could get one-year multi-entry visas at best. 
The agreement also enables the two countries’ cham-
bers of trade and commerce to directly contact their re-
spective embassies asking for visa support. Before that,
businessmen had to receive visa invitations at the fed-
eral migration service, where documents take up to 21
days to process. But now, the Chamber of Trade and
Commerce of the Russian Federation can ask us di-
rectly to issue visas to Indian businessmen who can re-
ceive them within 1-2 days. It is very convenient for
businessmen who often need to solve urgent problems
quickly.

I would like to stress that it is not just about business-

men: the agreement also provides for simplified visa reg-
ulations for those travelling on cultural or student ex-
change programmes, school and other educational
programmes, cooperation programmes between Russian
and Indian sister cities, and Indian states and constituent
entities of the Russian Federation.

India has already completed all its preparations for this
agreement to take effect. In Russia, this document has al-
ready been ratified by the State Duma and passed on to
the Presidential Administration. We expect it to come into
force before December.

Tourists stand to gain most, especially now when the
tourist season is about to start.  What awaits them?
As our Indian colleagues told us, the Indian authorities
want to have more tourists from Russia and plan to in-
troduce additional visa simplification measures for
tourists…
More good news for Russian tourists: India has recently
resumed its practice of issuing 6-month tourists visas for
Russian travellers, which had been annulled several years
ago.

At the same time, the Indian authorities are taking meas-
ures to strengthen control over foreigners staying in the
country. For example, an electronic file is being opened
for each tourist as soon as he or she applies for a visa,
where their having applied is registered, as well as the
issuance of the visa, data from the migration services on
his or her entry and other relevant information. If a tourist
gets in trouble with the police, this will be noted, too.
Similar measures also apply in other countries, including
in Russia.

Will more Russian tourists be coming to India now?

The flow of Russian tourists to India is increasing by the
year. We normally count tourists by the tourist season,
not by the year. During the last tourist season, from No-
vember 2010 to April 2011, 65,000 Russians visited
India. This year, we expect over 80,000, according to pre-
liminary estimates. 

It is also very important that this is a reciprocal process
as the number of Indian tourists coming to Russia also
rises every year. Despite comparatively low numbers,
growth is impressive still: some 5,100 Indian tourists vis-
ited Russia last year, and Russian consular services in
India issued 5,400 tourist visas from January to Septem-
ber 2011, and there will be more by the end of the year. 
Indians are becoming more interested in foreign travel,

Visa to power tourism, business
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including to Russia. And India’s tourist potential is huge, with its middle class estimated at over 100 million people.
Many Indian companies send their employees on so-called corporate tours as an encouragement. Such tours to Russia
numbering 200-300 people have become common practice already.  

At the same time, there are certain problems, including the lack of affordable hotels in Russia. It is also difficult to find
vegetarian cuisine in Russian cities, as many Indians are vegetarians. Even spicy Indian food can be a problem, unlike
in Western Europe or the US, which have plenty of Indian restaurants. Besides, language is a problem. Many hotel per-
sonnel or even guides in Russia do not speak English, to say nothing of Hindi. Were it not for such annoying problems,
the number of Indian tourists to Russia would rise sharply.

Tourist companies, both in India and in Russia, are working to solve those problems. Such companies are promoting
travel to Russia. And we are getting an overwhelmingly positive response. Popular destinations include Moscow, St
Petersburg, the Golden Ring, and there is also interest in ecological tours to places like Lake Baikal and Siberia.

An annual international tourist exhibition will be held in India in February 2012. For the first time, our companies will
exhibit together under the aegis of the Russia Federal Agency for Tourism. We hope that after the exhibition, the number
of mutually beneficial contacts on the two countries’ tourist markets will rise further.
Going back to Russian tourists, what would you advise Russians travelling to India?

First of all, I would advise them to leave the country before their visas expire. Unfortunately, every year we have this
problem when Russian tourists relax and simply “forget” to leave on time. So, two Russian nationals are being held in
deportation camps, expecting to be sent back to Russia for violating migration rules. And another six people were re-
leased on bail for the period of their court hearings over expired visas.

Meanwhile, violating visa regulations in India can get you up to six years in jail. Normally such perpetrators are sen-
tenced to one year in prison, but this is by no means any fun either. Therefore, Russian tourists should keep a close
watch over their documents. This year, in Delhi alone, 34 Russians who lost their documents received our certificates
enabling them to return to Russia. Recently, a Russian tourist lost his international passport at an Indian airport even
before he went through the customs control. For a moment, his attention was distracted elsewhere, and he had his bag
stolen, with all his documents in it. So, he lost his passport
before even stepping on the Indian soil.

There are also some funny cases when monkeys in moun-
tains snatch bags away from tourists hoping to find some
food. If your passport was in the bag, you are unlikely to
see it again. Two or three people report such cases every
year, and I suspect the real number is higher. It’s just that
some people can be reluctant to admit that their bags were
stolen by monkeys.

Also be careful if your visa expired or you have some other
problems with your documents if you have you passport
stolen or lost. If such things happen, immediately go to the
nearest Russian consulate, people there will be ready to
help, and they know how to do it.
Be careful, say, in Goa or any other resort town, don’t swim
in places with “No swimming” signs. In the Arabian Sea,
there are areas with strong coastal currents that can carry a
person several kilometres away. One European swimming
champion from Russia nearly drowned, I will not name
him. He failed to cope with such a strong current, but for-
tunately he was picked up by an Indian fisherman. Also,
don’t swim after drinking alcohol. And last but not the
least, follow sanitation requirements: last year, a tourist
died after he hurt his leg and did not seek medical atten-
tion.

  



Diwali in Russia: 

let the Festival of Lights burn

all the bad times

Diwali celebration traditionally brings together the Indian community in Moscow. But people of other
cultural and religious backgrounds often join in the celebrations of the Festival of Lights. 

This Saturday the celebration of Diwali in the Gubkin Cultural Centre represented an impressive
mélange of languages and attires. One could hear Hindi, English or Russian from all directions, and
the spacious hall on the first floor of the Gubkin Cultural Centre was filled with large groups of people
where anyone seemed to know everyone else. Before the festive concert a lottery was held. I’m not
sure what the main prize was because the winner didn’t come to get it but this was a case in which the
competition was even more captivating for the participants than the award itself. The children were
particularly thrilled running along the stage and emitting delighted squeals every time the announcer
was declared a number, adding to the whole cacophony of sounds. 
It was a spectacular view too. People looked and were dressed very differently. A lot of men were
wearing festive kurtis, some were clad in elegant business-suits. Some women changed their footwear
to sandals or flip-flops but most were wearing autumn boots with their gorgeous varicolored saris or,
more frequently, kurtis. This clothing combination unimaginable in India looked like a perfect sym-
bolical portrayal of Diwali being carried to Russia. I was particularly impressed with a little girl wearing
a light vapory kurti and heavy winter boots feeling perfectly comfortable. This is, I thought, a mani-
festation of the adaptation art that Indians have honed to perfection: being flexible with what they
can’t change (aka freezing November cold in Russia) and still expressing their unique cultural self
through colorful clothing attires. 

There seemed to be about 1,000 guests at the festival. There were also several Pakistanis among them.
When I asked what the reason for their coming to the Hindu holiday was, the reply was that there are
not so many Pakistanis residing in Moscow, and they are linked closely with the Indian community,
and sometimes join the festivities out for sheer interest for the cultural events or for the sake of seeing
their friends. I was a little surprised seeing a few Russian couples among the guests. So, as it turns,
Diwali is one of the occasions that brings together not only Hindus and Jains but also welcomes people
of every origin and confession to celebrate the triumph of the good over the evil. 

The high point of the celebration was Indian Ambassador Ajay Malhotra’s lighting the candle and giv-
ing a concise but very hearty congratulatory speech crowned with the solemn final words: “You can
take Indians out of India but you can’t take India out of Indians”

The festive concert that followed presented a splendid succession of dances including fast dances that
charged the audience with energy and made the viewers cheer and applaud enthusiastically, as well as
beautiful slow dancing performances plunging viewers into a contemplating, philosophical mood. Be-
sides traditional Indian dances, there were also performances with a mixture of dance elements created
under the influence of Arabic dance movements, which added to the multifaceted festivities. 
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ИМЕЕМ ПРАВО – ЗНАЧИТ ОБЯЗАНЫ

Мы не случайно поставили именно такой заголовок к этой статье о возможностях малого и среднего

бизнеса. Правильное соотношение прав и обязанностей – это один из важных принципов взаимодействия участ-
ников любого дела. Участие в работе индийского бизнес-альянса, по нашему мнению, требует соблюдения этого
принципа  каждым членом нашего некоммерческого партнерства. Именно так – некоммерческое партнерство -
«Ай-БИ-ЭЙ» называется по Уставу, утвержденному в 2001 году.

Каждый выпуск официального журнала «Ай-Би-Эй» - это шанс для любого члена нашего партнерства восполь-
зоваться  уставным правом изложить свою позицию и свой опыт движения к нашим общим целям. Но, прежде
всего, хотелось бы отметить одно приятное обстоятельство, связанное с  выбором  индийско-российского тор-
гово-промышленного предприятия «СОКОЛ-СТАЛЬ»  стать членом «Ай-Би-Эй», - за несколько лет нашего уча-
стия в работе партнерства количество его членов увеличилось почти в два раза. Наверное, это показатель
авторитета, который получило партнерство у деловых людей, работающих под флагом Индии на территории
России. Возможно, что это еще и результат правильного выбора членами партнерства руководящей команды и
президента «Ай-Би-Эй». Не будем называть их по именам, они нам известны.

Несмотря на далекое от денег название – «Некоммерческое партнерство»,  «Ай-Би-Эй» объединяет под своей
крышей тех, кто каждый день делает деньги – организации и предпринимателей, преследующих извлечение при-
были в качестве основной цели своей деятельности. В гражданском законодательстве всех стран формула ком-
мерческой деятельности практически одинакова. От результатов работы бизнес-сообщества любой страны
зависит ее благополучие в целом и место в мировом рейтинге конкурентов на лидерство в формировании путей
развития человеческого сообщества. Это, как говорят в России, слишком высокая материя, но это факт, с которым
надо считаться. Такой же факт, как и стремительно развивающиеся интеграционные процессы между экономи-
ками разных стран. Их можно назвать процессами глобализации, а можно назвать просто жизненной потреб-
ностью производительных сил, созданных не ленивыми людьми на разных континентах.

Короткая журнальная статья – не площадка для обсуждения проблем, несопоставимых по масштабам с реальной
деятельностью твоего предприятия. Но, как и в авиации, надо ясно представлять себе пространство для полета,
знать правила движения в этом пространстве, уверенно занимать отведенные тебе эшелон и воздушный коридор
для полета, видеть цель полета, уважать права других участников движения и исполнять свои обязанности перед
сообществом, которое приняло тебя в свои ряды. И учиться у тех, кто летает выше, дальше, быстрее.

У России и Индии богатый опыт межгосударственного сотрудничества в оборонной сфере и в реализации круп-
нейших внутригосударственных проектов еще со времен СССР. Здесь есть чему учиться. Немалый опыт накоплен
нашими странами на уровне межотраслевого сотрудничества в промышленности и в науке начиная со времени
обретения Индией независимости. Исторически небольшой срок, но для изучения опыта сотрудничества спе-
циалистов двух человеческих поколений достаточный. Сегодня время активной деятельности деловых людей
Индии и России в совершенно иной политической и экономической среде. Яркой приметой этого нового времени
в сотрудничестве Индии и России является создание и активная работа в России Индийского Бизнес – Альянса,
объединившего в своих рядах представителей крупного, среднего и малого бизнеса, извлекающих прибыль в
экономическом пространстве двух стран и не только. Опыт нашей совместной работы перешагнул через десяти-
летие. Уже можно видеть плюсы и минусы.

Изучать минусы – это обязанность руководящей команды «Ай-Би-Эй» во главе с избранным нами  президентом
Сэмми Котвани. Мы им верим, потому и выбрали в лидеры. Видеть плюсы и передать этот опыт для тиражиро-
вания – это наша обязанность и долг перед нашим партнерством.

У предприятий малого и среднего бизнеса, по сравнению с крупными компаниями, значительно меньше ресурсов,
которые можно направить на изучение рынков сбыта своей продукции, построение сбалансированной структуры
бизнес контактов на среднесрочную и отдаленную перспективу, организацию системно-ориентированных кон-
ференций, помогающих определить или уточнить вектор собственного развития и движения в деловой сфере с
учетом постоянно меняющихся условий внешнеэкономической деятельности в стране пребывания. Для членов
«Ай-БИ-Эй» эта страна – Россия с реальными вихрями и завихрениями во всем правовом пространстве. Команда
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«СОКОЛ-СТАЛЬ» имеет право на такое суждение в силу опыта освоения и использования российского правового
поля для реализации основной цели коммерческой организации в течение последних 20 лет.

Естественное для малого и среднего предприятия
ограничение в ресурсах в достаточной мере компен-
сируют возможности делового партнерства, если ими
разумно распоряжаться. По нашему мнению, Сэмми
Котвани и его команда делают свое дело с конкретной
пользой для нас. Можем отметить очевидную пользу,
которую команда «СОКОЛ-СТАЛЬ» получила от уча-
стия в организованной «Ай-БИ-ЭЙ» конференции
«Российско-индийское торгово-экономическое со-
трудничество: таможенная и транспортно-логистиче-
ская составляющие». Далеко не каждый день у
руководителей малых и средних  российско-индий-
ских предприятий появляется возможность от первых
лиц таможенных служб двух сотрудничающих госу-
дарств получить информацию о направлении разви-
тия этого сотрудничества, перспективах изменения
таможенного законодательства, создания новых
транспортных коридоров и логистических схем. Эту возможность, благодаря участию в нашем партнерстве, мы
получили и использовали на 101 процент. Можем смело утверждать, что готовы на взаимовыгодной основе ока-
зать таможенно-логистическую помощь потенциальному члену нашего партнерства для начала его бизнеса в
России.

Полезным для нашей команды оказалось и участие в «Российско-Индийском бизнес-диалоге 2010», организато-
рами которого выступили «Ай-БИ-Эй» и «Опора России». Каждый член нашего партнерства принял решение
войти в него в качестве уже состоявшегося производителя конкретного продукта, услуги или работы, которые
могут быть предметом внешнеэкономической деятельности. В первую очередь мы заинтересованы в развитии
собственного бизнеса и укреплении  благополучия своих семей и предприятий. Однако, мы не можем не подчи-
няться и интересам наших стран и правительств. Мы неотъемлемая часть российской и индийской экономик, а
по этой причине обязаны прислушиваться к решениям наших правительств об увеличении товарооборота между
нашими странами, изучать деловую среду обеих стран, где мы хотим зарабатывать деньги. 

Очевидно, что сама по себе постановка цели увеличить товарооборот между двумя странами до какой-то назна-
ченной руководством двух государств величины, не означает автоматического исполнения этого благородного
желания к назначенному сроку. Увеличивать этот товарооборот будут все участники этого процесса в меру своих
возможностей. А возможности зависят от взаимного стремления, понимания партнера и обоснованного доверия
к нему при наличии гарантированного контроля за взаимной деятельностью и механизма компенсации возмож-
ных коммерческих рисков. Именно этим обстоятельствам было уделено  внимание участников диалога со стороны
«Ай-БИ-Эй» и «Опоры России». Мы услышали друг друга. Мы движемся навстречу друг другу.

В одной из журнальных статей уважаемый член руководящей команды «Ай-Би-Эй» доктор Р.Раджа  отметил,
что наше партнерство работает как мост между Индией и Россией и создает благоприятные деловые условия
для иностранного бизнеса в России. Это действительно так. Но, как инженер, знакомый с правилами движения
по мосту больших организованных групп людей, хочу отметить, что идущим  «в ногу» солдатам на мосту обя-
зательно приказывают сменить шаг, чтобы не попасть в ритм с собственными механическими колебаниями моста
и не создать  эффект резонанса, который может обрушить мост. Это шутка, но, как во всякой шутке, в ней есть
доля правды. Из чего следует, что организованное движение индийского и российского бизнеса навстречу друг
другу через мост «Ай-БИ-Эй» для каждого из участников этого процесса должно идти по своему ритму, но в
нужном направлении. Право пользоваться мостом делового сотрудничества между Индией и Россией должно
сопровождаться обязанностью беречь и укреплять этот мост. Это наше мнение, как членов «Ай-БИ-Эй».

Директор ООО «ТПП «СОКОЛ-СТАЛЬ» с российской стороны  Н.В. Разинчев.
Директор ООО «ТПП «СОКОЛ-СТАЛЬ» с индийской стороны   Арумугам Г.Т. 
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Visit of H.E. Mr. Anand

Sharma to Russia 
His Excellency Mr. Anand Sharma, Hon’ble Minister of

Commerce, Industry & Textiles of India, paid an official
visit to Russia from 9-11 November 2011 to participate in
the 5th India-Russia Forum Trade & Investment, 2011. He
is accompanied by senior Government officials from var-
ious Ministries as well as a high-level business delegation,
from across the Indian industry.

2.  H.E. Mr. Anand Sharma co-chaired the 5th India-Rus-
sia Forum on Trade & Investment along with H.E. Mr.
Sergei Ivanov, Deputy Chairman of the Government of
the Russian Federation on 10 November 2011. The India-
Russia Forum on Trade and Investment was established
in 2007 and has met four times since its inception.  The
Forum has developed into an effective platform for pro-
motion of business interactions between the two countries.
The 5th India-Russia Forum on Trade & Investment wit-
nessed high-level participation of businessmen from both
sides. Addressing the opening plenary of the Forum, both
the Ministers lauded the fact that the Forum has acted as
an important catalyst in deepening bilateral economic
partnership. Both the Ministers encouraged industry rep-
resentatives to explore partnerships in new areas, in addi-
tion to priority sectors of economic cooperation between
the two countries.  

3.  A Protocol on the fifth meeting of India-Russia Forum
on Trade and Investment was signed in the presence of
H.E. Mr. Anand Sharma and H.E. Mr. Sergei Ivanov by
H.E. Mr. Ajai Malhotra, Ambassador of India to the Russ-
ian Federation, and H.E. Mr. Andrey Slepnev, Deputy
Minister of Economic Development of Russian Federa-
tion.

4.  The Protocol recognized the immense potentialities
that lie in infrastructure modernization in both the coun-
tries and agreed to facilitate cross-flows on investment
and expertise in this sector. Both sides agreed to explore
the possibility of creation of Special purpose Vehicle or
such other mechanism to finance and manage mutually
identified infrastructure projects in either countries, espe-
cially in key areas as ports construction, rail and roads,
automobiles and public transport and heavy industry. Both
sides also mutually agreed to consider joint financing of
projects/ technologies in PPP format, mutually identified,
especially in nanotechnology, biotechnology, energy effi-
cient technologies, etc.  Indian Side stated its appreciation
of the Pharma 2020 Programme of Government of Russ-
ian Federation, under which establishment of pharma units

are envisaged and also expressed its interest in participat-
ing in the Pharma 2020 Programme. The Protocol also
noted the positive contribution of the Forum in the devel-
opment of bilateral economic cooperation through estab-
lishment of direct B2B contacts.

5.  The Forum focused on three specific areas, in the form
of deliberations over three round tables, viz. on infrastruc-
ture, innovation and commercialization of technologies,
and pharmaceuticals, which will provide the basis of
strengthening cooperation in these areas between the two
countries.

6.  H.E. Mr. Anand Sharma also had separate bilateral
meetings on the margins of the Forum with H.E. Mr.
Sergei Ivanov, Deputy Chairman of the Government of the
Russian Federation and with H.E. Mr. Viktor Khristenko,
Minister of Industry & Trade. In their meetings, both the
sides reaffirmed their resolve to take forward and intensify
the process of trade and economic cooperation so that mu-
tually agreed bilateral trade target of US$20 billion by
2015 could become a reality. The meetings also addressed
the status of the overall bilateral economic engagement,
in the light of the forthcoming Annual Summit to be held
in Moscow in December 2011.

7.  A B2B interaction was organized in honour of H.E. Mr.
Anand Sharma at Hotel Sputnik on November 10. Repre-
sentatives of the Indian business delegation, captains of
Russian industry and Indian businessmen based in Russia
participated in it. Addressing the gathering, H.E. Mr.
Sharma emphasized the importance of long standing and
vibrant relations between both countries and urged the
business communities to further accelerate their economic
engagement. He also underscored the importance of diver-
sifying the trade basket.
8.  H.E. Mr. Sharma’s visit to Russia is an integral part of
regular high level exchanges between India and Russia.
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Steel Minister Beni Prasad Verma

in Russia 
Hon’ble Mr. Beni Prasad Verma, Minister of Steel, Govt of India, was in Russia leading a delegation comprising Secretary,
Ministry of Steel, and other officials. He held discussions with the Russian Minister of Industry Mr. Viktor Khristenko
on promoting cooperation between India and Russia in the steel and mining sector. During the discussions he made
special reference of the tie-up of Indian Navratna PSU NMDC with Russian steel major Severstal for setting-up a 3
million tonnes per annum integrated steel plant in Karnataka. The proposed plant is going to be set-up as a 50:50 joint
venture between NMDC and Severstal with iron ore and coking coal being supplied by NMDC and Severstal respectively.
The JV would be the first Russian investment in steel in India and will open up opportunities for not only the transfer of
resources but also technology and skills.

While welcoming Hon’ble Mr. Beni Prasad Verma the Russian Minister of Industry Mr. Viktor Khristenko said that
Russia has noted that the Indian steel industry is going to emerge as the 2nd largest steel industry in the world and said
that the Government of Russia was fully supportive of initiatives by Russian steel companies to position themselves to
supply to the emerging Indian market.

The Indian Minister deeply appreciated the contribution made by Soviet Union in developing the Indian steel industry
by providing technology, equipment and other related support. He stated that the recent initiation of the Russian steel
major and Indian Mining leader NMDC to join hands to set-up a steel plant in Karnataka is an encouraging step and will
get full support of the Government of India. Hon’ble Mr. Beni Prasad Verma requested his Russian counterpart to provide
all support to Severstal for developing the required infrastructure for its coking coal mines in Tuva republic which ulti-
mately will be the source for the JV steel plant. Equivalent support for developing the iron ore mines will also be provided
by the Government of India.

The Indian Minister also requested the Russian side to consider cooperation in meeting the requirement of coking coal
for the Indian steel industry. Both sides agreed to explore the scope of further cooperation between India and Russia in
the coking coal and mining sector.

The delegation also visited St Petersburg and Cherepovets and returned to India on November 12, 2011.
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Bihar, the very name is blessed by God.
By Mojahid Alam

The name Bihar is derived from Sanskrit & Pali  word Vihar. Ancient Bihar famously
known as a Magadha was the center of Power, Education, Learning, Culture and Phi-
losophy for 1000 years.

Bihar boasts of big names in the ancient, medieval and modern India. In Ramayana
Mata Sita was born in BIHAR &THE great epic Mahab-
harata, The Jarasandh also was from Bihar.

In ancient india The great ancient dynasty in India is Mau-
ryan, which originated from Magadha and it was established
by Chandragupta Maurya. His Grand Son Ashoka in world
history known as The Great Ashoka & Chanakaya who

wrote Arthshastra also from Bihar. 

Gupta Empire from Magadha is famously known as Golden age of India.  In Gupta Dynasty
Science, Art, Mathematics, Astronomy, Religions and Philosophy was very developed.  Aryb-

hat, Varahamihira & writer of Kamasutra
Vatsyayana & lot of philosopher scientist writer were born at time
of Gupta Dynasty.

Bihar gave two Religions to the
world. Lord Buddha enlight-
ment in Bihar in Bobh Gaya
spread Buddhism all over the
world. At ancient time’s lot of
foreign student used to travel to
Bihar for higher education.

Lord Mahavir was also born in Bihar and was the founder of JAIN Religion. It later
spread to all over world. 
Last Guru of Sikh Guru Govind Singh Ji was born in Bihar in Patnasaheb. Lot of
Sufi were born in Bihar & one of them Hazrat Makhdom Shaeb also born in Bihar
near to Patan Maner sharif.

In Ancient time first University es-
tablished in Bihar was  world fa-
mous university i,e NALANDA,
VIKRAMSHILA & UDANT-
PURI.foreigner students used to come for higher education. Bihar has
the proud history of being first in world to start Democracy in Lichivi
now it is Vaishali.

Mahatma Gandhi started Styagarah Andolan from Champaran in Bihar
which was turning point of India in fight for Independent India.

Special thanks should be given to our present Bihar government for redeveloping the ancient Nalanda University.
I invite all my friends and their families to come to Bihar to learn and enrich the experience of ancient and modern
history of our glorious land of Bihar.
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Textile Development Between India & Russia
By Lekh Raj Karyani

In India and Russia adopted a number of strategies for the development of relevant industries,

such as strategy development of the automotive industry, pharmaceutical industry, metallurgy, power

engineering, textile, aerospace, etc. In addition, management regularly approves India-year plans of

economic development of the country, which reinforce the short-term goals of each sector. One tool

for the implementation of these documents may be Russian-Indian cooperation.

India-Russia's MoU(memorandum of understanding ) also stipulates the promotion of textile trade,
participation in fairs and exhibitions, transfer of technology and exchange of know-how in textile man-
ufacturing and processing.

India and Russia have signed a pact to boost investment and trade in textile industries in both the coun-
tries.
A memorandum of understanding (MoU) was signed here by the Apparel Export Promotion Council of India (AEPC) and
Russian Union of Entrepreneurs of Textiles and Light Industry.

This MoU stipulates the promotion of textile trade, participation in fairs and exhibitions, transfer of technology and exchange
of know-how in textile manufacturing and processing.

A four member Textile Communication Committee, consisting of members from both the countries, is to be set up to follow
up on its decisions of MoU.

India’s Ambassador to Russia Mr. Ajai Malhotra said the MoU formalises a mutual desire between Indian and Russian business
partners to boost trade and investment cooperation in apparel and textiles.

He said the Indian apparel industry was famous worldwide for high quality and price competitiveness of its products, and an-
nually exports $11 billion worth of goods.
Malhotra said that Indian companies last year exported about $120 million worth of garments to Russia, which was only 2
percent of Russian garment imports. He said there was huge scope to increase Indian garment exports to this country.

“The signing of the MOU and understandings reached here between the partners imply that this figure would be enhanced
several folds in the years ahead,” the ambassador was quoted in Embassy press-release.

Post the MOU, many Russian textile/apparel companies would participate as guests of AEPC, in the India International Gar-
ments Fair in New Delhi, scheduled for July 12-14. In turn, several major Indian apparel exporters will attended the CPM
(Collection Premiere Moscow) garments fair in Moscow from September 5-8, 2011.
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The Indian Business Alliance (IBA), an umbrella organization for all Indian companies in Russia,
was established more than a decade and half ago by a team of dedicated Indian businessmen under
the patronage of the Indian Embassy in Russia, and is exclusively devoted to the promotion of all
the interests of the Indian business community as well as the larger Indian Diaspora in Russia. This
is in conformity with the IBA's founding members' aim of creating a platform to guide Indian busi-
nessmen in Russia as well as other Indian entrepreneurs from India and all over the globe contem-
plating on relocating parts of their local and global businesses to this Russian Federation.

From a modest beginning of a few members in 1996, the IBA today is an officially registered non-
profit organization with over 160 members, which has being playing a very significant role in the
promotion of Indian businesses in Russia since its formation. The alliance's members span almost
all the major manufacturing fields, including pharmaceuticals, textiles, engineering, chemicals, met-
als, logistics, tourism and different services sectors. 
The IBA has recently started offering membership to non-Indian companies and individuals and
the management expects to increase the current membership of over 250 to 300 by the end of year
2012.

The IBA works as a bridge between India and Russia and facilitates favorable business conditions
for foreign businesses in Russia. It endorses all solutions to trade and investment issues that protect
and benefit its members' interests, supports greater co-operation between Indian companies and

their Russian partners and provides timely and accurate information on the Russian market. The IBA regularly organizes seminars, workshops and
other relevant programs on key subjects of topical importance as well as holds regular dialogs with various ministers, top government officials and
other experts - all aimed at finding quick and effective solutions to its members' problems.

IBA organizes every year the Indo Russian Business Dialog where very prominent businessmen from Russia and India are taking part of it. It is
not only businessmen and some important political leaders of both the country are also taking part at this event. 
IBA has committees, which closely monitor industries in both countries and organizes roundtables, etc. with the key industry leaders and relevant
government officials. The IBA has a very active regional program, which includes trade missions, familiarization of members with trade and in-
vestment prospects across Russia. For instance, the IBA, acting in close cooperation with the Indian Embassy in Moscow, has sent trade missions
to more than 52 regions of Russia in the past 3-4 years.

The IBA also organizes numerous business meetings with different foreign dignitaries and delegations from abroad and has signed over 35 mem-
orandums of understanding (MODs) with different Chambers of Trade and Commerce Associations for strengthening bilateral trade through joint
ventures, investments, technology transfers between IBA members and those of the respective Chambers of Commerce and Trade Associations
with whom such agreements have been signed.

IBA membership's benefits and advantages

By joining the IBA, you will gain access to a wide range of benefits such as access to the IBA's comprehensive and regularly updated database, get
first-hand information on the changes in official government policies in India and Russia, be a part of the informative open house and seminars,
which are organized periodically as well as networking with top policymakers in India and Russia etc.
The IBA's advocacy and policy work ensures that its members' voices are heard by the policymakers in Delhi and Moscow as the Alliance has
strong relationships with most of the key policy makers in both capitals. These contacts are expanded regularly as the IBA works closely with other
major and influential business organizations in both countries.

Currently, IBA is a powerful organization, an alliance established with the participation of representatives of Indian business associations, operating
in the Russia. The Alliance provides comprehensive support to the Indian entrepreneurs who do business in Russia, providing them with information
about the development of various segments of the Russian market.
The IBA maintains strong ties with the various Indian government departments, especially in the Indian Embassy in Moscow and as well in Russian
Federal Migration department, Russian trade chamber of commerce etc. The IBA actively represents its members' interests, especially within the
framework of the Indian-Russian Joint Commission. 
Extracurricular activities

The IBA is not only a business alliance overseeing the corporate affairs of its members, but also a social organization, which periodically organizes
social events aimed at bonding members closer, such as picnics, Holi, Diwali Mela, New Year Parties  and other holiday events, where members
can come with their families and meet other people in a more casual atmosphere.
The IBA also has Business Messenger Journal, news bulletin, yellow pages and is currently developing a detailed business website, where members
can get all the relevant information on other members and lots of other interesting and important information pertaining to both India and Russia.
We have tried to give you brief profile information about IBA and hope this short introduction gives you fairly good idea about IBA, its membership
and activities. Should you require more information, please, feel free to contact IBA office at Moscow:

Contact Person: 
Dr. R. Raja. 
Tel. 7 (495) 7442875 
Email: iba@iba-moscow.ru      
http://www.iba-moscow.ru

Indian Business Alliance (IBA)








